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Distributors get viewpoints and interpretations from 20 Washington officials. 


Above, Paul Hartshorn:-and Ray Neal answer questions on WPB regulations. 














The Beaver Model-C Does “Double Duty’ 


Not only will the Beaver Model-C 
Power Unit thread pipe up to 8-inch (in 
six minutes) as shown above, BUT it may 
also be used to convert hand tools into elee- 


Portable 








1 The No. 5 BEAVER 
Burrless Knife Cutter 
is the ideal tool to use 
for cutting off pipe 
with the BEAVER 
Model-C and other 
power drives. It is 
automatic in = action 
leaves no inside or out- 
side burr —cuts off 2- 
inch pipe in less than 
30 seconds. 


Beveling or grooving 
knives available for 


No. 5. 








tric power tools as shown in the two illus- 
trations below. The Beaver Model-C_ is 
truly a “universal” power drive! It does 


double duty! 





For threading, we ree: 
ommend the No. 72 
BEAVER quick-opening 
fully-adjustable threader 

with die throwout de- 
vice which makes it un- 
necessary to back off 
over the finished 
threads. The high-speed 
steel dies are out in 
front—the chips fall 
away—and oiling is 
easy. Resets to same 
size instantly and auto- 
matically—no_ lead 








serew to unwind or 





catch chips. 


Highest Quality * WARREN, OHIO * For~ 


Sold by Leading 


Supply Houses Everywhere! 
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te 


Flattery is a fattening dish— 
with the results usually show- 
ing up between the ears. 


* 


Hitler started the war because 
he found the actions of his 
neighbors to be “unbearable”. 
Wonder how he feels about 
things now? 

* 


Convention speakers offered 
advice on how to lick almost 
every problem except the rou- 


lette wheels over in Kentucky. 
* 


Washington bureaucrats who 
wonder why business men 
can’t be friendly might try 
starting their interviews with 
something else besides, “‘Don’t 
you know we’re in a war?” 

x 


Suggested location for the 

next Roosevelt-Churchill con- 

ference: The Brenner Pass. 
* 


The black market — where 
little pigs are gobbled up by 
big hogs. 


By now the ants are probably 
puzzling over what happened 
to those city folks who used 
to come out on Sundays with 
picnic baskets. 
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HOLO-KROME 


a War Time 
Vital Necessity 


INDUSTRIAL DISTRIBUTORS, advantageously 
located across the land, are supplying war in- 
dustries with a service—an efficient economical 
service—not equalled by any other distribution 
method. 


All Industrial Distributors are “hard-hitting” 
Distributors today. They realize the responsibil- 
ity placed upon them by war production and 
they battle the problems of supply to the finish. 
Their knowledge of present demands and 
future requirements has won for them the 
acclaim of all war production industries. 













Wheels, production lines, armament, supplies, 
move—because of the service of some Indus- 
trial Distributor. 


HOLO-KROME IS SERVING ITS DISTRIBUTORS 


i) HOLO- KROME 
fibre forged SOCKET SCREWS 


HE HOLO KROME SCREW CC HARTFORD, CONN 
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Unique design assures | 
high efficiency bearing performance 


Note how this design provides self-alignment in the most efficient and 
economical way—within the bearing itself. Because this self-alignment 
is inherent in the design it is always available—naturally and instantly. 
Note the concave rollers and convex races. The inner race is a true 
spherical element, free to rotate in any direction without altering the 
contact between it and the rollers. 


This inherent self-aligning feature permits unrestricted compensation 
for shaft deflection, misalignment or inaccuracies of installation, without 
altering the contact of rollers or disturbing the bearing action in any 
way, thereby assuring high efficiency under all conditions. Write for Book 
No. 1775. Link-Belt Company, Indianapolis, Chicago, Philadelphia, 
Atlanta, Dallas, San Francisco, Toronto. Branch offices, warehouses 
and distributors in principal cities. 


LINK-BELT 


FRICTION FIGHTER 


BEARINGS 


Roller and Ball Types 
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For each of these five products—forged steel 
fittings, valves, hydraulic jacks, hand pumps 
and wire rope shears—Watson-Stillman has 
prepared a booklef which contains complete 
description of the entire line, with factual data 
that should be of immense valve to your 
customers. Send today for copies. 


| 


Each month Watson-Stillman is shipping thousands of forged steel fit 
tings and valves to industries engaged in building war machines. 
America’s growing industries demand the BEST. Why not SELL the best? 

This enormous increase in the purchase of W-S forged steel fittings, 
valves, hydraulic jacks, hand pumps and wire rope shears bears witness 
to the fact that superior quality and reliability are demanded by it 
dustries engaged in the all-out War Effort. They know they must 
BUY the best that can be had. Are you SELLING them what they want! 
The W-S Double-Diamond trademark on each piece is a guarantee yout 
customers accept on FAITH. The Watson-Stillman Co., Roselle, N. J 


WATSON-STILLMAN ~ 


Distributor Products Division 


Engineers and Manufacturers of Forged Steel Fittings, Valves, Wire Rope 
Shears, Pumps, Jacks and Hydraulic Machinery and Equipment 




















PERMATEX COMPANY, INC. 
Sheepshead Bay, N.Y.,U.S.A. 
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14-inch Delta-Milwaukee Drill Presses by the thousands 


are continuously produced. All of them find their way 
into War Production Plants 
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17-inch Drill Presses—another favorite of the Production 
Shop—are made in a wide variety of styles and combi 
nations. Delta continues producing them day after day, 
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For more than a year, while our ‘“B’ BOND 
wheels were being used in production plants 
throughout the United States, we restrained our - 
pride, refrained from mentioning them in any 


WV OW, after more than a year 
* 


of the most severe tests known 
to mechanical science, we for- 


Gentlemen: Fee eB 
on MID-W ESI B 


Address ————_ 


mally present the MID-WEST 
“B” BOND WHEEL, designed 
and built especially for grinding 
tungsten carbide parts. 


Mail Joday 


rther details 


GRINDING 


u 
n: Please send bad 


iit csc 


— esenniennee 


— 


advertising. Our factory tests told us we had | 
produced a GOOD wheel for tungsten carbide; 
grinding. But we wanted to be certain our engi- © 
neers had produced a BETTER, MORE EFFI- 
CIENT wheel for that type of work. 

And now we know! Now we know the Mid- 
WEST “B” BOND WHEEL, by virtue of its 
splendid performance in actual production usage, 
is worthy of the MID-WEST label. MID-WEST 
“B” BOND WHEELS have three outstanding 
features: THEY CUT FASTER. THEY CUT 
COOLER. THEY CUT SMOOTHER. 

Order MID-WEST “B’ BOND WHEELS 
today. Reasonably prompt delivery. 


MID-WEST ABRASIVE COMPANY 


Manufacturers of DEPENDABLE Abrasives 
1960 E£. MILWAUKEE AVENUE DETROIT, MICHIGAN 
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To help your 
wartime sales 


I spite of the wartime rubber shori- 


age and priorities, Goodyear is keep- 





ing up a full schedule of advertising on 
industrial rubber goods in all these lead- 
ing national magazines and trade papers 


—to help its distributors’ sales. 


This advertising features Goodyear war- 
grade products for sale today. It plays up 
Goodyear Industrial Conservation Serv- 
ice —one of the best friend-makers and 
husiness-getters ever worked out for dis- 
tributors. And in national magazines it is 
building new fields of future volume for 


Goodyear industrial rubber merchants. 


This is one of the reasons why Goodyear 
distributors everywhere are reporting 


IND good business — because industry is more 


‘sold” on Goodyear quality today than 
lants ) I ) j 


» Oo Tal ge i rl 
Jour - ever before. For complete informa- Demanc lextile lio 


« 


1 any tion about our distributor franchise, JANUARY, 
. had } write Goodyear, Akron, Ohio or Los a 

rbide J Angeles, California. .. 
engi- © 
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FRONT LINE 


TWIST DRILL AND 
MACHINE COMPANY 


. NEW BEDFORD, MASS., U.S. As 
NEW YORK STORE: 130 LAFAYETTE ST. - «= = « CHICAGO STORE: 570 WEST RANDOLPH ST. 
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The INSIDE STORY 


of the famous Black & Decker HOLGUN 


—most widely used electric tool in war industry! 








J K 


The Holgun comes in End Handle and 
Side Handle models, and in spindle 
speeds to suit all types of production 


drilling—from high 


torque at 500 


R.P.M. to high speed at 5,000 R.P.M. 


CHECK THESE FEATURES 


A — Heavy-duty Jacobs 
3-jaw geared precision 
chuck, threaded on 
spindle. 


8B — Deep-groove ball- 
bearing on chuck spindle 
with inner and outer races 
locked in place. This fea- 
ture minimizes wear, in- 
sures greater spindle ac- 
curacy and eliminates 
nose-heaviness. 


€—Splined mounting of 


spindle gear increases 
strength, facilitates _ in- 
spection, reduces noise, 


friction and wear. Spindle 
and geors are of heat- 
treated alloy steel. 


D—Needle roller bearing 
on back end of spindle. 


E—Full size armature pin- 
ion, with 12 teeth, insures 
smooth, noiseless opera- 
tion, less wear and longer 
service. 


F — Sturdy ‘intermediate 
gear; ball-bearing mount- 
ed inside the gear. 


G—Generous size, double 
Qrease-sealed ball-bear- 
ing on armature shaft. 


H—Ample air outlet slots 
prevent clogging of ven- 
tilating system. 


i—Full size fan mounted 
on armature shoft. 


3 — Powerful Black & 
Decker Universal Motor; 
through-bolts hold field 
securely. 


K—Famous "Pistol Grip & 
Trigger Switch.” Instant 
release switch control con- 
venient for right or left 
hand use. 


L—Switch locking pin for 
optional use on continuous 
operation. 


M—2-pole automatic re- 
lease switch. The switch, 
locking pin, cord protector 
and 3-wire cable are 
mounted in handle as one 
complete unit. 

N—Three screened air 
inlets, any two of which 
provide ample ventilation. 


O—Brush holders and 
springs mounted on mould- 
ed bakelite brush ring, 
locked in place by switch 
handle. 
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THE BLACK & DECKER HOLGUN is practically “standard” in war industry 
today. Always the leaders in engineering development, Black & Decker engineers 
offer in America’s favorite electric drill a light, compact package of power— 
with pistol grip and trigger switch—designed for high speed work in close 
quarters and built to “take it’ under extreme operating conditions. The Handful 
of Power HOLGUN is available in spindle speeds for all kinds of drilling that 
mean greater production, longer service, lower maintenance cost, less operator 
fatigue (especially among women war workers), less interruption to vital pro- 
duction of planes, tanks, ships, guns and other weapons of war. 


You Distributors Can Help! 


War industry depends on you Black & Decker Distributors for sound 
advice on electric tool problems. Whethera “tooling up" problem calls 
for ‘‘Handful-of-Power’™’ Holguns or Heavy Duty Drills or other tools 
from the complete Black & Decker line, you're the men to help wat 
producers—as sources of supply or tool information, And we're back 
ing you up 100%. The Black & Decker Mig. Co., 717 Penwsylvania 
Avenue., Towson, Md 










LEADING DISTRIBUTORS EVERYWHERE SALLE 
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PORTABLE ELECTRIC 
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MILLIONS OF WAR WORKERS 
NEED “PRO-TEK" FOR DAILY USE 


REG. U.S. PAT. OFF. 


It sells like ‘‘hot cakes’’! 











This hand-protective cream acts 
like an invisible work glove 


OOKING for a fast-selling item that 
L won’t be rationed? Put in a stock 
of ““Pro-Tek,”’ the Du Pont hand-protec- 
tive cream. It’s in heavy demand and 
the market is growing at a phenomenal 
rate. Twenty million war workers need 
it every day. Men and women in indus- 
trial plants apply “Pro-Tek’”’ to their 
hands before starting work’. ..it protects 
their skin from paint, grime, grease, and 
many solvents and cutting oils. It 
washes off easily with water when the 
job is done. 


Place your order now, and get the benefit of the big 
1943 national advertising program for ‘'Pro-Tek."' 


E. 1. du Pont de Nemours & Co. (Inc.) 
Wilmington, Delaware 
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BATTLE STAT 


Machines driven by Dayton V-Belts man the ducing maintenance, protecting machinery 
pattle stations of the production line. And and conserving time, money and floor space: 
in over 100,000 war-vital plants tough, dur- Tell your customers that your local stock 
able Daytons stand up under high speeds, of V-Belts is supplemented by strategically 
peak loads and shock loads despite stagger located factory warehouses. Urge them to 
ing work schedules, excessive temperature, callon you for service OF helpful suggestions 
dust and m «ditions. Built-to-bend regarding the conservation of V-Belts. 
Daytons grt "mit smooth- THE DAYTON RUBBER MEG. COMPANY 
flowing Pow kind of job from The World's Larsest Manufacturer of V-Bells 
sun-up to sun-uP around the calendar. For DAYTON OHIO 

American industry at wat Daytons are in- 

creasing output cutting power losses, f¢- es aut ERFORT CORPORATG, 8. 


Dayton | zy... 
“LIFELINES OF POWER ar YRS, 





MILL SUPPLIES ¢ JUNE, 1943 


SYLVANIA pend announce 


. a ae eg 


és . 


aie ™ . ‘ 
“ PRs: 


MORE LIGHT 
FROM LESS WEIGHT 


Sylvania pioneered composition reflectors for fluorescent fix- 
tures and “proved them in industry.” 


This composition reflector has an efficiency of 86 per cent— 
even higher than that of prewar porcelain-enameled metal in 
conventional contours. 


It is fabricated to Sylvania’s specifica- 
tions from a strong and durable com- 
position. Coated with MIRACOAT 
inside and a handsome French Gray 
outside, it stands up under extreme 
humidity and temperature conditions. 
Also it is impervious to frequent wash- 
ings. 


It gives more light. It’s lighter and 
easier to handle. 


individual mounting 
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continuous row installation 





THE FLUORESCENT 
m FUTURE! 


FIXTURE 


© SINGLE OR CONTINUOUS ROW INSTALLATION 
@ SIMPLE 
@ STANDARD 
@ REGULAR SIZE USES 2 OR 3 40-WATT LAMPS 
@ LARGE SIZE USES 2 100-WATT LAMPS 






@ EASIER INSTALLATION 
@ SPEEDIER MAINTENANCE 


This adds up to a modern, standard, 
adaptable fluorescent fixture that eliminates 








installation headaches and stock troubles. 


ERE’S what you've been hoping for — years ahead 
H of time—a fluorescent fixture that has “every- 
thing” — the fixture of the future NOW. 


Once again Sylvania engineers have taken another 
long step forward, and designed a unique industrial 
fixture without metallic reflector, with top-housing 
under three pounds. Their perfected design is a revela- 
tion of simplicity and adaptability. 


This new Sylvania fixture is made in two sizes—for 100- 
watt and 40-watt lamps. In either length, one standard 
fixture will fill any industrial lighting requirement. 


... Can be installed singly or in continuous rows. 


... Can be stem-mounted, surface-mounted, mounted 





with chains or slide-grip hangers. 
... Can take either two or three lamps. 


This one-for-all-purpose adaptability is attained by 
the streamlined top-housing that encloses the ballast, 
protects it and provides cooler performance. One- 
half-inch center knock-outs at centers of 18, 24, 30 
and 36 inches provide for any type of mounting. The 
starter sockets are readily accessible, and there is a con- 
venient knock-out for a pull-chain switch if desired. 


This is the fluorescent fixture of the future that the 
trade has been waiting for. It meets all WPB require- 
ments, carries Underwriters’ Laboratories approval 
and our own standard guarantee. For specifications and 
prices, write Dept. X-00, Sylvania, Ipswich, Mass. 


“Everything that’s Finest in Fluorescent” 














Help America Produce More and 
Produce it Faster with '/10 the 


HIGH SPEED STEEL 


te One way you can help America produce more 
is to help equip every tool room, production and 
turret lathe, every shaper, planer and slotter with 


the correct ARMSTRONG TOOL HOLDERS. 
With the correct ARMSTRONG TOOL HOLDERS 


for each operation speeds and feeds can be stepped 
up far above "standard" cutting rates without loss 
of accuracy or efficiency. Machine tools can be 
kept running continuously, for one is permanently 
tooled up for all standard operations. There are no 


man or machine hours lost waiting for “tool dress- 





ing’. AnJ stocks of High Speed Steel will go ten 


times as far, for an ounce of high speed steel in an 
ARMSTRONG TOOL HOLDER will do the work 
of 10 ounces in a forged tool. 

See that ARMSTRONG TOOL HOLDERS are used 
wherever possible to produce more, produce it 
faster and to "Save: All Forging, 70°, Grinding 
and 90°/, High Speed Steel.” 


= 


& ARMSTRONG BROS. TOOL CO. 


"The Tool Holder People'’ 
Chicago, U.S.A. 


Buy 
ARMSTRONG 
TOOLS from your 

Supply House 





305 N. Francisco Ave. 


Eastern Warehouse & Sales: 
199 Lafayette St., New York 











ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Too! Room | 
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Heres What You're Fighting For... 


-vour way of life! Every man Tilcag eae, Tam ae ttaetamettiiaaaelekw 





but tovus all it means a car, a radio, a refrigerator; the right to 
those things that make our daily life pleasanter, more conve- 
nient, more exciting. Today Weatherhead plants are producing 
vital parts for planes, tanks, ships, trucks and munitions at the 
rate of millions every twenty four hours. The coming of Peace 
will find us prepared to join with you in building the durable 
goods all the world will want from America as well as many 


Strange new devices that are even now being born in the War. 


Look Ahead with 


Weatherhead 


THE WEATHERHEAD COMPANY, GLEVELAND, OHIO 


Manufacturers of vital parts for the automotive, aviation, 


refrigeration and other key industries. 


Branch Offices: Detroit, Los Angeles, New York and St. Louts 
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“GIVE "EM SOMETHING USEFUL!” 


The 
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to victory 


1 Burdsall & ‘vs 
assell 


Factories at: Port Chester, N. Y., Rock Falls 


Sales offices at: Philadelphia, Chicago, Chattanooga 
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How RB& W—one of theworld’s 
largest manufacturers of bolts, 
nuts, rivets and allied fasteners 


—is increasing the value of your 


RB&W franchise—after the war. | 


* 


Free posters for your customers’ bul- 
letin boards ... driving home the life. 
and-death importance of workers’ care 
in wartime manufacture... are build- 
ing remembrance and good will for 
the R B & W EMPIRE brand. 


Posters like this one shown here..,, 
based on ads appearing in FORTUNE 
NEWSWEEK, BUSINESS WEEK, 
UNITED STATES NEWS, STEEL, 
IRON AGE...are yours for the 


asking. 


You, too, are invited to give your 
customers —“something useful”, 
something to remember you by, war- 


time or peacetime. Write today. 
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Ytiie@n Pliers 


FOR MORE TOOL MILEAGE 


“MAKE ‘EM LAST” 


These are trying times ..days and 
nights in which unprecedented 
demands are made upon every 
type of Pliers and Adjustable 
Wrenches ... days and nights in 
which more and more mechanics 
are learning to depend upon 
UTICA tools for quick and effi- 
cient performance. And, every- 
thing in our power is being done 
to supply our distributors as rap- 
idly as possible. 


DROP FORGE & TOOL CORP. 





In the colossal job now being accomplished by 
American industry, every man, every machine, 
every piece of equipment plays an important part. 
And every one knows that Industry can give no 
better performance than the valves which control 
the fluids or vapors that give Life to Industry. 
The supporting cast in the greatest produc- 
tion the world has ever seen consists of— 
Valves. To this role Powell brings a back- 
ground of 97 years spent in perfecting a 
complete line of valves- “Globe, Angle, Gate, 


POWELL 
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Check, Relief, Y, Non-Return and other types in = 
bronze, iron, steel, pure metals and special alloys— <, 
a few of which are shown above. That’s why today 

so many Powell distributors know that they need 

carry only the Powell Line to satisfy all require- 
ments of their customers. 


The Wm. Powell Co. 


Dependable Valves Since 1846 
Cincinnati, Ohio 
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PUMPS 


FOR EVERY INSTALLATION REQUIREMENT — 


For Lubrication—Supplying Coolant— 
Circulating Purposes—Transfer Work— 
and for Hydraulic Installations 


Rotary Geared Pumps are positive in action and can 
maintain substantial pressures. Compact Motor Driven types 
simplify installations. 


500 Series Rotary Geared Pumps with herringbone gears 
operate under pressures up to 500 Ibs. per sq. in. 


Motor Driven Centrifugal Pumps are suited for supplying 
coolant containing dirt or abrasives and for light transfer 
work. Pumps having foot type motors or integral flange 
mountings are extremely flexible in installation possibilities. 


Prompt Deliveries — 
on Several Styles and Sizes 


Their Wide Range of Ap- 
plication Affords Distribu- 
tors Many Opportunities 
to Serve Their Customers 





BRROWN £& SHARPE 


AIRCRAFT MANUFACTURERS . ... ENGINE MANUFACTURERS .. . SHIP BUILDERS .. 
TANK ARSENALS ... CONTRACTORS ... RAILROADS... RAILROAD REPAIR SHOPS 


. COMMUNICAT, 







MANUFACTURERS 


MANUFACTURER THOR HELPS YOU 
... CONTRACTS SERVE ALL 


EQUIPMENT 
MUNITIONG 
ENGINE 

. RA 


RERS 


MARKETS 


Re D ARMORED 





RAILROAD 





VEHICIY “MNITIONS MAKERS .. . INSTRUMENT MAKERS . . 
a “MANUFACTURERS ... MUNITIONS MAKERS 
ke JANUFACTURERS ,.- ENGINE MANUFACTURERS 






















Everything you need to supply today’s “rush” markets is yours 
with the remarkable new Thor “Armored in Plastic” 4” 
portable electric drill. Tried and tested for more than a year 
under U. S. Army contract, its full production now enables 
Thor to guarantee prompt delivery for distributors serving 
war industries. 


The news of the unparalleled performance of this Thor “plas 
tic” drill... its features of more power per pound, 14% lighter 
veight, greater stamina, handling ease and safety... has already 
gone out to industry’s key men. The spadework has been done. 
Now you can quickly meet demands by reserving your Thor 
“plastic” drills at once! 
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PROMPT DELIVERY! 


Being produced in quantity, Thor “plastic” drills are available J Point 


for prompt delivery upon extension of proper priority. os is 
or 


dance 
P bl ! = ] rial: ; 
ortable Electric Tools drill 
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INDEPENDENT PNEUMATIC TOOL COMPANY | me 

In This, Thor’s 50th Year, : L ~ 4 
The Silver Star Has Been \ Ge Ne 

Added To Thor's Army- ») yn) 600 W. JACKSON BOULEVARD, CHICAGO, ILL your 


Navy “E” Production Flag 2 Ve, Branches in Principal Cities 
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“ARMORED IN PLASTIC” 
4 HEAVY DUTY ELECTRIC DRILL 


THOR’S PRACTICAL SELLING SUPPORT 


COMPLETE DISPLAY 
MATERIAL 
Point-of-sale display is 
still important today, and 
Thor offers you an abun- 
dance of striking mate- 
tial: a complete “plastic” 
drill display kit, includ- 
ing counter cards, ban- 
ners, and pennants which 
you can readily adapt to 
your particular needs. 


WIDESPREAD 
ADVERTISING 
Hundreds of thousands 
of messages carrying the 
story of the new Thor 
“plastic” drills are going 
out every month via trade 
papers to the men who 
specify portable tools in 
every vital war industry. 


MILL SUPPLIES 


TRAINED FIELD 
ENGINEERS 
One of the most indis- 
pensable features of 
Thor’s distributor support 
is the helpful assistance 
provided by Thor's ex- 
perienced Field Engineers. 
They know tools well; 
know how to give you 
real service and technical 
help whenever you need it. 
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BLANKETS EVERY ACTIVE MARKET 


COMPLETE SALES 
INFORMATION 
Thor provides you with 
complete information on 
the “plastic” drills: data 
sheets with engineering 
specifications; colorful 
large size circulars; small- 
er envelope stuffers that 
can be imprinted for you. 





These swinging racks give 
ready access to reamers, 
maximum protection to each 
tool. Quick identification 
even for inexperienced help 
is assured by prominent 
labels in front. Photo courtesy 
General Electric Co. 
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Prominent numbering of the 
receptacles for small taps 
and plug and ring gages makes 
for speedy handling, minimum 
delay at the tool crib window 
in this efficient crib arrange- 
ment. Photo courtesy General 
Electric Co. 


VERY needless minute your costly machines stand 
E idle between jobs means less production for you — 
and a longer war for all of us. 

The photographs here may show you the way to an 
important saving. For each shows an arrangement that 
gets tools on the job with no waste of those precious 
minutes. ‘ aa ie wee ° 

No one of these arrangements may fit your shop... 
but that’s not the point. They may suggest a method 
adaptable to your requirements. 


WAN 147 ald 


TAPS - - + DIES + - « GAGES - - - TWIST DRILLS - - - SCREW PLATES 
a” a y % ~ ade Pes “ ws i. a , 2 = a ‘ 
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Installed for temporary stor- 
age of small items, these 
oblong cans have given very 
satisfactory service. Com- 
position containers might 
well be substituted if metal 
ones are not available. Photo 
courtesy Brewster Aeronauti- 
cal Corp. 


In checking your tool storage methods, keep these 
three fundamentals in mind: 


1. A place for every tool, with a record to show its 
disposition when it’s out. 

2. An easily read and systematic means of identi- 
fication. 


3. Ample protection for keen cutting edges. 


There are few places in your plant where careful 
planning will pay you more than your tool crib. 


GREENFIELD TAP AND DIE CORPORATION 
GREENFIELD, MASSACHUSETTS 
Detrort Pant: 5850 Second Boulevard 
Wanenouses in New York, Chicago and Los Angeles 
In Canada: 
Tar ano Dre Corp. or Canana, Lrv., Gat, Ont. 
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..- but it’s the work 
they do that counts 





The most effective way to conserve tool steel is 
to make it do more work—through top-quality 
tools. One of the best jobs the mill-supply man 
can do today is to preach this worthy wartime 
gospel of conservation. 


A Nicholson or Black Diamond File contains 
no more steel than an inferior file of the same size 
and shape. But, compare the number of efficient 
file strokes the user can get from each, and the 
quality product will outlast and outperform the 
other every time—usually by a wide margin. 
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FILE QUALITYS CONSERVES FILE STEEL 


Thus, file quality is also a big Jabor-cost factor. 
The difference in cost between good and inferior 
files isn’t a ‘‘drop in the bucket”? compared to the 
difference in labor values they represent. 


So correct in design, so accurate in cut, so uni- 
form in hardness, and so carefully inspected and 
“‘block”’ tested are Nicholson and Black Diamond 
Files that for years Nicholson has been able to 
guarantee TWELVE PERFECT FILES IN 
EVERY DOZEN. 





FREE BOOK, ‘'FILE FILOSOPHY''— 48 illustrated pages on files 
and filing . . . with high-lights on proper use and care and 
how to select The right file for the job. A helpful book for 
the mill-supply man. 


NICHOLSON FILE COMPANY, 42 ACORN ST., PROVIDENCE, R.1., U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 
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POSITIVE FIT ON SHAFT... BALANCED 
DESIGN ... QUICK DETACHABLE RIM 


The equivalent of a press fit. Perfect fit on undersize or 
oversize shafts . . . Capacity to handle shock loads. 
Overhang stresses reduced 25°, ... All weave and wobble 
eliminated . . . Reduction on bearing loads and shaft 
stresses... 

Seasonal speed changes made faster, safer, easier, 
cheaper. Alignment always maintained . . . hub element 
remains on shaft. No wearing parts to adjust. . . simple, 
fool-proof, trouble-proof. 
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Because it’s 


EASY TO GET ON.... 


EASY TO GET OFF, 


Yet always tight on the shaft 


Mv3-9 


Split Hub —— on the shaft with a single 


Set Screw for Easy Mounting or Removal from 
the Shaft. 
Tapered Fit between split hub and rim for 
Easy Mounting or Removal of the Rim from 
the Hub. 


Pull-up Bolts which pull the rim on to the 
tapered split hub for tapered friction drive 
assembly and Positive Fit on the Shaft. 


Tapped Holes in rim are for using pull-up bolts 
as jack screws to free the tapered friction fit 
when detaching the rim. 
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Every industrial plant, large and small, is an active 
user of power transmission equipment to keep their 
factory wheels turning. 

Key men in all war industries, who are responsible 
for maintaining maximum production schedules with 
a minimum of manpower, are specifying Worthington 
Multi-V-Drives equipped with the miracle design 
QD Sheave and the famous Worthington-Goodyear 


Endless Cord V-Belt. 


One Call . . . One Demonstration is all you need to 
convince your customers of the superior operating 
and maintenance advantages found only in the 
Worthington patented QD Sheave. 


FROM EVERYWHERE REPORTS INDICATE 
THAT INITIAL PURCHASES ALWAYS MEAN 
REPEAT BUSINESS WITH THE QD SHEAVE. 
Interchangeable rims on the same hub suggests plant 
standardization with the QD Sheaves for maximum 
economy of time, labor and material. 

Local Dealer V-Belt stocks are also subject to quick 
turnover at minimum sales expense. War lanbe 
depend upon this vital source of supply for their 
emergency and regular requirements. 


The QD Sheave originally designed and developed 
by Worthington, conforms to Industry Sheave 
dimension standards for greater ease of application, 
adaptability and economy on both DriveN and 
DriveR units. 


A FRANCHISE WHICH HELPS 
THE DEALER HELP HIMSELF 


Consumer QD Sheave acceptance is gained through perpetual 
widespread space and direct mail advertising campaigns con- 
ducted by Worthin ton in support of our AUTH RIZED 
MULTI-V-DRIVE DEALER SALES EFFORT. 

Available for dealer distribution are such sales tools as the 
new Multi-V-Drive Master Manual, nationally accepted as 
the simplest “Easy to use” engineering manual on the market 
today. 

Stuffers, reprints, and other 
“Dealer helps” are available, 
imprinted, for local dealer 
advertising and promotional 
programs. 


MEMBER 


Write today for details of the Sales Plan 
behind the Worthington Multi-V -Drive 

the only complete drive equipped 
with both the Worthington QD Sheave 
and the famous Worthington-Good year 
Black EC Cord V-Belt. 
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Extending Manpower 


And Saving 


Critical Materials 


Bearing Bronze goes one-fourth further to win 
the war when you sell Bunting Factory- 
Finished Precision Bars, for your customer 
saves 25% of purchased weight as compared 
with rough-cast metal. 


One man does the work of two when the ma- 
chining of the Bunting Bar is compared with 
time and labor required by unfinished bars. 


By stressing products like Bunting Precision 
Bars and Bunting Bronze Standardized Bear- 
ings, wholesalers are most effectively contribut- 





ing to the victory that must be won on assem- 
bly lines before it can be won on battle lines. 
The Bunting Brass & Bronze Company, Toledo, 
Ohio. Warehouses in Principal Cities. 
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WEAPONS OF CONSTRUCTION! 


The craftsmen making National 
cutting tools today know that they 
are making more than tools. They 
know they are making weapons 
—the weapons with which weap- 
ons are made. 


NATIONAL 


TWIST DRILL AND TOOL COMPANY 
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In your hands these tools deserve 
the same care and attention that 
a soldier gives his rifle. Keep them 
fighting by keeping them work- 
ing. Keep them working by keep- 
ing them sharp. 
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—another reason why rubber musf he conserved! 


BEFORE the advent of de-icers, nothing struck deeper terror 
to a bomber pilot’s heart than the dread “ice forming on wings.” 
So serious was this menace that in a matter of minutes there was 
often only the choice between a jump and a crash. Today —pul- 
sating rubber on the leading edges of plane wings and tails 
breaks up ice as fast as it forms. 


It’s to provide rubber for de-icers and scores of other military 
needs that our scanty stock pile must be conserved to the utmost. 
If you use Multiple V-Belt Drives, you can help— you must 
help —by getting the utmost in service life from every belt in 
your plant. 


This is important because more war material producing 
machines are driven with Multiple V-Belt Drives than any — 
other type of power transmission. “23 WAYS TO CONSERVE 
THE LIFE OF YOUR MULTIPLE V-BELT DRIVES,” pre- pene Nats bape ge 
pared by the Engineering Research Bureau of the Association, tiple V-Belt Drives is your assurance of 


tells how and why. Study it carefully and apply the recom- mechanical excellence . . . the result 
. : of cooperative engineering, research 
mendations to save rubber and reduce operating expense. ; 


and experience. 


MULTIPLE V-BELT DRIVE Meee 
ASSOCIATION cast ae 


Association 
140 SOUTH DEARBORN ST., CHICAGO 
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7 Aas antin Plomb Tools 


the ilies of professional mechanics 


Of all the tools in the complete Plomb 
line, punches and chisels go against 
some of the toughest jobs. Plomb en- 
gineers know how to make them with 
points that give utmost resistance to 
chipping, breaking, and bending .. . 
with scientific design and balance for 
maximum efficiency, safety and en- 
durance. They are typical examples 


of the high quality of Plomb forged 
hand tools, manufactured in over 1200 
kinds and sizes. V Fine hand tools 
are vital necessities in all mechanical 
war production and maintenance. 
Help war industries make weapons 
faster and better—and maintain them 
at peak performance—by seeing that 
the ones in your vicinity get the Plomb 
tools they need. 


V PLYMBV 


PLOMB TOOL 
COMPAN Y 


LOS ANGELES 
CALIFORNIA 
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urgently neec 


Disston too’ 
delivered the gO 
will cut through 
speed the lumber 
Disston is prepared 
saw in 4, 5 and G6 
11 H.P. Mercury eng 


This is another sign 
making. It is the kind 
manship that you enjoy ir 
and metal cutting saws, 
machine knives. . . and ste 


Disston quality means ; superior tool 
performance. Free Disston C vation Control instruction 
cards covering 34 tools will help you make the best use of 
man-power . . . Employ them both to conserve valuable man- 
minutes and shorten the way to Victory. For information 
on tools or free cards write Henry Disston & Sons, Inc., 
623 Tacony, Philadelphia, Pa., U.S. A. 





REG.U.S. PAT. OFF. 


Conserve Man-Minutes and help win the war 


ant, 


4 


Disscon craftsmanship builds 
stamina and dependability in the POWER 
CHAIN SAWS supplied to the U. S. Armed 
Forces... Other Disston precision-made 
tools for general use include Solid and 
Inserted Tooth Milling Saws; Metal Cutting 
Band Saws; Carboloy-fitted Circular Saws 
for non-ferrous metals; and Tool Bits. 























BUITON PRESERS 
THE BOSS 
Ano / ” 


“This idea appeals to me — bossing 
things‘around by push-buttons! 
Come on, heavyweight, get going!” 


Right you are, Miss War Winner! And 
give your boss credit for knowing a thing 
or two. He knows that war production 
calls for speed — that electrical energy is 
faster, costs less than human energy. He 


Available in capacities i s 
of 250, $00, 1000 knows how much time it saves you — 


seeieaadees how much effort and fatigue you're spar- 
ed. That’s important in war production; and in peacetime, too. 
That’s why your boss provides Zip-Lifts —to make things 
easier for you. They’re simple to operate; easy to mount on 
hook, jib, or trolley; and they plug into any standard lighting 
circuit. The Zip-Lift is the only small hoist with this full mag- 
netic push-button control. 


General Offices: 4538 West National Avenue, Milwaukee, Wis. 














. A good many power plants 


are short-handed today — 


and many other plants are breaking in green 
hands. That means that this is no time for 
gauge glass troubles, and gives you a first rate 
chance for missionary work. 

Only the best gauge glass gives the best 
service. Your first step, then, is to sell Pyrex 
High Pressure Gauge Glasses. They last longest 
because they are more highly resistant to 
thermal shock and steam condensate corro- 
sion; high pressure glass is far stronger than 
required by average plant conditions. 

Remind your customers, too, of the care 
with which a gauge glass should be installed. 
Remind them that a glass fails sooner if it is 
not in perfect alignment, that there’s some- 
thing wrong unless nuts can be tightened 


snugly by hand. Recommend the proper pack- 
ings and washers. Warn that a glass must not 
be too short nor too long, and tell them the 
right amount of clearance. All this informa- 
tion is included in our Bulletin 817. 

There are other ways to help a plant today. 
Pyrex Broad Red Line Gauge Glasses save 
steps and time. They can be instantly and 
accurately read from a distance. The water 
column stands out like a scare head on a 
newspaper—is infinitely easier to read than in 
a plain glass whether dimly or brightly lighted. 
Such readability means greater safety for 
boilers and plant hands. 

Give your customers the best that money 
can buy in gauge glasses—the Pyrex line. 


“Pyrex” is a registered trade-mark and indicales manufacture by Corning Glass Works 


a 
HUT NING 


; Glass Works 
4 Corning, New York 











... they like these two New Model 


TRADE MARK REG 


DIAL TEST INDICATORS 


NEW V-49 q NEW V-69 


' WE ARE MAKING PROMPT .; 
Micro- Master DELIVERIES __ the micro-master Micro- Master 


DIAL 4 N Di CATO R line is sold only through mill supply DIAL l N DICATOR 


houses. .. Deliveries are being made NEW V-69 Micro-Master DIAL 
NEW V-49 Micro-Master DIAL promptly. ..Write, wire or telephone INDICATOR. Extra wide range 


INDICATOR. Has a range of .040 for details. of .060 by thousandths. Has a 
by thousandths. This model has a a fhe prong 6S. “-& contact point %” long. 

» No ve., Uy ’ . Y 
much longer contact point than wae ALL MICRO-MASTER DIAL TEST 














the Micro- Master V-39. INDICATORS ARE SECURELY 
PACKED IN HIGHLY POLISHED 


V-94 HOLE EXTENSION ATTACHMENT a 


quickly and easily attached to the new V series 
Micro-Master dial test indicators. Gives user the od Ey 
vantage of ao contact point one inch long 


UNIVERSALLY USED AND APPROVED BY AIRCRAFT, ARSENAL, ORDNANCE AND WAR PRODUCTION PLAN 


NicrocMbasler D\AL INDICATORS 
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nS AD APPEARS 
IN CURRENT ISSUES 


OF THE FOLLOWING: 
IRON AGE 
TIME PURCHASING 
BUSINESS WEEK MILL & FACTORY ENGINEERING NEWS RECORD 
NEWSWEEK ROADS & STREETS OIL & GAS JOURNAL 
U.S. NEWS EXCAVATING ENGINEER INDUSTRY & POWER 
STEEL CONSTRUCTION METHODS FACTORY MANAGEMENT & MAINTENANCE 
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That’s what Your Customers say when 
You supply them with CHAMPION Lamps 


There never was a time when dependable lamp replacements were more important than they are 
right now... Think what these four CHAMPION points mean to you and your customers 
under present conditions: 


1. Champion Quality — backed by forty-thiece 3. Champion Service—production capacity, ample 
years of concentrated skill and experience, with storage and shipping facilities, an engineering 
every production, testing and development facil- staff and trained lamp men in the field immedi- 
ity. Guaranteed to equal or exceed Federal Speci- ately available onall lamp and lighting problems. 
fications. 

Champion Responsibility — based on the re- Champion Economy — the diamond mark on 
sources of one of the largest and soundest manu- every lamp signifies lower light and lamp costs 
facturing organizations in the lamp industry. than those of any other lamp of equal quality. 





CHAMPION LAMP WORKS 


LL URAL 
A a ee ee ee ee 









C 0. 
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that can take on the toughest 
Wartime assignment...... 


With the critical materials developments being what 
they are, textile belting is in constantly growing demand 


among your customers. 


You can make a friend, every time, by recommend- 
ing Victor quality belting for that conveying, elevating, 
or power transmission job. Belts of unsurpassed tough- 
ness ... like “VICTOR BALATA,” “AMPERE,” or “PENN- 
TEX” . . . for heavy-duty applications. And for lighter 
conveying or specialized tasks, a wide selection of 


Victor long-wear beltings to choose from. 





The Victor line offers the correct textile belt for 
virtually any industrial purpose. It can be obtained 
without red tape. Shipment can be made with- 
out delay. . . often immediately. You will find 
it good business to get acquainted now with the 
Victor quality line that is aiding production 


schedules in both War and civilian-use industries. 


WRITE FOR CATALOG 


Study the oelt and specialty 
items in this most complete 
textile belting line in America. 








WHAT YOU WANT! 
WHERE YOU WANT IT! 









Keeping supply lines short is a great secret 


MAES You WANT iT? of military success . . . and of industrial sue. 


TRADE MARKS 
REG. U. S. PAT. OFF. 


SPECIALIZED 
LUBRICANTS 


cess, too. When you need a product, you want 
it fast ... without delay. 


That’s the special job of the Keystone Distrib 
utor, and for Industry’s convenience, Keystone 
Distributors are located all over the country, 
There’s sure to be one in your locality. He will 
gladly co-operate with you in making Keystone 
Lubricants available to your customers. 


KEYSTONE 


SPECIALIZED LUBRICANTS 


KEYSTONE LUBRICATING COMPANY : est. 1884 
21st, Clearfield & Lippincott Streets, Philadelphia, Penna. 





Ala., 


Ark., 
Calif, 


Colo., 
Conn., 


D. C., 
Del. 
Fia., 


ldaho, 


lowa, 


Ky., 
l.a., 


Me., 
Md., 


Mass., 


Birmingham, Moore- seeder Hdwe. Co 
Mobile, Marine Specialty C 
Kingman, Central Commnescia! Co 
Phoenix, Pratt-Gilbert Hdwe. Co. 
Little Rock, Hollis & Company 
Bakersfield, Hopper Machine Works 
Fresno, Federal 4% Supply Co 
Pacific Mill & Mine Su ply Co., Inc 
Oakland, C. W W. Marwedel 
Pacific Tool & Supply Company 
Los Angeles, Union Hdwe. & Metal Co 
Frey Industrial Supply Co 
Pacific Mill & Mine Supply Co., Inc 
Victor Belting & Rubber Company, Inc. 
Warren & Bailey Company 
San Diego, Industries Supply Company 
C. J. Hendry Co. 
San Francisco, C. J. Hendry Co 
Marshall-Newell Supply Co 
Cc. W. Marwedel 
Pacific Mill & Mine Supply Co., Inc. 
San Pedro, C. J. Hendry Co. 
Denver, The Mine & Smelter Supply Company 
Bridgeport Wellington-Kincaid Co., Inc 
Hartford, L. L. Ensworth & Son, Inc 
New Haven, The C. S. Mersick & Co 
Page Steele & Flagg Company 
Noru ich, The Eaton-Chase Co. 
South Norwalk, Comstock-DeWaters 
Washington, Carey Machinery & Supply Co. 
4 ilmington, Hudson Supply Co. 
Jacksonville, Georgia Supply Co. 
Miami, The Cameron & Barkley Co. 
Tampa, The Cameron & Barkley Co. 
Atlanta, J. M. Tull Metal & Sup. Co. 
Columbus, Columbus Iron Works Co. 
Macon, Taylor Iron Works & Supply Co 
Savannah, Georgia Supply Co. 
Boise, Westcott Oil Company 
Wallace, Coeur d’ Alene Hdwe. & Foundry Co. 
Chea Great Lakes Supply Corporation 
muel Harris & ~ 
Pulver Machinists Supply Co. 
Sterling Products Co., Inc. 
Decatur, Field & Shorb Company 
Joliet, Barrett Hardware Co. 
Moline, Sterling Products Co., Inc 
Peoria, Hagerty Bros. Co. 
Quincy, E. 
Rockford, Mid-States Industrial Corp. 
Evansville, Evansville Suppl y Co. 
Fort Wayne, National 1 Supply Company 


Hammond, Standard Equipment & Supply Corp. 


Indianapolis, Indianapolis Belting & Sup. Co. 
Richmond, Queen City Supply Company 
South Bend, ational Mill Supply Company 
Terre Haute, — = Supe Co., Inc 


Cedar ia James W 1 Company 
Globe Machinery & Supply Co. 

Des Moines, Globe Machmery & Sup. Co 

Treeee, Consolidated Supply Company 

Wichita, Murdock Electric s Supply Co. 
White Star Machin... & S upp! y Co. 

Louisville, Neill-La Vielle Supply Co., Inc 


Alexandria, Brown Roberts Hdwe. & Sup Co. Ltd 
New Orleans, Marine Specialty & Mill Sup. Co. 


Shreveport, Hollis & Co. 
Portland, W. L. Blake & Co., Inc 
Baltimore, Carey Machinery & Sup. Co 


Cumberland, Tri-State Mine & Mill Sup. Co., Inc 


Boston, A. W. Chesterton Co. 

Curry Bros. Oil Company 

Lewis E. Tracy Company 5 
Cambridge, Cutter, Wood & Sanderson Co. 
Holyoke, Chase & Cooledge Co. 


st Plumbing & Heating Supply Co. 
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Lawrence, Treat Hardware Company 
Lowell, C. B. Coburn Co. 
Pittsfield, Berkshire Mill Supply Co. 
Springfield, W.J. Foss Co. 
Worcester, Brierly-Lombard Co. 
Alpena, M. A. Cohen ees Goneane, Inc. 
Detroit, The Boyer-Campbell C 
W. DuComb Co., Inc. 
Grand Rapids, Manufacturers Supply Co. 
Jackson, C. E. Hamlin Company 
Kalamazoo, Kendall Hdwe.-Mill Supply Co. 
Muskegon, Factory Supply Co. 
Duluth, = ha Co. 
Minnea ™ s, R. C. Duncan Company 
St. Paul, R. C. “Duncan Company 
Joplin, Industrial Equipment Co. 
Kansas City, Associated Bearings Co. 
Ellfeldt Machinery & Supply Co. 
St. Joseph, Ross-Fraser Iron Company 
St. Louis, Mill Supply & mee sg Company 
G. T. Matthews Co.—Handlan, Inc. 
Shaplei “ph Hardware Company 
Springfield, Industrial Equipment Co. 
Butte, Hall-Perry Machinery Co. 
Omaha, Interstate Mach. & Sup. Co. 
Las Vegas, Standard Wholesale Sup. Co. 
Reno, Reno Mercantile Co. 
Nashua, C. B. Coburn Co. 
Elizabeth, Elizabeth Hardware Co. 
Hoboken, C. Muzzi & Company 
Newark, Johnson-Mandeville Co. 
Dodge- Newark Supply Co., Inc. 
Passaic & Paterson, H. W. Mills & Co., Inc. 
Perth Amboy, Elizabeth Hardware Co. 
Perth Amboy Hardware Com: 
Trenton, Wiley-Hughes Supply 
Binghamton, Charles Millar & Son Co. 
Brooklyn, B. F. Gilmour Company, Inc. 
Thos. W. Kiley & Co., Inc. 
A. N. Nelson, Inc. 
Buffalo, Beals, McCarthy & Rogers, Inc. 
Long Island Cy. The Long Island Hdwe. Co. 
Newburgh, W.L. Smith Co. 
New York City, ‘Aetna Supply Company 
A. P. Dienst Co., Inc. 
Frank Tracy, Inc. 
Hansen & Yorke Co., Inc. 
Masback Hardware Company 
The Williams & Wells Co. 
Rochester, Haverstick & Co., Inc. 
Syracuse, Syracuse Supply Co. 
Troy, Troy Belting & Supply Co. 
Utica, Charles Millar & Son Co. 
Charlotte, Textile Mill Supply Co. 
Durham & Raleigh, Dillon Supply Co. 
Greensboro, Smith-Courtney Co. 
Wilmington, Mill & Contractors Supply Co. 
Akron, The Hardware & Supply Company 
Canton, Manufacturers Rubber & Supply Co. 
Cincinnati, Doermann-Rochrer Company 
Capen City Supply Company 
Cleveland, Strong, Carlisle & Hammond Co. 
White Tool & Supply Co. 
Columbus, The Ross-Willou ~~ Co. 
Dayton, The Klinger-Dills 
Massilon, Hardware & Su ae ‘Company 
Springfield, The Ross-Willoughby Co. 
St. Marys, The Jeapesson Sey Supply Company 
Toledo, The Cornell Supply y Co. 


Warren, Trumbull Mfg. Co. 
Zanesville, Roekel Company 
Oklahoma City, Mideke Supply Co. 
Picher, Consolidated Supply 


Company 








Tulsa, Marshall Supply =! Equipment Co 


Ore., Portland, Woodbury & 
Penna., Allentown, Wm. H. Taylor & Co., Inc. 


Altoona, Pittsburgh Gage & Su ‘Co. 
Harrishur Appleby Bros. & Whittaker Co. 
Hazleton, ) on Woodring & Co. 
Lancaster Reilly Bros. & Raub 
Philadelphia Charles Bond Co. 
heo. C. Ulmer Co. 

B.S Somers, Fitler & Todd Co. 

Pittsburgh Gage & Sup. Co. 
Reading, Brown Engineering Co. 
Scranton, The Bittenbender Co., Inc. 
W ilkes- Barre, pone Penna. Supply Co. 
Williamsport, E. Keeler Co. 
York, York Moechiaary & Supply Co. 


x &. Providence, Rayhill & Greene Supply Co. 


William J. Burns, Inc. 
Woonsocket, Woonsocket Supply Co. 

S. C., Clinton, Industrial Supply Co., Inc. 
Charleston, The Cameron & Barkley Co. 
Columbia, "Columbia Supply Company 

Tenn., Chattanooga, James pm Co. 

Johnson City, Summers Hdwe. & Sup. Co 
W. A. Owen 

Knoxville, Tennessee Mill and Mine Sup. Co. 

Memphis, Riechman-Crosby Co. 

Nashville, Nashville Bochine od Seoul Co. 

Texas, Amarillo, Clowe and Cowan, I 
Austin, San Antonio Machine & Supply Co 
Beaumont, G-M Hardware & Sup. Co. 
Brownsville Alamo Iron Works 

5 Christi, Alamo Iron Works 
n Antonio Machine & Supply Co. 
Dallas, Briggs-Weaver Machinery Co. 
E/ Paso, Mine & Smelter Supply Co. 
Harlingen, San Antonio —y ine & Supply G 
Houston, Peden Iron & Steel Co 
Houston Belting & 3 Corp. 
Texas Belting & Supply Company 
Texas Marine Supply Company 
Lubbock, Clowe and Cowan, Inc. 
Lufkin, Lufkin Foundry & Machine Co 
Marshall, E. B. Hayes Machinery Co. 
San Antonio, Alamo Iron Works 
San Antonio Machine & Supply Co. 
Waco, San patente Machine & Supply Co 
Utah, Salt Lake City, Galigher Co. 
W. Va. » Bluefield, Bluefield Supply Company 
rleston, W. Va. Tractor & Equipment Co. 

Va., Norfolk, Empire Machinery & ‘Seooty Corp. 
Richmond, Smith-Courtney Co. 

Roanoke, Noland d Co., Inc. 

Vt., Barre, Casellini-Venable Corp. 

Wash., Seattle, Industrial eo Co. 
Spokane, Jensen-Byr 
Yakima, Yakima a Company 

Wis., Madison, Richard E. Ela Co 
Manitowoc, Huchthausen Co. 

Milwaukee, Shadbolt & Boyd Co. 
Racine, Moht- Jones Hardware pompenr 
Sheboygan, Honold & LaPage, Inc 
Alaska, F. tog Glenn Carrington & Co. 
Nome, Glenn Carrington & Co 
P Main office, 91 Columbia St., Seatile, Wath 

T. H., Honolulu, Electric Steel Foundry Co 

Alberta, Calgary, The J. H. Ashdown Hdwe. Co., Ltd. 
Edmonton, The J. H. Ashdown Hdwe. Co., & 

B. C, Vancouver, Gordon & Belyea, Ltd. 

Man., Winnipeg, “The JH H. Ashdown Hdwe. Co. 

Ont., Hamilton, C. Burton & Co., ny 
Swastika, H Ee Burton & Co., 

: Toronto, H. C. yee & Co. 

Sask., Regina, The J. H vy ee ts Co., Led. 

Saskatoon, The J. H. Ashdown Hdwe. Co. 
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A Kaiser shipyard worker uses a 7- 
ton Porto-Power ram to push out a 
close- fitting pin from a rudder as- 
sembly. Note the cramped quarters. 


| aes 


Porto-Power is available in 7, 10, 20 
and 50 ton sizes. Workman operates 
hand pump while ram, with standard at- 
tachments, pulls off drive pulley. Porto- 
Power replaces sledging, prying aod 
other dangerous, damaging methods. 


YoU CAN 4 Ul -Gujser™ SUPERMAN 


With the Power of Porto-Power in Your Hands! 


Just think! If your own hands had 
from 7 to 50 tons of power — and 
you could use them with the same 
ease, flexibility and control as you 
do now—WHAT A MAN YOU’D 
BE! Toughest push, pull, clamp, 
twist, spread, lift and press jobs 
would be “duck soup” for you — 


even in cramped quarters. 


“Porto-Power” does put that miracle 
power in your hands! It gives you— 
the maintenance man, assembly work- 


er, or anyone else just what you need- 
ed to speed up maintenance and pro- 
duction the better, easier, hydraulic 
way—in shipyards, factories, mines 
and wherever machinery is whirring. 


Porto-Power is fast becoming 
“standard equipment” for mainte- 
nance crews, chief electricians, con- 
tractors, shipbuilders and produc- 
tion lines. Write Blackhawk or call 
your Industrial Supply Distributor 
for details, 


A Product of BLAACKHAWK MFG. CO., Dept. P1763, Milwaukee, Wis. 


This advertisement appears in leading trade magazines 


HYDRAULIC EQUIPMENT ~— WRENCHES 
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On ee ee ee ee ee oe 


BLACKHAWK MFG, CO. 

Dept. P1763, Milwaukee, Wis. 
RUSH catalogs on Porto-Power 
and other Blackhawk time and 
labor saving equipment. 
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FAIRBANKS 


for RENEWABLE Iron Globe, 
Angle and Cross Valves 
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They Guard Against Interruptions 
of Service Due to Valve Failure 


SERVICE: Recommended for service on steam, water, oil, gas 


and air lines. Available for steam working pressures from 125 


to 200 Ibs. 
TYPES: Fairbanks Renewable Iron Valves are made with Bolted 


Bonnets, Rising and Non-Rising Stems, and have Composition 


Dises or Bronze Seat Rings. 


FEATURES: The Seat Rings and Dises can 
be easily and quickly renewed when worn, 
without removing the valve from pipe line, 
at a small fraction of the cost of a new valve. 
Bodies and Bonnets have an average tensile 
strength of 38,000 Ibs. per sq. in. Stems have 
Acme cut threads and are of generous pro- 
portions for strength and easy operation. 
Stuffing box is deep and can be repacked 
under pressure when wide open. — 


\ THE FAIRBANKS COMPANY 


A 393 LAFAYETTE ST., NEW YORK, N.Y. 
=a BOSTON, MASS. PITTSBURGH, PA: 








Distributors in Principal Cities 
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IN THE FIELD of information, Roebling’s 
engineers developed these Wire Rope 
Conservation Tags—they put your name 
right on your customers’ rope-rigged 
equipment, establishing you as a source 
of useful wire rope data! 


ATION TAGS 


These handy 4x 5 tags contain a wealth of in- 
formation for engineers and maintenance men 
on rope conservation through correct instal- 
lation, maintenance and inspection. Special tags 
are available to cover specific fields of rope 
use. Your name imprinted prominently! 
Again, in the field of Products-for-Victory, 
Roebling’s engineers developed the new FLAT- 
WEAVE Sling by bringing to the problem of 
sling design and construction all the weight of 
Roebling’s 102 years of wire-rope engineering ex- 
Ss — ~ perience! The FLATWEAVE will help you help 
we es 
e 


ors better! 
SN your Customers better 
=a 





G FLATWEAVE SLING 


Based on a new principle of:sling design and 
construction, the FLATWEAVE Sling is pli- 
able, non-kinking, light, compact, streamlined 
through elimination of unwieldy fittings, tucks, 
splices! It’s a Roebling Product-for-Victory you 
can be proud to bring to your customers’ at- 
tention. 

That’s not all! These two Developments-for- 
Victory are just examples of Roebling’s leader- 
ship in the field—leadership that has made 
Roebling the best-known name in wire products! 
The Roebling line includes: “Blue Center” 
Steel Wire Rope, “Blue Clad” Wire Rope Fit- 
tings, Wire Rope Slings and a wide variety of 
Electrical Wires and Cables. 


JOHN A ROEBLING'S SONS COMPANY 
TRENTON, NEW JERSEY 


Branches and Warehouses in Principal Cities 


ROEBLIN GGeemakher Wire Onoduits 
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HOW TO USE CHAIN 
FOR MANILA ROPE 


Diameter 


(Inches) 


16 


Weight 
100 ft 


(Lbs.) 


1.37 
1.71 
2.52 


3.45 


5.15 
6.14 


13.10 
16.40 


Spec 


*Plym- 
outh 


TR-60la Wartime 


(Lbs.) 
420 
550 
$50 

1275 


1750 


(Lbs.) 


336 
440 
760 


1020 


1400 
1800 


2120 
2760 
3520 
4320 


TENSO WELDLESS CHAIN 


Trade 
Size 


No. 3 
No. 2 
No. 1 
No. 1,0 
or 
No. 2,0 
No. 4.0 
No. 5/0 
No. 6.0 
Spec. 
No. 8/0 
No. 9/0 
No. 10 0 


Diam- 


eter 


(In.) 


08 
o91s 
.1055 
.1205 


1350 
162 
177 


192 
2253 
.2437 
2625 


Weight 
100 ft. 


(Lbs.) 


5.75 
7.50 
10.00 
13.00 


17.00 
23.00 
26.00 


37.00 
47.00 
55.00 
67.00 


Break 
Test 


(Lbs.) 


375 
430 
785 


1205 
1500 
1850 
7105 
2850 
3355 
#525 


If shortages of small and medium sized Manila ropes are 
retarding your production look at the table below. - Se- 
lect the size of rope you need which appears in the left- 
hand column. Then follow the line of figures to the right. 
You'll find it easy to pick out the correct size of TENso, 
LOCK LINK and NIAGARA weldless chain for the job you 
have in mind. - Additional information will be cheerfully 
supplied on request. - Will you please remember, when 
placing your orders for chain, to supply the highest 
preference ratings you can obtain. 


COMPARISONS VARIOUS WELDLESS CHAINS TO MANILA ROPE 
MANILA ROPE 
*Federal 


LOCK LINK WELDLESS CHAIN NIAGARA WELDLESS CHAIN 


Trade Diam- 
Size eter 


(In.) 


Weight 
100 ft. 


Break 
Test 


Diam- 


eter 


Break 
Test 


Trade ane 


(Lbs.) 


No. 4 
No. 3 
No. 1 


No. 1/0 


No. 2/0 
No. 4.0 


No. 5/0 
No. 6 0 


.072 
.080 
-1055 


-1205 


.135 
-162 


177 
192 


6.00 
7.00 
13.00 


17.00 


22.00 
29.00 


34.00 
41.00 


1545 
1915 


2440 


No. 2/0 


No. 3/0 
No. 4/0 


No. 5/0 
No. 7/0 


.135 


.1483 
.162 


.177 
.207 


4.75 
§.75 
13.50 


17.00 


20.25 
25.00 


30.00 
40.00 


1370 


1675 
1845 


2220 
3100 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 








s 


ESSENTIAL PRODUCTS .. . TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 
TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Stee! Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safety 
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HE special characteristics of Brightboy’s 

rubber cushioned abrasive action have 
opened up limitless time and work saving pos- 
sibilities in the field of metal finishing. And 
new Brightboy machine and manual operations, 
uncovered in the pressure of wartime produc- 
tion, will carry beyond “the duration”, assur- 
ing you a consistent Brightboy business. 


In this comprehensive Brightboy literature, 
your customers will find data showing how 
Brightboy bridges the gap between a grind and 
a buff, giving a finish which frequently serves 
as a final polish—with minimum dimensional 
loss. Use this literature and the Brightboy 
Sales Plan to build a permanent business now. 


: : WHEELS 
Write for particulars. STICKS 


DS 
Available in 3 Textures LETS 

BRIGHTBOY STANDARD— 

for all-around metal finishing. 

BRIGHTBOY FINE-TEX— 

for lighter work—for fine polishing. 


BRIGHTBOY TUFF-TEX 
for harder metals. 





BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO. 
Newark, N. J. U.S. A. 





De-burring — finish. 
ing holes and edges 
in Alclad part. 


The Soft Rubber 
Binder Cushions the 
Abrasive. 
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* 
Vogt 
GATE VALVE AND SLIDE 
VALVE TYPES AVAILABLE 












W7, The War Program demands conservation of all 
bd strategic metals that are vital to victory. Therefore, 


by specifying stainless steel lined valves in flow 


* control services involving severely corrosive-erosive or 


high temperature liquids and gases, as much as 75% of 
the vital metal can be saved . . . a definite contribution 
to the war effort! 


Vogt stainless steel linea drop forged steel gate and slide 
valves are serving today in many applications throughout 
industry. Liners of the stainless analyses for specific 
operating conditions are of 3/16” minimum thickness 
and usually extend to the contact surfaces of the three 
body flanges for extreme service conditions, 


HENRY VOGT MACHINE CO. 


Incorporated 


LOUISVILLE, KENTUCKY 


BRANCH OFFICES NEW YORK PHILADELPHIA CLEVELAND CHICAGO DALLAS 
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NUCUT SPECIAL-PURPOSE FILE FINDER CHART 





cross 


SHAPE SECTION 


| 


pate." 


Flat 


Aiuminum Half Round 


DESCRIPTION 


Free, easy-cutting file 
for rapid cutting. 


GENERAL USES 


Aluminum and its al- 
loys. Other soft metals. 





Flat 
Half Round 


Fast-cutting file. Sharp 
teeth, with open cut. do 
not fill up with chips, 
or scratch the work. 
Double cut only. 


Soft metals such as 
bronze, brass, copper, 
and aluminum. 





Flat 
Half Round 


Short, stubby, sturdy 
teeth. Good for snag- 
ging operations. 


Rough filing, castings, 
hard metals generally. 





Long Angle 
Lathe 


Single cut, both edges 
safe or uncut. Long an- 
gle (counter-clockwise 
from center line to rows 
of teeth) and tooth 
shape make possible 
smooth clean cut. 


Lathe work where 
smooth finish is desired. 
Also soft metals such 
as bronze, brass, alumi- 
num. 





Flat 


lead Float Half Round 











Coarse single cut file, 
commonly known as a 


rt) t"”’ 


When he asks for 





Brass, aluminum, lead, 
babbitt and other soft 
metals. 


a SPECIAL-PURPOSE FILE 


When your customer tells you he is finishing alumi- 


num, filing rough castings or doing precision lathe 


work, don’t let him use any of the regular machin- 


ists’ files. 


Instead, suggest one of the Special- 


Purpose NUCUTS that have been particularly 
designed for this purpose. The accompanying 
table gives a quick picture of the more 
commonly asked for Special-Purpose Files 


that are available. 


“MORE CUTS WITH NUCUTS” This means what it says! 
Because NUCUTS’ coarse teeth cut clean, deep, true; and 
because its fine teeth level the surface off smooth at the same 
stroke, a NUCUT File will give your customer more, faster, 
better filing with less effort. Without skidding or scraping! 

Let us suggest a selection of Special-Purpose Files that 
will meet your cust 3” ds best. Also the right sizes, 
shapes and cuts of NUCUT Machinists’ Files, Saw Files, Swiss 
Patterns and Rasps. 





HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 
Newark, New Jersey Newcomerstown, Ohio 


WAVY TEETH 


ge eee tet 


FILES 


PATENT No. 2027039 





DEMAND PACKINGS . 
BE CONSERVED! 


In the 50 years existence of this Company, never have 
Belmont Packings been in greater demand, more urgently needed. 


Packings are important! They are essential not only in the production, but 
in the operation of guns and mobile equipment—tanks, planes, ships. 


Materials used in the complete line of Belmont Packings come from far-off 
places—asbestos, flax, jute, rubber, lubricants. Supplies of these critical raw 
products have been restricted, by regulation, to war uses. In substance, de- 
mands and problems are great, the like of which the world has never seen before ! 


How can Belmont meet the situation? It must continue to work to capacity 
with tools available. 


How can the user meet the situation? He can conserve the use of packings 
along the lines of the four suggestions below. 








S' 


A—CONSERVE PACKINGS—When re- 


packing, it may be found that a few rings of There's a Belmont Packing for every service ... Steam, Water, Oil, Gas, 


new packing inserted next to the gland may Air, Acid, Alkalis, and Ammonia. Forms include Rings, Coils, Spirals, Reels, 
give added service. This will mean conserva- Spools, Sheets, and Gaskets. 


tion of old packing retained in the stuffing box. 


B—LUBRICATE MOVING PARTS—Keep 
rods, shafts and plungers thoroughly swabbed 
with oil or grease to alleviate frictional wear 
on packing. Where practicable, install oil 
lanterns. 


C—CHOOSE SUBSTITUTE CONSTRUC- 
TIONS—When material shortages make your 
desired type not instantly available, consult 
with your nearest Belmont distributor or with 
us for guidance on this question. 


D—REFERTO THE BELMONT CATALOG— 


It's an invaluable packing guide of com- 
plete information on packings for all ser- 
vices .. . it contains informative charts; 
clearly illustrates and describes every 


’ 

Belmont packing; and suggests ied 

packing styles from which to chewe, 28@ Belmont Packing & Rubber Company 
substitute packing, ifnecessary. Writeon 


your Company letterhead for your copy. Butler and Sepviva Streets Philadelphia, Penna 


« 
‘ tele TIA) . 
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Production speeds Victory! Speed production with 


ABRASIVE COMPANY 
GRINDING WHEELS 


DistTibutors: SELL “ABRASIVE” WHEELS FOR GREATER SERVICE 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL CoO. 
TACONY & FRALEY STS., PHILADELPHIA. PA. » DISTRIBUTORS IN ALL PRINCIPAL CITIES | 
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War Slogan. .=:.- 
‘Make em Last!’ 


( HERE ARE TWO WAYS TO DO IT... -) 





DUPLEX-SEALED COVER 


20% MORE CORDS 
50% STRONCER CORDS 





COOLER-RUNNING CUSHION 








BUY THE BEST BELTS « s Texrope 


Super-7’s new design-against-wear gives main- 
tenance a head start. ‘The 206% more cords - 

made 50% stronger by the new Flexon process 
—combat stretching, give Super-7’s extra 
pulling power. Revolutionary new  shock- 
absorbing cushion of special cool-running rub- 


USE THE BEST CARE « « Whatever 


brand of V-belts you now use, you can make 
them last longer by following the tips in Allis- 
Chalmers’ free handbook: “Plain Facts on 
Wartime Care of Rubber V-Belts.”” How 
V-belt anatomy affects maintenance . . . what 
™ determines V-belt “‘life expectancy” . . . here 
vith ber eases pulling cords around sheaves. Tough, 
new Duplex-Sealed cover protects inner belt 
structure against grit, grime and’ moisture. 
When you do need new V-belts, invest in the 
best — Texrope Super-7! 


is the full story, packed with practical data 
fully illustrated. The new handbook contains 
no advertising, applies to all makes. Tear off 
the coupon below and send for your copy of 
this valuable new handbook today! 
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| ALLIS-CHALMERS MFG. CO. | 
| Milwaukee, Wisconsin 
| Gentlemen: | 
® ; Yes, I would like to receive free of | 
| charge a copy of your “Plain Facts | 
| on Wartime Care of V-Belts”. | 
= 
Ton . | (Name) ; 
Y TEXROPE SUPER-7 V-BELTS —— ae, 
] (Title) 
H 
WE work R we PAM 60 ) Trade mark registered U S$ Pafent Office Texrope (Company) l 
, Super-7 V-Belts are the result of the cooperative research n ee ey ; 
VICTORY PEACE A and design genius of two great companies—Allis-Chalmers i Guest Aeasesd 
e and B. F. Goodrich—and are sold xclu j = ov — = 
4 Cuainiats Available ia a (City and State) a 1 
—_ wi I Stone 
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CONFEREES: The War Conference in Cincinnati brought to light the 
hidden entertaining talent possessed by Walter Tripp (Hendrie & 
Bolihoft Mtg. & Supply) . . . Walter took over the leadership of the 
Netherlands Plaza orchestra and got a big hand from both guests at the 
hotel and members of the industry . . . Jack Spaulding (Black & Decker) 
looked a little pale and took things easy at the conference . . . He recently 
underwent an operation. 


VICTORY GARDEN DIVIDEND: George Lindquist (Lindquist Hard- 
. . He flew home Monday. 
suffering from a severe case of poison ivy contracted while working in his 
R. S. Mast (Standard Pressed Steel), missed the meeting for 


ware) didn’t tarry at the conference long . 


garden... 
the first time in many a moon... A ruptured appendix was the cause . . . 
W. P. Marshall ( Marshall Supply) spent the 3 days in bed with a strep 


throat . . . Ditto Al Williams (A. R. Williams Machinery) for one day. 


BOND BOOSTER: Frank Archer (Superior-Sterling) made sure attend- 
.. » With the aid 
of a punchboard he awarded several bonds, Elmer Grantvedt (MILL 
SuppLies) being one of the major recipients . 


ants at the conference were kept War Bond conscious 


. . Wallace Campbell 
(Campbell Hardware) had to answer a lot of questions about Selective 
Service after he revealed he is chairman of a draft board in Seattle. . . . 
George Stalker (W. J. Holliday) received two fighting cocks to crow out- 
side his door. 


CASUALTY: Lieutenant T. James Fernley, son of George Fernley, 
narrowly escaped death while on maneuvers with the 29th Reconnaissance 
Troop in England . . . Jim was injured when a hand grenade, thrown by a 
member of his own platoon, hit a tree, bounced back and exploded near 
him ... Latest reports are that he will not be permanently disabled but will 
be laid up for some time at General Hospital 298 APO 508. 


WOE IS ME: A. G. York (Watson Stillman Co.) welcomed the fishing 
season with a little trip with a couple of neighbors . . . It rained the pro- 
verbial cats and dogs all the time he was out . . . He stepped into a hole 
and the icy water gushed down into his boots . . . After trudging back to his 
car, tearing his trousers enroute, he accidentally ran over and smashed 
beyond repair his favorite rod ... When he got home the sun came out 
in all its glory and his neighbors decided it would be a good time to do 
a little work on their lawns . . . A. G. decided to keep them company- 

. He dozed off and awakened two 
hours later, so sunburned he couldn’t see customers for two days. 


from a comfortable steamer chair . . 


SARTORIALLY SPEAKING: Perley Chase (Chase, Parker) whose out- 
at-the-elbows green jacket was rapidly becoming a legend at the Boston 
supply house is now sporting a glittering lavish green coat, a gift from 
Mr. Case and Mr. Cook*| Winter Bros.) ... Perley now needs no coaxing 
to walk through “customer row.” 


CALL OF THE WEST: When the WAACS, WAVES or SPARS call. 
Hugh Beach (Flexible Steel Lacing) doesn’t mind losing a stenographer 
hut when it’s an Arizona ranch that beckons Hugh says it’s too much for 
him. So far he’s been unsuccessful in persuading a young woman in his 
office to give up the idea of leaving belt lacing for cow punching. 
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Talk of the Trade 
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Anything to keep help 





Reader 


ns advertise 
ries describing 


Jenki 
a se 


the Industrial D 
trial plants, f° 
in time” to Spee 


s of PURCHASING will see this 


ment in April. It is one of 


the invaluable services of 


rican indus- 


. Ame 
istributer t “enough, 


help them produce 
d Victory: 


Expediter at Large 


(whose “sixth sense” prevents slow-downs ) 


Your Industrial Distributor serves 
on your supply staff only by invitation, 
but your highest-paid executive could 
work no harder in emergencies to keep 
your production moving. 

To the solution of the toughest sup- 
ply. problems he contributes a “sixth 
sense” that often makes “impossible” 
delivery dates possible —an ingenuity 
and initiative gained during years of 
outstanding service in peacetime. Un- 
der normal conditions. his profit on 
many of today’s emergency orders 
would never warrant the work in- 
volved, but he gladly putsin the time and 
effort to help you help speed Victory. 

l'o most of the supply questions aris- 
ing {rom war conditions your Industrial 
Distributor has ready answers.... 

What can I use in place of this item 
which is now unobtainable? He has 
complete information on all sources of 
supply at his fingertips, and can often 
point out a satisfactory and available 
substitute. 

Must I refuse this contract because 
Some of the special items called for are 


no longer made? He can often suggest 
simple changes in specifications to allow 
the use of standard stock items. 

What is the status of my requirements 
under the Allocation Classification? Is 
my Priority rating as high as it should 
be? His information is up-to-the- 
minute on every type of Government 
regulation. 

How can I salvage this irreplaceable 
equipment that has broken down? He 
can provide repair parts and service for 
many items in your plant. 

What can I do to prevent equipment 
failures and resultant production slow- 


———- 


downs? He can give you experienced 

advice on maintenance that will help 

you keep operations at top efficiency. 
Whatever your questions, you can 

depend on your industrial distributor 

to give you complete, resourceful co- 

operation in finding the right answers. 
Your Jenkins distributor has a well- 

developed “sixth sense” for solving any 

problems of valve supply or mainte- 

nance. Consult him. 

Jenkins Bros., 80 White St., New 

York, N. Y.; Bridgeport, Conn.; 

Atlanta, Ga.; Boston, Mass. ; Philadel- 


phia, Pa.; Chicago, Ill. Jenkins Bros., 
Ltd., Montreal; London, England 


\ Re 


JENKINS VALVES 


SINCE 1864 


For every industrial, engineering, marine and power 


plant service . 


in Bronze, Iron, Cast Steel and 


Corrosion-Resisting Alloys ...125 to 600 lbs. pressure 
















REPUBLIC’S 
5-Point Policy 


| a” ne of rubber items sufficiently 
complete to permit effectively sup 


plying the requirements of the trade 
solicited 

4 

s 

r y 2 A quality of product uniformly 

. good and c&pable of delivering ser 

g vice results thet should reasonably be 
expected 

a 


K A price basis inducing and mating 
possible aggressive competition with 
reasonable profit return 


Freedom from competition from his 
4 source of supply, either direct or in 
direct, among the trade covered by his 
day to day solicitations 





Selling helps of reasonable amounts 
so that his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold 





ARMY SHOES 


HE hide of a calf 

or a Texas steer goes 
5 through many processes 

“gh ' 24 , before it becomes a stur- 
‘oe dy pair of army shoes. In tannery and shoe 


ment. Transmission belting operates dye- 
ing drums and various machinery. Rubber 
aprons fit on machines for applying top 
dressings, cushions on others for embos- 
sing finishes and, on still others, rubber 









escrir? 
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: factory, these processing and manufactur- 
ing operations require experience and skill, 
machinery and special equipment. The 
rubber industry has always furnished cer- 
tain indispensable equipment for the 
manufacture of leather and shoes. Great 
quantities of rubber hose are used in 
washing operations in tanneries. Rubber 
rolls remove hair and flesh from green 
hides. Rolls for finishing leather and other 
rubber rolls for splitting and cutting 
leather to gauge are special tannery equip- 





e BELTING 


wet ant 
PARTICIPANTS (6 THE 
OT et ae) i 


B® MATIONA! SYMTHETIC RUBBER 


CORPORATION 


rolls for polishing operations. Shoe fac- 
tories use rubber conveyor belts, trans- 
mission belting for main power drive and 
for operating auxiliary machinery, and 
rubber hose for pneumatic controlled 
machines. 

Leather is one of many war industries 
served by Republic Distributors. Strategi- 
cally located from coast to coast, these 
distributors provide prompt and efficient 
local service to numerous plants engaged 
in all types of war work. 










- Mill Supplies - 


Surplus Amid Scarcity 


So tricky is the course of this war that we now face the 
possibility of an abrupt shift in the market for industrial 
supplies, a shift, believe it or not, from scarcity to over- 
supply. To put it more exactly, what threatens is a situa- 
tion in which we may have to deal with both the present 
scarcity and a spotty over-supply affecting separate lines 
and applying to specific areas. 


The realization of this possible development, which had 
been growing. was thoroughly supported at the Cincinnati 
War Conference, where distributors and manufacturers 
brought in their reports from all sections. The evidence 
was conclusive. It amounts to a more than tacit warning 
that serious trouble is brewing unless precautions are 
taken now. 

That such a thing could happen is understandable. 
“Cut backs” in some war contracts have left substantial 
quantities of tools and equipment immobilized in plant 
stock rooms. Here and there supply is catching up to 
demand, causing some buyers to alter their purchasing 
policies from bold to cautious. In a number of large 
plants the word has gone cut to liquidate a percentage of 
inventory before the year ends. A number of other causes 
might be cited, not the least of which is the vast increase 
in tool and supply productive capacity which is now 
bezinning to be felt. 


The immediate need is that such idle stocks be dis- 
tributed with a minimum of delay to wherever they will 
do the most good in the war effort. Looking further 
ahead. one needn't point out the obvious danger for dis- 
tributors when the war ends if impossible surpluses are 
left hanging over their heads. Whether such surpluses 
are owned by the distributors or by their customers no 
sixth sense is needed to imagine the rush to unload once 
the need for suéh merchandise abates. A chaotic market 
would be the almost certain result. 


Chances are this condition of spottiness will intensify 


* 
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during the next few months. If it could be tackled 
effectively now there would be relief for some war plants 
that are still having trouble, with a plus value in that con- 
tinuous attention to such a problem would go far toward 
insuring market stability after the war. Since it is pri- 
marily a matter of distribution, and since, in the long 
run, it has such serious implications for distributors, the 
handling of it not only should fall to them but ought to 
be seized upon by them determinedly. 


Technically there are some obstacles to overcome. 


distributors 
always buy up such surplus stocks freely. 


Under the present priority laws cannot 
However, we 
have seen many an amendment made in the priority rules 
when the wisdom of such change was properly pointed 
out. The priority hurdle should not be too difficult. 


Some gi 


off their surpluses at prices below original cost. 


vernment agencies are not now permitted to sell 
But one 
can't assume that these agencies are above being reasoned 
with until the attempt has been made. 


Last month’s action of the War Conference in appoint- 
ing-a comm’tice to examine this problem is to be com- 
mended. Already a number of plans for approaching the 
problem have heen offered by various individuals in the 
supply industry and in the government. Many of these 
schemes appear to be workable and all of them ought to 
be considered. With all speed possible the best plan should 
be agreed upon and put into action. 


It is untenable to permit critical materials to lie idle 


And 


it is the height of imprudence to allow a situation to start 


when war plants are handicapped for lack of them. 


building up now that can acutely harm one’s business 
later. 


This thing can be combatted. The distributor is a 


natural for the job. Both his duty and his personal inter- 


est dictate that he adopt this serious problem as his own 
and apply his best thinking to it. 


a 


* JOHN J. WELCH, Fditer 
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NATHANIEL G. SYMONDS, Chief of the In- LOUIS LEVINE. Assistant Director of the ROBERT S. PAGE, Chairman, War ies 










dustrial and Hardware Branch of WPB: The Bureau of Program Requirements, War Man- Committee: Thousands of industrial my 
production job is being well done, but this is power Commission: Manpower problems will with fixed delivery dates on their wa ok 
not enough. Equitable distribution is also have to be solved locally, where there is an tracts, recognize the indispensable pat éi 


necessary to successful prosecution of the war. intimate knowledge of local war activities. play in keeping production at record 
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WITH AN ATTENDANCE of well over 
a thousand serious minded distrib- 
utors and manufacturers, the 
1943 Triple Mill Supply Wartime 
Conference last month smoked out 
several of the thorniest problems 
affecting the distribution of tools 
and supplies to the Nation’s war 
industries, and laid out a pattern 
for their solution by cooperative 
action. 

Meetings were held Monday 
through Wednesday, May 10, 11 
and 12, at the Netherlands Plaza 
Hotel in Cincinnati. Some were 
joint sessions, with all three asso- 
( National 
Supply and Machinery Distribu- 


ciations participating 
tors Association, Southern Supply 
and Machinery Distributors Asso- 
ciation, and the American Supply 
and Machinery Manufacturers As- 
sociation). Others were separate 
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sessions, with each group con- 
centrating on their own peculiar 
problems. 

In keeping with the times, the 
industry’s annual dinner dance 
was omitted (actually there were 
very few wives of delegates pres- 
ent). Further, the meetings were 
well attended, and audiences list- 
ened with rapt attention. 

From Washington -the confer- 
ence heard speakers on manpower. 
price regulations, priorities and 
allocations, and post-war planning. 
The manufacturers’ session heard 
distributors’ views on common 
problems, and vice versa. Both 
CMP and renegotiation—two of 
the most troublous matters of the 
day—were aired in open forum 
meetings. 

The question of excess stocks 
cropped up persistently during the 


meetings. Distributors reported 
that many war plants now hold 
greater quantities of such critical 
merchandise as cutting tools than 
they need. Sometimes it was ac 
quired for now-completed con- 
tracts, sometimes through over- 
zealous forward buying. This sit- 
uation hampers the war program. 
and threatens orderly distribution 
after the war. To devise a work- 
able plan for redistributing these 
products now to meet current war 
needs, a committee was appointed 
with H. H. Kuhn as chairman. 
and Robert Page and Herbert 
Ladds as co-members. 

On the final day of the meeting. 
delegates attended a conference- 
sponsored luncheon to hear Sena- 
tor Harry S. Truman report on the 
work of the Senate Committee to 


Investigate the War Program. 


After meetings, conference delegates crowded around speakers to get first-hand explana- 
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tions of government regulations. Above, J. E. Fitzgerald, of WPB’s Steel Warehouse Branch, 
answers questions about M-21-b-2 and individual problems of industrial distributors. 



































H. KUHN, President of the Hardware and 
ply Co.: There will be a tremendous sur- 
s of many products made from steel after 
war. We must decide now what to do 
2 @ surplus of commodities we distribute. 
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New Southern Officers Schramm, Smith and Leu. New American Officers Tone. Murfey and Black. 


SOUTHERN AMERICAN 


PRES., Alvin M. Smith A. A. Murfey (Cleveland File Co.) 
(Smith-Courtney Co., Richmond, Va.) Ist V. PRES.....F. J. Tone (Carborundum Co.) 
Ist V. PRES., Phil Pidgeon 2nd V. PRES. 
(Pidgeon-Thomas Iron Co., Memphis) R. D. Black (Black & Decker Mfg. Co.) 


2nd V. PRES., Harry P. Leu Treas... ..Chester Conner (B. F. Goodrich Co). 
(Harry P. Leu, Inc., Orlando, Fla.) 


EXECUTIVE COMMITTEE 


H. M. Schramm (Turner Supply Co., Mobile), 
chairman 

John B. Crimmins (Mills & Lupton Supply Co., 

Chattanooga) 
Lloyd B. Mize (Mize Supply Co., Waynesboro, 
Va.) 
John L. Peebles (Peden Iron & Steel Co., 

Houston) 


NEW EXECUTIVE COMMITTEE MEMBERS 


Theodore F. Smith (Oliver Iron and Steel) 
Walter Gebhart (Henry Disston & Sons) 


NATIONAL 


A. J. Glesener (A. J. Glesener Co., San Francisco) 
V. PRES., AREAS ere F. Marsena Butts (Butts & Ordway Co., Cambridge, Mass.) 
V. PRES., AREAS Charles E. Allinger (Charles A. Strelinger Co., Detroit) 
V. PRES., AREAS .........E. H. McLaughlin (Union Hardware & Metal Co., Los Angeles) 


NEW EXECUTIVE COMMITTEE MEMBERS 


. 2 eee eee R. H. Russell (J. Russell & Co., Holyoke, Mass.) 
For Area 3 W. M. Patterson (Frick & Lindsay, Pittsburgh) 

Wendell Clark (Samuel Harris & Co., Chicago) 
For Area 6....A. W. Lohn (Ducommun Metals & Supply Co., Los Angeles) 
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Distribution Vital 
Link to Production 


The Wholesale 
and Retail Trade 
Division is dedi- 
cated to the task 
of representing 
the wholesaler in 
the WPB. —N. G. SYMONDS. 





FROM EVERY SIDE we hear what a splen- 
did job of production is being done, but 
we should never forget that all the 
production in the world would be of 
no value unless we had proper distri- 
bution, it was pointed out by Nath- 
aniel G. Symonds, Deputy Director of 
the Wholesale and Retail Trade Divi- 
sion. and Chief of the Industrial and 
Hardware Supplies Branch of the Di- 
vision. Mr. Symonds spoke before the 
joint meeting of all three associations. 

Too often, the speaker declared, the 
distributor is taken for granted. Said 
he, “You owe it to yourself and to our 
country to see that our excellent dis- 
tribution system is not crippled through 
legislation or theoretical ideas put for- 
ward under the guide of benefit to the 
public.” 

The present controls exercised over 
hard goods are applied at the whole- 
sale level, Mr. Symonds said, because 
that is the most feasible place to apply 
them. For these controls to be success- 
ful, the distributor’s wholehearted sup- 
port is necessary in guiding material to 
meet the most essential needs, and 
denying material where there is no es- 
sentiality. The alternate to control at 
this level is some form of rationing at 
the retail level, which means certifica- 
tion, much more paperwork, and an 
“almost impossible” policing job, Mr. 
Symonds explained. 

Speaking of the organization he 
heads in WPB. Mr. Symonds said the 
Industrial and Hardware Supplies 
Branch is constantly trying to bring to 
the attention of other WPB divisions 
the importance of the distributor in the 
war effort, urging those divisions to 
make greater use of their services. 

“In our branch we are organized 
along industry lines, and are staffed 
with men that know your problems and 
have an understanding sympathy with 
your difficulties. To bring you closer, 
we are organizing Industry Advisory 
Committees, carefully selected as to 
size of houses, geographical represen- 
tation, and membership or non-mem- 
bership in trade associations.” 





CMP, PRIORITIES AND PRICES EXPLAINED 


CMP 
Fundamentals 


Revisions of 
CMP show offi- 


cials’ readiness 


to make improve- 
ments. It is your 
responsibility, 


too, to make suggestions that are 
constructive. —HENRY NELSON. 


ALTHOUGH SOME of its workings are 
complex, the Controlled Materials 
Plan is simple in its concept and needs 
only further development and improve- 
ment to become the effective control 
that was intended, asserted Henry P. 
Nelson, Assistant Director of the CMP 
Division of WPB, before the first joint 
meeting of all three associations. 

Mr. Nelson described CMP as a plan 
founded on the necessity of alloting 
only as much material as is available, 
and establishing production schedules 


and procurement programs on_ the 
basis of such allotments. It has as its 
objective, therefore, balanced produc- 
tion programs with balanced authoriza- 
tions of material. 

He then discussed the several CMP 
Regulations, of which seven have now 
been issued to date. These have fre- 
quently been revised, the speaker said, 
a healthy sign that officials in WPB 
are willing to change the regulations 
when necessary. Most of these changes 
result from discussions with people in 
industry who are working with the 
plan, he reported. He invited industrial 
distributors to consider it their respon- 
sibility also to make constructive criti- 
cisms and suggestions they can be of 
tremendous help he said. 

Mr. Nelson indicated that as time 
goes on it may be desirable to extend 
CMP to other materials, like rubber, in 
addition to steel, copper and aluminum. 
He revealed further that it is the ulti- 
mate aim to eliminate other controls so 
CMP will stand as the principle instru- 
ment of government regulation of ma- 
terials. However, he said it will take six 
months or more to reach that point. 





Evolution 
of Priorities 


Experience and 
common sense 
dictated the var- 
ious transitions 
from simple pri- 
orities to alloca- 
tions to scheduling.—H. K. CLARK. 


FROM HIS VANTAGE POINT on the Army 
and Navy Munitions Board, Comman- 
der H. K. Clark reviewed the transition 
from simple priorities, a year and a 
half ago when he himself was active 
in drafting WPB regulations. In the 
early stages of the war, when only 25 to 
30% of industry’s output was going to 
the military, priorities alone generally 
sufficed. But as the percentages grew, 
priorities alone were too rough a yard- 
stick. 

Then came allocations, he recalled, 
which were believed to be the solution, 
but as the war production program ex- 
panded they too proved inadequate. 
Scheduling of production was then 
hailed as the answer, and for a while 
the belief was that the output of all 
mechanical equipment would be sched- 
uled. However, there are a number of 
such products which are not suitable to 
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pure scheduling. What was needed, he 
declared, was an over-all program which 
would operate from producers through 
to the services, splitting the available 
materials equitably. This he believes to 
be attainable with the present combina- 
tion of all three techniques—priorities, 
allocations and scheduling. 

In the whole evolution, Commander 
Clark recounted that the changes and 
improvements were invariably the re- 
sult of securing actual experience from 
the field. They were reached through a 
sensible approach to a difficult prob- 
lem. 





Rising prices are 









a fifth - column 
ally of Hitler. 
They can lead 
to economic col- 
lapse after the 
war is won.—PHILIP N. RUSSELL. 


“WHILE WE ARE FIGHTING enemies 
abroad, rising prices can defeat us on 
the home front,” Philip N. Russell, 
Chief, Hardware and Mill Supplies 
Unit, OPA, warned the members of the 
National and Southern Associations. 
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LATEST FROM WPB ON TOOLS AND STEEL 


“Rising prices constitute a fifth-column 
ally of Hitler and Hirohito; and rising 
prices can lead to economic collapse 
after the war is over.” 

There are three major goals of the 
Office of Price Administration, accord- 
ing to Mr. Russell. They are: 

1. To prevent inequitable distribu- 
tion of the burdens brought on by the 
war economy. 

2. To prevent unnecessary increases 
in the cost of war. 

3. To lessen the effects of the defla- 
tion which must follow inflation. 

Mr. Russell revealed that several 
plans are under consideration by the 
OPA to carry out President Roosevelt’s 
now famous “hold-the-line” executive 
order. 

“I think all agree that, where pos- 
sible, a specific dollar and cents regula- 
tion which spells out the exact price at 
all levels is to be preferred to any other 
price control method,” Mr. Russell 
commented. As an example of the 
workings of this plan he cited the hypo- 
thetical case of a regulation covering 
all hand tools. “It could specify that 
the manufacturer’s maximum price to 
the distributor for a certain ball pein 
hammer shall be no higher than $7.50 
per dozen; that the distributor’s price 
shall be no higher than $10 a dozen 
and that the retailer’s price be no 
higher than $1.25 each. Naturally, such 
a regulation would have to take into 
consideration different freight zones 
and other normal price factors. It is 
easy to see that such precise control 
would be a distinct advantage to the 
consumer and to the 99 per cent of 
honest business men who are now 
plagued by the one per cent who vio- 
late the law by inflating their prices. 

“In the fields where dollar and cents 
regulations cannot be written there is 
another broad method of fair and equit- 
able price control. The wholesaler and 
retailer have customarily arrived at 
basic selling prices by the process of 
adding predetermined margins to the 
cost of goods.” 

Mr. Russell explained that there are 
two forms in margin control: 1. maxi- 
mum prices be determined by adding 
to the net invoice cost of an article the 
average margin added by the particular 
seller during the pre war year of 1939; 
2. specifying fixed margins which may 
be added to the invoice cost of a line. 

One disadvantage to the first form is 
that margins may differ from seller to 
seller, Mr. Russell explained, and the 
second form would involve for the hard- 
ware field a cumbersome, unworkable 
regulation due to the variance of mar- 
gins through the average warehouse. 
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The speaker reviewed for his audi- 
ence the main points of the regulations 
which affect industrial distributors— 
Generab Maximum Price Regulation 
and Price Regulation No. 136A and 
136B. ; 

In conclusion, the OPA executive 
appealed to the distributors for help. 

“We all have a huge job to do and 
the shoe is already pinching in reduced 
gasoline and food and in» lowered 
profits,” he said, “but we won’t have 
any shoes if prices are not held at to- 
day’s levels.” 





The Distributor’s 
Agency 

We are acting 
as your Wash- 
ington office, en- 
deavoring at all 
times to adjust in- 





equities that de- 


velop in WPB. —RAY NEAL. 
AFTER BRIEFLY TRACING the history of 
the Industrial Supplies Section of 
WPB’s Industrial and Hardware Sup- 
plies Branch, Ray C. Neal, Chief of the 
Section, paid tribute to members of 
the industry who had participated in 
establishing the organization—H. K. 
Clark, Linford C. White, Russell C. 
Duncan and H. H. Kuhn-—and des- 
scribed it as the distributor’s ““Wash- 
ington office.” 

“If this division had not been organ- 
ized to work in behalf of the distribu- 
tion fraternity, I dislike thinking what 
might have happened to the distributors 
of our country,” said Mr. Neal. “It was 
amazing how few people in Washing- 
ton really understood the problems and 
functions of a distributor and whole- 
saler.” 

Considerable headway has been made 
by the branch in establishing working 
contacts with other divisions of WPB 
so that forthcoming regulations can be 
reviewed from the distributor’s stand- 
point before they are issued, he re- 
ported. “When orders do get through 
which are detrimental to distribution 
or are unworkable, we endeavor to have 
them amended and we do this as quickly 
as possible.” 

As an example of action the organ- 
ization is prepared to take, Mr. Neal 
mentioned the Feb. 16 amendment to 
Priorities Regulation No. 3 which pro- 
hibited the extension of ratings received 
by telephone until the confirmation or- 
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der is received and prevented further 
shipments to such a customer if the con. 
firming order was not received in seven 
days. These hardships were corrected 
for distributors within three weeks. He 
also told how CMP Regulation No. 3 
had been amended in behalf of dis. 
tributors to permit the extension of 
CMP allotment numbers and symbols 
with ratings. 

Of PD-1X, the speaker asked dis. 
tributers to report whenever ratings 
granted proved insufficient to secure the 
desired material. These ratings are is- 
sued with the belief that they will ob- 
tain the material from some manufac- 
turers within a reasonable length of 
time, he explained. 

“If you do not advise us of your fail- 





x . _. __ Bf Seco 
ure to receive merchandise, we must as- John 
sume that the rating given was satisfac- Sie 
tory. It is only by an accumulation of 

js . . . ° man 
correspondence from distributors indi- 
cating that the ratings are not getting § thisc 
merchandise that we have evidence to § john 
persuade another commodity branch of § Page 
WPB to allow higher ratings on PD-§ cam 
1X,” he said. “You do yourself and the § cha 
industry a great injustice if you let 
; ' ked , he § Bach 
yourself become provoked, tear up the 
PD-1X, and condemn the WPB.” & Si 
CMP and si 


Distributors as t 





prio 
The distributor's the 
problem under 7 
CMP is resolving he « 
itself into one of B 
only slightly in- 5. 
creased paper- be pro’ 
work. | —PAUL HARTSHORN. | ;;, 


Ar times the Controlled Materials | «p 
Plan has seemed to be extremely intri- | Wp 
cate, it was admitted by Paul. Hart- 
shorn, Assistant Chief of the Industrial } org 
Supplies Section of the Wholesale and § tro) 
Retail Trade Division of WPB, in his J que 
talk before the two distributor associa- } jeg, 
tions. the 

“As it becomes operative, however, § ex¢ 
it tends to become more simple. and it § me, 
becomes more apparent that the dis- § ho] 
tributor himself is not deeply involved § tie, 
because the regulations are concerned § foy 
primarily with the distribution and in- § of, 
ventory control of three basic metals ‘ 
only—steel, copper and aluminum. the | cy 
controlled materials.” sel 

“If distributors will consider that J of 
they are still virtually under the priori J ap, 
ties system, and apply themselves to 4 § ha, 
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First row: B. H. Ackels (Ray! Co.), H. K. Clark (Army and Navy Munitions Board), 
E. F. Stauss (Oliver H. Van Horn Co.), Roger Tewksbury (Oster Mfg. Co.), Don Brisbin 
(Columbus McKinnon Chain), and John Crimmins (Mills & Lupton). 


Second row: Howard Schramm (Turner Supply), H. H. Kuhn (Hardware and Supply). 
John Pitts (Brown-Roberts Hardware & Supply), H. F. Seymour (Columbian Vise), W. M. 
Given (Young & Vann Supply), Carl Channon (Great Lakes Supply), and H. V. Water- 


man (Hendrie & Bolthoff). 


Third row: J. A. Riechman (Riechman-Crosby), Irving Lemaux (Indianapolis Brush), 
John C. Ruf (Ohio Injector Co.), George Halpin (Minnesota Mining and Mfg. Co.), Bob 
Page (Henry Walke Co.), Jack Dale (Briggs-Weaver Machinery), A. R. Smith (Boyer- 
Campbell), Dan Northup (Henry G. Thompson), Herbert Ladds (National Screw & Mig.), 
Chas. Curtis (Western Iron Stores), and Frank Archer (Superior-Sterling). 


Back row: Harry Ruhf (Cleveland Tool & Supply), Carl Krueger (San Antonio Machine 
& Supply). T. W. Lewis (Lewis Supply) and J. M. Bates (Moore-Handley Hardware). 





study of CMP Regulations only insofar 
as the regulations change or affect the 
priorities system, it will be found that 
the problem has been greatly magnified 
and that the distributor’s position can, 
by this study, be readily understood.” 
he declared. 

Mr. Hartshorn reviewed the several 
CMP Regulations—Numbers 1, 2, 3, 4. 
5, 7 and 8. CMP Regulation No. 7, 
providing a single standard form of 
certification, is of special interest to 
distributors because it may now be 
used to extend ratings originated under 
“P” orders and all others issued by 
WPB. 

“CMP deals primagily with produc- 
ers, and controls in¥entories of con- 
trolled materials in the hands of pro- 
ducers.” the speakef emphasized. “It 
leaves all other materials subject to 
the control of the old priorities system 
except that the ratings are supple- 
mented by allotment numbers and sym- 
bols, and leaves distributors in prac- 
tically the same position in which they 
found themselves prior to the inception 
of CMP. 

“The distributor’s problems under 
CMP. therefore, have resolved them- 
selves into a slightly increased amount 
of work in basketing the new ratings, 
and involve a new procedure in the 
handling of steel warehouse products.” 






Industry Sharing 
‘Trade Secrets’ 


Because the sit- 
uation in most 
lines of tools is 
still critical, re- 
distribution of 
idle stocks is now 
—FRANZ T. STONE. 


imperative. 
By SHARING their “trade secrets” in 
such problems as heat treating, tool 
manufacturers have succeeded in con- 
verting from the more critical to the 
less critical metals. Franz T. Stone. 
Chief of the Industrial Specialties 
Branch of WPB’s Tools Division, told 
a joint meeting of all associations. 

Thus, by shifting from tungsten to 
molybdenum for example, they have 
saved the of the two metals 
while greatly increasing output: Other 
factors contributing to greater produc- 
tion are simplification of lines, in- 
creased working hours, better effitiency 
and when it has been necessary, plant 
expansion. 

Despite considerable progress, the 
tools situation is still tight in most linés, 
and Mr. Stone urged the assembly to 


scarcer 
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intensify efforts to redistribute idle 
stocks of critical tools. 

Admitting that Order E-5-a, covering 
gages and precision measuring tools, is 
not fully workable in its present form, 
the speaker informed distributors and 
manufacturers that allocation of pro- 
ducers’ output is being considered to 
meet the demands of ratings extended 
by distributors and for filling orders 
rated under PD-1X. 

Mr. Stone likened the possible setup 
to that in operation under Order E-10 
which he advised his listeners to study 
with care. Under this order, which cov- 
ers anti-friction bearings, 15% of the 
manufacturers’ output is set aside for 
filling miscellaneous orders, a classifi- 
cation which includes most orders 
placed by distributors. The orders are 
then handled virtually without priori- 
ties. If conflicts arise, Mr. Stone pointed 
out, WPB officials step in and deter- 
mine which orders should rank first. 





Present restric- 
tions prevent dis-| 
tributors from 
taking on new 
lines, but permit 





replacement of 


stock sold. —J. E. FITZGERALD. 
ADDRESSING THE JOINT SESSION of the 
National and Southern Associations, J. 
E. Fitzgerald of the Warehouse Branch, 
Steel Division of WPB, explained to 
the assembled. members that the pres- 
ent restrictions on orders are designed 
to prevent warehouses getting into prod- 
ucts not handled before or which they 
have had no previous tonnage with the 
producers. Some products such as gal- 
vanized wire, fence posts, etc., he said, 
meet with little competition from the 
claimant agencies and practically all 
production goes to the warehouses. Just 
the reverse is true, he emphasized, in 
regard to pipe, tinplate, galvanized flat 
sheets, nails and wire rope and hence 
warehouse directives must be issued. 

Mr. Fitzgerald explained that ware- 
houses can replace on a AA-5 or bet- 
ter or accumulate ratings over a 90- 
day period and place these orders with 
any producer. 

The speaker explained that a new 
revised warehouse order should be out 
shortly and that at present it was plan- 
ned to have CMP-1] replace the pres- 
ent PD-83g. Under present set-up he 
cautioned the assembled members it is 
not permissible to extend MRO sym- 
bols for replacement of stocks. 
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Industry's 
No. 1 Problem 


Women and 
physically han- 
dicapped people 
are our biggest 
reservoir of new 





and replacement Ri ~~". ’ 
workers this year.—E. L. KEENAN. 


WARNING THE AMERICAN ASSOCIATION 
that the nation faces the most serious 
manpower shortage in its history, Ed- 
ward L. Keenan, deputy regional direc- 
tor of WMC, said, “Well over six mil- 
lion additional workers must be avail- 
able if we are to keep our armed forces 
supplied and maintain only a minimum 
of essential civilian activities.” 

“American industry must fully utilize 
every available worker, regardless of 
age, sex, or race, and utilize him or 
her at the highest possible skill.” 

Mr. Keenan pointed out that it is no 
sécret that the major source of new 
labor must come from the fair sex. In 
this respect, he said, a recent study of 
1900 war jobs showed that there were 
only 34 that were completely unsuited 
for women. Minority groups such as 
and physically handicapped 
workers are another good source of 
labor, he added. 

To these new elements of labor, he 
continued, must be added the longer 
work week of 48 hours which is in ef- 
fect by presidential order in 35 areas 
already. “This does not mean,” he ad- 
vised “that industries outside of these 
areas should not introduce the 48-hour 
work week when they are operating on 
a shorter one.” 

Mr. Keenan then dwelt upon the use 
of the Manning Table, advising the 
members present that they are eligible 
to participate in this plan if 75 per cent 
of their activity is in war production. 
He concluded his address with a de- 
tailed analysis of the many reasons 
shown at present for absenteeism and 
advised those suffering from it to set up 
a planned program to control absences, 
with the full cooperation of their em- 
ployees. 


negroes 


Credit for the smooth workings of all local 
arrangements belongs to this committee of 
Cincinnati distributors: J. H. Blackham 
(Queen City Supply Co.), E. N. Wirthlin 
(Wirthlin-Mann Co.), Arthur Tieman (Scal- 
lon Supply Co.), and Joseph E. Waltz 
(Vulcan Copper & Supply Co.), chairman. 





Better Product Data 
Replaces Experience 
There 


many goods, too 


are too 


many regula- 


tions and too 
little time to try 
to train new peo- 
ple by old methods. 


—J. T. E. AIKENHEAD. 





SOME sUBSTITUTE for time had to be 
found for training new employees, 
J. T. E. Aikenhead, general manager of 
Aikenhead Hardware Ltd., Toronto, 
told the National association members. 
His firm began feeling the effects of 
the draft and the expanding war indus- 
tries as early as 1939, and as a conse- 
quence the turnover in labor was too 
fast even to hope to train workers in 
the usual way, he explained. 

“At first we tried training under-age 
boys but that was a mistake and a 
waste of time,” Mr. Aikenhead reported. 
“Our next step was the employment of 
girls, women, men of non-military age 
and -those unfit for military service. 
and at the present time we have women 
in the stock rooms, handling telephone 
orders, working on the counters and 
taking care of routine deliveries. 

“We realized there was little hope of 
training these people fast enough to 
understand the multitude of items and 
the many regulations involved, so our 
management decided to do everything 
to make our place easier to work in. 

“The substitute for 
training people was to 


experience in 


revamp our 


price books so that all pertinent data 
pertaining to a product such as its 
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description, comparison of various 
grades of goods, substitutes for dis- 
continued lines, special regulations gov. 
erning its sale, appeared right in front 
of the employee when discussing this 
merchandise with a customer. We 
selected the price book as the most 
convenient method because it had to 
be referred to in most cases for the 
purpose of quoting a customer. 

“In adition, bulletins are put out 
describing the company policy, routine 
of handling orders, deliveries, purchas- 
ing and priority regulations. Finally, 
short half-hour meetings of small 
groups are held usually from 5:30 to 
6 for the purpose of discussing the bul- 
letins or instructions.” 





Improve Employee 
Environment 
Labor 


and absenteeism 


turnover 









can be reduced 
by 


working 


improving 
condi- 
tions for our 
many women employees. 

—A. R. WILLIAMS. 


AFTER TWO YEARS of replacing men 
with girls, A. R. Williams, managing 
director of A. R. Williams Machinery 
Co., Ltd., Toronto, told National asso- 
ciation members that his firm is suc- 
cessfully meeting problems of labor 
turnover and absenteeism by giving 
these workers such advantages as 
shorter hours, better light, mew office 
equipment, excellent rest room facili- 
ties. 
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“Canadians,” he said, “were experi- 
encing the problems of manpower 
shortage and replacements some two 
years before Pearl Harbor, and we are 
happy to relate some of the results 
A. R. Williams has had in replacing 
men with women in our business. 

“First we endeavored to hand pick 
or select the best girls obtainable for 
the work. We changed our office hours 
because it was soon shown that girls 
couldn’t put in too much overtime and 
still work efficiently. New wash rooms 
and rest rooms were added for their 
comfort and convenience. New equip- 
ment and better lighting facilities were 
installed. 

“Technical terms used in our busi- 
ness usually frightened every new girl. 
However, we encouraged them to stick 
to the job for a while with the result 
that we have developed a skilled staff 
handling the Kardex inventory control 
system, editing orders, taking orders 
over the telephone for stock items and 
even running our mail department. We 
are very pleased with these replace- 
ments. Married women with husbands 
in service are particularly good work- 
ers and prove very adaptable in fitting 
into our business. A few of our girls 
have enlisted in the WAVES and the 
WAACS but so far we've been ex- 
tremely fortunate in finding good re- 
placements.” 





Are Distributors 
Essential or not? 


It's impossible to 
furnish a _ blue- 
print to guaran- 
tee anybody 
Man- 
power problems 
must be solved by distributors 
—LOUIS LEVINE. 


anything. 





themselves. 


In intropuciNG Louis Levine, assist- 
ant director of the Bureau of Program 
Requirements of WMC, to the joint 
Southern and National Association 
meeting, Carl A. Channon warned the 
group that the speaker had nothing but 
“bad news” for them. However. he 
added, the news would be given 
“clearly, logically and eloquently.” So 
it was. 


Mr. Levine warned the assembled 


distributors that the manpower situa- 
tion must be viewed realistically and 
the steps taken to correct the condition 
based on the facts and not on wishful 


thinking. “The orders are for 4.3 
million men to enter the armed forces 
and 2 million to be added to expanding 
war industries this year.” he stated. 
“In other words 6.3 million men must 
be found.” 

From that point on Mr. Levine pro- 
ceeded to analyze logically the pres- 
ent labor situation pointing out that 
shortages exist in some 35 centers now, 
and within six months will probably 
jump to 100 areas. “There are still 
some areas with surplus labor,” he con- 
tinued, “but it is not always possible 
to transfer these men to the production 
centers because of other extenuating 
circumstances such as lack of housing 
facilities, etc. The solution lies in mak- 
ing more effective use of the manpower 
already at work in those areas.” 

In discussing the question of who is 
essential, Mr. Levine pointed out that 
this was a tough nut to crack. and one 
which the WMC had been working on 
for more than a year. “When you 
come to the field of distribution. your 
head begins to whirl.” he admitted. 
“For how can we afford to supply man- 
power to every distributive activity in 
time of war. We don’t say an industry 
or activity is non-essential. We sim- 
ply say its manpower is non-deferable. 
meaning that its physically fit males 
are needed elsewhere.” 

In closing. Mr. Levine stated that he 
believed the manpower situation ulti- 
mately will have to be solved in each 
specific locality where knowledge and 
determination of local conditions are 
much better than in Washington. “It’s 
impossible for us to furnish a blueprint 
to guarantee anybody anything and.” 
he concluded, “there is little to be 
gained by being declared essential or 
not. The solution to the distributors’ 
manpower problem lies in their own 
hands.” 





Worthington 
Pump finds wo- 
men are quick, 
fast, adaptable 
and accurate on 
finger - twiddling 





work. We would like to have 


more of them. —W. KEMPHERT. 


AppressInc the American association, 
W. W. Kemphert of Worthington Pump 
& Machinery Corp. described the 
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splendid results his firm is having in 
utilizing women in various jobs, despite 
the fact that the company is in a 
heavy machinery business with a long 
list of diversified products which 
generally eliminates the simple repeti- 
tive operations of quantity production. 

In spite of the inherent set-up which 
precludes the use of an assembly line, 
the speaker stated that his firm has 
found work for women in the foundry, 
pattern shop, machine shop, engineer- 
ing and commercial departments. In 
the machine shop he listed some twelve 
different types of work where women 
are making excellent use of their finger 
skills and perseverance to become 
skilled operators. He added that 
Worthington regretted they didn’t have 
more of this type of work on which to 
use women. 

The company, Mr. Kemphert stated, 
is very careful in selecting women ap- 
plicants and has set up careful physi- 
cal standards. Applicants must weigh 
130-170 Ibs.. must range between 5’ 4” 
to 5’ 8”. be between 21-45 years of age 
and have no dependents under six 
years of age. Every precaution, he ad- 
ded. is taken to provide safety equip- 
ment for these women. including the 
use of safety shoes, head covering and 
a slacks-jacket outfit of general specifi- 
cations, Every girl is given preliminary 
job training in classroom sessions cov- 
ering blue print reading, shop arith- 
metic. use of scales. gages, etc. 

At present Worthington in its three 
plants employs an average of six per- 
cent women who work a maximum of 
50 hours weekly, and, Mr. Kemphert 
concluded, they are sincere in their 
desire to do their part in 
effort. 


the war 





Human 
Engineering 
Take * inventory 


of manpower in 


order to meet 
the challenge of 
increased _ pro- 


duction with a 





decreased pool of skilled per- 


sonnel. —R. L. HAMILTON. 


Last winter, R. L. Hamilton, vice- 
president of the Dumore Co., told the 
members of the American association 
his firm engaged the services of a 
trained Doctor of Psychology to come 
in and give the entire personnel of the 
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company a series of aptitude tests pre- 
pared by leading universities. These 
tests, he stated. were in the form of 
controlled questions the answering of 
which indicated to this trained psycho- 
logists definite trails of personality and 
aptitudes. Purpose of this manpower 
inventory. Mr. Hamilton added. was 
to give management the same kind of 
knowledge about potential employee 
skills as they do about the machines 
in the plant. 

Results of a test run in the Dumore 
plant, prepared in the form of an elab- 
orate bar graph chart. were shown the 
assembled group. This particular test. 
Mr. Hamilton continued. showed that 
although the employee was fairly suc- 
cessful in his job he was not always 
utilizing his ability or skill to the ut- 
most advantage of the company or him- 
self. As a result of the test. the speaker 
added. more than one employee was 
transferred to sales work for 
he showed considerable aptitude. 

The speaker warned that aptitude 
tests are not a cure-all and never will 
replace one’s own personal judgment. 
but they do definite what the individual 
has to work with. These tests enable 
management to see the potentialities of 
employees and by that means have a 
clearer insight as to about how far 
each man can progress within the com- 
pany. 

Another example of the value of 
such personnel inventories. the speaker 
added was in the hiring of new people 
for specific jobs. A comparison of the 
applicants chart with those of the men 
doing similar work in the plant, he 
concluded, quickly demonstrates 
whether or not the prospective em- 
ployee is qualified. 


which 





Preserve 
Sales Staff 


The duties of a 
sales organiza- 
tion may change, 
but the responsi- 
bility of main- 
taining good will 
and a reputation for service never 





will, —W. R. MOORE. 
“SALES LEADERSHIP and right sales 
thinking and planning are living 


present needs, but with wholly new 
purposes and aims,” W. R. Moore, gen- 
eral sales manager of Norion Co., told 
the American association members. 
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TRAINING METHODS OF MANUFACTURERS 


The extent to which a sales organ- 
ization must be maintained, the speaker 
stressed. depends upon such factors 
as: nature of product; change from 
civilian to war products; ability to 
keep production of standard products 
ahead of demand: type of war orders 
and contracts: and. finally. the ability 
to obtain priority for sufficient ma- 
terial. He then defined the number of 
functions the sales department could 
undertake during the present war con- 
ditions as: service promptly : 
recommend best product for given 
operation: be helpful to customers by 
taking information to the production 
lines: make sure delivery promises are 
kept to old as well as new customers; 


orders 


establish usefulness of the company’s 
research and technical experts; assist 
the advertising department in the 
proper introduction and distribution of 
informative and technical literature to 
the Army. Navy. Ordnance depart- 
ments and others where job training 
is necessary in meeting manpower 
shortage: assist in immediate correc- 
tion of all manufacturing mistakes and 
misshipments : report such errors 
promptly to avoid recurrence: cultivate 
markets and customers desirable in 
peace time: and, finally. aim to create 
an enviable reputation for the future. 

Mr. Moore suggested that a com- 
pany making a technical product re- 
quiring service substitute the term 
“Service or Field Engineers” for 
“Sales” in order to remove a handicap 
the outside men meet in confronting 
Draft and Ration Boards. Statistics 
show. the speaker stated. that approxi- 
mately 50% of the salesmen of all in- 
dustries are still covering their terri- 
tories: 10% are in the armed forces; 
15% have been released and 25% con- 
verted to other work. 

Postwar prosperity. Mr. Moore 
warned. will be directly in proportion 
to speed of conversion and field en- 
should be brought together 
periodically and appraised of all the 
known current changes in production 
methods in different industries. He sug- 
gested that the assembled group give 
serious thought to making their best 
salesmen or field engineers members 
of each firm’s postwar planning com- 
mittee, 


gineers 


He touched on the subject of com- 
pensation by recommending that some 
form of incentive plan be maintained. 
including if possible a base and peak 
expense from which salesmen can earn 
a small additional compensation. The 
success of women in sales work, the 
speaker stated, depends upon taking 
into consideration a number of phy- 
sical, mental, social, economic and 
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emotional similarities and differences 
among men and women as well as the 
nature of the product to be sold. He 
seriously questioned whether women 
could replace men in the field as highly 
specialized sales or service engineers, 





Training 
Program 


Giving the new 
worker training 
in the correct use 
of tools makes 


for a better job, 





and conserves 
tools, raw materials, and 


time. —VJALTER H. GEBHART. 
As CHAIRMAN of the Labor Training 
Committee of the American association, 
Walter H. Gebhart of Henry Disston 
& Sons reported that over 23,000 of 
the member companies employees have 
availed themselves of the Training 
Within Industry program set up by the 
War Manpower Commission. The asso- 
ciation, he stated. has representation 
in 16 of the 22 districts. 

The speaker stressed the fact that 
the morale of the worker is as im- 
portant as that of the troops and can- 
not be maintained through patriotic 
phrases alone. “Men and women on 
the production lines must be convinced 
that the: jobs they are doing are im- 
portant jobs and the ones for which 
they are best fitted.” Mr. Gebhart told 
his audience. 

“A man engaged in work which does 
not suit him.” Mr. Gebhart pointed 
out. “does a slovenly job. his thinking 
becomes slovenly and with that think- 
ing morale vanishes. The most im- 
portant fundamental in a recognition 
of the human element in the industrial 
war effort rests upon the fact that the 
right man in the right job means bet- 
ter morale and consequently _ better 
production.” 

Mr. Gebhart then stated that a con- 
versation of man-minutes in this war 
was just as important and vital as the 
conservation of and materials. 
And this conservation, he emphasized, 
could be brought about by teaching 
new workers a better understanding of 
the proper methods of using individual 
tools. Time wasted because of broken 
and chipped tools and spoiled materials, 
he warned, can mean the difference be- 
tween victory and defeat. 


tools 
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Substitute 
for War 


In our South 
American rela- 
tions we have 
established a 


pattern of inter- 





national good 


will. —DR. E. L. STOCKTON. 


OuR MACHINERY for practical commer- 
cial collaboration is proving successful 
in South America. Dr. E. L. Stockton. 
Principal Research Officer of the Coor- 
dinator of Inter-American Affairs. de- 
clared before the Wednesday morning 
session of the American association. and 
can be extended to the whole world as 
a substitute for war. It is working. he 
asserted. without U. S. paying the bills. 
but rather to the mutual benefit of all 
nations concerned. 

Dr. Stockton, a former president o! 
Cumberland University. traced the his- 
tory of Inter-Americanism from the 
time it was conceived by Simon Bolivar 
in 1826. in South America, then recog- 
nized years later by Henry Clay. in the 
U. S., and just before the close of the 
last century by James G. Blaine. It was 
finally enunciated and put into practice 
by President Roosevelt and Secretary 
of State Hull. 

“Human progress is moving forward 
from independence of nations to inter- 
dependence.” he said. 

Dr. Stockton mentioned the growing 
purchases by this country of tin from 
Bolivia. copper from Chile. and other 
materials needed for the U. S. war 
effort. Further. Brazil's forests are the 
greatest sources of vegetable oils and 


INTERNATIONAL AFFAIRS 


rubber available. On the other hand, 
our country has vast productive capac- 
ity. and South American countries are 
greatly in need of our manufactured 
products. 





Cooperation 
Stressed 


Britain's war ef- 
fort is aided im- 
measurably by 
a spirit of coop- 
eration between 
government and 


industry. —JOHN J. WELCH. 


THE ATMOSPHERE OF cooperation exist- 
ing between the British Government and 
industry is of prime importance in the 
far reaching progress of the British wan 
effort. John J. Welch. editor of Mini 
Suppuies. declared when he reported to 
the War Conference on his recent study 
of distribution in England. 

Despite the fact England is small. 
geographically. Mr. Welch pointed out. 
the distributors are playing a vital role 
in the war program. Although he 
stressed that he was not recommending 
that United States should do things the 
England does them, Mr. Welch 
said he believed it reasonable “that we 
might hasten the end of the ‘introduc- 
tory stage” of our war program and 
speed up the process of getting ad- 
justed to a war economy. if we study the 
mistakes the British made and 
resolve not to make the same errors.” 

\ fuller transcript of Mr. Welch’s 
address. “England’s Lesson in Unity.” 
appears on pages 84 and 85. 
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British Pool 
Information 


Specialists re- 
cruited from all 
branches of in- 
dustry to raise 
cutput level and 
bombed 


—HARVEY CONOVER. 





repair 


plants. 


British industries 
abandoned trade secrets and pooled all 
their information in the tremendous 
industrial effort which followed Dun- 
kerque were detailed by Harvey Cono- 
publisher of Mill and Factory, in 
a joint meeting. 


Meruops by which 


ver, 


The desperation which gripped the 
country after Dunkerque all 
competitors to roll up their sleeves and 
go to work side by side on each other’s 
equipment in getting all available ma- 
chine tools producing war materials. 
Men who knew machine tools were re- 


forced 


cruited from manufacturers, sales agents 
and distributors to assist local plants in 
getting production increased. 

The acute fuel shortage. caused by 
transportation bottlenecks. was met by 
appointing fuel experts from the ranks 
of sales engineers and power plants. 

Mr. Conover also described England's 
system for extensive exchange of pro- 
duction and design information. When 
a producer discovers an improvement 


it is listed and described for similar 
producers for either (1) mandatory 
adoption or (2) optional use. Mr. 


Conover feels this same degree of de- 
sign exchange should be adopted in 
this country, and interlocked with 
the exchange system in Britain. 








Manufacturers renewed old friendships with distributors. J. F. 
Van Nort and W. I. Floy (both of Duff-Norton) chat with C. A. 
Lynch (Joseph Woodwell Co.). 
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Four distributors await the call to order: R. J. Oetien and Wendell 
Clark (both of Samuel Harris & Co.) with E. L. Paulsen (B. R. 
Paulsen) and Jacob Tribelhorn (Carlisle Hardware). 
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EVIDENCE OF THE KEEN INTEREST with 
which distributors viewed the Cincin- 
nati War Conference can be measured 
by the fact that some 317 National As- 
sociation members from all parts of the 
country participated in the three-day 
session. When the group met on Wed- 
nesday morning for the final session, 
the feeling ran high that although much 
had been accomplished during the past 
year to clarify the position of the in- 
dustrial distributor in the war effort. 
there were many new and 
problems yet ahead. 

Carl A. Channon, retiring president, 
warned that the toughest part of the 
battle was to come and they would have 
to do much more with much less and 
that it would take ingenuity, intelligence, 
determination and courage to carry 
on successfully. He recommended to 
the incoming president that serious con- 
sideration be given to the following 
problems: 

1. The infiltration of new and un- 


unsolved 





Carl Channon, retiring president of the 
National, is presented with a gift by 
Percy Ridings. 








With many of 
their orders can- 
cellable by cus- 
distribu- 
tors should pro- 
tect themselves 


tomers 


with a standard cancellation 
clause of their own.—T. J. KENNY. 


\ CALL FOR DISTRIBUTORS to protect 
themselves against a potentially dan- 
gerous post-war situation which may 
arise from contract cancellations was 
issued by T. J. Kenny, general man- 
ager of 


& Barkley Co., 


Cameron 





Percy Maddock presented Bill 


the auditing committee's re- 
port to the National. 


tried outlets of industrial distribution, 
forced by circumstances into new 
fields. The necessity of impressing on 
our manufacturing suppliers the fal- 
lacy of further weakening the existing 
distribution already handicapped by 
shortage of critical inventory and ex- 
perienced manpower. 

2. The necessity for caution in ac- 
ceptance of contracts with cancellation 
clauses which our manufactures will 
accept only on a non-cancellable basis. 

3. Utmost vigilance of credit depart- 
ment relative to the many new custom- 
ers handling war contracts of tremen- 
dous size without a proportionately large 
capital structure to support them. 

4. The problem of overstock of pro- 
duction and maintenance supplies 
which will confront the distributor at 
the close of the war. 

On this latter point, Mr. Channon 
recommended that a strong committee 
be appointed to work with a similar 
group in the American Association. 





Charleston, S. C.. when he spoke at a 
joint meeting of the Southern and Na- 
tional Associaticas. 

Pointing out that the war’s end could 
bring a flood of cancellations, Mr. 
Kenny warned that customers already 
are recognizing the danger and are 
seeking to protect themselves by in- 
serting cancellation clauses in order 
forms. Some, he said, are in such small 
type they can scarcely be read. 

Mr. Kenny praised the Office of Price 
Administration’s efforts to control 
prices, declaring that if prices get out 
of bounds now the industry will be hurt 
in post war davs. 

Under most government contracts to- 
day, orders may be cancelled because 
of slow delivery or “for any reason at 
any time,” Mr. Kenny said. 

“When you get back home.” Mr. 
Kenny advised, “check on your com- 
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Todd has succeeded 
Percy Riding in WPB’s In- 
dustrial Specialties Branch. 





Following these remarks, George 
Fernley, advisory secretary, spoke 


briefly on the work of the association 
during the past year, stressing the dili- 
gent work of Harry Rinehard as secre- 
tary of the War Service Committee. 

Oscar Iber, chairman of the mem. 
bership committee, announced that the 
rolls now listed some 421 members. an 
all time high. Eugene F. McCarthy 
then submitted his report as chairman 
of the overhead expense committee. 

A flurry of questions followed the 
presentation of facts on how two Cana- 
dian distributors have trained new em- 
ployees. The reports of A. R. Williams 
and J. T. E. Aikenhead appear more 
fully elsewhere in this issue. 

Following the report of the auditing 
committee by P. G. Maddock and the 
presentation of resolutions by H. F. 
Ramsdell, the announcement was made 
that William T. Todd, Jr., had accepted 
the post as successor to Percy Ridings 
in Washington. 





A. J. Glesener takes over 
the presidency of the Na- 
tional for the coming year. 


mitments. You'll probably be surprised 
at the total.” 

The commitments of industrial dis- 
tributors today are greater than their 
total capital and surplus, he estimated. 
It is easy to see, he continued, that if 
there are wholesale cancellations, some- 
one will get hurt. 

Mr. Kenny reviewed the position of 
his firm, quoting from several cancel- 
lation clauses received on order forms. 
He also explained the attitude of sev- 
eral manufacturers. 

In explaining that the types of can- 
cellation forms vary in different war 
agencies, Mr. Kenny pointed out that 
consideration already has been given 
in Washington to adoption of a stand- 
ard form. He urged his listeners to take 
an active interest in collaborating with 
the War Production Board. In this way. 
he said, everyone will be protected. 











—. a ae ~~ 


om Qe28 Ge 


ee a ee 





















the 
na- 
>m- 
ms 
ore 


ing 
the 


ade 
ted 
ngs 





rised 


dis- 
their 
ated. 
at if 
ome- 


yn of 
ncel- 
rms. 

sev- 


can- 
war 
that 
given 
‘tand- 
» take 
with 
| way. 


d. 











Cites Need 
of Committee 


War Service 
Committee 
shows officials 
in Washingion 
how the produc- 
tion 





program 
would bog down without dis- 
tributors—ROBERT S. PAGE. 


“SOME OF THE people in Washington 
have not understood the fact that with- 
out distributor service, the whole pro- 
duction program would be impeded and 
endangered by serious breakdowns, 
Robert S. Page, chairman of the War 
Service Committee, declared in report- 
ing to the War Conference on the ac- 
tivities of the group. 





Individual questions were answered by 
Paul Hartshorn (WPB) for George Weaks 
(Weaks Supply), A. A. Wettenzel (Schiafer 
Supply), Wm. France (Anchor Sanitary). 


Explains 
WPB Operations 


Delays in taking 
action often are 
result of the size 
of the War Pro- 
duction Board Py 
and decentral- py 

ized offices. —H. R. RHINEHART. 





A GLIMPSE BEHIND the scenes in Wash- 
ington was given members of the South- 
ern and National Associations when H. 
R. Rinehart, secretary of the War Serv- 
ice Committee, addressed a joint meet- 
ing at the War Conference. 

Rinehart ex- 


“Washington,” Mr. 


WAR SERVICE COMMITTEE REPORTS 


Mr. Page, who is associated with 
Henry Walke Co., Norfolk, Va., 
launched his report by reminding the 
conferees of the committee’s four point 
program which was adopted as a state- 
ment of objectives last May. The four 
points are (1) to cooperate with the 
government; (2) assist all branches of 
the WPB; (3) advise all members of 
the industry of WPB rules and regula- 
tions affecting them; (4) confer with 
and extend suggestions to WPB offi- 
cials on questions relating to the in- 
dustry. 

In seeking to correct the attitude of 
some officials in Washington, Mr. Page 
said, “we have undertaken a_ broad, 
general, educational program.” As part 
of this, he continued, a national survey 
was undertaken to gather factual data 
to demonstrate the independence of war 
plants on industrial distributors. At 
this point Mr. Page paid tribute to 
Mix. Suppuies for its presentation in 
the November issue of the material gath- 





Mark Weidman 
Belting Co.), H. M. Pritchard (Root. Neal & 
Co.), Ray F. Healy (Erskine-Healy Inc.), and 
Ed. Healy (Hartiord-Healy Supply Co.) 


plained, “is not a town where you do 
things easily.” From this point Mr. 
Rinehart traced the growth of the War 
Production Board from a suite of small 
offices to its present status of occupy- 
ing buildings which are spread all 
over the city. 

This separation of offices makes the 
work all the more difficult, he pointed 
out, citing how mail must first clear 
through a central agency and then be 
distributed among the thousands of 
offices. 

“When orders are written,” he con- 
tinued, “copies are fanned around to 
the various units that the orders may 
affect. The very size of the War Produc- 
tion Board is one of the main reasons 
why things seem to be delayed.” 

Mr. Rinehart traced the course of a 
PD-1X application, explaining that 
merely because it reaches Washington 
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(Victor Balata & Textile 


ered by the committee. The report, en- 
titled, “Time, Materials, Manpower, 
Money,” was. distributed widely 
throughout the industry and among of- 
ficials of the WPB, the Office of Price 
Administration and the War Manpower 
Commission, Mr. Page explained. 

“The fruit of this effort,” he con- 
tinued, “has been the gradual develop- 
ment in Washington of a better under- 
standing of our position and a greater 
willingness to cooperate.” 

In addition, Mr. Page explained, the 
committee has endeavored to rectify 
provisions in WPB orders that reduce 
our ability to maintain service. “We 
have constantly stressed the need for 
adequate inventory and the prompt re- 
placement of out-of-stock shipments as 
inventories have been depleted by pri- 
ority regulations requiring us to de- 
liver on A-10 ratings despite the fact 
that we cannot replace such shipments 
with ratings below the AA group,” he 
explained. 





Just talking things over after hearing 


several speakers are C. H. Benson 
(Imperial Brass) and W. E. Currier 
(Chandler & Farquhar). 


on one day is no reason to assume that 
it has been placed in the hands of the 
proper agency. However, when it is 
ready to be processed, he continued, a 
glance at a huge blackboard will reveal 
the ratings which can be given for va- 
rious products on that particular day. 
These ratings change almost overnight. 

However, as an example of a speedy 
operation in Washington Mr. Rinehart 
cited the recent amendment to CMP 
regulations to permit distributors to ex- 
tend allotment symbols. In the original 
draft of the order this was prohibited 
and the distributors were placed at a 
disadvantage. The correction was made 
within four days, Mr. Rinehart said. 

In speaking of CMP, Mr. Rinehart 
pointed out there is no provision for 
distributors to basket allotment num- 
bers but that a plan to permit it is be- 
ing considered. 
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No ration points 
were needed when 
Mr. and Mrs. Ralph 
Bingham entertained 
at a buffet supper on 
the eve of the con- 
ference in Cincinnati. 


Festivities got off to an auspi- 
cious start on Sunday night & 
when Mr. and Mrs. Ralph Bing- © 
ham (Bingham Tool & Supply) 
entertained a group of War Con- 
ference delegates. The host and 
hostess are standing at the left. 


Cincinnati 
Hospitality 


L. A. Lincoln of Bay 
State Tap & Die Co., 
received prompt at- 


tention at the bar. 


The Bingham’s mas- 
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was the bartender. 
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Simpler 
Regulations 


Complicated 


rules have no 


place in Amer- 


ica’s war effort. 
Cooperation of 


labor, industry 


and agriculture are most vital. 
—SENATOR HARRY S. TRUMAN. 


“RecuLation for the sake of regulation 
is nonsense: the imposition of compli- 
cated rules by people who know noth- 
ing of the industry they are running 
cannot be tolerated.” declared Senator 
Harry S. Truman. Chairman of the Sen- 
ate Special Committee to Investigate 
the War Truman. 
was the principal speakew at a joint 
luncheon held the final day of the con- 
ference. The Senator voiced complete 
support for 


Program, Senator 


rationing but advocated 
that it be administered locally by local 
boards. “We should not attempt to ad- 
minister rationing programs from 
Washington through complicated for- 
mulas which cannot be easily under- 
stood. Bureaucrats have 


should more 
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confidence in the ability of the Amer- 
ican people to handle matters 
locally. people who have the facts 
about those whose lives are being 
rationed. 

“We must be mindful not to impose 
unnecessary burdens on industry. Com- 
plex regulations must give way to 
simple. fair and easily understood 
rules.” 

Speaking on the subject. “War on 
the Home Front.” Truman 
classified full and effective utilization 
of available manpower resources as 
one of the biggest jobs this year. “It 
will become more and more urgent as 
induction of men into the armed forces 
continues.” he warned. “Strone firm 
policies of government, backed by the 
cooperation of labor, industry and ag- 
riculture are vital. 


such 


Senator 


“The greatest contribution which can 
be made to alleviate the manpower 
shortage is by increasing the produc- 
tivity of our present labor force. The 
chief source of increased productivity 
must be efficiency.” 

The Senator praised America’s 1942 
production record. pointing out that to- 
day our armed forces have the best 
equipment in the world. However, he 
declared: “Despite this admirable prog- 
ress, it is not as much as we could 
have done. The weaknesses and mis- 
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takes which have slowed our war effort 
during the past year could have been 
recognized and corrected earlier. The 
mistakes of the past are the problems 
of the present.” 

Senator Truman explained that his 
committee recently submitted its sec- 
ond annual report to Congress and in 
it cited three basic weaknesses of the 
war program. 

“First, inadequate over-all planning 
by Government agencies and delay in 
working out their basic policies. 

“Second, conflicting authority over 
various phases of the war program, re- 
sulting in delays and buck passing. 

“Third, hesitancy of the government 
to adopt unpopular or unpleasant poli- 
cies long after the facts clearly indi- 
cated the necessity.” 

In elaborating on the third point, 
the Senator urged more firm actions 
such as the inflation control policies of 
Stabilization Director James F. Byrnes. 
“The Committee.” he declared, “be- 
lieves that successful operation by the 
War Production Board also calls for a 
strong directing head. Mr. Donald Nel- 
son has wide authority vested in him 
by the President and should exercise 
the powers delegated to him.” 

The Senator stressed that his com- 
mittee is not seeking to tell war agen- 
cies what to do or how to do it. 
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“LET'S DO OUR POST-WAR PLANNING NOW” 


Many Changes 
Coming 


A probable sur- 
plus of many 
items, plus new 
and different 
products, call for 
immediate plans 
for industrial distribution in the 


post-war period. —H. H. KUHN. 


PROPHESYING many post-war changes 
in industrial distribution, H. H. Kuhn, 
president of Hardware and Supply Co.., 


Akron distributor, urged upon the 
Tuesday afternoon meeting of the 


American association that surveys be 
started to determine quantities of in- 
dustrial supplies that might be placed 
on the market after the war. 

The speaker quoted two economists 
who predicted that the post-war period 
will follow the pattern of earlier wars 
which brought a few months of hesi- 
tancy, then a year or more of very ac- 
tive business, followed by a relatively 
short period of trade and financial re- 
adjustment to be succeeded by pros- 
perity extending over several years. 

“Apparently we will have business,” 
he said, “but how will we get the ma- 
terial left over from the war effort into 
peacetime channels?” His recommen- 
dation was that each industry, i.e.. 
makers of chain hoists, vises, electric 
tools, etc., survey the conditions in the 
trade, stocks in both government and 
private warehouses, together with used 
equipment that might be placed on the 
market, and develop a plan for liquid- 
ating such material. The plan should 
be presented to WPB, which welcomes 
constructive suggestions along this line. 

As an example of newly designed 
products, involving new distribution 
methods, Mr. Kuhn mentioned cast-iron, 
enameled plumbing fixtures. For years 
bathtubs have been made of cast iron, 
and recently pressed steel. They have 
been distributed by plumbing supply 
houses. Now bath tubs are being made 
of wood veneer with plastic bonding 
sheets. They weigh 90 lbs. and can be 
finished in any color, with rare wood 
inlays. They are warm and comfortable 
to the touch. They may be made by 
furniture manufacturers, and distri- 
buted by furniture stores instead of 
plumbing supply distributors. 

“Assuming that we are all set to go 
after the war, with sales policies ‘de- 
cided upon, excess inventory liquidated, 








then where do we go?” the speaker 
asked. “We should go to a place where 
few of us have ever been,” he said, 
“into the realm of intelligent sales 
forces and constructive, well-planned 
sales policies.” 

This will have to include revitaliza- 
tion of the sales forces of both manu- 
facturers and distributors, in Mr. 
Kuhn’s opinion. He described the sales 
policies being initiated in his own firm 
as a distributor, and concluded by cit- 
ing a number of experiences with man- 
ufacturers’ salesmen, each with a self- 
evident suggestion for improving their 
performance in working with distribu- 


tors. 





Brand New 
Markets 


In the post-war 
era business 
faces a fantastic 
wonderland. Big- 
gest problem 
will be to pre- 
vent unemployment—T. F. SMITH. 





Most OF Us TODAY are too embroiled 
in the urgency of war business and en- 
tangled in regulations to give thought- 
ful attention to the future, according 
to Theodore F. Smith, president of the 
Oliver Iron and Steel Corp. in his talk 
before the American association. This 
is a mistake, he declared. He also 
warned manufactuerers to be alert to 
the dangers of what he called an at- 
tained position, because both industry 
and consumer markets are now shifting. 
and will continue this shifting when the 
war is over. 

In the peace-time period ahead, busi- 
ness faces a fantastic wonderland. the 
speaker predicted, but private enter- 
prise must take the initiative in develop- 
ing new products for new markets if it 
is to be achieved. His suggestion is that 
manufacturers establish engineering 
research laboratories where develop- 
ment engineers are given complete free- 
dom of action to devise new products 
for post-war production. 

Greatest problem of the post-war 
period will be to finance against un- 
employment. Mr. Smith declared. This 
is one in which business must also take 
the initiative itself, as a matter of sell- 
preservation. 
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Planners 
at Work 


Committee o 
Economic Devel 


opment, com 


posed of busi- 
ness men, solic- 
its aid of the lo- a 

cal people on planning for post- 
—CARLTON K. MATSON. 


war. 


THE ORGANIZATION and aims of the 
Committee of Economic Development. 
the group of business men which is 
working on post-war problems, was 
described by Carlton K. Matson, the 
committee’s Washington representative. 

Privately financed, by all types and 
sizes of American’ business firms, 
C.E.D. is endeavoring to develop a plan 
now which will make possible a high 
level of production and employment 
after the war. It aims to create jobs by 
creating production and services, the 
speaker explained. It is working pri- 
marily in two projects: 

1. A field development activity to 
engage the thinking, and planning, of 
every employer of labor. The country 
is divided into 12 regions, each with a 
chairman, each region is divided into 
districts, and each disttict into com- 
munities, all to be chairmanned by 
local people who will stimulate local 
thinking. “Everybody’s Doing It” is the 
goal, for in many respects the success 
of such an extensive program resolves 
itself into a local problem. The Na- 
tional Committee will make available 
procedures and market data. 

2. The long-range research project. 
with headquarters in Washington. This 
is an ambitious program, headed by 
Ralph Flanders, president of Jones and 
Lamson Machine Co., which aims to 
determine the conditions which should 
prevail after the war, and what policies 
of government, business and labor 
should be revised in order to attain 
them. 

Called the “Dream Department” of 
industry by many business firms, C.E.D. 
has the support of many leaders of in- 
dustry. It is a movement which must 
extend throughout all divisions of busi- 
ness. big and little. according to Mr. 
Matson. This is first of all a selling job, 
in which all the instrumentalities of 


selling must be brought into action to 
develop envangelists for the movement. 
It is headed by Paul Hoffman, presi- 
dent of Studebaker Corp. 
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Frank Hill (Greene, Tweed), L. L. Brenholts (Harris Pump), 
Ed Alberter (Somers, Fitler & Todd), and J. T. Dooley 
(Greene, Tweed). 


O. W. Sandstrom (Taylor Chain), Joe Badalli (Standard 
Equipment & Supply), A. M. Steed (Barrett Hardware) 
and M. E. Meagher (Suprex Gage). 


Distributors 
Talk Shop 
and 
Old Times 


C. W. Jendevine (Detroit Brass) and 
J. E. Meck (Northern Indiana Supply). 


D. J. Seyler (Weller Supply), H. A. Tuck (Pittsburgh 
Gage) and H. A. Carle (H. K. Porter). 


E, E. Meibeyer and R. G. Thompson (both of Lufkin) and 
Paul Hatch (Brown & Sharpe) get E-5-a data straight from 
Franz Stone (WPB). 
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W. M. Patterson (Frick & Lindsay) and 
Charles Williams (Williams Hardware). 


Bill Teare (Sterling Products), Lin White (White Supply) 
and H. M. Toppin (Jacobs Mig.) 


T. D. VanderVoort (Victor Saw), Roland McGonegal 
(McGonegal Mfg.) and Joseph Eigo (A. M. Nelson). Mc- 
Gonegal left the next day to report to Uncle Sam. 
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An executive committee report 
was offered by John B. Crim- 
mins who also led discussion. 


Atvin M. Situ. after two years of 
sitting on the sidelines, has returned 
to the roster of officials of the Southern 
Supply & Machinery Distributors’ As- 
sociation. He was elected to the presi- 
dency unanimously after the nominat- 
ing committee reported at an executive 
session that they had drafted him be- 
cause the first vice-president, Phil 
Pidgeon. had requested his name be 
withdrawn from consideration due to 
the pressure of private business. The 


Association’s usual custom is to ele- 
vate the first vice-president. 

The nominating committee's slate 
was chosen without opposition. Mr. 


Pidgeon was renamed first vice-presi- 
dent, and Harry P. Leu, head of Harry 
P. Leu. Inc.. Orlando, Fla., was _ re- 
elected second vice-president. H. M. 
Schramm. retiring president, was ap- 
pointed chairman of the executive com- 
mittee to serve with John B. Crimmins, 
Lloyd B. Mize. and John L. Peebles. 

For Mr. Smith. stepping into the 
presidency climaxes 35 years of service 
to the association. Traveling thousands 
of miles yearly to conduct group meet- 
ings. he became 
with the association's members, prob- 
lems and aims. 

Although comparatively inactive for 
two years. Mr. Smith. within five min- 
utes after his demonstrated 


thoroughly familiar 


election, 


Jack Dale told the southerners 
about the work of the Industry 
Advisory Committee. 


SOUTHERNERS ELECT SMITH PRESIDENT 





his practice of dodging an 
issue. After accepting the leadership 
from Mr. Schramm, the new president 
thanked the members for the honor and 
immediately brought to the surface the 
question of whether the Southern group 
should seek an amalgamation with the 
National association. 

Mr. Smith laid his cards on the table 
with the flat assertion that the organiza- 
tion should either increase the secre- 
tary’s salary so that he could revive 
group meetings and conduct the unit's 
business on a progressive basis or the 


never 


association should be merged with the 
National. The declaration brought im- 
mediate response in the form of lengthy 
discussion. 

When the debate had 
resolution was adopted placing the as- 


concluded a 





John Pitts 
Supply) rises to ask a question about the 
WPB’s Industry Advisory Committee. 


(Brown-Roberts Hardware & 
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Se a ae 


With a warm handshake and congratulations, Howard Schramm 
turns over the presidency of the Southern Association to Alvin 
M. Smith, who two years ago resigned as secretary. 


sociation on record as being opposed to 
uniting with the National. Only two 
votes were cast against the resolution. 

The meeting, held on the last day of 
the three-day War Conference, was 
opened by Mr. Schramm with a re- 
view of the activities during the past 
year and with the announcement that 
17 new or reinstated members had been 
enrolled. Mr. Pugh then submitted his 
report. 

Following an executive committee re- 
port from John B. Crimmins, a general 
discussion on the manpower situation 
was led by J. M. Bates. 

Alvin Smith’s association with the 
southern dates back to 1906 
when, four years after 13 distributors 
had organized, he was named secretary. 
Previously he had been on the stage 
and this early training is still reflected 


group 


today in his ability to assume command 
of a gathering. large or small. 

His experience at the helm of the 
association included the war days of 
1917-18. 

The Blue Eagle era, 1933. marked 
another milestone in Mr. Smith’s career. 
He served on the code authority in 
Washington with John Pitts. 

During all of these years, in addition 
to serving as secretary Mr. Smith was 
an active member himself. He is presi- 
dent of the Smith-Courtney Co. 
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On the Chicago train: C. K, Gartner (Charles Products), 
E. S. Grant (Dodge Mig.), H. V. Waterman (Hendrie & 
Bolthof!) and E, K. Welles (Charles H. Besly Co.) 


Alvin Smith (Smith Courtney) registers at the Nether- 
lands-Plaza. Mr. Smith was drafted for the presidency of 
the Southern Association. 


On the train from New Jersey: Robt. Reid (R. & J. Dick) 
and Jack Madsen (Perth Amboy Hardware) didn’t wait 
to get to the conference to talk over problems. 


The Chicago train is in. Bell boys are scarce, so they 
carry their own: Howard Learn (Besly), J. A. McGuire. 
Neil Hurley and Ed Slattery (all Independent Pneumatic). 


ARRIVING, REGISTERING, EATING 


Breakiasting. Chas. Allinger (Chas. A. Strelinger Co.), 
Don Brisbin (Columbus McKinnon Chain), F. Marsena 


Butts and Mrs. Butts (Butts & Ordway). 


C. M. Gearing (Chas. Parker), Art Klebes and Robt. 
Smith (Smith & Klebes) have lunch together. 


E. E. Rempfer (Industrial Supply) and Dave W. McAllen 
(SKF) are more interested in discussing the day’s pro- 
gram than reading the morning paper. 


Walter Scott and Harold Torell (both Syracuse Supply) 
lunch with I. E. Rivkin (Moline Industrial Diamond). 
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Electrical Equipment—Weapons and Tools 


From miniature motors to mammoth generators, from tiny detector 


inbes to great broadcasting stations 


everything 


electrical is essential to our war effort 








S this editorial goes to press, newspapers and radio 
news commentators are telling the dramatic story of 
the blasting of two mighty Nazi power dams. lloods are 
weeping down the Ruhr Valley, Germany's most. vital 
munition production center. ‘lwo vast networks of indus 
trial activity lie inert, for the great generators that had fed 
power to hundreds of plants producing war goods for 
Hitler, today stand idle. ‘This daring raid will go down 
in history as one of the most, if not the most devastating 
of the entire war. It has destroyed two great sources of 
power, stopping the wheels in hundreds of plants and 
throwing into darkness thousands of factories and homes. 
This cpoch-making raid by the R.A.I. brings home to 
us the vital importance of our own power resources, those 
colossal generators from which flows the current that 
turns the wheels of our great industries, illuminates our 
factories and homes and runs our electric railways and 
subways. It makes us realize how dependent we are on 
electricity and how important is the part of those manu- 
facturers who produce the electrical equipment that makes 
possible its gencration and use. 

Beginning with ‘Thomas A. Edison, the inventive genius 
of electrical manufacturing men has devised more and more 
eficient ways of generating the current, better and better 
means of transmitting it and of applying it to do thou 
sands of jobs quicker and better. 

The products of clectrical manufacturers have become 
so completely an essential component part of every in 
dustrial, business and domestic activity that our economy 
and our war effort could not go on without it 

In days of peace the laboratories of our clectrical in- 
dustry gave us radio, fluorescent lighting, infra-red drying, 
precision process-control, telemetering, split-second circuit 
breakers and many other things that border on the muirac 
ulous 

Today their facilities and their genius are devoted to an 
all-out war of wits with Axis scientists and production men 

Electricity plays a significant part in this war... from 
the “walkie-talkie” that brings support to hard-pressed 
outposts, to the mammoth motors on the battleships. 
While many electrical developments today are cloaked in 
secrecy, the nation will enthusiastically applaud these 
electrical manufacturers when the curtain is lifted. 

The far-reaching importance of electrical instruments, 
apparatus and machines becomes evident when we con 
sider that over 350 different clectrical items go into combat 
vessels and that more than 170 go into a fighter plane. 
Most of these products are distinctly special in nature 
and are far removed from their civilian counterparts if, 
mdeed, they have such counterparts 

‘To the civilian, a light bulb is something so standardized 
that every need can be filled by any nearby dealer. Our 
armed forces, by contrast, must have at their disposal 





more than 400 distinct types of lamps. Some no larger 
than the head of a match, are so brilliant that they flash 
signals under a tropical noon sky. Others are built to 
withstand extremely low temperatures, vibration, shock 
and many other abuses to which they are subjected. 

On planes, for example, numerous fractional-horsepower 
motors are used but the standard industrial motor is not 
suitable ‘for this service. New records in low weight-pet 
horsepower had to be achieved involving extensive changes 
in design and production. 

lo prevent the light from instrument panels from 
impairing the vision of night fighters, ultra-violet radiation 
which activates fluorescent instrument dials was developed. 
\s a result, the pilot may look out into the darkness 
after reading his instruments without the least effect on 
his eves. Hlow many precious air victories can be credited 
to this one development alone? 

But, in general, the story of this industry’s war work 
is much too blurred by military censorship to afford an 
adequate picture of its contributions. ‘The factories and 
shipyards that are turning out war matcricl tell a more 
complete story. Many of these have been built during 
the past two vears. Others have gone through a complete 
conversion process. In every case, large quantities of clec 
trical materials were involved 

In the broadest sense, there are three major jobs which 
this industry has had to do, in addition to equipping out 
modern war machine. It has had to supply materials for 
the vast expansion of our industrial system, keep every 
plant fully maintamed, and provide the necessary equip 
ment for the vital power and communication fields 

More than $1,900,000,000 was spent for new industrial 
construction in 1942, and of this about 7°. or $140,000,000 
was for electrical materials. New machine tools and other 
production equipment required an additional $350,000,000 
worth of clectrical products. ‘The conversion program 
called for another $145,000,000 of clectrical apparatus 
and supplies. 

This total of over S600,000,000 in itself would have 
staggered the electrical industry in a peace-time year. Yet, 
this record-breaking production was essential and had to 
be superimposed upon the direct requirements of the Army 
and Navy. 

Industry Consider for a 
moment the effect of modern lighting upon war pro 
duction. Industry enjovs levels of Wlumination and color 
quality that were undreamed of ten vears ago. As a result, 
midnight shifts operate at daytime efficiency. As a matter 
of fact, many of the more modern plants have no 
windows at all 


depends upon clectricity 


Then there is maintenance. ‘The failure of one single 
motor or feeder will stop a production line. Electrical 


manufacturers have had to stand at all times ready to 




















upply the heavy demand for the maintenance and repair Other clectronic devices are counting and_ sorting. the 
parts that keep our industrial machine operating at top products of thousands of war plants. Precision cont 
peed. I:xcess loads, 24-hour schedules and mexpericnced regulate all sorts of processes, from aluminum produ 
production hands combine to shorten the lives of cle to armor plate annealing. 
trical equipment Phese are but a few of many examples of the vw il 
Mlectrical manufacturers have had to supply the greatly which the magic power of electricity has been harn 
expanded needs of our pow ind communication tem to the war effort. Back of every development there 1s at 
New construction of all t ir plants, cantomments, least one electrical manufacturer — more often many — wh 
var housing — has created a formidable need for additional have pooled ideas and methods with no thought of 
ipacit every clement im our domestic cconomy ha rovalties or dispute over cost allocation. 
led for increased communication and power service No storv of the clectrical industry would be complet 
\ll this had to be superimposed upon the vast demands that did not pay tribute to those manufacturers who ha ' 
f inmed ft Ihe magnitude of this task 1 dropped their normal lines in order to produce 1 N 
obvi but it bemg su sfull omplished. be war products. Many apphance manufacturers fall in’ th 
old installation is function group. When war came, the Di 
moothly and 7 did not stop to argue that = 
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MAY —Labor strife prompts WPB and the military services to emphatic de- 


nial that the battle of production is won 


.. With enough U. S. equipment 


both Attu and North African campaigns would have been shorter” ... Amend- 
ments and interpretations to CMP Regulations set the scene for full operation, 
beginning July ... Principle of earmarked stocks applied to aircraft steel. 


New Agencies to the Fore 


Distributor spotlight shifts from WPB whose rules are now well under- 
stood, to agencies on manpower, transportation and prices. 


After two vears in whieh the distribu- 
lors operating handbook was drafted 


the War 


a hait-dozen other Washington agencies 


largely by Produetion Board. 


have recently entered the field of distri- 
bution in strength. More and more the 
nfluence of these other agencies will be 
felt by the 


parte ular factors in our war-time econ 


industrial distributors. for 


omy which they are set up to control 
critical than 
industrial materials were when WPB’s 


the 


are becoming even more 


predecessors heean lo 


regulate 
country’s material resources, 


Manpower Easily the distributor's 
“Problem No. 1° today, manpower is 
the provinee of War 


and 


Manpower Com 
So tar 
the industrial distributor has not been 
accorded 


mission Selective Service. 


status as essential industry. 
(Industrial 


sale rs” to 


distributors “whole 


WMC. a 


on which includes many types ob 


are 

variegated classi 
fieat 
viously not essential.) Some deferments 
ire being won by securing the “locally 
ential” tag from local WMC. offices. 
the problem appears to be one 
worked local 
Meantime. directives and in 
WMC and Selec- 
are changing fast. so it is 


keep 


while 


that must be with 


officials, 


terp etations oft both 


Service 
for distributors to 
the 
girls and oldsters to fill: new 
left by: the 


U, ~. Manpower, 


rative 
posted 
Iran 


mip 


on changing rules, 


ing 
demands on 


vay) military 


Fransportation Gasoline rationing 


posed new problems for salesmen. and 


ODT. mandatory reduction in’ truck 
Mileage foreed distributors to greater 
tfleieneyv. and less open-handedness. 
in king deliveries to their customers 
Phe economies have heen achieved. 
Now ODT is asking all industry. witlf 
i special plea to distributors. to utilize 
the ‘ull capacity of freight ears and 


and te unload — shipments 


nr 


pre ptly, This agency has leaned heavy 


ily on voluntary cooperation of in- 
But this 


fails, compulsion is inevitable. 


dustry. with when 


SUCCESS, 


Civilian Supply Creation of the OF 
hee of Civilian Requirements last month 
was the result of the insistence of Con- 
vress (under from its 


pressure con- 


stituents) to make tools and supplies 
available to essential civilian industry. 
kon 
“farm problem” has been a knotty one 


in WPB. No 


able, hence tools the 


particularly to farms, months the 


priority has been avail 


farmer needs to 
attain record food production have been 
WPB knew 
“the 


do a 


siphoned off to war plants 
this, 
couldn't 


but realized too that farmer 


be asked to 


barrel 0 








Newest of distributor executives to join in 


government service for his industry is 
William T. Todd, president of Somers, 
Fitler & Todd, Pittsburgh. He succeeds 


‘Percy Ridings, vice president of Syracuse 


Supply, as Chief of the Industrial Supplies 


section, Industrial Specialties Branch of 


WPB's Tools Division. 
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paperwork to get a keg of nails.” 1-63 
is believed to be one of the restrictions 
choking off supplies to the farmer. And 
1-63 is now being liberalized. The new 
OCR has also set up a program undet 
directed) to 
ship a fixed percentage of inventory to 
the 
to honor a simple type of farmer's cet 
tifteate the This 
he the answer to the “farm problem.” 


But there are 


which wholesalers will be 


retailers serving farm trade, and 


from retailers, may 


dozens of other essential 
de 


distributors 


civilian) customers more direetly 


pendent industrial 


which OCR may undertake to help. 


Price Controllers ‘To industrial dis 
Henderson's 
Office oft 


just 


and now 
ia) we Acl- 


another 


tributers. Leon 


Prentiss Brown's 


ministration has been 
iweney. the one that put a ceiling over 
both The 
ceilings were fixed as of a certain date. 
reflected estab 


practice, In 


selling and buying prices. 


and as a 
lished 


the effect was to treeze discounts. whic h 


Consequence 
business veneral. 
worked no great hardship because the 
latter were the result of healthy. though 


not abnormal, competition. Industrial 
distributors had no reason toe join in 
the cries of communism. polities. igner 
ance of practical busines favoritism 
ele. that arose from other sources. The 
OPA has one of the most) important 
and difficult jobs in our war-time econ 
omy. the control of inflation. Tn some 
commodities. food. for example it has 
failed to stop) price rises, In others. it 
has been notably successful. On the 
werage, OPA’S performance has been 
something less than superior as a wat 
avgeney. Last month OPA) gave dis 
tributors something to wonder about. 
when it decreed that prices of hand 
tools and chain sold direct from) pre 
ducers to the government must not 


excced distributor eosts in all orders of 


S100 and more Obviously the 


govern 
ment is entitled toe the best) priee on 
hig orders. But $100 is hardly a big 
order: rather it is the size as a rule 


handled most economically by distribu- 


tors, Perhaps there is reason to suspect 
OPA. as others have done. of using 
price control as a tool to re-fashion our 
economy. Future orders of OPA. will 
indeed bear watching. 
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Steel Situation Still Tight 


Warehouse men, in annual convention, hear description of San Fran- 
cisco Plan for keeping inventory record of all local distributor stocks. 


That the steel situation is still exceedingly tight because of the tremendous 
demands of the military was emphasized by H. B. Batcheller, Director of WPB’s 


Steel Division. before the 


May 26. in 


annual 


New York 


\ssor lation. 


the new. price and the 


pooled inventory record ot all warehouse 


Zone s« hedules, 


MORE SCRAP NEEDED 


that if the 
lrend in serap supplies continues “we 
will be steel 
-ounded by Merrill 
dustrial Salvage 
WPB Mi 


equality ation 


\ warning downward 


losing production.” was 
Stubbs, Chief, In- 
Branch, Salvage Divi- 

Stubbs 


upon his 


“ton plac ed no 


prediction, “I 
to the 
which have 


-av this in direct contradiction 


eptimisty 


statements heen 


made by some who are irresponsible; 


ome whe are uninformed, and some 


who. because of their own ample serap 


situation or for motives of self interest. 


have been overly reassuring concerning 


“rap supplies ~ 


He also pointed out that “inventory 


practices which would be 


‘ onsidered 


-ound business in peace time operations 
ire not always justifiable in time of 
war. 

Vir. Stubbs praised the work done 
by the warehouse men in the Dormant 
Industrial Serap Campaign last fall 
explaining that while the total figures 
were impressive, the more important 
side of the warehouses’ contribution 
was the quality of the serap which 


they were 


instrumental in gathering. 


SAN FRANCISCO PLAN 


()perating details of the “San Fran 
sco Plan” for listing inventory data 
rom 25 steel warehouses were given 

R. DD. Cortelvou, secretary of the 
Northern California Chapter of the 
i-saclation 





MERRILL 
Praised warehousemen’s 
scrap drive San Francisco Plan t 


STUBB R. D 
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meeting of 
City. 


all over the country, the one-day meeting also heard speakers on steel serap, 
San 


CORTELYOU 
Described the 


the American Steel Warehouse 


Attended by. steel 


distributors from 


Plan for 


stocks in one area. 


Francisco maintaining a 


the the 
warehouses keep an accurate perpetual 


Under plan, participating 
inventory of the major items the ware- 
Kach reports 
of inventory changes are picked up by 
motoreyele taken to 
W PRB’ which serves as 
headquarters, A night staff collates the 
thus. morning, an 
up-to-date listing of available material 
in the territory 


houses carry. afternoon 


messenger and 
regional office 
material and each 
is on hand. 

Functioning only April 1, 


considered a 


the 
notable 
contribution to effort. aceord- 
Mr. Cortelyou. In the first 
month, he explained. 580 inquiries were 
ree eived 345 
and 114 
The inquiries 
2.326.000 Ibs. of 
Which the plan 
1.172.000 Ibs. 

~The 


“were 


since 
plan already is 
the war 
ing to 
received 


ind of these 


complete service received 


partial service, con- 


cerned material of 
able to 
more than half, 
W irehouses,” he 
Hooded beyond 
their capacity to fill them.” The greatly 
increased demand had to be met by an 
overall “we couldn't afford 
a pound.” Mr. Cortelyou said. 
When an Mr. 
Cortelyou explained, the listing is im- 
checked. If there two 
or three warehouses having the material 
needed. the 


Was cleat 
explained, 


with orders far 


quota and 


” lose 


inquiry is received, 


mediately 


are 


names of all are given. 


BUYING IDLE STEEL 


The Steel Recovery Program Was 
described by A. Oram Fulton, Con 


sultant to the Director of the Steel Di- 


A. ORAM FULTON 


Channels idle steel 
war needs 
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GEORGE L. STEWART 


On the Steel 
Recovery Corporation 


vision. WPB. The program, he said. is 
just now approaching its peak. “We 
expect this to be reached very shortly.” 
he continued, “and then continue at top 
level for months, after which 
diminish. After all, 
this is what might be considered a ‘one 
shot’ operation.” 


several 
it will gradually 


In cases where the material is pur. 
chased for remelting. the government 
buys it at the “government price” which 
306, 
the “limited costs.” 


runs from 15 te 


discount from 
is the hase 
price exclusive of any freight charges 
for the primary form in which the ma 
terial was bought 


which 


including analysis 
size. shape, heat treatment and_ finis! 
extras, 

The 


where 


“limited 
the 
form by 


cost price Is used 


steel is not usable in its 


present re-processing can ly 


used in war channels. 


In cases where the Steel Recovers 
Corporation buys under the “govern 


ment pr i e or the “limited cost.” which 


is the base price exclusive of any 


freight charges for the primary 
the material 
analysis, 


form 
in’ which 
cluding size, shape. heat 
and finish extras. 

“limited 


the 


treatment 
The 


where 


cost” price is used 
not usable in_ its 


present form but by re-processing can 


steel is 


be used in war channels. 
In cases where the Steel Recovery 
Corporation buys under the “gevern 


ment price” or the “limited cost.” the 
material is sold at the market price and 
the government absorbs the loss, 


STEEL RECOVERY CORP. 


The one and only Steel 


the 
sell 


aim of 
Recovery Corporation is “to 
George L. 
of the corporation. informed 


what 
we have,” 
the ware- 
house men, 


Pointing out that Mr. Fulton, whe 
preceded him on the program, had 


given the details of operations, Vi 
Stewart confined his talk to explaining 
that his corporation gets only “the cats 


and dogs” of steel material. The “cream 


WALTER S. DOXSFY 


What of our 
post-war capacity 


was bought in- } 


f 
Stewart, president 
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H. B. BATCHELLER 
Not whether we can 
win, but when? 


behaved than in 


he continued. and the 
take- left and 


veks to find a place for it in the war 


Is vone, cor- 


poration what is then 


wegram, 


THE PRESIDENT’S REPORT 


\ review of work 
the last to 


operators of steel warehouses to begin 


the Association's 


during vear plus a plea 


immediately to plan for the post-war 
period were presented at the opening 
meeting by Walter Doxsey. president. 

Suggesting that it is not too early 
to begin looking for answers or clues 
ly answers to post 


problems. Mi 


Wal 


Doxsey posed the following questions 
lor consideration: 

What conditions will arise from the 
hanges in steel production, the ex 
pansion of plants, particularly — the 
tremendously inereased electric fur 
lace Capacity? 

Where will these quality steels be 
ised and at what prices will they be 


wld? 
Will the baeklog of civilian demands 


this new 


weounk for output 7 

How much steel will be needed for 
plant conversion ? 

Will the huge public works pro 
gram breach the gap between war and 
peace 7 

How about competition from alum 
tum and plastics? 

Can you provide jobs for the -oldiers 


ind sailors mustered out of a victorious 


inmv. navy and airforce? 
Mr. Doxsey then reviewed inventors 
experience of the past vear. During 


most of 1942. steel was flowing out of 


warehouses faster than replenishments 
were 


ving delivered. Inventories 


were 
dropping from the December. LOFT. 
level. By the end of September stock- 
had decreased to 68.70 of the Decem- 
ber, LOF), basis. Directives on the mill 


authorizing the production of stipulated 


tonnaves for delivery to warehouses 
came just in time to avert a catas 
tropl 

“The turn came in the fall. By De 
cember 31, 1942. warehouse inventories 
had covered to 90.6 per cent of the 





DONALD D. KENNEDY 
Prices are better 


LT. COL. WOODLOCK E 
OPA 


will correct inequities 


A million war plants 


1918 rely on distributors 


December, LOAL. level. They continued 
lo rise during the first quarter of 1943, 
and by the end of March stocks 
122.1. of Yt, They 


till on the upswing, 


were 


December, are 


EXPANDING TO 97,000,000 TONS 


steel 
ducing twice as much as our enemies, 
the Director of WPB'’s Steel Division. 
Hl. D. Batehelles add 


capacity in 193 which is equal to the 


(American mills are now pro- 


said, and will 


total of Japan's, Yet the speaker said 
he was disturbed by recurrent: reports 
that the steel situation is easing, for 
the latter “simply is not true.” For 
several years before Pearl Harbor we 
allowed our steel mills to coast along 
at from 35 to 706 of capacity while 
uur enemies were using their full ea- 
pacity for war. This left us with a 
terrible handicap, he declared 

Mr. Bateheller said third-quarter 


CMP requests tor finished steel prod 


ucts run to 23 million tons. and only 
18 million will be avatlable. There may 
he ol the 
former figure, he admitted, but he feels 


certain that litthe steel will be available 


some inflation demand in 


for anvthing but military and essential 
civilian requirements 
By the end of TOES the new capacity 


being added will bring our tetal ingot 
Of this. 


Bessemer, 6! » 


capacity to 974s million tons 


6!4 million tons will be 


million will be eleetrie furnace alley 
-teel and 81'5 million tons will be open 
hearth 

“The question is nol hether we can 


produce enough steel to win this war, 


it is whens” said Mr. Bateheller. Gis 
me pomt te his contention that ne 
effort must be spared to furnish steel 
for the military quickly. he reminded 


his listeners that 231 Ameriean soldiers 


died on the last day of the last wa 


STEEL PRICE CONTROL 


Complimenting the steel warehouse 
industry for what he regards as the 
hest type of cooperation ino price con 
trol, Donald D. Kennedy. of the Tron 
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WYMAN J. R. STUART 


Heart of the problem 
maintaining stocks 


zone prices 


Steel Branch of OPA, 
of OPA’S 


Section. and discussed 


and 
the 


deset ibn d 
Warehouse 
the 
inflation 


organization 

Jobber 

=sity 
the 


and 


hee avoiding 


lou 
steel 


price 
Phe 


}! ice 


industry. 
ol steel] 


Wal. 


in 


speaker 
showed charts behavior 
the 


uncontrolled, 


during hast when were 
the 
trend of prices today. and pointed oul 
advantages to the distributor in’ the 


fact that “OPA keeps down the price 


prices 


as compared — with 


you pay as well as the price you get 
from your own customers.” 

To the argument against price con 
trol that taxation and renegotiation olf 
contracts are enough ino wartime. Mi 


Kennedy pointed out that both of these 


cconomic devices operate after the in 


flationary spiral has started, and that 


they are therefore ineffective. They 
operate only lo remove excess profits 
the following year, he declared. and 
are relatively inoperative on current 
prices, 


SUPPLIES FOR THE ARMY 
hie 


brary 


lo the 


the intense 


importance of steel mili 


program, and Interest 


and participation of the Army 
the steel le 
tailed to the assembled warehouse men 


| rut ( olonel Jerse ph }?. W ood lee k 


try Penny 


phases of industry. was 


Lys 


Chief of the Minerals Group of the 
Services af Supply 
~The Army deals in) mere than 


100.000 items produced by over 110.000 
prime ¢ with nearly 1.000.000 
said the Colonel. “Most 
steel 


ontractors 
subcontractors.” 


Them tise and 


dependent 
facilities all 


rere ds 


are 
your distribution 


then 


pen for 


at i portion ol 


REVISED SCHEDULE NO. 49 


Discussing the development and plan- 


lor extending to a national basis OPA’s 
Revised Price Sehedule No. F9, for 
teel warehouses, FE. 1. Wyman, head 
of the Warehouse and Jobbers Seetion 
of the Tron and Steel Branch. told how 
prices in Jones No l to 4 have al 
ready established with the cooperation 
of warehouse offieials in’ the Eastern 
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territories, and will soon be extended 
to the other zones, 
OPA Industry Advisory Committees 


have participated in the discussion ind 


establishment of prices in the zones 
covered so far, and have unanimously 
agreed to the ceilings fixed. Zones No-. 
> to 10 in the Middle West are cur- 


rently being studied, and the price ceil 
June 10. 

Prices for the South. South West and 
West have heen discussed i the field. 
he said, should bye 
July. 

Steel warehouse 
controlled by OPA 
19 since December. 
worked a few 
admitted, 


Ines should hie announced by 


and inneunced in 


have peeve 


al hie dule No. 


The ceilings 


prices 


Price 
194] 


have hardships. it 


Was 


and it is believed they are 


being corrected in) the new. revisions. 


The new zone prices are being set up 


such fae- 
tors as the price at basing point. freight 


is) formulas. which = inelude 


~pread, plus such extras as «quality. 


merchandising. size cutting and = mis- 


cellaneous. 


MAINTAINING INVENTORIES 


The subject closest to the warehouse- 
maintenance of inventor 
J. R. Stuart, Chief 
Branch of WPB’s 


man’s heart 
ies-—-was treated by 
of the Warehouse 
Steel Division. In the six months end 
ing Mareh 31 steel stocks 
were increased by 600,000 tons on car- 
alone. Mr. Stuart 
accomplishment due to 


warehouse 
hon steel products 
re ported, an 
the warehouse load directives issued to 
thee mills lhis 


raised distributors’ 


ability to serve war industries well 
over the low point of last fall. when 
warehouse stocks fell so low as to en- 
danger the whole war program. Al 


though the warehouse load directives 
till remain in effect. the speaker in 
dicated that 
pect further 


Mr. Stuart 


warehouses should not ex 
increases 

briefly 
the several orders now covering opera 
tions of the steel CMP 
Regulation No. 4 from 
stock M-21-b-1 


then described 
warehouse. 


Lovers sales 


covers procurement 

by the general steel warehouse. while 

M-21-b-2.0 covers — procurement — of 
merehant trade products. 

Of coming changes in steel ware 


orders, Mr. 
that CMP Reg 1 


| 
Hholise 


Stuart 


would 


predicted 


be rey ised to 


clarify the handling of back orders 
permitting a warehouse to accept 
them, if desired. and setting up uni- 
form procedures The order is also 


being amended to extend from 7 ta 15 
days the time in which customers must 


furnish confirming priorities on tele- 
phoned orders Form CMP-11 will 
soon be sane tioned to replac e stor k sold 
for serap, and M-2l-b-l1 is being 


imended to permit steel fabricators who 


do a small warehouse business to re- 


phan e stock sold 
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Official Aircraft Suppliers 


Aircraft Scheduling Unit of WPB adds ten warehouses to list of those 
with earmarked stocks of aircraft steels, and enlarges inventories. 


Well known to distributors from his work 
Col. A. E. R. 


Peterka heads the aircraft steel warehouse 


with Lamson & Sessions, Lt 


program 





OPA Order Covers 
Sales Among Users 


Sale of 


industrial material by one 


to another may be made without 


complying with the usual applicable 
price regulations provided there is no 
profit involved. according to the Office 
of Price Administration's 
mentary Order 48. 


Other provisions regarding such “ac- 


Supple- 


include: 
1. The material must be of a kind or 
sold by the 


ordinary and 


commodation” sales 


in a form not normally 


seller in the regular 


his business. 


Course at 


2. The seller must have acquired the 
material for his own use and not for 


sale by him. 


3. The material must be sold out of 
stocks than 


1 minimum practicable inventory. 


which constitute no more 

L. The buyer must furnish a written 
certificate stating that he has been un- 
able to acquire the material from his 
regular 


sources of supply within the 


time necessary to meet his require- 
ments. 

Industrial material is defined as 
meaning any commodity except food, 


intended 
for internal human consumption; any 
agricultural 


drugs or other commodities 
includ- 


ing tobacco and tobacco products; tex- 


other commodity 


tiles, leather. or fabricated 
from them: any other commodity of a 
kind or in a sold at 


direct use by the purchaser. 


products 


form retail for 
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karmarked stocks of alloy steels lor 
the aircraft industry having proven of 
value to the war program in 16 ware 
houses. the Steel Division of the War 
Production Board last month increased 


to 26 and simultaneously 


the number 
made three other changes designed: to 
improve service to the aireraft) manu 
facturers, 


| ndet 


1. The quantity of steels carried by 


the revised program: 


the warehouses has been increased ( i1 


some cases as much as five times the 
amount previously carried). 

2. The amount of material whieh the 
warehouse may ship in a given period 
has been changed from a quarterly te 


a monthly basis. 


3. Aireraft manufacturers may issue 
blanket certificates to cover all futur 
orders on warehouses. ) 


The new program will be controlled 
by the Aireraft Scheduling Unit. The 
detailed operations, which will |v 
handled by Captain A. F. Hitehinet 
will be under the supervision of Lt. } 


Col. A. E. R. Peterka, Chief of th 
Material Distribution Branch, and } 
Major A. M. Baehr, Chief, Materials 


Unit. Col. Peterka is well 
to distributors, He 
with 


Coordinator 
known 
ated 
Cleveland, before 
The 


supply 


Was assoc 
Sessions Co, 


Army. 


program is te 


Lamson & 
joining the 
purpose ot the 
aircratt manufacturers — will 
small and emergency requirements 0! 
critical aircraft alloy steels and to serve 
in redistributing surplus alloy steels 
which may accumulate in the plants o! 
aircraft: manufacturers. 

Material obtained under the proegran 
may be sold only to aircraft producers 
and they in turn may use the materia 
only for aircraft 


construction, maint 


nance repair, and airborne parts it 


cluding the air-frame, engine propelle 
accessories and other regular equi 
ment for the plane. 

It was emphasized that the steels may 
not be 


nary ground equipment, whether o 


used for fixtures. or ord 


jigs. 


this equipment might be flown to 


With the 


two special cases. the 


advance base. exception © 
material is 1 
stricted for use in Continental Unit 
States. The two special cases provid 


for using the material in Canada 


Phe warehouses. which are locate 
in 26 cities in 1] states and which wer 
chosen by the aireraft industry itself 
are limited to three ways to release the 
aircraft steels: 

1. Directly to the manufacturers | 


the approved parts. 


UMI 


To modification centers and Army 
Navy supply depots. 


For the maintenance on repair af 


lose { it and airborne equipment 


hh operation the plan calls tor the 


ulacturer te place his order with 


= te the nearest warehouse When the ma 
gl a terial needed is not available in a pat 
eit tieulag ware house, the manufacturer 
War will notify the Aireraft Scheduling Unit 

wal which will attempt to locate the ma 
seal terial in one of the other designated 
| to warehouses. Tf the steel is not stocked 
by any of the warehouses but has been 
— ordered by one of them. and if the need 
is classified as an emergency. the man 
7 ilucturer applies for a certification 

ds lv 


hh the imeunt to the manufaeturer, even 
riaiaaaie though the warehouse has accepted pr 
ly dated orders for the same steel. 

\ blanket certification from manu 
aii facturers to warehouses is provided for 
Uuture to ~peed up deliveries The certihea 

{ tien merely states that the steel re 
rolled quested will be used only on author 
Phi ized products. This will be accepted 
1h by warehouses except in cases where 
hiner they may have reason to believe the 
f Lt. material will not be used as specified 
te thi In such cases the warehouse may with 
and hold shipment pending an investigation 
erials by the Procurement District Office 
7 well \\ arehouses, howeve r, are prohibited 
an from setting aside certain” lots for 
Co longer than seven days while awaiting 
= receipt of an order, This was inserted 
Is te to maintain the proper balance ot 
wit stock in the warehouses and to prevent 
nts 0 tying up important materials 
) SET Phe redistributing feature of the pro 
steels eram calls for the Aircraft Scheduling 
nts Unit to notify the warehouses when 
surplus stecks are available and = that 
eral they may be returned to the channels 
duce f distribution through purchase by 
ate! irchouses. Thus, it) was explained, 
aint manufacturers will not) be burdened 
ts i with the work of filling small orders 
y Ile ! other contractors, 
equal Both welded and seamless steel tub 
ing is included in the pregram = but 
5 ma ! seamless tubing production facil 
roord lies are limited, the government is 
or mM irging manufacturers to make full use 
al elded tubing and avoid requesting 
Moon more critical items. Among the other 
erials included are alloy steel bars 
Unite both hot rolled and cold drawn). and 
raovid stainless bars of various sizes. 
la Fhe official aireraft: steel warehouses 
locate 
h on eraft Steel & Supply Co. Wichita 
on Biker Steel & Tube Co.. Los Angele- 
ase Ul (olumbia Steel Co. Seattle, Wash. 

Crucible Steel Co. Svracuse. N.Y 

rers | Dicommun Metals & Supply Co 


from a Procurement District Office. 
The Aireratt Scheduling Unit then will 
order the warehouse which is to. re 


ceive the steel to ship the required 


lo. Angeles 
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FLOW OF AIRCRAFT STEELS THROUGH OFFICIAL WAREHOUSES 
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Edgecomb Steel Co., Hillside, N. J. 

Peter Al Frasse & Co. Ine. New 
York, 

Peter A. Frasse & Co. Ine. Phila 
delphia. 

Garrett Supply Co... Los Angeles 

Hamilton Steel Co. Cleveland. 

Karle M. Jorgensen Co.. Houston 

Karle Me Jorgensen Co.. Los Angeles, 

Metal Goods Corporation, Houston 

Metal Goods Corporation, St. Louis. 

Miller Steel Co. Newark. N. J. 

Joseph TP. Ryerson & Son... Chicago 

Joseph TL Ryerson & Son, Cinein 
nati 

Joseph T. Ryerson & Son, St. Louis. 

Joseph TL Ryerson & Son, Jersey 
City, No J 

S.A. Steel Co. Cleveland 

Service Steel Co. Detroit, 

U.S. Steel Supply Co. Chicago 

Wheeloek-Lovejoy Co. Buffalo 

Wheelock-Lovejov Co. Detroit 

Chicago Steel Service Co. Chicago. 


\ireraft Steel & Supply Co. Dallas 


Hardware Warehouses — bollowing 
the same pattern as tor steel, the Was 
Produetion Board last month diselosed 
i plan to establish warehouses to handle 
earmarked hardware and components 
for the aireratt industry 

\ dist of the “aireraft) hardware 
valves and fittings” which will be car 
ried by the warehouses was included 
in the order, 1-296. Among the items, 
with various specifications, are bolts 
nuts, pins and serews: turnbuckle as 
semblies and parts: red end adjusting 
clevis; swaged cable terminals; Dzus 
fasteners or equivalent standard or 


MILL SUPPLIES ¢ JUNE, 1943 


materials available to other agencies: E 


bsolete stocks available for scrap 


equivalent catalog parts only; elastic 


stop nuts; beots self locking nuts: air 
craft valves. and aireraft fittings 

The houses which will handle the 
earmarked stock have not) yet) been 
designated but this action was exper ted 
early this month in the first) directive 
under the order. The plan was adopted 
upon the recommendation of the Ai 
craft’ Resourees Control Office and the 
ANireraft) Seheduling Unit, whieh re 
ported that in the past, production of 
short runs of aircraft) material and 
parts in limited quantities substantially 
reduced general production Phe im 
portance of having such items alway 
wWallable in’ small quantities — for 
emergency, experimental, and other 
miscellaneous uses was said to have 
heen clearly demonstrated 

Linder the order, there will be made 
available to the warehouses limited 
quantities of these items from pre 
ducers out of regular production run 
Ihe items will be procured hoy the 
warehouses by a rating assigned under 
PD-IN. bearing the identification — I 
ters “A, £" 


Field Offices Granted 
More Power on PD-1A 


Following its policy of decentraliza 
tion. the WPB last month raised the 
dollar limit of PD-LA applications prov 
essed in the field from $1000 te S500 
It was estimated the new order will 
result) in approximately 800 per cent 
of all PD-IA) applications will be 
handled entirely by the field offices 
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CMP Regulation 5 Revised 


Maintenance, repair and operating supplies (MRO) made available 
to prescribed lists of industries at AA-1, AA-2 and AA-5 ratings. 


Replacing the AA-2X rating of the 
original CMP Reg 5 with an AA-2. and 
AA for the unlisted in 
formerly entitled only to an 
\-10. WPB completely overhauled the 
order on maintenance, repair and opet 
last 

vrants an 


providing an 


dustries 


month. The re 
AA-l rating te 
industries classified as Schedule | 
\A-2 for those in Schedule Il. and AA 
» for all Sched 


tle TP} industries are 


ating supplies 


vised order 


others. A number of 
now in Schedule | 
inal vice versa 

As before, CMP Reg > 
lifferent types of certifications —for 
controlled) material- 
other MRO sup 
Where existing “P” 


trol the purchase ot supplies by an in 


has three 


use 


1 acquiring (1) 
(2) aluminum and (3) 
plies 


orders con 


dustry, the filing requirements. reports. 


ete. are still demanded of consumer- 
applying the ratings. Extensions of 
these ratings contain the MRO sym 
bol, which gives purchases the full sta 
tus of CMP orders. Distributors are 


pe rmitted to use either the certifications 
authorized in CMP Reg 
ratings, or the standard form of 
cation provided by CMP Reg. 


Provisions covering minor capital ad 


> in extending 


certifi 


litions have been clarified. in an amend 
ment permitting capital additions to be 
the MRO procedure 
the cost of 


purchased unde 
wherever any one complete 
capital addition does not exceed $500, 
excluding the purchaser's cost of labor 
“One complete capital addition” mean- 
customarily 


a group of items 


pur 
chased together, or all) items which 
would normally be purchased as part 


of a single project. Capital additions 


may not be subdivided for the purpose 


of bringing them within the $500 limit. 


Operating supplies are defined as 


“any materials or products which are 


nermally carried by a person as oper- 


ating supplies according to established 


recounting practice and are not. in- 


cluded in his finished product, except 


that materials included in such product 
normally 


which are chargeable to oper- 


ating expense may be treated as oper- 
ating supplies. The terms shall also in- 
clude such items as hand tools, cus- 


tomarily purchased by fhe particular 
employer for sale to his employees for 
use only in his business, in those cases 
where they would constitute operating 
supplies under established accounting 
practice if issued to employees without 
charge.” 

The quantity restrictions of the regu- 
lation as amended provide that no per- 
son who the allotment 


1 
uses symbol 
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or preference ratings assigned by it to 
obtain any MRO supplies. shall order 


for delivery during any calendar 


quarter supplies in oan ageregate 


amount exceeding one-quarter of the 
aggregate expenditures for MRO sup- 
plies during the calendar vear 1942 (on 
his fiscal year ending nearest to De- 


cember 31. 


1942). This 


places the quantity limit definitely upon 


amendment 


an “order” basis rather than upen a 
receipt of delivery basis. 
In determining the dollar amount 


expended for MRO supplies during an 
operating quarter, expenditures made 
without the use of preference rating 
or symbol plus amounts expended in 
acquiring minor capital additions, shall 
he included as well as MRO items ob- 
with the 
preference ratings assigned 
CMP Regulation No. 5. In de- 
termining the amount expended for 
MRO items during base period, the 
same procedure shall be followed, ex- 
cept that expenditures for minor capi- 
tal additions shall not be included. 
Quantity the 


tained the use of allotment 


-\ mbol or 


under 


restrictions on use of 


VRO procedures are removed from 
manufacturers whose aggregate re- 


quirements for MRO = supplies do not 
exceed $5.000 per vear. 

The amendment permits the Army 
and Navy to use the MRO procedures 


to obtain maintenance, repair and 


operating supplies for plants owned 
them to the 


that such plants are engaged in | 


and operated by extent 


production ot products or are engaged 


Schedules | 


Hoof the Regulation as revised. 


in’ businesses listed in 


Service repair shops doing maint 
nance or repair work for others may 
the 
preference rating to obtain materia’- 


use same allotment symbol an:| 
for the performance of such work whic) 
their entitled to 


use if the customers did the work them 


customers would be 


Expenditures for materials 
needed for such work shall be treated 
as the customer's expenditure in com- 


selves. 


puting quantity restrictions. 
\ landlord may use his tenant's al- 
lotment symbol or obtain 


MRO 


materials ) 


rating to 
supplies (including controlled 
for the 
the tenant is engaged in production o1 
a business listed in Schedule I or IL. 


leased property, i! 


However, where the same property is 
and the 
supplies are not for the exclusive bene- 


occupied by several tenants 


fit of a single tenant, the landlord may 


use a tenant's rating if 75% or 


only 
more of the leased property is leased 
to tenants on Schedule I or Il, and in 
Schedule II 


he can only use the AA-2 rating. 


such case if any are on 

The amendment provides that when 
any Order in the E, L, or M series a- 
signs a specific preference rating to 
the delivery of any particular material 
to be used by a particular industry ol 
rating 
shall control, and the preference rating~ 


for a specified purpose, such 


assigned in CMP Regulation 5 may not 
be used. Lift A in the regulations spe 
ratings 


certain items to which 


cannot be applied. 


cified 





America’s Liberty Ships have 
what it takes to give the 
heaven” a fast home run, according 
to Walter Holmes, a member of the 
Mini Suppties staff who is now serv- 
ing in the Merchant Marine. Wear- 
ing a ribbon for having been in di- 
the Mr. 
Holmes gave a close up picture of 
the Liberty ships in a letter mailed 
from 


“son of 


rect. action with enemy, 


San Francisco before leaving 


for “somewhere in the Pacific.” 
“These new ships are rather mar- 
velous in construction and design 
hecause they combine the utmost in 
speedy ship building with real effec- 
tive production,’ Mr. Holmes wrote. 
“They have saved greatly by rough 
finishing where possible. No smooth- 
ing down of rough welding spots in 
the passageways, other than is 
necessary for safety. No fancy paint- 


work. A minimum of decorative 





Close-up of Liberty Ships by Walter Holmes 


brass and other fancy work. 
“Operation is far simpler than on 
any high tur- 


No automatic controls of the 


Diesel, or pressure 
bine, 
boiler water or steam pressure. They 
have a man on watch to control that 
by hand, and they let him do it in- 
stead of using automatic equipment 
that he probably doesn’t understand 

and that takes money and delay to 
obtain. 

“There are very few tools aboard 
the 
the ma- 
chine tools, but I have been aboard 


as compared with peace time 


ship. Nothing in way of 
ships that had thousands of dollars 
invested in shapers, lathes and such 
and did not use them once in six 
months. 

“IT had never worked on a recipro 
cating engine but was at the throttle 
running the ship a few hours after 


” 


I came aboard 
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Byrnes Heads Up 
Super Agency 


Responsible only te the President. 


James FL Byrnes. director of 
last) = month 
took created job. of 
super-czar on the home front. As head 
of the Office of War Mobilization. Mi 
Byrnes now has powers exceeding those 
previously given to Donald M. Nelson. 


formerly 
Economic Stabilization. 


over the newly 


War Production Board Chairman. ot 
those given to Bernard Vio Baruch in 
World War I. 

In making the appointment. Pres- 
ident Roosevelt directed Mr. Byrnes 


to “keep both our military machine and 


our essential civilian economy run 


instructed him to put an end to inte: 


ning in team at high speed.” 


agency quarrels, 
Although five other 

War Mobilization Committe: 

their function will be purely advisory 


men will serve 


on the 


Navy Se 


secretary 


consultive. They are 
Knox, War Stimson. 
Harry Hopkins. Munitions \ssignments 
Chairman, Fred Vinson. who took Vir. 


Byrnes old Donald Nelson. 


and 
retary 


post. and 


Open Committee 
Meetings Seen 


Revocation of the ban on “observers” 


ittending industry advisory committee 


meetings. such as those held by group 
representing the industrial supply  in- 
dustry. was freely predicted in Wash 
ington last month after a flood of pro- 
tests to Donald M. Nelson, WPB chair- 
man. and Charles E. Wilson. executive 
vice-chairman. 

The ban was put into effect early in 
May and attributed to Barry: T. 
Leithead. director of the WPB 
Advisory Committees. 
It specified that admittance to the meet- 


Was 
divi- 
sion of Industry 


ings could be only by special invita- 
tion from the industry advisory divi- 
sion 


Supporters of the ban complained 


sessions often 


hat “observers” at the 


utnumbered committee members and 


that through discussions the observers 
ite prevented the from 
mplishing any worthwhile results. 


committees 


the other hand. opponents of the 
harged it wa- an attempt to. set 
oa system of “star-chamber™” ses 
whieh would give a small group 
of representatives of the industry “in- 
sid information on regulations and 


ts concemplated by the WPB. 
The ban also applied to WPB’s in- 
had 


news of the 


lormation division which before 


urnished reporters with 


committee’s activities. 





SYNTHETIC RUBBER PROGRAM REACHES PRODUCTION 

















One of the world’s biggest synthetic rubber plants went into operation last month at 
W. Va. 
for the Government by the United States Rubber Co 
before being pumped to reactors. 


Charleston, 


The plant, which will 


make Buna-S rubber, is being operated 


Above, butadiene is purified 





WPB To Allocate 
Abrasive Grain 


Wty ation of the 
and 


supply of crude 


abrasive abrasive grain by the 
Tools Division was ordered last month 
by the WPB in order M-319.  Alloca 
tions will be based upon estimates by 
producers and importers of amounts of 
Deliver- 
WPB 


without regard to preference ratings. 


their output or importation. 


ies then will be authorized by 
A June 15 deadline for applying to 
the WPB for 


abrasive required in 


the quantities of crude 
July and August 
order. With) pur 


two-month 


was set up in the 
chases to be authorized for 
periods. the next date of application 
will he Aug. 15. 
application dates for abrasive grain are 
June 10 and Aug. 10, 

Small amounts of 
delivered or used without authorization 
Phe $350 list 


price for 


‘| he col responding 


abrasives may he 


maximum amounts are 


abrasive grain made from 


silicon carbide, $225 for abrasive grain 


from aluminum oxide, and $100 for 
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abrasive optical powers made from sili 
con carbide or aluminum oxide. 
Small 


he delivered only on ratings of 


grain will 
AAS o1 
higher unless the order was placed be 
A-10 rating wa 


orders ol abrasive 


fore June 1. when an 


Sale of Power Driven 
Tools Restricted 


Purchase or delivery of light) power 
driven tools on ratings assigned by a 
PRP certificate or applied under CMP 
Regulation 5 or 5A is not permitted 


under an amendment to Limitation 


Order 1-237 except in the ease of item- 
which had a producer s list pric e «of 
$175 or less on Oct, 15. 1942. Also ex 


cluded are orders which were received 


before May 3 and which were rated 
under CMP Reg. 5 or 5A. 
The amended order also makes. it 


Clear that all light) power-driven tools 


are covered by the order. including 


belt, 


driven tools, 


electric, pneumatic or hydraulic 
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OPA Looks at 
Tool Margins 
Order 342 to OPA’s Maximum Price 
No. 188 decrees that 
prices of hand 


ind allied go 


S100 © 


Regulation maxi 


mum certain tool and 


chain. when sold by 


the { nited 


ments in 


irers to 
States 
quantities of 
must mot iv than 

established *s | distribut 


Many 
this 


manufacturers are disturbed by 


ind feel that it sets a dangerous 


However 


the 


precedent procurement 


mencies 


| 


provi 


government are het 
ited from patronizing distributors 
distributor s 
seems likely that most 
find it convenient 


with 


ind paving the regular 
resale price It 


of them will to con 
instead 

multitude of 
order to 
It is 


if manufacturers could do business 


tinue dealing distributors 


ol bothering to contact a 


manufacturers direct in suave 


i few elusive dollars ilso doubt 
ful 
profitably if foreed to supply govern 
ment 


oo 


as large as 


iwwencies at distributors cost un 
the general run of orders averages 
now. \t 
wicked 


realities 


distributors’ do 


first glanee. this order seems a 


but the 


of normal operation may solten it 


blow at distributors 


Congress Looks 


At OPA 


month Washington ob 
liquid 


pra. 


veteran 
predicting the earh 
OPA pre 


asts 


were 
the whole 
their lores 


were prema 


« something for history toe record 


t there was plenty of evidence to 


Ipport a statement that the 
OPA rapidly disintegrating It 
~-eemed hopelessly 


ne ind 


lortunes of 
were 
ensnarled in the food 
and 
labeling 
cloth ne 
Administrator wl we fer 


distribut ne probe mh 


was fal 


ind 
Price 

ward te ne 
t should be noted that the 
inherited Most of the 
nd ery over OPA is 
OPA not 


mendations of na 


grade 
illotment-. for civilian 


out to sea oon 


' i } } { 
porcine | ! His hbehal 


Hess Is only 


present hue 


that d on assertion 


that only ignored the reeom 
istry rut nN 


Phe 


ontinued 


many 


ounter to then house 


Mr. Henderson 


haunte dd ty thre 


-es went 
vacated by 
ter Loe npractical plat 

rs whe were ee ninant n his 
oterie 

Tryclic 

feeling ts 


it long last 


itions are strong that 


(Clongress 


oats and has determined 


to check up on the admin 


bureaus 
through its 
The laintive 
man back ) 
Beginning May 

24, Chairman Boren’« House Committee 


-tration of some of the whi h 


came into being 


own rub 


ber stamp retin voice 


home os be 


the btsines- 


heard 


ginning to te 
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WOMEN IN U.S. INDUSTRY. 


(ALL NON-AGRICULTURAL EMPLOYMENT ) 
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AMAA AKA: 


Increasing 


employment of women is a 


trend in which distributors are ieading 


on 
he 


rec 


ness life. 


exceeded " ire 
the 


Congress.” In 


hit 


tional 
wish to put 


projects tor 


thre 


ean taking the 


rryrnnittere 


lv just how it 


mt. the 


(Lomimeres 
OPA’s 
bust 
“Our 


Interstate and Foreign 
measure ol 
fuct= of 


tinst the hard 


\. Mr 


expects to 


ord ag 
Boren declares. 
determine pub- 
these agencies have 
attempting to exceed 
eranted by 


~tate 


authority as originally 


nother significant 


isserted. “Every great) na 


CTisis is exploited by 


into effect 


those 


| pet reforms o1 


which they cannot secur 


requisite support in normal tim 








Washington Lingo 


Detinit 


ons ol 


In commenting 
Mr. Kluttz re 
said: 


who 
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Inventories Down 
In Electrical Field 


Although inventories of electrical 
wholesalers were 44 per cent less dur- 
first quarter of 1945 as 
pared to the first quarter of 1941. sales 
off only 9 


Electrical 


ing the com- 


were per cent. members of 
Wholesale Distributors’ 
Industry Advisory Committee 
at their first 
the Wholesale 
WP. 
Committee members 
1943 figures 
f the electrical supply situation. 


the 
were told 
officials of 
Trade Divi- 


with 
Retail 


meeting 
and 
sion. 
agreed that the 
were an accurate picture 
Members suggested several steps be 
the most 
available in- 


stocks, 


considered towards effecting 


equitable distribution of 
ventories limited 
the proposals were: 
WPB 


include 


ind \mong 


L. Every limitation — order 


should 
unrestricted transfer and exchange of 
distributor level. In_ this 


slow moving 


a provision permitting 
woods at the 
way. it believed, 


stocks 


1 
could a 


was 


and overbalaneed inventories 


liquidated or reduced in an 


orderly fashion and interchange of in- 


ventories between distributors would 


wt as a check against over-accumula- 


tien on the one hand and serious short- 
ee 
ves on he offter, 
?, Controlled distribution through an 
ille ition procedure should he adopted 


when serious shertages of essential 
civilian or farm products develop. This 
step. it was felt. would operate against 
distribution — of 


inequitable supplies 


which might develop in the absence of 

any. controls. 
Julian A. Hawks. 

the Electrical 


Hardware ipplies 


Axsistant Chief of 
Industrial and 
Sranch. is govern- 


Section, 


ment presiding officer of the newly ap- 
pointed committee. 
Phe 
James Barnes. U.S. Electrie Supply 
Co. Springtield, i: DD. K. 
Electric 


Iseman. 


committee members are: 

Cohen, 
Glasco Co., 
Louis: F. RR. | secretary-treas 
iver, Re Electric Supply Co.. Chi- 
D. Lyle Fife. 


Supply Co. 


pre nsicle nt. 


vere 
‘ president, 
Detroit: |. 
ceneral manager. Westinghouse 


Supply Co. New York: J. P. 


ithern Electric Supply Co. 


age 
Electric 
Kisher 
Klectri 
Hamblen. Se 
CLheorue 


Houston: 


KF. Hessler. vice | 
ident. Geuvbar Eleetric Co.. Ine., 
York: W. 
nell, 
\. ¢ 
Kleetric Supply Corporation, Bridge 
Coun.; L. E. Salmon, president 
Fennessee Valley Electric 
Mi--.: D. A. Smith, secretary 
blectric Co.. Los 
; P.O. West, president, Double 
Electric Co., Washington. 


J}. Kranzer, president, Cran 
Nugent & Kranzer. New York; 
Prange. sales manager, Genera 
port. 
Supply Co, 
Pup lo. 
im-Revnelds 
\nzeles 
davy-Hill 


(,rali 








in- 
vould 
mula- 


hort- 
















Currently Important . 


Vacations? Yes! 


In Cincinnati, one of the larger manufacturers told us 
he had issued a strict order that every one of his execu- 
tives and workers take a full two weeks’ vacation this 
summer and take it in isolation from the office and the 
job. His rule, he said, was inspired by several recent 
instances of breakdown and collapse, particularly among 
executives of the firm. Some of them had been working 
without letup and for extra-length days and weeks for 
two, three or more years. What happened, as any doctor 
will verify, was bound to happen. 


The human machine has limitations just as fixed as 
those of the mechanical device. It can give just so much 
service, be driven just so far before Nature calls a halt. 
The British learned this when they launched a production 
speed-up after Dunkirk. Before long they had to reduce 
the total of hours worked. Distributors are beginning to 
find it out, too. 


The strain of the last two years is probably greater 
than most of us realize. If we are to pace ourselves to 
give maximum service to the winning of this war, as long 
as the war lasts, wisdom dictates that time be taken out to 
restore vitality, build up energy and rejuvenate the human 
machine for the big job it has still to do. 


Is This Treason? 


Although it is not our desire to indicate a special treat- 
ment to the convention remarks of one of our own 
people, it seems necessary to publish a fuller-than-usual 
transcript of the talk given at Cincinnati by the editor of 


MILL SUPPLIES hecause it deals with fundamentals 


that this industry cannot overlook. 


In essence, Mr. Welch drew on the experience of his 
recent study of conditions in England to point out that 
business here is handicapped by a lack of harmony and 
mutual respect in its relations with government. in con- 
trast to the atmosphere which strikingly exists in Britain. 
Distributors, he declared, are among the prime sufferers 
hecause of this. Their function is poorly understood. The 
value of their service is often minimized. Frequently they 
find themselves directly attacked. (As recent evidence, 
consider the implications of Order 342 under OPA Regu- 
lation 188 as ceported on page 77. this issue.) 


“Government,” we recognize. is a broad word. It 
covers a multitude of agencies and some two million 
individuals with divergent economic philosophies. It 
includes some men from this industry who are lending 


MILL SUPPLIES 


their experience to Washington during the emergency. 
But it alss includes more than a few impractical theorists 


who are openly opposed to free enterprise and all its 
works. 


It would seem to be the height of folly and complacency 
to assume that because we have a comparatively few 
representatives in Washington all is well. Our fate does 
not lie entirely in the hands of those few. There are 
many agencies in which we have no representation of 
any sort. And it is patently impossible for distributors 
and manufacturers to supply sufficient manpower to staff 
all these other agencies with individuals who have good 
business sense and an 


understanding of practical 


economics. 

The conclusion is that the industrial supply industry 
must remain forever vigilant of its interests and must 
carry on a continuous sales campaign to keep all “gov- 


ernment” aware of its part and its indispensability to the 
war effort. 


Is there a flaw in such reasoning? Is it indiscreet to 
say this publicly? We don’t think so, but would like to 
know how you feel about it. Turn to the next page, read 
the comments expressed there—and then tell us, frankly, 
what you think. 


Pass the Buck 


In all fairness, after writing the above it seems in order 
to caution against painting all “Washington” with a black 
brush. More than a little of the faults that are charged 
up against some of the administrators are actually placed 
at the wrong door. 


For example, OPA has a current headache. Retailers 
are finding it convenient to blame everything, including 
their own shortcomings and mismanagement, on “the 
government.” If ice cream is selling too fast and sherbet 
is slow, some of them require customers to purchase half 
and half ice cream and sherbet. “The OPA insists on 
it.” they explain. Actually, this is not true at all. Or, if a 
lady wants to exchange something which the retailer 
doesn’t want to put back in stock, he tells her, “OPA 
won't allow it.” 


Striking closer to,home, there has been many an in- 
stance wherein a short portion of distributor service has 
been excused away and blamed on government regula- 
tions. It adds up to create a more unfavorable feeling 
toward OPA, WPB and all the others than is really de- 
served. The practice not only is unfair; it adds fuel to 
the flames of disunity that hamper us now. 
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ENGLAND'S 
LESSON OF 
UNITY 


TO MAKE DIRECT COMPARISON between 
the war efforts being put forth by 
England and ‘America would be un- 
fair. each case are 
altogether different. And the British 
have 


Conditions in 


faced necessities more 
will face 
Further, they have had the 


dubious advantage of experiencing 


severe, 
probably, than we ever 


here. 


the realities of war for almost two 
years longer than: we. 

Many of the things that we are 
doing wrong now, the English also 
did wrong a year or so ago. As time 
goes on, and as we get a little better 
at this game, we will correct many 
of the things that now seem so op- 
But I don’t think we can 
take it for granted that just the mere 


pressive. 


passing of time is going to be enough 
to cure all the bugs in our own’ pro- 
gram. It takes time, plus the willing- 
ness to correct. And it also takes an 
enlightened approach, an objective 
approach, 

If 1 were asked to sum up, in one 
sentence, the advantage that the Brit- 
ish program has over ours, I would 
say it this way: The British are ob- 
jective in drafting their regulations, 


Can business and government fight the enemy success 
fully while fighting each other on the side? . . . Can we 


permit unsound, impractical ideologies to handicap m@ 
essential industry in wartime? . . . Can distributors afford 


whereas we tend to be subjective. In 
other words, the English administra- 
tor doesn’t start to draft a regulation 
until he has a problem or a situation 
that the regulation is supposed to 
cover. Then he sizes up the matter and 
determines just how much law it 
takes to cover the situation. He ap- 
plies no more control than the condi- 
tion calls for. And when he goes to 
the English citizens and the business 
men who will be affected by his law, 
he is already two-thirds of the way to- 
ward cooperation because he can 
point to an obvious necessity for law 
and he can show logically that what 
he proposes to do about it is the rea- 
sonable thing to do. On that basis, the 
English citizens and business men will 
go along with him and help him put 
his law over. And on that basis | 
believe our citizens and our business 
men would also go along. But too 
often in the past we have had laws 
without being able to see an obvious 
we have had 
reason to doubt the wisdom of the 
he taken. And 


instead of being asked to go along, 


need for them, and 


action that was to 
we have heen fold to come along—or 
else. 

The result has been that a sub- 
stantial portion of our business com- 


Sus- 


picious that many of our war-time 


munity is suspicious today. 
regulations were drafted not to cover 
some particular war emergency but 
to satisfy the whim or the ego of 
some individual who felt it was about 
time to come out with an order. An 
even sharper suspicion exists that 
certain emergency rules have been 
based on ulterior motives, that the 
war is being used as an excuse to set 
up restrictions that will assist in 
changing our form of government. 

It’s impossible to let that subject 
drop without explaining what I think 
is one basic reason why the British 
war program operates more smoothly, 
and why ours has been marked by 
disputes, dissension, name calling and 
worse. That reason, in my opinion, 
is this: In England, government, in- 
dustry and business live together in 
an atmosphere of harmony and mu- 
tual respect. 

In wartime, such harmony within 
a nation’s economy is a more power: 
ful weapon than you might think. It 
was because the British government 
respected the integrity of its business 
men, and trusted their good faith, 
that it was possible to put a program 
into operation with a minimum of 


irritation. And because the business 
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—A Distributor’s Version 


to ignore persistent pressure against their legitimate busi- 


men proved themselves to be trust- 
worthy, the program worked. It was 
because the business men had faith 
in their government that the program, 
when it came, was more readily ac- 
cepted as something necessary and 
something likely to be a reasonable 
answer to the problem. 

It is appalling to think of the price 
we are paying in this country for lack 
of that atmosphere of harmony and 
mutual respect between business, in- 
dustry and government. It is some- 
thing deep-seated, going back far 
beyond the opening of the war. It 
amounts to a form of unpreparedness 
which is more 
costly than we realize. It is costing 


more serious and 


us valuable time. It is costing lives 
on the battlefield. 

American distributors and manu- 
facturers will know what I am talking 
about. Here is an industry now de- 
voting one hundred percent of its 
time, its facilities, its manpower, its 
skill and its assets to the prosecution 
of the war. Its products are indis- 
pensable and the industry itself is 
utterly essential. And by any means 
of analysis, it does its job more effi- 
ciently, and at less cost to the tax- 
payer than it could possibly be done 
by any other means, including govern- 





ness rights? .. . Is government wholly to blame? . . . These 
provocative convention remarks are published with the 
invitation that you tell us what you think. 


Yet this indis- 


pensable industry, that has an impor- 


ment management. 
tant war job to do and is trying to 
do it to the best of its ability, has 
been on the defensive since long be- 
While fighting 
a war with one hand, it has had to use 


fore Pearl Harbor. 
the other hand to defend itself and to 
beat off the misguided assaults of 
those who didn’t understand and who 
didn’t want to understand. 

The causes for this injustice are 
many. In some cases government 
regulations have been drafted by indi- 
viduals whose previous experience 
had not taught them of the function 
that distributors serve in our econ- 
omy. In some cases it was the fault 
of the industry itself, for we are 
primarily a selling industry, but cer- 
tainly we have not always applied the 
best sales technique to sell ourselves 
to others. And in other instances the 
action directed against distributors 
has been utterly willful. 

It so happens that this nebulous 
thing called “distribution” is one of 
the impediments which some of our 
forward-thinking planners find block- 
ing their path toward the perfect, the 
efficient state. It has no place in a 
world, which they hope to see some 


day, 


where everyone will “produce 









By JOHN J. WELCH, Editor, 
Speaking before the Triple 
Mill Supply Conference 


for use.” So distribution is and has 
been under fire intermittently. Its 
enemies are so determined on achiev- 
ing their domestic objectives that 
they fail to consider, and in fact don't 
even care, that distribution is one of 
the things this war can’t be won with- 
out. 

After camping along the Potomac 
for the better part of each month for 
more two have seen 
that 
originally looked bad for distributors 


than years, | 


many instances where a law 
was quickly adjusted when the proper 
facts were presented. But there are 
many agencies in Washington, and 
not all of them are staffed by men 
with practical business experience 
and background. From this industry 
we have contributed many good men 
to the newly formed war agencies, 
but there are still many important 
corners in Washington where we not 
only lack friends but actually possess 
enemies. 

Before | went to England last Feb- 
ruary | had discussed this matter of 
anti-distributor prejudice many times 
with some of our own people in 
Washington. We usually agreed that 
scarcely a week went by without some 
direct or indirect blow being dealt, 


(Continued on page 242) 
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Set-Screw Points and Pointers 


Sales and application facts on the six different types of points on set screws. 
































Commonest of all set-screw points, it is used for a quick and 
relatively permanent location of pulleys, collars etc. on soft shafts. 
It may also be used for other applications where semi-permanent 
location of machine parts is neded, and where cutting in of the 
sharp edges of the cup point is not objectionable. Not recom- 
mended for hanger or pivot use, or against hardened shafts. 





Especially useful where permanent location of one machine part 
in relation to another is desired, like a fixed collar or pulley on 
a shaft. The shaft may be either hard or soft. The cone point 
should be spotted into the shaft and the latter drilled and counter- 
sunk, with a close approximation of the angles of spot and point. 
Suitable for pivot and hanger points. 
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Usually employed where frequent re-setting of one machine part 
in relation to another is required, with the least posssible damage 
to the part against which the set screw bears. Useful against 
steel shafts or other steel parts which have been hardened. 
Sometimes used at the back of a brass or soft-metal plug. 


May be used, like the cup point, where location is not permanent. 
Where possible, it should be seated by spotting into the part 
against which the screw bears. Especially suitable with a shaft 
having a longitudinal groove or keyway for frequent re-position- 
ing of pulley clutch, or collar along it. 
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Intended primarily for permanent location of one machine part 
in relation to another. The hole in which the half-dog point is 
set should be no larger than the point, to prevent undue play or 
vibration. Suited to the same applications as the flat point. 
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Not usually stocked by distributors because the half-dog point 
meets most requirements. Applied exactly like the half-dog 
point. Used only where deeper penetration into the drilled hole 
is desirable for a more-solid grip or pivot. 
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DAVE GILDART 


“Now is the time for all good men 
to come to the aid of their party.” 
To the average businessman that 
sentence bears no meaning other 
than it is a string of words that typists 
employ to test the workability of a 
typewriter. But, by changing only 
two words, the 
slogan becomes for Dave Gildart, 
dean of mid-south salesmen, a chal- 
lenging call to industrial supply 


salesmen. Mr. Gildart paraphrases: 
“Now is the time for all good sales- 


typewriter-testing 


men to come to the aid of their cus- 
tomers.” 

The war, according to Mr. Gildart, 
has brought salesmen a tremendous 
opportunity for usefulness. For years, 
he recalled, supply men have been 
asking customers to “call on us when 
we can be of any service.” 

“That day,” Mr. Gildart declared, 
“is here. Now we are the most wel- 
come person in a plant. We have 
We can help 


the purchasing agent locate his re- 


more opportunities. 


quirements, keep him informed as 
to shipments and furnish maintenance 
information.” 

Mr. Gildart’s advice is not of the 
copy book style. For 28 years he has 
been selling supplies for Pidgeon- 
Thomas Iron Co., Memphis. His 
specialty is contractors and, if he were 





The Welcome Mat 
is Out For Salesmen 


War presents supply men with abundant opportunties 


to live up to the oft repeated plea to “call on us,” reports 


62-year-old Dave Gildart. 


the boasting type, he could point with 
justified pride to a record that shows 
that the only customers he has lost 
in his years of selling are those who 
discontinued business. 
When Mr. Gildart first 


work in the office of Pidgeon-Thomas 


went to 


he demonstrated a warm, human in- 
terest in each telephone or personal 
contact that came his way. The first 
step toward the realization of his 
ambition to become a salesman came 
one day when a customer-friend told 
him that dredging contractors were 
moving into the Memphis area. 

The 


undertake a tremendous project, re- 


contractors were going to 
claiming the lowlands of the Missis- 
sippi valley. Instead of eating dur- 
ing his lunch hour the next day, the 
would-be salesman called upon one 
of the contractors. He got an order. 
For a month thereafter each noon 
he hastily grabbed a sandwich and 
spent the balance of the time with 
contractors, getting orders. 

“Let me sell these contractors as 
a full time job?” Mr. Gildart asked 
at the end of the month. There was 
only one answer his employer could 
give and his sales record through 
World War I. the prosperity of the 
°20’s, the depression, the recession 
and the present days of priorities are 
concrete evidence of the wisdom of 
his hoss’ 


As for differences in selling be- 


tween the yesteryears and today, Mr. 


ry3 ” 
yes, 


Gildart maintains there is very little. 
“Certainly,” he concedes, “there is 
more paper work, 


causing the salesman to drive himself 


more priorities 


harder but the main thing is the same 
tell the customer the absolute truth 
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By JANE INEZ GORDON 


about shipments, something he can 
depend upon.” 

“Uncle Dave.” as the 62-year-old 
salesman is known among his friends 
and customers. carries a memo book 
in his pocket and makes notes on 
every call. In this way he is reminded 
to check on shipments, locate mate- 
rials, straighten out any difficulty 
between his customers and his firm, 
or attend to anything needing atten- 
tion. He approaches each customer 
with something definite to offer; 
watches the length of his visit so he 
will not encroach upon his customer's 
lime. and quickly comes to the point 
of his call. He always tries to make a 
customer feel the call is purposely 
made and that he is ready to spend 
as little or as much time as necessary. 

Although virtually every customer 
can also be classified as a friend, 
Mr. Gildart refuses to take advantage 
of this fact while on a call to bring 
of this fact to bring up trivialities 
while on a call. He sticks to his sub- 
ject but after hours he plays bridge, 
goes fishing or dines with them. It 
is this system that Mr. Gildart credits 
for his never having lost a customer. 

Another point on which Mr. Gildart 
is firm is that he strives continually 
to sell his firm, not himself, He says 
with pride: “If I were to leave Pid- 
geon-Thomas, I doubt that I could 
take more than an infinitesimal num- 
ber of customers with me.” 

He has had several opportunities 
to change positions but he believed 
in his firm and felt that opportunities 
abounded where he was if he would 
take advantage of them. 

It is rare for any of Mr. Gildart’s 

(Continued on page 249) 
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QUOTATION DEPARTMENT AT MARSHALL SUPPLY & EQUIPMENT, TULSA, SPEH 


J. O. BRASWELL, vice-president and 
sales manager of Marshall Supply & 
Equipment Co., Tulsa, Okla., is con- 
vinced industrial salesmen 


supply 
can best contribute to America’s 
production effort by spending as 
much time as possible in the field. 
Supported in the contention by 
of his Mr. 
Braswell is continually 
for ways to relieve salesmen of the 
time-absorbing tasks that keep them 


in the office, 


members 


sales force, 


searching 


away from plants 
where they can put to use knowledge 
of product applications. 

Mr. Braswell’s latest step in this 
direction was the establishment of a 
“quotation department.” Industry's 
growing custom of requiring quota- 
tions on all material up for purchase 
whether it is tools, nails, screws or 
machine tools was saddling Mar- 


shall salesmen with an ever-increas- 


ing amount of paperwork. While 
Mr. Braswell and his salesmen knew 
that answering customers’ requests 
for quotations was very important, 
they also realized that each hour a 
salesman spent digging into files 
for data on prices, deliveries, etc., 
should have been devoted to field 
work. Each man felt that neither 
Marshall Supply nor his customers 
was getting the full benefit of the 
years of training and experience he 
had acquired through contact with 
all types of problems in various 
industries. 

Mr. Braswell recognized that the 
effective coverage and usefulness of 
the services of Marshall Supply as 
trouble shooters for industry were 
threatened in direct proportion to 
the number of hours each man had 
to spend in the house daily. He 
studied the problem and then called 
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a meeting and announced that a 
solution to their paperwork prob- 
lem had been achieved. Henceforth, 
he said, he didn’t want to see hide 
nor hair of any man after nine in 
the morning. 

The solution was the establishment 
of the quotation department which 
is manned by two girls under Mr. 
Mr. Braswell’s direct supervision. A 
complete new cross-indexing filing 
system was put in and gradually 
built up to a master record from 
which quotations can be prepared 
within minutes if necessary. 

All telephone or mail quotations 
pass across Mr. Braswell’s desk for 
a quick perusal before going to one 
of his assistants. Long hand notes 
scribbled by the salesman the pre- 
vious day are dropped on his desk. 
When the salesman passes his notes 
on, he can forget about the request, 
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jam on his hat and leave. The fol- 
lowing morning a copy of all quo- 
tations made to his accounts the 
previous day is on his desk. These 
he can shove into a briefcase or 
pigeonhole. The copy is merely pro- 
vided to keep him informed as to 
what his customers are seeking and 
Marshall 
the request. 


disposition of 


Supply’s 


before the 


gets his copy, several quick steps 


However, salesman 
and shortcuts are taken by the quo- 
tation department which make _ it 


possible to such service. 


With 


Lyda Lankford or Fanny McCool 


provide 


quotation request in hand, 


step over to the file cabinets on 
which rest two small boxes contain- 
ing sets of cards. In one box is an 
alphabetical list of all 
turers. Following the name of the 


manufac- 


code number 


manufacturer is a 


ut of the Office and into Shops 
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filed folder 


where data on prices, etc. of that 


which designates the 
manufacturer’s products may be 
found. In the other box is a cross 
index by product and code number. 

An original and four copies of the 
quotation are then prepared and 
distributed, the original goes to the 
customer, one copy to the manufac- 
turer, another to the salesman, and 
copies are filed, one under the manu- 
other in the 


facturer’s name, the 


customer's folder for ready refer- 


ence should subsequent inquiries 
arise in regard to quotation. 

The filing of a copy of the quota- 
tion in the same folder with the 
manufacturer’s price list data is a 
time-saver particularly on subsequent 
similar bids for machine tools with ac- 
cessories. All quotations are checked 
by Mr. Braswell before mailing. 


Since this system has been in effect, 
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SPE? SERVICE AND LIFTS THE PAPER WORK BURDEN FROM SALESMEN’S SHOULDERS 


the Marshall Supply salesmen not 
only have had more time to spend in 
the field with their major accounts 
but have been able to help many of 
the smaller firms get started with war 
work. So important do they consider ° 
field work as a major part of their 
services to industry that last year a 
branch office was opened in Okla- 
homa City. This office is under the 
direct supervision of Fred Dibert, 
general manager. His assistant .is 
Dave Lindley. Both men spend all 
their time in the field and within the 
past several months have made a 
major effort to assist many smaller 
shops to procure subcontract work. 
They believe no shop or plant is too 
small to be overlooked. The equip- 
ment or skilled manpower found in 
one might be the very thing needed 
to make a critical part or tool for 
some larger firm. 
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accurate delivery information as the major way dis- 


tributors may help customers in wartime. 


“INDUSTRIAL SUPPLY salesmen are a 


Godsend but . . .” 

That “but” in N. C. Park’s praise 
for distributors may well serve as the 
main guide post, from the customer's 
point of view, for any salesmen seek- 
ing to keep orders flowing into his 
house during the war and, at the same 
time, striving to make certain his 
firm tops the customer's preferred 
list in the post war era. 

\s assistant purchasing agent for 
Fleetwings, Bristol, Pa., one of the 
recent acquisitions of Kaiser Cargo, 
Inc., Mr. Park. like most other buyers 
makes no secret of the fact that the 
supply house rendering the best serv- 
ice today will get the orders tomor- 
row. The declaration, he concedes, 
is far from startling. Instead, he 
said, it is merely a reiteration of 
sound business policy: “Do business 
where you're treated best.” 

Mr. Park holds salesmen in high 
regard but qualifies his judgment in 
this way: “Salesmen can be the big- 
gest help in the world but they can 


also be the biggest pests in the world.” 


Service Organizations 


To erase the “but” from purchas- 
ing agents’ minds, Mr. Park believes, 
requires action along one main line 
plus employment of common sense. 

Supply houses he believes, are serv- 
ice organizations and rendering the 
best possible service is the chief func- 
tion of any distributor. To accom- 
plish this, he said, the war-time 
distributor should concentrate on one 
thing: Give accurate delivery infor- 
mation and, once a delivery date has 
been promised, do everything possible 
to keep the promise. 


Although Fleetwings buys approxi- 
mately 90 percent of its tools and 
operating supplies through distribu- 
tors, Mr. Park said he has not had a 


single experience where a_ supply 
house has taken the initiative in in- 
forming his department of a delivery 
date. 

“Of course.” Mr. 


“this may be due to the tickler sys- 


Park explained, 
lem we operate. And, of course. thal 
does not mean our suppliers do not 
return the acknowledgment form and 
vive delivery dates on it.” 

He pointed out that he was fully 
aware that the manpower shortage, 
the inability of distributors to obtain 
definite dates from manufacturers, 
and the general wartime conditions 
are potent obstacles in the distribu- 
tors path to perfect service. How- 
ever. he continued, the success with 
which the firm overcomes these hin- 
derances is a true gage of the success 
with which the firm will operate as a 


whole. 


i 
: 


SEE a GY 


Once an order has been placed by 


Fleetwings. a tickler card is filled out 
and a date clip is attached to it. 
From then on it is in the hands of 
the expediters to see to it that the 
material is delivered—--and delivered 
in time to meet the demand. It may 
take only a few calls or it may take 
dozens. (See reproduction of — the 
tickler chart on opposite page). 
However. the furnishing of de- 
livery data is not the only thing for 
which purchasing agents look to sup- 
“Their 


welcome, they keep us informed of 


ply men. visits are always 
new products on the market and. on 
occasions, have helped us out of seri- 
ous trouble.” Mr. Park said. 

The purchasing agent recalled that 
filtered 
office, complaining of the latest batch 
Used for 


ling steel and other metals, the blades 


recently reports into his 


of band saw blades, cut- 
were breaking almost as fast as they 


Mr. Park tele- 


phoned the distributor from whom 


could be replaced. 


the blades were purchased and the 
salesman arrived to investigate. 
The trouble was easily corrected 
the bearing in the hand saw was loose 
and as the blade descended it twisted, 
(Continued on page 242) 





Industrial supply salesmen have a real opportunity in war time to render service, N. C. 


Park, Fleetwings purchasing agent, says. 
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NEW PRODUCTS 


with Sales Possibilities 





Controller 
Air-Operated 





(Announcement has been made of an air- 
operated automatic control instrument. 
known as “Convertible Free-Vane Con- 
troller.” The 
automatically controlling temperature, 
liquid level, pressure, draft humidity. 


instrument is made for 


and time program. In this convertible- 


type controller a number of design 
incorporated, 
which simplify the instrument and make 


it more convenient to service. It is also 


refinements have been 


designed so that the user can convert 
from one type of control system to an- 
other. The convertible air-operated con- 
troller is offered in the following types: 
Monoset (on and off), Ampliset (throt- 
tling), Preset, Reset, and Magniset. The 
adjustments for fitting the controller to 
the requirements of the process are lo- 
cated on a dial board above the chart. 
Bristol Company, Waterbury, Conn. 
Mitt Suppuies, June 1943. 


Pipe Hanger 


Many Uses 





This little appliance is capable of many 
uses in industrial plants. Made of 
high grade malleable iron, electric 
plated to prevent rust. The saddle or 
pipe support can be turned freely to 
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permit pipe to run parallel to the beams 
or at angles, making any installation 
easy and eliminating drilling or the 
use of straps. Two sizes to hang pipe 
Y%-in.. 34-in.. and l-in. to steel beams 
3.-in. thick and to hang pipe 1%4-in.. 
and 1%-in. The smaller size can also 
be used as a ground clamp and will 


accommodate copper wire No. 8 to 
No. 4 ineclusive——Fullman Mfg. Co., 
Latrobe, Pas Mut. Suprries, June 
1943. 


Pulley Lagging 


Better Traction 





Widely extended uses are reported for 
“Grip-On” pulley lagging. the lagging 
which, it is claimed, both 
power and belts. The pile-face surface, 
designed to promote better traction and 
longer belt life, is woven as an integral 
part of the lagging body, yet imparts 
no tension strain to the base, which 
maintains a snug fit on the pulley. This 
solid base prevents bolts or 
screws from pulling out. Either eleva- 
tor bolts or self-tapping screws are 
recommended.—Victor Balata & Tex- 
tile Belting Co., Easton, Pa—MIir 
Suppuies, June 1943. 


conserves 


woven 


Motors 
Totally Enclosed 


\ line of totally enclosed motors has 
been added to the widely known group 
of “Tri-Clad” motors. Available in 
hoth the polyphase, 60-cycle, induction 
type and the single-phase, 60-cycle, 
capacitor type, the new motors are 
especially designed for use under con- 
ditions where abrasives, chemicals, rain, 
snow and excessive dirt are encount- 
The polyphase motors are fur- 
nished in frame sizes 203 to 225. They 


ered. 
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include 4%. 34. and 1 hp. at 900 r.p.m.; 
34, 1, and 1% hp. at 1.200 r.p.m.; 
1, 1%, and 2 hp. at 1,800 r.p.m.; and 
14. and 2 hp. at 3.600 r.p.m. The 
mounting dimensions of these motors 
are interchangeable with ‘“Tri-Clad” 
open motors of the same rating. All 
parts of the motor enclosures are cast 
iron, offering exceptional resistance to 
rust, corrosion, 
rough use: 


accidental blows, and 
The leads are permanently 
encased in compound in a cast-in 
pocket in the stator frame, thus pre- 
venting liquids from seeping into the 


motor.—General Electric Co., Schenec- 
tady, N. Y.—-Mitt Suppties, June, 
1943. 

Nozzles 


Made of Plastic 


Plastic nozzles are replacing critical 
metals as an essential of firefighting 
equipment. These nozzles are precision 
molded, are corrosion-proof, non-dent- 
ing, highly resistant to acid and alkalis, 
and hold their shape perfectly. Fig. 1 
is a nozzle for two-way or split stream 
and can also be instantly operated for 
a one-way stream by depressing the 
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' MAIN FEATURE 


Air-operated automatic centro] instrument 


Conserves both power and belts 
Designed for use under heavy conditions 
Precision molded, corrosion-proof 

Can be washed and ironed like fabric 
For all types of production, maintenance 
Chip breaker, many new features 
Clears sump tanks of sludge, chips 
Extremely practical, made from scrap 
Steel reinforced for heavy duty handling 
Efficient and effective cleaning method 
For ring, commutator applications 
Replaces complicated cleaning methods 
Reamer automatically removes burrs 

For handling production welding 

For magnetic chuck grinding operation 
All metal packless seal, leakproof 

Easy removal of insulating varnish 

For marking types of soft materials 


Pre-dip wash and vapor rinse unit 


Scrap rubber composition, wire rods 





Capable of many uses in industrial plants 





MANUFACTURER 


Bristol Company 

Fullman Mfg. Co. 

Victor Balata & Textile Belting 
General Electric Co. 
American Molded Products Co. 
Aldine Paper Co. 

Trindl Products, Ltd. 

Delta Mfg. Co. 

W. R. Carnes Co. 

Curran Corp. 

Industrial Glove Co. 
Wolfe-Kote Co. 

Keystone Carbon Co. 
Sturdy-Bilt Equip. Corp. 

Reps Tool Co., Inc. 
Harnischfeger Corp. 

Diamond Tool Co. 

Jas. P. Marsh Corp. 
Sterling Varnish Co. 
Acromark Co. 
Phillips Mfg. Co. 


Industrial Products Co. 











thumb spring. Fig. 2 is the one-way, 
straight stream nozzle, one piece mold- 
ing, in solid black finish. Both nozzles 
are furnished for standard hose sizes 
of fire extinguishers, tanks pressure op- 
erated by stirrup pumps.—American 
Molded Products Co., Chicago, Ill.— 
Mut Suppuies, June 1943. 


Caps, Masks 


Washable Paper 





Unusual comfort and economy are fea- 
tures of the “Aldex” dust masks and 


caps. The 


masks 


promote maximum 
production efficiency by protecting 


workers from non-toxic nuisance dusts. 
Wearers breathe freely and may con- 
verse without removing mask. The caps 
are used by both male and female work- 
ets where it is necessary to protect the 
hair and head from dust filled air, mov- 
ing machinery, or both. Drawstring al- 
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lows adjustment to all headsizes. The 
“Aldex” material is a vegetable fibre 
paper product which can be stitched, 
washed and ironed, like fabric.—Aldine 
Paper Co., New York, N. Y—MILL 
Supptirs, June 1943. 


Arc Welders 


Portable, Accurate, Rapid 


These new heavy-duty, portable arc 


welders are specially designed for all 
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types of production and maintenance 
jobs, Simplicity of operation and port- 
ability are For production 
work machines can be moved at will 
within convenient reach of operator. 
New cabinet design and sloping ver- 
nier type control panel permit rapid, 
accurate adjustments for each weld- 
ing operation. The largest size, Model 
360, is rated for continuous duty at 
350 amperes and spun glass type in- 
sulation is used throughout. These 
new industrial arc welders come fully 
equipped with all necessary appurten- 
ances—welding rods, cable, helmet and 
simplified welding and operating in- 
structions.—Trindl Products, Ltd., Chi- 
cago, Ill.—Mitt Surprises, June, 1943. 


Grinder 


Chip Breaker 


stressed. 


Chip breaker grinder which incorpo 
rates not only the best features of stand- 


ard grinder design, but also many 
new features, has recently been intro- 


duced. It is designed for grinding the 
chip-breaker groove in carbide tipped 


tools, but is also used for grinding 
form tools, thread chasers and other 


units which must be accurately ground. 
A Univise holds work at any desired 
angle. By removing this Univise, the 
grinder can be used as a_ surface 
(Continued on page 253) 
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Sales Tips 


FROM THE TRADE PRESS 





Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 















































New Tools From 
Broken Cutters 


The difficulty in obtaining cutting 
tools makes it necessary to take every 
possible means to salvage those that 
become broken. For example, broken 
double end mill can easily be made into 
two counterbores. This is done by an- 
nealing the end mill, cutting it in half, 
and then chucking each half in a lathe 
to machine the pilot. The shank was 
turned down, the counterbore backed 
off, and the tool rehardened. 

Reamers and drills also can be sal- 
vaged in this manner and various tools 
made from them.—Charles Knoves in 
American Machinist, May 13, 1943. 


Courtesy Letters 
Keep Goodwill Alive 


One method for maintaining goodwill 
of customers in the face of shortages, 
priorities, restricted deliveries and the 
impossibility of filling their orders may 
be found in the writing of courtesy 
letters. 

Of course one doesn’t have to have 
Abraham Lincoln’s skill as a word- 
smith to use courtesy letters effectively. 

The reason why these simple cour- 





tesy letters are so cogent in winning a 
business and goodwill is that 
they appeal to the desire all of us have 
to be considered important to others. 


Charles B. Roth in The Red Barrel. 


man’s 


Lubrication Assumes 
Dominant Position 


In the job of prolonging the life of 
existing machinery beydnd the duration. 
correct lubrication assumes a dominant 
position as the most important of the 
various mechanical phases of mainte- 
nance, according to an article in the 
May issue of Power. 

The article describes a system for 
scheduling and recording lubrication, 
pointing out that the system has seen 






two years of successful service in two 
of the largest plants of Joseph E. Sea- 
gram & Sons. 

In each plant, the article continues, 
the lubrication department is supervised 
by a lubrication foreman, who, in turn, 
is directly responsible to maintenance 
superintendent. A survey in one of the 
plants indicated a one-third saving in 
the use of lubricants. 

The system described employs an 
instruction book, daily and weekly re- 
port forms, a record of monthly work, 
and a work-distribution schedule. 


Ways to Improve 
Your Salesmanship 


1. Don’t deal sentences rapidly off 
the top of your mind. When you plan 
your presentation do what you do when 
you pack a suitcase—put a lot into a 
little space. 

2. Know twice as much about your 
product as you need for convincing your 
toughest prospect. 

3. Deserve belief in yourself. Don’t 
be a burglar. Claim an inch, prove a 
mile. Use the priming of understate. 
ment, then when you have arrived at 
the right point, explode the dynamite 
of overproof. 

4. Prove your product by tests. 
Whenever possible make your prospect 
the tester. 

5. Make your sales presentation “see. 
worthy.” Show your selling points and 
show them with showmanship. In 
other words, sing something short. The 
simpler it is the better. Whenever pos- 
sible, make the bolt sell the battleship. 

6. Look alert. Don’t let your manner 
suggest: “Since neither my business, 
nor your own, is particularly important, 
let’s relax.” Make your body behave. 
Don’t scribble with your hands and 

(Continued on page 250) 
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“I don't care if he’s the president's son—-get him and that pop-gun outa’ here!’ 
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fee: A CENTURY PLANT puts teeth in our Wor Machine 


nto a 


wail T= gear getting the going-over in the picture 
» vel will soon be part of a high-powered aircraft 
wi engine. And that engine will run smoother, perform 
Don't better and last longer because this gear and all other 
oe 4 fast-moving parts had brief but thorough contact 
retete. with a century plant. 
ed at The tough, hardy fibers of a species of century 
lamite e plant are used in Osborn Fascut Tampico Brushing 
Wheels. A special chemical treatment enables them 
tests. F to hold abrasives better, cut faster, last longer and 
ospect ~ prevents ‘“knifing’’ and “flutter”. Because of it they 
can penetrate every recess and cranny of a part for 
1 “see. 3 < < high-speed mechanisms, 

ts and ‘ : : —polishing and blending the surface; 
In Pa —removing scratches and tool marks; 
—rounding corners, forming radii; 
—exposing minute defects. 


). 
t. The 


or pos. 
leship. 
nounee BS <2 Thus they eliminate the imperfections that fre- 
siness, \ P a 4 quently become centers of stress concentration, and 
ortant, ° ~ ¢ ; causes of failure. 


rehave. 7 ¢ Perhaps your own plant faces just such prob- 
Is and . @ lems. If it does, remember that Osborn Brushing 
Specialists are on the job in every section of the 
country, ready and able to help war plants with the 
burring,cleaning and finishing problems that so often 
hold back production. The Osborn 
Manufacturing Company, 5401 
Hamilton Avenue, Cleveland, Obio. 

















_WORLD’S LARGEST MANUFACTURER 
OF BRUSHES FOR INDUSTRY 
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TREND of Supply Sales With Business 




















Orders Orders 
Sales per | Volume | Size of per 
Area Indi- | Sales- per Average} Work- 
cator man | Salesman | Order ing 
per Day Day 
North Apr. | 378.0 15 $18,800 | $49.00 85 
Atlantic | Mar. | 349.0 16 17,700 40.50 74 
Southern| Apr. | 188.0 13 $12,000 | $36.10 70 
Mar. | 205.0 13 13,000 35:50 72 
Middle | Apr. | 279.0 19 $17,100 | $32.10 94 
West Mar. | 294.0 19 20,000} 36.00] 115% 
ewer, OS $f |} — 
Westem | Apr. | 265.0] 10 | $10,500 | $26.00} 53 
| Mar. | 957.0! 11 10,000} 19.60|  * 
poe Sea - -_ 
Pacific | Apr. | 258.0} 9 | $9,700| $43.00| 46 
| Mar. . 9 9,600 41.00 40 























*% Omitted because of insufficient data. 
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THE SALES INDICATOR continued the upward trend 
of March’ by rising 10° points, from 272 in March to 282 ia 
April. Increases were recorded in the North Atlantic, the 
Western and the Pacific areas while the Southern and 
Middle West showed decreases. Size of average order ros 
from $39.40 to $41.10, while number of orders per working 


day dropped to 76. 
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Note, in the above view, how the die- 
stock handles bear on the two arms 
of the No. 422 machine which hold 


the tool stationary while pipe revolves. 


Range of the Machine 
Standard range: +” to 2” pipe. 
Extra range: 4g” and 14” pipe. 
Range with drive shaft: 21” to 6” pipe. 


Weighs only 140 Pounds 


The lightest weight, most convenient, 
motor driven, power pipe machine 
available. Two men carry it easily. Can 
be set up, ready for work in 2 minutes. 


Portable Power Drive for Pipe Threading 
with Hand Die-Stocks, Cutters, and Reamers 























(Above) Cutting-off is an easy job. The 
machine does the work. 
. 
(Below) Reaming pipe with power 
driven hand tool. 





























The Market for this Popular Machine 
is Wherever 4” to 6” Pipe is Threaded 


@ The Oster No. 422 Power Vise Stand replaces muscle power with 
motor power. The customer can use his own die-stocks, cutters, and 
reamers on this machine which quickly pays for itself in time saved in 


comparison with hand threading, cutting, and reaming. 





Examples of Time Savings 


















Conservative time studies of thread- 
ing, cutting-off, and reaming pipe 
by hand compared with using the 
same tools on the Oster No. 422 
Power Vise Stand show the follow- 
ing TIME SAVINGS (in minutes 
and seconds per piece): 








Pipe Size Time Saved 


. eee ee ea I | 





New type, self-centering universal 


_. i ete — chuck used at rear of the Oster No. 
ae ee 7. 43 422 Power Vise Stand eliminates flimsy 

TY 3 30 out-board pipe supports. 

eee eee i 3 Write for complete sales data about the 
Brains ootae ane § — 27 popular Oster No. 422 Power Vise Stand. 


THE OSTER MANUFACTURING COMPANY 
2041 East 61st Street . Cleveland, Ohio 


Ml PIPE AND BOLT THREADING HEADQUARTERS ||| 
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War Contracts Down, 
Aircraft Orders Hold Up 


During the three months ended in 
February placements of government 
contracts for war supplies and facilities 
declined to a little over $14 billion 
ugainst a quarterly rate of $22.5 bil- 
lion in 1942, according to the Division 
of Industrial Economics of the Na- 
tional Industrial Conference Board. 

\wards for new plants in the three 
months were valued at $238 million as 
against a quarterly rate of nearly $2 in 
1942. Ship contracts totaled $1.2 bil- 
lion compared with $3 billion quarterly 
in 1942, while contracts for ordnance 
and supplies were fully a fourth lower 
than the quarterly rate for last year. 
Aircraft contracts, however, continued 
to be placed at about the same volume 
as in 1942, 

Contracts for aircraft, parts and 
equipment placed during the quarter 
were valued at $4.9 billion, raising the 
cumulative total of such awards to 
$31.6 billion. The corresponding auth- 
orized program for aircraft calls for 
the expenditure of $56.8 billion. Cali- 
fornia alone has been assigned $6.5 
billion, while New York and Michigan 
jointly have been assigned a_ like 
The three states hold about 
two-fifths of all aircraft awards. Other 


amount. 


important contract areas are Connec- 
ticut, New Jersey, Ohio and Kansas, 
each with cumulative aircraft awards of 
more than $1.5 billion. 


60% of Expansion Costs 
To Go For Machinery 


About 60 percent of the cost of gov- 


ernment-financed industrial plant ex- 


pansion this year will be used for ma- 


Keeping Up With Business 


chinery and equipment as compared 
with 45 per cent last year, according to 
the War Production Board. The balance 
of expenditures is for construction. 

In 1943 the distribution of an esti- 
mated $4.5 billion plant expansion pro- 
gram is expected to be $2.7 billion for 
machinery and equipment and $1.8 bil- 
lion for construction. 

This compares with actual expendi- 
tures for government-financed industrial 
plant expansion last year of $6.492 
billion of which $2.89 billion was for 
machinery and equipment and $3.602 
billion was for construction. 


April War Expenditures 
Up 3% Over March 


War expenditures by the United 
States Government during April 
amounted to $7,290,000,000, an increase 
of $178,000,000, or 3 percent over 
March. 

The daily rate of expenditures aver- 
aged $280,400,000 in April compared 
to $263,400,000 in March, an increase 
of 6 per cent. The daily rate is based 
on -26 days in April and 27 days in 
March on which checks were cleared by 
the Treasury. 

From July, 1940, 
1943, $94,900,000.000 


through April, 
has been dis- 





ACTIVITY FIGURES 
(April, 1943) 


Sales Indicator 
Value of average order... .$41.10 
Order per working day....... 76 
Volume per salesman... . .$15,600 
Orders per salesman per day. 14 








bursed for war purposes by the goy- 
ernment. Expenditures by the Treasury 
and the Reconstruction Finance Corpo- 
ration and its subsidiaries for purposes 
are covered by the figures. 


6,200 Planes Produced 
In April for Record 


Several new production records were 
set during April, according to the 
ninth of a series of monthly reports on 
War production issued by Donald M. 
Nelson, chairman of the War Produc. 
tion Board. 

Among the records were: 

Airplane output reached a new high 
of $6,200. 

Construction of both naval and mer- 
chant ships, measured by the value of 
work done in shipyards, was the great- 
est on record. 

Delivery of Liberty ships reached a 
new high, and for the first time ex- 
ceeded 100 a month. 

However, munitions production for 
the first quarter of 1943 was only 18 
per cent of output scheduled despite an 
11 percent increase in March over Feb- 
ruary. According to these figures the 
average quarterly munitions output 
must be 27 per cent of the program, or 
half again as large as in the first quar- 
ter, in order to meet schedules in 
accordance with military plans now 
laid out. 

The record of March munitions pro- 
duction showed gains in all major cate- 
gories as follows: 


Total munitions. .....up 11 percent 
| RRO up 11 percent 
Ground ordnance.....up 7 percent 
Navy, Army vessels...up 14 percent 
Merchant vessels..... up 7 percent 
Misc. Munitions......up 12 percent 





VOLUME PER SALESMAN 






































Thousands of Dollars 








8 . tat ae 
JFMAMJJASOND JFMAMJJASOND 


Orders 














0 
JFMAMJJASOND JFMAMJJASOND 

















MILL SUPPLIES ¢ JUNE, 1943 

















































gov- 
as ury 
orpo- 


poses 


were 
» the 
rts on 
ld M. 


-oduc- 


: high 


| mer- 
lue of 
great: 


hed a 
le €@X- 


n for 
ily 18 
ite an 
r Feb- 
es the 
yutputl 
am, or 
quar- 
les in 


; now 


|S pro- 


r cate- 


ercent 
ercenl 
ercent 
ercent 
ercent 
ercent 











A a oe 


American Hand Trucks Help to 
Conserve Steel and Manpower! 


-Steel Hand 
than just 


American Hand Trucks ore almost 
stay Oo" the j all day—every ay. That is why they 
eel. Their rgd ressed-stee! construc- 
ment of parts 
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PAPER HAS FALLEN VICTIM to the 
old familiar law of supply and de- 
mand. As potential wood pulp pro- 
duction has decreased due to man- 
power and transportation limitations, 
the use of-paper has risen to unsus- 
pected new highs. The result is in- 
escapable: A definite scarcity of 
paper is clearly visible. 

Formerly accepted as a matter of 
course, paper today is a strategic 
material and, like other vital mate- 
rials, must be conserved. Although 
paperwork is usually looked upon as 
merely troublesome, picture the op- 
eration of your supply house with- 
out paper and you will have a vivid 
picture of wood pulp’s importance to 
America’s war effort. 

An absolute lack of paper would 


Paper is Vital—Conserve It 


their 
tracks. You couldn’t write for quo- 


all but halt operations in 


tations; you couldn't place orders; 
you would have no way’of recordings 
orders; you would have no employ- 
ment or payroll records and, in brief, 
you would have no smooth operating 
business. 

The shortage prospect is not in the 
distant future. In the case of com- 
mercial paper alone—and this is the 
type most needed for business pur- 
poses—1943’s demands will outweigh 
the prospective supply by nearly 40 
percent. Worse still, rising govern- 
mental requirements will leave for 
industry in*1943 an amount equal 
only to about 50 percent of its 1942 
consumption, 

Experts point to the great savings 





- already made by industry, by news- 


papers and magazines, by the gov- 
ernment and by .WPB’s“éurtailment 
of less essential paper products as 
the nly reason an unprecedented and 
crucial shortage does ‘not alreagy 
exist. 

However, offsetting these savings 
are war’s tremendous new demands. 
Vast quantities of paper are being 
shipped overseas, never to return to 
the domestic waste market. 
while, war born substitutions are tak- 
ing mighty shares of the total wood 
pulp supply. Paper and paperboard 
containers, in the last year, have 
done the duty of 215,000,000-lbs. of 
metals, 750,000-lbs. of glass, and 
12,000-lbs of rubber. 

(Continued on page 251) 
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Micrometer Readings Simplified 


By CHARLES BROWN, President 
Brownie Tool Co., Minooka, III. 


A SIMPLE ERROR in reading a micro- 
meter can cost hundreds of wasted 
man hours and thousands of dollars 
of critical materials. The skilled op- 
erator seldom makes such mistakes. 
He’s learned the hard way what it 
costs. But it takes time, valuable pro- 
duction time, to teach the farm hands. 
bank clerks, stenographers and 
housewives who man many of our 
machines today, the fundamental 
rules of reading a micrometer. 
Thousandths of an inch to most of 
them is an unknown and unimagin- 
able quantity. Yet put the instruc- 
tions in the form of common every- 
day language—dollars and cents 
and even the greenest hand learns the 
knack of measuring in terms of deci- 
mals accurately and in much less 
time. 

Reading a micrometer in terms of 
dollars and cents is a lesson that is 
never forgotten and experience has 
shown results in fewer mistakes. In- 
stead of a puzzling chore working 
with thousandths of an inch becomes 


100 





a natural habit. In presenting this 
method to either an individual worker 
or a group the following explanation, 
presented in five easy steps, seems to 
get the best results. 

STEP 1. The frame end or ssta- 
tionary part of the micrometer is 
marked 0-]-2-3-4-5-6-7-8-9-0. When 
opened to 1 inch or 1000 thousandths, 
it is equal to $10.00. When closed it 
is zero. 

STEP 2. Between each number on 
the stationary part are three short 
lines. Each such line is equal to 25 
cents or 25 thousandths—.025. 
STEP 3. The rotating — sleeve « is 
marked 0-5-10-15-20 or 25 lines in 
all. Each of these lines is equal to | 
cent or 1 thousandth—.001 

STEP 4. If you turn the sleeve one 
full turn from 0 to 0, you have 
opened the micrometer 25 cents or 25 
thousandths—0.25. Two turns, 50 
cents (.050). Three turns, 75 cents 
(.075) and four turns, $1.00 or 100 
thousandths (.100). 
the micrometer to the outer zero on 


Thus opening 


the stationary frame will be equiva- 
lent to $10.00 or 1000 thousandths 
or 1 inch. 
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STEP 5. Now look at the example 
But before 
answering remember these simple 
rules: 


as shown in the sketch. 


1 line on sleeve = 1¢ = .O0I 
1 turn of sleeve = 25¢ = .025 
2 turns of sleeve = 50¢ = .050 
3 turns of sleeve = 75¢ = .075 


1 turns of sleeve = $1 = .100 


ANSWER. The micrometer reading 
shown in the sketch is $2.41 or .241. 
You arrive at this figure by observing 
the rotary sleeve has turned to $2.25 
or .225 on the stationary part and 
then adding the 16 odd pennies or 
16 shown on the sleeve itself. 

This simple lesson in reading a 
micrometer is offered to the distrib- 
utors’ salesmen as an extra tool for 
them to use in helping to educate the 
many new men and women in indus- 
try whom we all are depending upon 
to aid us in production. 
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OTHER WAYS TUBE-TURN FITTINGS 


HELP WAR PRODUCTION: 
SPEED INSTALLATION: Less time needed for 


aligning thanks to true circularity and uniform 
bo em a a walls. Only simple butt welds required, easy even 
rated a wc u re 2 je for novice welders. Whole section can be pre- 
Turn <\ze (see no assembled on the ground. 
fo : 


SAVES SPACE: Tube-Turn fittings permit stream- 
lined, compact layouts and sharp angles—neater, 
more efficient piping. 
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ONCREASE SAFETY: Fxclusive manufacturing pro- 

cess gives greatest possible strength in fittings, full 

freedom from leakage, aud lounger life in piping 

systems. 
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The chart in the above ad shows the tremendous saving in weight gained by using 
Tube-Turn welding fittings. This is one of the many ways that Tube-Turn fittings 
help war production, and is typical of the useful, timely information we are pre- 
senting every month in 20 leading industrial publications. . 
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Ten Years Ago in Mill Supplies 
f = AS Z| | Biowy 


, SUCCESSFUL 


WAS THE ANNUAL 
INDUSTRIAL SHOW 
HELD BY THE R.C. 
DUNCAN CO., IN 
MINNEAPOLIS, IN 
ADDITION TO PRODUCT 
DEMONSTRATIONS, EN- 
TERTAINMENT AND 
REFRESHMENTS WERE 
PROVIDED. 




















JAMES A. (“JIMMIE") 
CHANNON Gave 

A THOROUGH 
ANALYSIS OF THE 
NATIONAL RECOV- 
ERY ACT. 





1. FRIEDLANDER, 


VICE PRESIDENT, PHOENIX HOSIERY 
CO, MILWAUKEE, TOLD WHY 
IT WAS CHEAPER TO PAY THE 

DISTRIBUTORS’ PROFIT THAN 
TO “HOLD THE BAG" WITH 
HUGE INVENTORIES. 
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A NEW DISTRI- 
BUTING ORGAN I- 
ZATION KNOWN AS 
DAYTON |INOUSTRIAL 

ees | SUPPLY CO. WAS 
BORN IN DAYTON, O. 

P a nd 

wm aot’, | TWO OF NEW ENG- les wes 

MEMBERS OF THE i ; | LANO'S OLDEST AND zm 
SOUTHERN ASSO- MOST PROMINENT MitL e 

CIATION DESCENDED SUPPLY HOUSES UNITED 

ON MEMPHIS TO WHEN E.C. CHURCH CO. } 

ATTEND THEIR AN- (THEN 90 YEARS OLD) MERGED WITH 

NUAL CONVENTION. BELCHER & LOOMIS HARDWARE CO. 


A COMPLETE - AND GRAPHIC 
DESCRIPTION WAS GIVEN OF 
THE NEWLY -OPENED “CENTURY 
4 3 OF PROGRESS” EXPOSITION AT 
P CHICAGO 














MONTHS’ ABSENCE, 
R.M.GATTSHALL 
RETURNED TO THE 

REPUBLIC RUBBER CO, 
YOUNGSTOWN, OHIO. 





te 

CLEMSON BROS, INC. 

OF MIDDLETOWN, NY, 

HAD REACHED THE 
“(ye HALF-CENTURY MARK 


* IN BUSINESS. 
A 


Nae 


et, —— 





(THEN A VIGOROUS 107 YEARS OLD). 
~~ 
C.E. BAKER WAS 
1 ELECTED PRESI- 
‘DENT OF SMITH- 
BOOTH- USHER CO., LOS ANGELES. 


es — 
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NEWS 


Dunberg and Crozier 
Promoted at Mid-States 
Charles W. Litsey, president of Mid- 
States Industrial Corp., Rockford, IL, 
May that R. A. 


Dunberg had been appointed to the 





announced early in 


position of sales manager of the indus- 
At the same 
Crozier was made assistant 


trial supply department. 
time, J. L. 
sales manager. Mr. Dunberg succeeds 
Maury Meagher who resigned on April 
24 to accept a post with the Suprex 
Gage Co. of Ferndale, Mich. 

Ray Dunberg joined Mid-States sev- 
eral years ago. He is a Rockford man 
with a large acquaintanceship among 
the industrial firms in that territory. 
As senior salesman for Mid-States he 
devoted a major portion of his time to 
assisting the large machine tool build- 


ers in Rockford. 





Ray A. Dunberg, new sales manager for 


Mid-States Industrial Corp., 
supply firm of Rockford, Ill. 


well-known 


Alcott Receives Wings 


Harry Alcott, son of Richard Alcott, 
vice-president and general manager of 
Riechman-Crosby Co., Memphis, has 
received his wings and has been com- 
missioned a lieutenant in the Army Air 
Corps. He is now stationed at Alpena 
Air Base, Alpena, Mich. He was asso- 
ciated with Riechman-Crosby before 
entering the service. 


Head of Priorities at 
Marshall-Wells Dies 


G. W. Wagner, manager of the priori- 
ties department of the Marshall-Wells 
Co., Spokane, Wash., died April 18, at 





In South Bend, Ind., A. R. Williams Machinery men conferred with officers of the South 
Bend Lathe Works. Left to right A. R. Williams; Edwin V. Larson; Frank C. Erhardt, vice 
president of South Bend Lathe; John Bavis and John J. O’Brien, Chairman of the Board, 
South Bend Lathe Works. 








the age of 43. He had been associated 
with the company since 1934. Mr. Wag- 
ner established the priorities depart- 
ment of the company. 

R. H. Helge, office manager, took 
over Mr. Wagner’s duties temporarily 
and then K. L, Paquin, formerly in the 
industrial supply sales department was 
assigned to the job. Ralph Lytle has 
succeeded Mr. Paquin in industrial 
sales. 


Phillips Starts Tour 
To Meet Distributors 


Ed P. Phillips, Richmond, Va., presi- 
dent of Associated Equipment Distribu- 
tors, has started a 60-day tour of the 
nation to discuss with association mem- 
bers, government officials and Army 
and Navy personnel wartime problems 
affecting manufacturers and distribu- 
tors. 

The association has launched a pro- 
gram to recondition idle heavy machin- 
ery and discussions have been held with 
WPB officials regarding the obtaining 
of parts and supplies to accomplish 
this. 


J. H. Williams Moves 
Offices to Buffalo 


The J. H. Williams & Co., manufac- 
turers of drop forgings and drop-forged 
tools, moved its stock products sales 
offices from 225 Lafayette St., New 
York, to 400 Vulcan St., Buffalo, on 
June 1. 

A local sales office will be maintained 
at the New York address to serve the 
New York metropolitan district. J. B. 
Perkins, New York sales manager, will 
be in charge of this district office. 

Vib : ° 
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Williams Machinery Men 
Visit U. S. Manufacturers 


Three men from the A. R. Williams 
Machinery Co., Canadian distributor of 
industrial supplies and machine tools. 
last month visited manufacturing 
sources in Chicago, Milwaukee, South 
Bend and Peoria in a ten-day trip ar- 
ranged for the purpose of securing up- 
to-date engineering information on the 
products they sell. Those who made 
the trip were A. R. Williams, Managing 
Director, John Bavis, Manager of the 
Montreal office, and Edwin V. Larson, 
sales representative in the border cities. 


Reardon Tool & Supply 
Opens in Toronto, Ont. 


The Tool Supply Co. of Canada, has 
been purchased by Hugh Reardon and 
renamed the Reardon Tool & Supply 
Co. Formerly located at 542 Yonge St., 
Toronto, the firm has now moved to 
new quarters at 190 King St. West. 

Mr. Reardon resigned as vice-presi- 
dent of the James T. Donnolly Co., on 
April 3. He was associated with the 
Donnolly firm for three years and was 
in charge of the tool and supply di- 
vision. Before joining that company he 
served for 20 years with the A. R. 
Williams Machinery Co., Ltd., starting 
as assistant to the supply manager of 
the supply division, in the Toronto 
office, and becoming manager of the 
supply division, a post he held for 12 
years. 

Mr. Reardon said the new company’s 
lines will include precision and mechan- 
ics’ tools, shop and factory supplies and 
industrial equipment. He explained that 
he is in the market to represent manu- 
facturers whose products fit in with 
his firm’s lines. 
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Cocktails for one 


. RUSH 


There’s no time for dilly-dallying when 
paratroopers are being shuttled to the 
scene of action, or equipment flown to 
an airfield with the odor of the enemy 
still on it. 

Hence the requirement for prodigious 
speed in slaking the thirst of transport 
airplanes. Hence the use of smooth-bore 
synthetic rubber hose, devel- 

oped by HEWITT engineers 

for handling high octane fuel. 


This member of the large and 


Almost a century of experience as SPECIALISTS in Indu 
trial Hose, Conveyor and Transmission Belts, Packing 

See your Classified Telephone Directory for the name and 
telephone number of your nearest Hewitt Distributor. 


growing HEWITT family o oats 

industrial rubber products typifies the 

HEWITT attitude toward the synthetics: 

—that each type should be employed 

where its characteristics will be best 

utilized, and where its use is an improve- 
ment, not a substitute. 

Widely adopted by leading oil com- 
panies years before the war, 
this HEWITT refueling hose 
has a smooth synthetic in- 


ner lining, completely proof 


against the destructive action gasoline 
has on ordinary rubber. There is neither 
swelling nor flaking —flow is faster, wear 
is longer. Matching these advantages, 
the outer synthetic cover withstands the 
sun-checking or cracking that uJtimately 
exposed and destroyed the fabric plies 
of old-type rubber hose. 


When the present job is done, our long 
and specialized experience will be ap- 
plied full-force to the increasing of eff- 
ciency in rubber equipment for Industry. 


HEWITT RUBBER 


CORPORATION, Buffalo, N. Y. 
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To help you sell 
NEW CASTER EQUIPMENT 


| 


FAULT 


FOR LATEST PRODUCTION METHODS 


Again Faultless Engineers have anticipated 
industry's fast-moving needs and produced 
a series of Casters especially designed for 
high-speed production lines. Typical is the 
No. 600 Caster with V-grooved wheel that 
rolls on or off grouted track—from one 
operation to the next—bringing parts past 
workers—and making a flexible surface 
system that is revolutionizing production 
methods. 


This, and many other new Faultless Prod- 
ucts, will be found in our new Catalog 155 
of Casters for Industry, just off the press. 
With it you can meet today’s pressing need 
for faster, more flexible production equip- 
ment. Write for your advance copy today. 

‘ 
FAULTLESS CASTER CORPORATION 
Dept. MS-6, Evansville, Indiana 
Offices in Principal Cities 
Canada Factory: Stratford, Ontario 


LESS CASTERS 


FOR INDUSTRY 
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Office Laid Out 
For Efficient Service 


The comparatively new, streamlined 
office arrangement of the Seattle Hard- 
ware Co. was designed to handle the 
rush conditions attendant upon serving 
the Army, Navy and war industries in 
the Puget Sound area. The space is 
approximately 60 by 100 feet, with 


Everyone can see everyone else in the 
main office of the Seattle Hardware Co. 


powerful fluorescent lighting units giv- 
ing high foot candle intensity of il- 
lumination in every part. 

The arrangement is such that, from 
the telephone operators’ switchboard 
near the entrance, which is elevated, it 
is possible to see and locate almost 
everyone in the room. This adds to the 
efficiency of the operators. Adjust- 
ment, sales and purchasing are ranged 


The billing department of the Seattle 
Hardware Co., is located in a glassed-in, 
soundproof balcony overlooking the main 


| office. 


down one side of the room, with the 
credit department in the middle. On 
the other side of the room is a glassed- 
in, air-conditioned, sound-proof room 
where the bookkeepers can carry on 
their work undisturbed by outside 
noises. 

In a balcony at the end of the room 
opposite the entrance is the billing de- 
partment, also enclosed in glass and 
sound proofed. 


Roper Corp. Wins 
Army-Navy “E” Award 


It’s not often that a former employee 
of a corporation has the signal honor 
of presenting a coveted award to his 
old boss and fellow employees. This 
was the unusual set of circumstances 
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SEALING SPECIALISTS for INDUSTRY 


For more than half a century, Babbitt specialties have 
been internationally known throughout industry. In 
the field of scientific sealants, one of the foremost 
names has been Namco, Inc. These two well-known 
names are now combined. 


Babbitt Hag Sealants 


Joint and Gasket Compounds 


were developed through the research facilities and field 
experience of the Babbitt and Namco organizations. 
These sealants have been scientifically formulated to 
hold steam, water, oils, and other liquids, chemicals, 
solvents, and gases, yet retain permanently workable 
joints. 

Unlike other compounds, Babbitt offers a complete 
line of plastic sealants—a line unequalled in scope or 
proven performance. Babbitt Sealants are being na- 
tionally advertised to industry, and offer exceptional 
opportunities for expanded sales and profits. 

It pays to stock and sell Babbitt Plastic Sealants. 
Write us for further information. 


THE STORY OF SEALANTS: This new, 12-page book de- 
scribes the development of Babbitt Plastic Sealants, their 
uses and applications. Write us on your letterhead for a copy. 


BABBITT INDUSTRIAL 
SPECIALTIES CO. 


International Building 
Suite 3147, 45 Rockefeller Plaza, New York 














Stanley H. Hobson, president of Geo. D, 
Roper Corp. of Rockford, IIl., accepts the 
“E” flag in behalf of all employees from 
Col. W. L. Plummer. Lieut. E. B. Bremer 
of the Navy presented the “E” pins to a 
group of Roper’s oldest employees. 


which brought Col. William L. Plummer 
from his post as commanding officer of 
Homestead Air Base, Fla., to Rockford, 
Ill. Col. Plummer in peace times 
the Atlanta district manager of the 
Geo. D. Roper Corp. and he was pri¥ 
ileged to present the Army-Navy “E? 
flag to Stanley H. Hobson, Roper prest 
dent on April 23. 

Approximately 2,000 people includ 
ing Roper employees, their families, 
city, county and state officials gathered 
to witness the ceremony signalling the 
recognition of an outstanding job done 
in producing war materials for the 
armed forces. 


Sylvania to Open 
Philadelphia Office 


Sylvania Electric Products Inc., will 
open a new sales office in the Lincola- 
Liberty Building, Broad and Chestnut 
Streets, Philadelphia. 

Maintaining headquarters at this 
new office will be Garlan Morse, re 
cently appointed manager of the Phil 
adelphia sales division and a group of 
Sylvania lighting product sales repre 
sentatives. 





Sales engineers of the Tacoma Plumbing 
and Supply Co., Tacoma, Wash., include 
Clyde Nelson; C. B. Baxter, president; E. ¢ 
Foran, and Ed Thompson, sales manage 
The business of this company is now 
largely bound up with the shipyards ané 
other war industries in the Tacoma are 
of the Puget Sound district. 





Van Dorn POWER 


Installs Bearing Covers 


» TWICE AS FAST 
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ye Heres how this manufacturer of electric bench grinders used Van 
one 


oe Dorn power to break a serious bottleneck on his assembly line. Dust- 
caps for spindle bearings in the grinders were formerly tapped into 
place with a hand hammer and brass sleeve. It took too much time . . . 
4 minutes per unit! 


So he replaced hand methods with a fast, light Van Dorn Electric Ham- 
mer. This No. 30 Hammer, suspended beside the conveyor, is equipped 
with a special collar which slips over the spindle . . . taps the cap into 
place with hundreds of lightning-fast blows. To install one cover now, 
it takes just 2 minutes! Time saving: 50°. 

And that’s not all! The whole assembly operation has been vastly 
improved, reports the manufacturer, since this Van Dorn Hammer 
went to work. Ability to “aim” the hammer accurately assures that 


the fast, light blows always drive caps straight—to a uniform tightness. 
There is no spoilage. 


Just another “faster production” story you Van Dorn Jobbers can tell 

to war plant operators who are looking for the right tools to step up their 

THEY USED THEIR HEADS” Output. You Jobbers know that between you and your Van Dorn Tools, 
Ip you show your you'll be able to show war producers how they can do jobs faster and 

can help ingenvity better... in all kinds of materials . . . for all types of operations. Keep 


rs how 
custome cols have up the good work. 


and Van Dorn T 
solved tough wartime pro- 

duction problems. \f ee e's) 

don't have your copy, sen 

for it now- It's FREE! _ 

write to The Van Dorn Elec 

tric Tool Co., 717 -— 
ae a uae : (DIV. OF BLACK & DECKER MFG. CoO. ) 


a PORTABLE ELECTRIC TOOLS 
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- 
This is the 0 i6-inch back- 
* i DUR 
geared metal cutting Band Saw with 
table working surface of 23', x 18”. This This 3-spindle drill 





@ DURO Machine Tools are in the battle to 
keep armament and associated products com. 
ing off production lines in increasing numbers. 
In tool and die rooms too you'll find DURO}; 
Machine Tools on the job and more and more 
depended upon for results that count in sup- 
plying today's vital Victory needs. 


Durability that keeps ‘em in service—iow- 
cost performance that helps to keep costs 
down—ease of operation so that employees 
can accomplish more—smoothness of per- 
formance so that the quality of products is}! 
maintained—compact design that makes it 
possible to fit them into supposedly crowded 
spaces. 


Consider DURO now for your high priority 


customers and look ahead to post war sales. 


press has 


band saw is built with a guard over belt. such special features as six splined 
a valuable safety feature today where Spindles properly supported for ~adial 


there is so much imexpericnced jelp in 


and thrust loads, Full 5q” capacity 


war plants. Equipped with positive and in steel as well as full 18” center dis- 


simplified controls, tance between spiadies. 


PLENTY OF SALES ALTION FUR YOU! 


MILL SUPPLIES 





UNE, 1943 








® Now is the time to cover the plants producing 
for victory in your territory and show them the 
HELP they can get by adding DURO MACHINE 
TOOLS to their production lines. The complete 
line of DURO Machine Tools is built compactly 
with a plus value in efficiency. There are many 
applications for them. Plant men immediately 
recognize the ability of these machine tools. It's 
easy to see the exceptional design and construc- 
tion—easy to figure the service possibilities. 
One of our sales advantages is that the invest- 
iment for DURO products is not high—another 
is that your customers get machine tools that 
do quality work. We suggest immediate action 


so that you can get the profitable sales that 
actually await you. Write for catalog which 
shows and describes the complete line. 





Pistol Grip Drill 


Beare with G. E. Motor: New Departure Ball 
ngs; Jacobs Keyed Chuck; 3-wire safety 

cord; and Cutler-Hammer Totally Enctosed 
Double Pole Trigger Switch with lock for con- 
tinuous running. For 110 volt A. or 
current, 60 cycles or less. Capacity VY . 5/16”, 
and ind %” in steel. 


3100 Router—Speed—Power 


Powered by General Electric Universal Motor: 

spindle operating on New Departure Precision 

Type Grease Sealed Ball Bearings severe 1200 

won output; RPM of —, ae: ¢ — 

capactty oles xi fa sable Ghich motes en A 3088 Floor Model DURO Drill Press 

machined dove-tailed wa foot pedal is Le Capacity 34” tron—speed range 425 to 2030 

tripped under a plate to Thoid table stationary. bd. KS Suse RP. he ereet lg A A rag 
“ chined surface 14” x 18”. Also in Bench Model 

Height 29'4” 


OURO METAL PRODUCTS COMPANY 


2654 N. KILDARE AVE.CHICAGO,ILLINGIS 


MILL SUPPLIES * JUNE, 1943 











Give your war-production customers Simonds 
“Red End” Hacksaw Blades...the blades made 
to give more hours of smooth cutting... to 
keep power-hacksawing operations freer than 
they have ever been before from shut-down time 
for blade replacements. These blades are 
made from Simonds Steel specially formu- 
lated for the job... backed by the country’s 
most experienced firm of sawmakers. Si- 
monds makes a complete line of power 
blades... four different tooth sizes... from 
which you can prescribe the right blade 

for every job. And you can also call ona 
Simonds Metal-Cutting Engineer to back 

you up with expert personal advice on 
your customers’ hacksawing problems. 


Cy 
_\- 


SIMONDS SAW AND STEEL COMPANY 


1350 Columbia Road, Boston $20 First Ave., So., Seattle 
228 First St., San Francisco 127 So. Green St., Chicago 
311 S. W. First Ave., Portland, Ore. 


Give your Simonds Hacksaw customers this free Handbook which tells 
how to choose the right blade for ajob, how to tension it, how to select 
the proper speeds and feeds. How many copies can you use? Write. 


* BOUGHT YOUR BONDS THIS WEEK? x 
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Osborn Appoints 
Parnall Treasurer 


ARTHUR B. PARNALL 


Arthur B. Parnall, controller of Th 
Osborn Mfg. Co., Cleveland, has bees 
promoted to treasurer of the firm. He 
has been associated with Osborn for 
17 years serving successively as chief 
accountant and then controller. 

Mr. Parnall is a native of Cleveland. 
He is a member of the National Asso- 
ciation of Cost Accountants. 


Barrett-Christie Tries 
New Catalog Approach 


One of the proudest and happiest 
moments in every distributor’s life is 
that moment when the first copy of his 
new catalog comes off the press. He 
thumbs over each page caressing with 
practiced eye the contents and a slight, 
involuntary expansion of the chest 
muscles appears. For, to the world at 
large and his customers in particular, 
the book he holds so carefully rep 
sents his investment in the future and 
his contribution toward making the 
work of thousands of other men if 
hundreds of plants simpler and easier. 
He pats the cover fondly and puts if 
aside with a sigh of happiness, remem 
bering the weeks of sweat and overti 
that it took before this little master 
piece could appear in its present form 

Normally the average distributor wil 
spend anywhere from several weeks 
several months collating material, s 
lecting items and discussing the pre 
sentation with expert compilers. How 
ever, James G. Christie and Nat 
Brown of Barrett-Christie didn’t w 
just an average catalog. They wan 
one that would not only be a us 
sales tool for their men but one t 
would become an encyclopedic r 








Here’s a Grinding Wheel that Can 


Increase Production on Many Jobs 


wet 


HE outstanding feature of 

Norton Open Structure 
Grinding Wheels and Seg- 
ments is of course the large 
pore spaces that result in a 
very fast, cool cutting action. 
This means that No. 12 (open) 
structure products are espe- 
cially suitable for jobs that 
require extra heavy stock 
removal, or extra coolness of 
cut, or both—such as: 


SURFACE GRINDING 

HOB GRINDING 

FORMED TOOL GRINDING 
GEAR GRINDING 
INTERNAL GRINDING 


This Norton open structure 
wheel is a real production 
booster on many jobs. But it 
is just one of several Norton 
structures available. Norton 
engineers can study your cus- 
tomers’ grinding jobs and make 
sure that they are using the 
most suitable wheels in abra- 
sive and bond, in grain and 
grade as well as in structure. 


NORTON COMPANY 
WORCESTER, MASS. 


W-912 




















M_. NORTON ABRASIVES _ kK 




















STEEL 


BENCH LEGS 


COMPLETE 


WORK BENCHES 


STEEL AND WOOD TOPS 


THEY 
HELP TO WIN THE WAR 


By 


LABOR SAVING—TIME SAVING 
IN CONSTRUCTING SHORT AND LONG BENCHES 


W.P. 


has not frozen this type of equipment. You can obtain all you 


need—priority number requested. 






TOOL and DIE 
MAKERS BENCHES 


one of our specialties 


a 
POLLARD BROS., MFG. CO. 


5501 Northwest Highway 
CHICAGO, ILLINOIS 
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ence book for every Barrett-Christi 
employee as well as every plant ma 
in the field. Such an ambitious under. 
taking requires time and patience. }y 
fact, it took two solid years befor 
Weinberg & McKee were able to rolj 
off the first copy on the first of May o 
this year. 

Mr. Christie is an old hand at com. 
piling and issuing catalogs. A year 
rarely went by that he didn’t mail ow 
two or more specialty catalogs covering 
the activities and products of the vari. 
ous departments of Barrett-Christie 
He learned from this experience that 
the successful catalog and the on 
most frequently used is the book that 
tells the man everything he must and 
should know about each product of. 
fered for sale. 

When he and Mr. Brown started two 
years ago to collect information for 
their new book, the task seemed in. 
surmountable. Letter after letter, some 
times as many as five, had to be sent t 
various manufacturers asking for mor 
specific data concerning the composi 
tion and application of their products 
Much of this information had 
been published before in any form 
Fortunately, this wasn’t necessary in 
the case of every item of the 35,00 
shown or the catalog would still be 
unborn. 

Besides telling all there is to know 
about each product displayed, includ. 
ing the use of established manufae- 
turers’ trademarks adjacent to each 
item, the Christie-Brown combination 
developed a new approach to the pre: 
sentation of complete lines in one se 
tion. Instead of featuring the mos 
frequently used item of the line firs 
and relegating the lesser known item 





never 


to a secondary spot. just the reverse is 
presented. The theory being that th 
user will more familiar 
with the supplementary items. 

While the book is carefully sectional 
ized by departments (machinists’ tools 
metal cutting tools, industrial supplies 
pipe tools, contractors’ supplies, me 


thus become 


chanical rubber goods, railroad supplies 
and steam specialties) accessory equip 
ment is always displayed prominent} 
close to or adjacent to the major items 
This is designed to act as a guide to 
new buyers in helping them to become 
thoroughly familiar with all the acces 
sory supplies. Time alone will tell hov 
effective this new, broader educationa 
approach to cataloging distributors 
products is and the yardstick naturally 
will be the increase in sales volume ©! 
items not normally merchandised by the 





individual salesmen in the field. It 
effect, however, is already being fel 
in the Barrett-Christie organizatiot 
where newer employees are getting 4 
liberal education in a much _ shorte 
space of time than ever before. 
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Yesterday American Industry would have 
stalled under the load it is now carrying. 
But not today. Nowhere else in the world 
will you find Modern Materials Handling 
Equipment so ingeniously moving, lift- 
ing and stacking all Industry’s products. 
Distributors play an important part in help- 
ing industry carry this tremendous load by 


supplying Yale Hoisting Equipment so essen- 
tial in speeding production. 


The Yale and Towne Mfg. Company 


Philadelphia Division Philadelphia, Penna. 


MATERIALS HANDLING EQUIPMENT 
HOISTS—HAND AND ELECTRIC » TRUCKS—HAND LIFT AND ELECTRIC 
INDUSTRIAL AND RELATED PRODUCTS 
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SALES OPPORTUNITY 


FOR YOU! 


Found in a Sub-Contractor’s 


Specification Sheet 











Many manufacturers are learn- 


ing that Bristo Multiple-Spline 
Screws are the strongest small 
screws on the market — ideal 
for applications when ordinary 
hex screws would split or ream 
out. You'll find a greatly ex- 
panded post-war market, too, 
among products where vibration 
is a factor. Cash in on this war- 
time acceptance today. Build on 


it for tomorrow! 


MULTIPLE- 
SPLINE 
SOCKET SET 








Investigate this Simple, 
Easy-to-Remember Sales Story 


o > 
1. Splines pran tighter setting, 
without damage even to smallest 
sized sockets. 


2. Tighter setting means greatest 
resistance to vibration. 

3. Splines “grip” the wrench, per- 
mit fast, easy driving even in 
awkward places. 

4. No slipping wrenches — pre- 
vents damage, speeds assembly. 


5. Splines permit removal without 
damage to socket. 


Get Complete Facts— List of Product 
Applications—in THOMAS’ REGISTER 
— Today! 


| Former Representative 
| Rejoins Disston 








SCREWS 


THY) Stub 


wild 


MMe TULUM 








THE BRISTOL COMPANY, 126 BRISTOL ROAD, WATERBURY, CONN. 
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E. F. HARDING 


Emmet F. Harding, until recently 
located on the West Coast, has returned 
to the hardware sales department of 
Henry Disston & Sons, Inc., Phila- 
delphia. 

Mr. Harding started with the Disston 
firm in 1923 as a retail salesman. In 
1925 he was transferred to the West 
Coast in a similar capacity. After two 
years in the West, Mr. Harding re- 
turned to the home office for work in 
the hardware sales department. 

In 1932 he was assigned to the Metro- 
politan New York and New England 
territory as senior salesman. For six 
years Mr. Harding covered this terri- 
tory. 

Mr. Harding has now returned to 
take a new job, assistant to the sales 
manager of the hardware department. 


| Columbia University 


Honors Dr. Dow 


Columbia University has _ selected 
Dr. Willard Henry Dow, president of 
The Dow Chemical Co., as the Chan- 
dler lecturer and medalist for 1943. 

The citation accompanying _ the 
award named Dr. Dow as “one of the 
outstanding industrialists of the pres- 
ent generation” and noted as particu- 
larly spectacular “the achievements of 
the company in producing bromine and 
magnesium from sea water and of syn- 
thetic plastics and rubber.” 

The Chandler Lecture Foundation 
was established in 1910 in honor of 
Professor Charles Frederick Chandler, 
a pioneer in industrial chemistry and 
one of the founders of the American 
Chemical Society. Its purpose is to se- 
cure lecturers from time to time emi- 
nent in the field of chemistry and to 
reward their achievements with 4 
medal. Dr. Dow is the twentieth lec- 
turer and medalist so far honored. 


















its news. 


you’re spreading when you tell your customers 


about this low cost, foot-controlled Air Vise 
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> . . . to 
$ y Air Vise is welcome news 
West hp plant executive who is out for 
sa more production and lowered cost! 
gz re : ice and 
rk in You are doing a real service 
helping the war effort by explaining 
fetr that this new foot-controlled air 
al a vise leaves operator’s both bands free 
glan to work . . . speeds up drilling, 
; = tapping, milling and assembly eee 
7 the ideal vise wherever there is a 
repetition of operations. Husky, 
~<] " compact, precision-built; exerts a 
— grip of 15 times air line pressure. 
— Remarkably low in price. Once tried, 
Speedy ‘Air Vises are re-ordered 
in quantity! Complete with Foot 
ControfValve, Air Hose :24 
and Eneihgs?..........+04- 
ecter . 
: . sd és i hk. ediate Deliveries With 
at of Both hands are fret for rapid insertion and removal of wor Immedia verse 
‘han- Vise remains open or closed without constant foot pressure. Proper Priorities 
3. 
F . . . ll 
th . rie de journals is helping distributors se 
| the ee en eteniiey f ety cnmaninatinie are needed to handle 
ir Vi lants. Additional dealers and factory rep 
pres- Speedy Air Vises to war p . : 
tice. the fast-expanding demand. Write for details. 
s of 
and 
syn- 
“i DO IT BETTER BY AIR...WITH THESE BROWN AIR ACCESSORIES 
tie 
1 of ° . ° 
ller Air Regulator Air Filter Speedy Blow-Gun 
ee ‘Keeps oil, water and for- 
and Regulates gripping force eign particles out of regu- Looks, feels, and operates like a 
ican of vises by reducing air lator. Assures clean air gun! Ideal for blowing away chips, 
Pressure from air line or for pneumatic tools, dust, dirt and filings from Castings, 
Se: storage tank. Sells for blow-guns, sprayers, etc. machine parts, inaccessible Places. 
-mi- only $3.00, with gauge For pressures up to 200 Comfortable pistol grip, easy trig. 
| te $1.50 without gauge. : Ibs. Sells for only $1.50. ger action. Sells for only $2.50. 
a 
le |W. R. BROWN CORPORATION, 5727 w. Armitage Ave., Chicago, Ill. 
MANUFACTURERS OF SPEEDY AIR COMPRESSORS . SPEEDY PAINT SPRAYERS 
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IGHTING MEN have long realized their responsibility to America 
at war. They have helped to add countless man hours to factory pro- 
duction through improved seeing conditions. 


Fully aware of the effect of lighting on production, safety, spoilage, health 
and morale... 


Fully aware of the fact that lighting equipment uses critical material ... 


And fully aware of the ways and means of getting the most out of present 
lighting equipment... these men are working with their war-plant cus- 
tomers to help them in every way possible. 


Among the things they are recommending and helping their customers 
to do are: 


—Cleaning bulbs and reflectors on a regular schedule. 


—Cleaning walls and ceilings—paint if necessary—to reflect all possible light 
on to the working plane. 


— The proper placement of fixtures so that shadows on the work are eliminated. 
—Shading of bare bulbs to cut glare to a minimum. 


—All of those things that improve seeing conditions with a minimum use of 
critical materials. 


Some people call it conservation. Others call it making the most of what 
we have. Another name for it is just plain Yankee ingenuity. Whatever 
you Call it, it’s the way the Lighting Man is discharging his responsibility 
to America at war. 


“SIGHT FOR VICTORY” This month the whole light- 
ing industry is cooperating in an effort to help all war 
plants—large and small—do these things: 

1. Check their seeing conditions. 










SIGHT 


2. Get the most out of present lighting equipment. ron victory 
A booklet, “Sight for Victory” and a time-saving light- 
sight check sheet has been prepared by the National 
Better Light-Better Sight Bureau. If you haven’t heard 
about it, write for further information to National 
Better Light-Better Sight Bureau, 420 Lexington 
Avenue, New York, N. Y. 








>| GENERAL (4) ELECTRIC 
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GRAPHITE SALES-MAKING IDEAS | 
From DIXON’S New 


KNOW-HOW CONTAINERS 


A wealth of profitable graphite applications is illustrated and 
described—on the containers and in the novel KNOW-HOW Use- 
Folder attached to each container. Here’s a veritable reservoir of 
ideas—machine, time and money savers for your salesmen to know 
and your customers to use—ideas such as have sold millions of 
dollars worth of DIXON’S Graphites. 

Doubtless there are more than a dozen ways any plant can profit 
by the use of graphite. It out-lubricates plain oils and greases 
in applications of endless variety. Sell DIXON’S Graphites for 
use dry, or in oils and greases. Also sell DIXON’S ready-to-use 
Graphited Lubricangs for any friction-fighting service. Remember 
too, there’s nothing*as good as graphite for packings and coating 
pipe joints—thread » gasketed, flanged. 

Order today and “ap” your graphite sales with the new KNOW- 
BOW containers, 














THE NEW KNOW-HOW PACKAGE IS NOW 
eee ONLY IN THE FOLLOWING SIZES 
& 10 Ib. Picondesegn No. 1 (Large Flakes) 
5 &10 i. Ticonderoga No. 2 (Medium Powdered Flakes) 
5 Ib. No. 635 (Finely Powdered Flakes) 
1 other size containers of these Graghione includin 
MICROFYNE (extra finely powdered flakes), are sti 
being packed in the previous style packages, which will be 
changed as soon as new containers are obtainable. 




















eae 
JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY, N. J. 


Pipe Joint Compound + Graphite Seal + Graphited Oils + Cup and Pressure Gun Grease 
Gear Lubricants + Waterproof Graphited Grease + Auto-Marine Grease + Graph-Air Guns 


enter Graphite Lubricant - + Belt Dressin 




















Up from Greenville, Miss., came V. C, 
“Speedy” Foster to attend one of the regu. 
lar J. E. Dilworth Co's. sales meetings on 
new products. Mr. Foster covers the Mis- 
sissippi delta for this Memphis firm. 





R. C. Duncan Workers 
Honor Veteran Employees 


Henry Fisher and Otto Nelson were 
honored recently at a dinner staged in 
celebration of their completing 25 years 
of service with the R. C. Duncan Co, 
Minneapolis. 

In observance of the event, two girls 
employed in the firm’s office wrote a 
poem about Mr. Fisher and Mr. Nelson. 
A condensed version of it follows: 


It’s time for another celebration 
Dunky Dogs and Dunky Dames 
So let’s gather and give due honor 
To men of Duncan fame. 


We’ve had a lot of parties 

And we’ve had a lot of fun 

But this time it’s for Hank and Otto 
In appreciation of what they’ve done 


Of course we are all aware 

That salesmen aren’t perfection 

And although we love him very much 
Tricky Otto is no exception 


For instance on a route sheet 
Once he really pulled a ruse 
And we’re very sad to tell you 
Slightly deviated from the truth 


Due to his conscientiousness 

And in his anxiety to please 

He supposedly called on a customer 
Who—alas—was recently deceased 


Now Fisher’s our country gentleman 
With a heart so young and gay 

To the ladies he pays little attentions 
And they all think Henry’s okay 


He may be a boy from the country 
But, believe me, he’s been around 
He’s truly a nite club exponent 
And frequently there is found 


For all the time in service 

We want to give three cheers 
And hope you'll both be with us 
For twenty-five more years 
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WHEN BUYING WIRE ROPE FOR INCLUSION 
IN A PRODUCT YOU ARE MAKING, 


Wire rope is a Controlled Material e Your orders 
R EMEMB ER: should bear the abbreviated allotment numbers—such 


as: W-8-20 e Preference ratings on orders bearing allotment numbers are 
valueless. Wire rope producers are required to fill authorized controlled mate- 
rials orders without regard to preference ratings e The allotment number on 
a wire rope order must show the actual month of delivery and not the quarter 
in which delivery is required. 
















WHEN BUYING WIRE ROPE ASSEMBLIES, 
REMEMBER; bles consisting of wire rope and fittings are 


* Class B if they are air-borne, but Class A if they are 
not. If Class A, you must furnish us with an allotment of the steel required 
for the wire rope, and for the fittings if they also are Class A. If Class B, 
you must not furnish an allotment of steel for either the fittings or the 
rope. In either case, your orders must bear allotment numbers or they can- 
not be considered delivery orders for products containing controlled 








material.’’ 








WHEN BUYING WIRE ROPE FOR MAINTENANCE, 
REPAIRS, OR OPERATING SUPPLIES, 


Subject to the limitations imposed upon you by 
REMEMBER: any “‘P”’ order under which you may be required 


to operate, and provided you produce a product or are engaged in any 
business in Schedules I or II of CMP Reg. 5, the symbol MRO ona 
wire rope order, followed by any appropriate certification, makes your 
order an authorized controlled material order, and eA preference 
rating isnot required, because wire ropeisa controlled material ¢ Just be 
sure to observe the quantity restrictions stated in Par. (f), CMP Reg. 5. 











WHEN BUYING WIRE ROPE IN SMALL QUANTITIES 
FROM WAREHOUSES, 


REMEMBER: You don’t need an allotment number or a prefer- 


* ence rating for wire rope if ¢1—You order in 
amounts of $10 or less, ¢ or2—If you don’t buy more than 4,000 pounds 
per calendar quarter, or e 3—If you are authorized to buy it under 
Food Production Order 3 ¢ Just be certain that you don’t exceed the 
inventory limitations stated in CMP Reg. 2 @ Certify your orders as 


stated in CMP Reg. 4. 


HAZARD WIRE ROPE DIVISION ¢ Witkes-Barre, Pa., Atlanta, Chicago, Denver, Fort Worth, 


Los Angeles, New York, Philadelphia, Pittsburgh, San Francisco, Portland, Tacoma 


AMERICAN CHAIN & CABLE COMPANY, INC., sripGerort, CONNECTICUT 


HAZARD LAY -SET 


May 20, 1943 


WIRE ROPE 








There’s an Armour Abrasive 


FOR EVERY PRODUCTION 
i | De 






































O. F. Thompson, president of Texas Belt- 
ing & Supply Co., landed in Houston some 
| twenty-five years ago with a wealth of 
experience in the lumber and machinery 
fields and very little money. He'd left a 
good position in California because of his 
health. Found Houston both a healthy 
and lucrative spot. 








Armour’s Electrocoated 
Alundum Cloth 


Supplied in 50 yd.econ- 
omy rolls. Used in 
many finishing opera- 
tions, on steel, bronze, 
aluminum, etc. 





Wheel Bearings Blamed 


a 
(s For Tire Failures 





Chipped and worn wheel bearings 
| have been isolated by Goodyear Tire & 
| Rubber engineers as the cause for pre- 
| mature failure of many truck and trailer 
tires, the company revealed recently. 

Worn bearings, it was said, are mainly 
responsible for “flat spots” on tires 
which have plagued operators of trail- 
ers for many years. 

Goodyear based its discovery on in- 


Wether your customers work in 
aluminum, brass or steel...Whether 
they finish propeller blades, cylinder Armour’s 

heads or tank turrets . . . There’s Fibre Combination 
Sanding Discs 


Available in a range 
of grits and sizes, used 
in cutting welds, re- 
moving burrs and lev- 
eling metal surfaces. 


an Armour Abrasive engineered to 


their requirements. 





We take particular pains to build 
long life, and clean, even perform- 





: aa -- spection and studies of the tires used 
ance into Armour Abrasives. They t es on more than 100 truck and ‘railer 
are proving their dependability in : 


| fleets. 

Each of the fleets. according to C. ©. 
Osmun, manager of Goodyear’s tire de- 

| partments, was discovered to be using 

| tires with “flat spots” which bearing 
trouble generated. 

In one fleet of 497 trailers, the Good- 
year engineers found two barrels of 
bad bearings in 90 days, Mr: Osmun 
said. They were charged with wearing 
out a total of 146 tires before the tires 
had yielded their maximum potential 
service. 


the stepped-up pace of American 
war production today. We believe 
that at least one of the Armour 
abrasives described here fits into ; 


every production picture... and we 






Armour’'s Electrocoated 
Alundum Cloth 


would welcome the opportunity to Sheets 

find many applications 
in the precise hand 
finishing of metal sur- 


discuss your abrasive needs with 
you in detail. No obligation, of ame 
course — just write or call Armour L 





Sandpaper Works. 





Loose rollers. chipped or worn rollers, 
chipped or worn outer race or chipped 
or worn inner race are among the sorts 


Quick Service From Branches In 





BOSTON MILWAUKEE : : : 
y se tire “flat- 
DETROIT INDIANAPOLIS of oa — ve ven tire “A 
SDOLSs, > enc eers >) ~d. 
Ht. WOU oases ’ Goody fe ta rted fe a ly into “flat 
; , } s “, ss ay Oo al- 
NEW YORK PHILADELPHIA Armour’s Alundum Cloth Spiral oodyear startec study i 


spots” after it was at less than 
prrvesunane curve Wound Bands spots” after it was found that le ) 









SAN FRANCISCO LOS ANGELES 
HIGH POINT, N.C. CINCINNATI 





Available in several sizes 
and grits—for cutting and 
polishing inside walls or 
hard-to-get-at places on 
cast machine parts. 





50 tires wear out among every 100 ap- 
plied by truck-trailer operators. The 
balance. or the other 50, must be dis- 
carded before their normal life ex- 





















pectancy because of blowouts, cuts. re- 
pair failures or mechanical defects 
which cause premature breakdowns 
Osmun cautioned trailer operators to 
take preventive measures wherever pos 
sible to avoid abnormal wear on bear- 
1355 WEST 31ST STREET - CHICAGO, ILLINOIS | ings. Worn bearings may be the result 
| of overloading or from improperly 
mated or incorrectly inflated dual tires. 


ARMOUR SANDPAPER WORKS 


Division of Armour and Company 
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(Above) the MARVEL No. 
18 Hydraulic Hack Saw 
shown in action at the 
Philadelphia Navy Yard 
cutting a test piece o! 
heavy plate. (Below) 
MARVEL No. 8 at the New 
York Shipbuilding Corp. 


Wherever ships are being built there is a mar- 
ket for MARVEL SAWS. Remember to ask about 
metal cutting saws when calling on this trade. 


>. 


FOR THIN TUBES 
OR HEAVY PLATE! 


Two shipbuilding jobs—one at the Philadelphia Navy 
Yard and one at the New York Shipbuilding Corporation 
—demonstrate the wide variety of jobs that can be per- 
formed on MARVEL Sawing Machines. Producing a 
clean 45° mitered cut in tubing of thin cross-section, or 
sawing through thick sections of heavy plate are just 
two of the many jobs that can be turned out with speed 
and economy on MARVEL Saws. 


Take advantage of MARVEL Free Technical Service! 
At your request a competent MARVEL Engineer will 
study your customers’ metal-cutting problems and make 
recommendations for increasing their metal sawing 
efficiency to meet the increased demands of war pro- 
duction. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People” 


5700 Bloomingdale Ave., Chicago, U. S. A. 


Eastern Sales Office: 225 Lafayette St., New York 









HERE ARE 
We | 


THAT ARE NEEDED 
IN WAR PLANTS 


You can supply them 3 








Reg. U.S. Pat. Off. 


UNBRAKO 


SELF-LOCKING HOLLOW SET SCREWS 


with the Knurled Points 


Just tighten '' Unbrako” Self-Locking Hollow Set Screws in the 
usual manner, and the knurled points “dig-in” and prevent the 
screws from “backing out.” That's how “Unbrako” Self-lockers 
avoid costly breakdowns due to ordinary set screws being 
jarred loose. They can be backed out with a wrench and 
used again and again. Sizes from No. 4 to 1%” diameter. 


HALLOWELL 


WORK-BENCHES 


Are available in 1367 “Hallowell” ready-made interchange- 
able combinations; one of which surely will meet your 
customers’ needs. They come in 7 lengths, 5 heights, and vari- 
ous widths. Sturdy leg construction assures their standing firm 


and rigid without costly bolting to the floor. Any number can be 
joined end to end for a long continous bench. 


Reg. U.S. Pat. Off. 


UNBRAKO 


KNURLED SOCKET CAP SCREWS 


The knurled head prevents the fingers, handiest of 
wrenches, from slipping. Saves time and lost motion. 
Knurling also permits locking after countersinking. 
Screws are precision-made—have unbelievable 
strength—and are made in sizes No. 4 to 

1%” diameter. 












J. J. McCann Completes 
30 Years with Williams 
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+ SALEM, OHIO, U.S. A 
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J. J. (Jack) MeCann, Philadelphia 
te. district manager of J. H. Williams & 
& Co., Buffalo, has just completed his 


pes, Sizes, 
g Library © 
“ms im which you are 
k the item or ite eslpee 
ao me and address; 















interested; fill im your MAME ME ceceive pia, thirtieth year of service with the com- 
. Your re ve é « , 
mail the form ny nie cast to yOR> of course ee —— real 1300 0006.78 pany. 










vype Goselne 

































prompt aren 


,o- 
THE DEMING COMPANY - SALEM 


When the factory moved from Brook- 
lyn to Buffalo in 1923, Mr. McCann left 
his position as purchasing agent and 
joined the sales force. For the last five 
years he has been in charge of sales 
for the Philadelphia district. 








Use of Liquid Air 
Told at PTC Meeting 


Dr. Frank H. Brown, world traveler 
and director of public relations of the 
FOR YOUR CUSTOMERS AND PROSPECTS Chicago Technical College, spoke at 
the May meeting of the Power Trans- 
mission Club of Chicago. Dr. Brown 
discussed the properties of liquid air 
and then topped his remarks with a 
demonstration. Members voted the pro- 
gram one of the best of the year. 

Liquid air, Dr. Brown pointed out. 
is being made a servant of man but 
great care has to be taken in handling 
it or the results may be disastrous. Air 

| is liquefied under pressure at —312 
THE DEMING COMPANY ° SALEM, OHIO | degrees, he said, and at that tempera- 
| ture a man’s hand or finger if immersed 
for only two seconds would snap off 


The full page Deming advertisement reproduced in miniature 
above was planned for quick reference by anyone seeking specific 
data on Deming Pumps. 


Catalog numbers for each type of pump with respective capacities 
make it easy for your customer or prospect to select any one or 
all of these factual bulletins. 


We trust that this time-saving method of keeping busy war-plant 
men in touch with the Deming line will prove helpful to you and 
your customers. 





e like an icicle. Some of the commercial 

oy, values are its ability to give brass 50 

UG percent more tensile strength or freeze 
? 


metal plugs on pipes or tubes. Because 
liquid air has an explosive power sev- 
eral times that of dynamite, Dr. Brown 
said quarry miners are using it suc- 
cessfully and safely. Liquid air ex- 
plosives are called “bombs” and are 
made right on the job. Bomb is simply 
a block of ordinary carbon which when 
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“TOLEDO” SIMPACT RATCHET 
THREADER FOR 1 TO 2 INCH PIPE 


STURDY STOCKS AND DIES 
SOUND IN DESIGN HELP PRODUCE FOR VICTORY 


Your customers engaged in 
War Work need sound, 
sturdy die stocks, pipe cutters, 
pipe vises, power pipe ma- 
chines, etc. You will find 
“TOLEDOS” fill their needs in 
this respect at moderate 
prices. A complete and di- 
versified line of pipe tools. 


Save steel—suggest your cus- 
tomers return dull dies or 
worn “TOLEDO” tools for re- 


sharpening Or repair to give “TOLEDO” No. 2 GEARED THREADER 
22" to 4" OTHER MODELS UP TO 12”. 





additional service. 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, No. 2 RECTOR STREET 











































































“GLAD 
THE ENGINEERS 
ARE SPECIFYING 
HARPER BOLTS 


‘‘Harper Bolts don’t rust. 
They’re tough and they'll 
make this pump last a lot 
longer.”’ 


Yes ... the non-ferrous and 
stainless fastenings made by 
Harper are adding extra tough- 
ness and extra service-life to 
vital parts of ships, tanks, 
jeeps, planes and other war 
equipment. Also in hundreds 
of war production jobs they 
are preventing failures of vital 
equipment and keeping production rolling. They 
have high tensile strength; they resist rust, cor- 
rosion, many acids and alkalies and other tough 
conditions. 


4320 STOCK ITEMS... of bolts, nuts, 
screws, washers, rivets and accessories in the 
non-ferrous and stainless alloys. 


WRITE FOR CATALOG... and reference 
book—80 pages—4 colors—193 illustrations— 
numerous tables and other data. Free when re- 
quested on a company letterhead. 


THE H. M. HARPER COMPANY 


2622 Fletcher Street, Chicago 
EASTERN BRANCH: 45 West Broadway, New York City 


Offices in principal cities 


Th 


EVERLASTING FASTENINGS 


BRASS © BRONZE ¢ COPPER @ EVERDUR 
MONEL ¢@ STAINLESS 
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immersed in liquid air obtains ihe 
properties of a high explosive and can 
be set off by an ordinary electric cur- 
rent. However, he continued, liquid air 
dissipates so rapidly that within a half 
hour after the bombs’ are set off it’s 
perfectly safe for men and machines to 
move in and clear away the debris. 
This is not true, he added, when using 
dynamite for serious accidents have 
occurred due to failure of all sticks to 
blow at the same time. 

Major commercial use for liquid air 
at present, the speaker indicated, was 
in producing liquid oxygen for oxy- 
acetelene welding. Engineers, he added, 
are experimenting with the idea of 
using its explosive power for propelling 
aircraft in the atmosphere above where 
the supercharged gasoline engine will 
operate. As an example of how liquid 
air could be used to provide motive 
power, the doctor poured liquid air 
into a small, steel spherical ball 
mounted on a frame. The ball was 
free to rotate but had four tiny vents 
on its circumference to permit the 
escape of the liquid air. After plugging 
the mouth of the sphere, the air escap- 
ing through the vents produced a rotary 
motion which continued until well after 
all the liquid air had been exhausted. 

Before adjourning the meeting, Carl 
Leide, president, announced _ that 
Charlie Steele and Vic Clark would 
arrange for the club’s annual outing 
to be held in June. 





Yale & Towne Head 
Named Vestryman 


W. Gibson Carey, Jr., president of 
the Yale & Towne Mfg. Co., and former 
president of the United States Chamber 
of Commerce, has been elected a vestry- 
man in the parish of Trinity Church, 
New York. He succeeds Wendell Will- 
kie who resigned Feb. 1, explaining 
that pressure of other duties prevented 
his attending meetings. 








Purchasing is no longer a one-man job at 
Tafel Electric & Supply Co., Louisville, as 
this conference shows. George T. Lawler 
(right), purchasing agent, reviews do 
cumulated ratings with his assistants W. 
Hillerich and Billie Lyn Ryan. 
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One of the few really entertaining stories 

gh concerning the war is the legend of the 

oxy- Gremlins, the strange little fellows who 

ided, . 2 5 . 

— whisper ideas to flying pilots and do all 

re sorts of odd things to their planes. There 

will are good ones and bad ones. Their 

rm origin is a secret, hidden in the boyish 

fo imaginations of the fliers who perform 

at super-man assignments for their country. 

os But it’s no secret how the stories of 
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rging Spartan Saw performance are getting 

mn around. The recommendations of satis- 

after fied users give you a powerful selling 

isted. 

Carl help. 

that 

vould For superior cutting service Spartan 

_—s offers Kutall Molybdenum High Speed, 
High Speed, Flexard, All Hard and Flexi- 
ble Hack Saws and Metal and Wood 
Cutting Band Saws that have hung up a 

on al lot of records for the boys of Tomorrow 

ees to shoot at. 

imber 

wae 4 Remember after Victory which we are 

hese all fighting for, these records will still 





ented stand and Spartans will be in demand as 
always. The Spartan Policy of full co-op- 
eration with our Distributors and quality 
workmanship in every Spartan Blade 


will continue. 





SPARTAN SAW WORKS, INC. 
SPRINGFIELD, MASS. 
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Help Customers 
Protect Dead Centers 


with DIXON’S 


LATHE CENTER 
‘ GRAPHITE LUBRICANT 


Read what experienced machine 
shops write: 
“Eliminates burning entirely” 
+ 
“Am enabled to use centers indefinitely” 
» 


“Can increase speeds 
without undve heating” 


IXON’S Lathe Center Graphite 

Lubricant is made especially to 
lubricate dead centers of lathes. It 
provides effective protection against 
overheating, softening and scoring. 
Increases production by permitting 
heavier cuts and higher speeds. 
Promotes accuracy by permitting 
tighter set-up. 

Sell it also for steady rests, jack 
screws and other applications where 
a lubricant of extreme film strength 
is required. 


IN HANDY TUBES 
Easy to Apply 


1, 4 and 8-oz. For 
particulars write 
for printed RLC71. 





JOSEPH DIXON CRUCIBLE CO., JERSEY CITY, N. J. 
Ticenderoge, Ne. 635, and Micrefyne Graphite 
Pipe Joint Compound - Graphite Seal - Graphited Oils 
Cup end Pressure Gun Greases - Gear Lubricants 
\Weterproof Graphited Grease Auto - Marine Grease 
Graph-Air Guns + Belt Dressing (Contains ne Graphite) 


@® 4126 
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| facturer’s position but also 
| his loyalty. 





| A Distributor’s Opinion 
| Of A Manufacturer 


That distributors are fully aware of | 
and appreciate the problems confront- | 


ing manufacturers operating under war 
time conditions is clearly indicated in 
an unsolicited letter received recently 


by Columbus McKinnon Chain Corpor- | 


ation, Tonawanda, N. Y. Described by 
Columbus McKinnon as “a very worth- 


while hardware and mill supply dis- | 


tributor,” the letter writer not only ex- 
pressed understanding of the manu- 
revealed 


The letter follows: 


We have made a general survey of | 
our orders on file, and of our stock; as | 
| well as shipments you have made to us 


for the past months. We conclude that 
considering the grave problems that 
face you as a manufacturer that you 
have been very generous and fair to 


us in the distribution of the material | not only willing to dise 


that had been made available to you as | 


a manufacturer. 


It is not necessary, of course, to tell 


| you that the amount of material re- 
| ceived by us as a jobber has by any 
| means filled the demand upon us. We 


feel that we have been liberal in dis- 
tributing what stock we have received 
not only to the essential war industries, 


| but have also attempted to give our 
| dealers a fair portion. We have made 


numerous PD-1X application, and while 


| in some cases it has been suggested 
that other manufacturers may be able 


to supply our needs with what we con- 


sidered inferior lines of merchandise. 


You, no doubt, know that after the 


| many years of relationship between our 


firms that we are primarily interested 
in giving our trade the best possible 
merchandise; not in quantity but in 
quality. 

What we want to tell you is that we 
have built our business, catalog and 
our good will around merchandise such 
as yours. We intend to continue doing 
so and ask wherever and whenever pos- 
sible, to continue to give our orders the 
fine consideration you have given them 
in the past. 


Laughlin Co. Awarded 
Army-Navy "E” Flag 


The Thomas Laughlin Co., in cere- 
monies on April 26, received the Army- 


Navy Production award for outstanding | 
| production of wire rope and chain fit- | 


tings for the ships of the Navy and 
Merchant Marine. 

The award of the “E” pennant was 
made by Rear Admiral Wat T. Cluver- 
ius and was accepted by Donald S. 
Laughlin, president, who pledged that 
his firm will increase production. 
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Mr. Veelos Distributor 


| Busy production men of war 


plants in your territory 


that will 


speed F 


output—they’re actually look 


ing for it! This Veelos adver§, 


tisement . .. appearing it 


leading industrial publica 


| tions . . . will be seen by thes 


men. Follow through . . . anij, 
drive to profitable sales with . 


Veelos, the link V-belt. 


VEELOS V-BELT 


For prompt delivery, 
your orders for 
Stitched Conveyor 
ing to Manheis 
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EELOS — the practical link V-Belt — 
Viiias been proved on war produc- 
tion drives that really put a belt / 
“through the mill.” Veelos is easy to j 
install...easy to adjust...runs smooth b 


---runs steady. A Veelos engineer 


... especially trained in power trans- I 
mission problems ...can show you / 
how and why in less than 15 minutes! fy 


FREE! new, compete ; 


VEELOS PRODUCTION MANUAL! 


1, Bring end rivet up through en- 2. Pass rivet down slot to proper 
larged hole in segment. position. 
Free manual— just off 
the press — gives com- 
plete instructions on 
use...length table... / 
engineering data... 
analysis of Veelos link 
construction. Tells 
how to measure... 
couple ...uncouple... 
any size of Veelos. 
Write today for your 
copy of this valuable 
reference. 


Made In All Standard Sizes ( 34", A, B, C, D, E) 
. . . Fits All Standard V-belt Grocves. 


VEELOS 


V-BELT 


3. Bend belt backward holding 4. Bend belt further bockward fore- 
segment ends together under ing enlarged opening down over 
thumb. rivet head until head is through. 









5. Straighten belt bringing rivet 6. Bend belt forward to pass rivet 
head up through enlarged hole. down the slot to proper position. 
Repeat for the other rivets. 


: ED—Qualified sales representative in Rocky Mountoin area. Write for information. 


EIM MANUFACTURING & BELTING CO. 


ss, 


























Ask for New 192 Page DARNELL MANUAL 

























A SAVING AT EVERY TURN 


Assure Savings * x 
‘Reliability * * * * 
Nationally Known * 
Efficient * * * * * 
Less Floor Wear * * 
Load - weight Safety 


Conserve Energy x 
Always Dependable 
Swiveling Ease « « 
Time-tested * ** * 
Economical « « * « 
Rolling Fase * * « 
Speed Production * 


Durability kkk * 


DARNELL Corperation, Ltd 


LONG BEACH 
36 N. CLINTON ST 
60 WALKER ST 


CHICAGO 






MILL SUPPLIES * 


CALIFORNIA 


ILL. 


NEW YORK N.Y. 
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Lufkin Receives 
Army-Navy E Flag 
The Army-Navy E Award for excel- 


lence in production was presented to 
the Lufkin Rule Co., Saginaw, Mich., 
April 4. More than 2,000 employees 
and guests attended the ceremony which 
was held on the factory grounds. 

The award flag was presented by 
Col. F. A. McMahon, Chief, Cincinnati 
Ordnance District, and accepted by 
Robert G. Thompson, president of Luf- 
kin. The Stars and Stripes and the E 
pennant were raised by a Navy Color 
Guard. E pins were presented by Capt. 
C. D. Swain, U. S. Navy, and accepted 
by E. L. Chartier, representing the 
workers. Individual pins were presented 
to Edwin Russell, vice-president and 
oldest employee in point of service, and 
Miss Sarah Ingram, representing the 
production employees. 


Roebling Establishes 
New Aircord Division 


FOREST S. BURTCH 


John A. Roebling’s Sons Company, 
Trenton, New Jersey, has established 
a separate department to serve the air- 
craft industry, to be known as the 
Aircord Division. 

The new division will make available 
through a single source the complete 
line of Roebling products for aircraft, 
as well as Roebling engineering and 
consulting service to the industry. 

The division will have as manager 
Forest S. Burtch, previously assistant 
chief engineer, wire rope engineering 
department. Mr. Burtch, born in Penn 
Yan, N. Y.. graduated from Syracuse 
University in 1922 as an M. E. He 
joined Roebling in 1923, and in 1934 
was made assistant chief of wire rope 
engineering. 
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In suggesting that you mention CROCHET for rounded edges of the Crochet file, slightly tapered 
your customers’ tool rooms, we have no thought of in thickness and tapered in width from about half 
a ladies’ recreation center. the length of cut to a point, permits it to be used on 
flat and curved surfaces, slots, grooves, narrow 
spaces, fillets, elongated holes, concave corners, etc., 
for it is double cut all over. 


On the contrary, many tool and die makers and 
machinists find this many-purpose “American Swiss” 
Swiss-Pattern File a help in their precision and accu- 
rate filing jobs. The rectangular section with The Crochet file is but one of more than 40 differ- 
ent shapes in the "Amer- 




















ican Swiss” line of Swiss- 
MORE THAN 3000 SHAPES, CUTS AND SIZES Patt Fil f db 
Cuts Nos. 00, 0, 1, 2, 3, 4 and 6 SS oe eee oe 
Hand Pippin Half Round (Coarse Cut) experienced tool and die 
Pillar (Regular) Crochet Flat (Coarse Cut) makers and machinists be- 
ia coe Pitter (extra Wi nena maith (2 Round E@ i 
ie Pillar (Extra NAITOW) Seuarg mint ( , Rowe ges) cause of their clean, sharp, 
Stim Half Round Three Square ~— Round Edge Joint long-wearing teeth and uni- 
Half Round Ring Metal Saw Square Edge Joint 
Crossing Slitting Die Sinkers form hardness. That's why 
Knife Checkering Needle get z= . 
:pany, pace ad Sere Gent Senagement our Distributors find that it 
lished Barrette Taper Saw Die Sinkers’ Riffiers ays to handle “American Free Catalog 
e Cant Slim Taper Saw Silversmiths’ Riffiers Pp Y * ss 
ae os Swiss” Swiss-Pattern Files. SENT ON REQUEST 
is_ the 
AMERICAN SWISS FILE & TOOL CO., ELIZABETH, N. J. 
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SWISS PATTERN FILES 
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The new Lamson Lock Nut keeps assemblies tight which are subject 
to severe vibration or shock. Locking crown section, eliptical in shape 
after heat treatment, grips bolt thread like a vise. One-piece design, 
can be used repeatedly. Widely used in Ordnance and Naval applica- 
tions. U. S. Patent No. 2255286. 





Lamson Fastener Units are available in 8-32 to /j,” diameters, and in 
lengths up to 142”. All standard head styles. Shakeproof or helical 
spring washer types optional. Prevents lost washers, keeps inventory 
of screws and washers identical, and can be used in automatic hopper 
feed drivers. 





Dardelet Self-Locking Screw Threads may be applied to any type of 
bolt. Dardelet bolts are unaffected by vibration, loss of initial bolt 
tension or wear. They have higher tensile and impact strength, and 
greater endurance limit than standard threads. 


Recessed Head, 





Lamson Hardened Sheet Metal and Self-Tapping screws are made in 
three standard types for metal and plastic assemblies. Types “A", 
“C" and “Z" are available with conventional sfot or Phillips’ 


The Weather-tight bolt is for wood construction. Head of this bolt sets 
flush with surface of wood without counter-boring. Prevents moisture 
seepage beneath head and from nut end as well. Tapered splined 
shanks prevent turning when nut is applied. U. S. Patent No. 2056688. 





Phillips’ Recessed Head screws are made in all sizes with both s 
ord machine screw threads and hardened self-tapping screw 
Hand or power driven screw drivers do not slip out of recessed 
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@ Here are six standard Lamson products, each one of 
which is certain to speed up your assemblies. Each one 
has definite advantages, but all have one characteristic in 
common—they speed up assemblies. And right now, during 
this war, speed in assembly is an imperatiye requirement, 


Since these are all standard products—they are made 
from existing tools and dies in our shops. All of them are 
made of carbon steel, heat treated to obtain proper phys- 
icals. Whether you use ten hundred or ten million of 
any one of them, there will be no measurable variation 
in their quality, their strength cr their fit. 


Now if you design your product to use these standard 
fastenings instead of a “special” made to specifications, 
you will enjoy some immediate advantages that no 
“special” can give you. For instance, you can have a 
choice from among many standard sizes. You can ac- 
tually get them “‘out of stock””—and probably from more 
than one source of supply. (A “special” means not only 
making up special tools and dies, but means special 
handling right on through our plants at every stage of 
manufacture, inspection and shipment. And that wastes 
time that you may need.) 


So, design to use one or more of these standard products 
if you can. 


Remember that each one of these products has some 
special advantage, some special feature that aids you in 
speeding up your assemblies, Take Lamson Lock Nuts for 
example. They are not only a positive nut lock, but they 
may be used over and over again without impairment of 
their locking action. Or take Lamson Weather-tight 
Bolts, and compare their advantages with ordinary 
Carriage Bolts. These new bolts make “weather-tight” 
assemblies, better looking assemblies, and safer assem- 
blies. You do not need to counter-bore to make them fit 
flush with a surface, thus eliminating one operation and 
speeding up your assembly. Hence they cost less to use. 


Besides the two Lamson specialties we mention, there 
are shown here Lamson Dardelet bolts and Dardelet 
“Rivet-Bolts”; Phillips Recessed Head (as well as slotted 
head) sheet metal screws; and, of course, Lamson Fast- 
ener Units assembled with various types of lock washers. 


With all these efficient types and kinds of standard fast- 
enings to select from—you have a natural “priority” on 
deliveries, 


Samples in the size you need of any of these Lamson 


NUTS eOrre ks 


Buy U.S. War Bonds and Stamps—an investment in America 
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standard products can be sent you, and quickly, for any 
tests you care to make. And if you can use them in your 
war production, you can be assured that you can get 
what you need much more promptly than if we have to 
make upa “special” type, size and kind of fastening for you. 


We will gladly send you special literature describing 
these various Lamson standard products on request. 
Just ask for bulletin describing one or more of them. 


THE LAMSON & SESSIONS COMPANY, 1971 W. 85th St., Cleveland, 0. 





These four books will help you in specifying and 
buying “standard” bolts, nuts and “specials” 

THE LAMSON BLUE BOOK — is our complete Catalog of standard products 

excepting our Aircraft products. 

“BOLTS, NUTS & SCREWS’’—70 pages of technical and practical informa- 


tion. First copy gratis, requested on your letterhead. Additional copies 
one dollar each. 

“BOLT, NUT & RIVET STANDARD”—175-page book published by the 
American Bolt, Nut & Rivet Manufacturers Association, 1550 Hanna Bldg., 
Cleveland, O. Price one dollar per copy. (Order from publishers, please.) 


“SIMPLIFIED STOCK LIST” — of bolts, nuts and screws, conforming to latest 
revisions of the Office of Price Administration, and of great value in show- 
ing you in what ratio quantities of various standard products are kept in 
stock for deliveries, by your jobbers and in our own (and other bolt 
manufacturers’) warehouse stocks. 







CAP SCREWS 


SPECIALS 

































































































































@ Wherever you find a Chicago Mounted Wheel at work, you'll find 


100% grinding speed and efficiency. 


Mounted firmly on its own steel shank, each wheel is a whirling 
point of easily controlled power that cuts valuable man hours. Jobs 
are completed so speedily that bottlenecks due to slow finishing of 
vitally needed parts are removed. Work is so smooth that rejections 


are practically nil. 


Available in 300 shapes and sizes—every grade and grain—a 


best wheel for every job. 


TEST Tell us kind of job, type grinder 
WHEEL you use and size wheel you'd like 

and we'll send one postpaid for you 
FREE to try 


* Half a century 
of specialigation 
has established 
our reputation 
as the smal! 
wheel people of 
the abrasive in- 
dustry 
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PROMPT DELIVERY 


With WPB approval and endorsement, 
we stopped making all wheels larger 
than 3” in diameter. By specializing® on 
Mounted Points and Grinding Wheels 3” 
and under in diameter, 24 hours a day, 
we have stepped up production and are 
keeping up with demand. Our central 
location is another big advantage—no 
time is lost between our production line 
and yours. 

NEW CATALOG — Shows Chicago Mounted 


Wheels in actual colors, also portable electric 
tools and time-saving accessories, 


CHICAGO WHEEL & MFG. CO. 


1101 W. Monroe St. Dept. MB Chicago, Ill. 


[ Send Mounted Wheel Catalog 
OD Free Wheel. 
CE Also interested in Grinding Wheels. 
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Machine tool sales are an important di- 
vision. of the Alamo Iron Works. The 
man responsible for both sales and service 
is M. G. Voight (seated). That's E. A. 
Holmgreen, Jr., assistant to the president 
of this San Antonio firm, who's talking to 
Mr. Voight. 





C. W. Motz of Sterling 
Takes No. 80 in Stride 


May is a month of concern and great 
satisfaction to the sales triumvirate of 
the Moline branch of Sterling Prod- 
ucts Co. Two of its 
brated the 


members cele- 
milestones in 
careers of long standing in the indus- 
trial supply field. On the third, Charles 
W. Motz chalked up number 80 and on 
the eighth, Ed Burton huffed and puffed 
out 77 candles. The junior partner of 
this group, Charles Dunn, who is 73, 
celebrated the occasions by playing 
rummy at the Elks Club. 

In this day of hard competitive sell- 
ing these three ask no quarter because 
of age. They have always been paid 
on the basis of results produced and 
see no reason why this method should 
be changed. Mr. Motz, who started 
selling mill supplies well before the 
turn of the century, makes calls every 
day. And he makes them on foot, rain 
vr shine. The only concession he’s 
made to time has been at the insistence 
of his daughter who chauffeurs him 
when the streets are slippery or icy. 
On the rare occasions when a cold has 
kept him off the job, Frank Arnham, 
Sterling vice-president and branch mat 
ager, reports he has to put up a stiff 
argument to get Mr. Motz to accept 
payment for the time away from work. 
Next to selling his two greatest de 
lights are a stiff game of pinochle or & 
weekend of spadework in his flower 
garden and apricot orchard. Time has 
mellowed Mr. Motz a bit but has failed 
to erase his ready smile and ever pre® 
ent umbrella. They are as much of & 
trademark as the Sterling catalog he 
carries. 

It is said of Mr. Burton that show 
him a piece of leather belting and he'll 
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The Unusual durability and satisfactory service 
of ALOYCO Valves are definitely the result of 
specialization in the design and production of 
Stainless Steel Valves and Fittings. It is no 
side-line with us. We devote our full time and 
attention to this specialty. Every step in the 
design and manufacture of ALOYCO Stainless 
Steel Valves and Fittings is rigidly controlled 
by special methods developed out of our con- 
centrated experience. 


ora 


It is natural, therefore, that engineers and 
plant executives in the explosives, chemical, 
food, textile, pharmaceutical, petroleum, and 
other process industries, turn to ALOYCO for 
authorative information and dependable serv- 
ice in problems of corrosion, stain or contam- 
ination in pipe lines. Write or telephone and 
we will be glad to serve you, also. 


Alloy Steel Products Company, Inc., 1300 West Elizabeth Avenue, Linden, N. J. 
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Speed up war production jobs! 











Dual Operation 
of Two Speed Pumps 


is an outstanding and exclusive 
feature of this 30 ton capacity model 











Factories doing war work can move 
machinery, lift heavy loads, bend rods, 
press bushings, etc. quicker and easier with 


HEIN-WERNER 


HYDRAULIC JACKS 


Model 30.11A (illustrated) is unus- 
ually fast and easy operating. In raising 
ram to load, and in lifting light loads, 
the high speed pump and the high pressure 
pump, are combined to attain maximum 
speed... If pumping becomes an effort 
—the operator simply pulls the handle 
back out of the handle socket of the 


icTORY| HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


high speed pump, (thus disengaging 
the high speed pump)—and he finishes 
lifting the load by utilizing only the 
high pressure pump which operates 
at slower speed and minimum effort. 

Write us for full details on Model 
30.11A, as well as on models of 3, 5, 
8, 12 and 20 tons capacity. 


HEIN-WERNER 
HYDRAULIC JACKS 


Are Built Right and Priced Right 

















give you the pedigree of the cow. This 
may be a slight exaggeration but Mr 
Burton started as a boy tq learn ‘the 
leather belt business in the shops of 
Graton & Knight. Following his re 
tirement on pension from G & K sey. 
eral years ago he joined Sterling Prod. 
ucts branch office as a specialty man, 
Since that time he has gone far in 
making the plants of the Tri-Cities 
leather belt conscious. Mr. Arnham 
made the statement that: “Give Ed 
Burton a crack at a belt problem and 
he’ll not only find the solution but 
come back with an order nine times out 
of ten.” A student and ardent devotee 
of pool and billiards he gave up the 
game last August after an automobile. 
crack-up badly lacerated his leg and 
broke the knee cap. While this dimmed 
his enthusiasm for pool, it has no effect 
on his sales work for inside of 30 days 
he was back on the job. 

Mr. Dunn was born into the mill 
supply business and has never lost his 
interest in it. The son of the founder 
of Thomas Dunn & Son, old established 
Moline supply house, he grew up with 
the business and only relinquished an 
active part in its management a little 
over three years ago when Sterling 
Products consolidated the two firms. 
He’s on the job at eight every morning 
and out making his round of calls 
without fail. He prefers to drive but 
is saving rubber now by making more 
calls on foot. An ardent duck hunter 
he’s put his gun away for the duration 
in order to conserve time and energy} 
for his work. 


Swanstrom Named Head 
Of New Engineering Firm 





B. C. Sandema 


E. A. Swanstrom 


E. A. Swanstrom, head of Elastic 
Stop Nut Corporation from 1940 t 
1942, has been elected president ané 
general manager of the newly forme? 
Penn Engineering & Mfg. Corporation. 
Doylestown, Pa. 

B. C. Sandemar, formerly chief e 
gineer at Elastic Stop Nut, has bee 
named vice-president and chief eng 
neer of the new firm. 

The Corporation plans to manufac 
ture self-locking nuts and _ aircraft 
fittings. 
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use ofr WILLIAMS’ 


THREADING 
TOOL HOLDERS 














Thread cutting in the engine lathe 


is one of the most exacting lathe 
operations, and one which requires 
a thorough knowledge of change 
vear principles and procedure. How- 
ever, the accuracy and quality cf the 
final job depends upon the cutting 
tool itself. An explanation of the 
proper application of two types of 
Williams’ Threading ‘Tool Holders 
follows: 


EXTERNAL THREADING 
WITH WILLIAMS’ LOCKABLE 
SPRING-HEAD HOLDER 





Made sizes for cutters 1/4", 


5/16” and 3/8” square. 


This tool is designed for both fine 
and coarse threading. Its Spring 
Head is equipped with a Locking 
Nut which provides the rigid back- 
ing required for heavy cuts; when 
loosened, the Holder becomes a 
Spring Tool for finishing work. 
Finished High Speed Steel cutters 
are furnished with this tool having 
each end ground to a “V”™ 
forming an angle of 60°. 


point 


To set the Tool, first adjust the cut- 
ter so that only the ground portion 
projects be yond the holds or. Now set 
the Holder in the Tool Post, adjust- 
ing the cutter point vertically to ex- 
act center of the work. Then place 








a Center Gage with its back edge in 
contact with the work, or the Tail- 
stock Spindle, and adjust the Tool 
horizontally by fitting the cutter 
point exactly into the 60 
notch in the front edge of the Cen- 


angle 


ter Gage (see Sastvanias). Tighten 
the Tool Post Screw, using caution 
not to change position of the Holder. 
Apply cutting oil to the work gener- 
ously when threading steel. 

















CENTER 
GAGE 





{pplication of Threading Tool. Center 
Gage must be held parallebto the machine 
bed ways when setting tool. 


Sold by Leading Industrial Distributors Everywhere ... J. H. Williams & — i hi Pla Ee 








5/16” 


EXTERNAL THREADING 
WITH WILLIAMS’ FORMED- 
CUTTER HOLDER 








Made in 4 sizes, with formed cutters 


to 5/8” thick. 


The High Speed Steel Formed Cut- 


ter with which this tool is equipped 
is ground to an included angle of 60° 
and is backed off for correct clear- 
In regrinding, the top edge 
only is ground, thus assuring a point 
of proper form and angle as origi- 
nally supplied. 


ance, 


Procedure in setting this tool is the 
as explained for the Spring 
Head Tool. In adjusting height of 
Tool so as to center on the work, do 
not use the Stop Screw on the side 
of Holder. This adjustment is used 
to compensate for metal removed 


same 


from the cutting point in regrind- 
tl 

ing. The top surface of the cutting 

point must always be horizontal 


when threading (see illustration). 


| TOOL MUST BE ADJUSTED 
| SO THIS SURFACE 


f ion S ALWAYS HORIZONTAL 
{ AA 
y 


\ } J [meer 
a, 





Internal threading with Williams’ Tools 
will be discussed in our next advertisement, 
Reprints of this and the thirteen preceding 
factual data sheets of this series are availa- 
ble. at no charge, either for bulletin board 
use or punched for 3-ring binder. 








Grey 


Headquarters 
for over half a century for 


DROP-FORGINGS and DROP-FORGED TOOLS 

























HELP HIM... 


through your customers! 


Our fighting men... at every front .. . need the 
materials of war. They need them now .. . not tomor- 
row... not next week... but NOW! 


Every minute you save a customer in materials handling 
means quicker deliveries to those fighting men. 


Show your customers how they can eliminate lost mo- 
tion . . . how they can reduce maintenance costs to 
an absolute minimum. 


PEERLESS 
HOISTS 


mean dependable service over a wide range of 
handling requirements. Available in one-quarter to 
eighty ton capacities. 


PEERLESS HOISTS are all-steel . . . gears are of heat- 
treated stecl and carry an unconditional guarantee 
of 5 years. 


Catalogue "P" gives the full story of the Harrington 
Line. It's yours for the asking. 


Investigate the PEERLESS sales Franchise . . . today! 


COMPANY 


PHILA.. PA. 





Robert Reid Elected 
Head of R & J Dick Co. 





ROBERT REID 


| Robert Reid, who started his career 
| with the R & J Dick Co., Passaic, N. J., 

in 1917 as a $4.50-a-week office boy has 

been appointed president of the firm, 
|-succeeding the late Benjamin Keiley. 
| Mr. Reid also has been elected presi- 
| dent of the Barry Pulley Co., Inc., 
| Muscatine, Iowa. 

Before his election as president of 
the Dick firm, Mr. Reid was vice-presi- 
dent and secretary, post which he held 
since 1936. 

William M. Barclay, who retired sev- 

| eral years ago as vice-president, has 
returned to succeed Mr. Reid as vice- 
| president and secretary. 


Steel Warehouse Units 
Elect New Officers 


Election of officers of more chapters 

of the American Steel Warehouse As- 

| sociation was announced last month by 

Walter S. Doxsey, president. The new 
officials, by chapters, are as follows: 


Central States 


President, A. J. Kueber, Steel Ware- 

| housing Corp., Chicago, Ill.; Vice Presi- 

dents, W. J. Holliday, W. J. Holliday 

| & Co., Indianapolis, Ind.. W. H. Tudor, 

Indianapolis Machinery & Supply Co., 

| Indianapolis, Ind.; Secretary, T. B. 

| Daniels, Jones & Laughlin Steel Corp., 

Chicago, IIl.; Treasurer, L. B. Kidwell, 

Central Steel Warehouse Co., Inc., 

Chicago, Ill.; National Director, A. J. 

Kueber, Steel Warehousing Corp., Chi- 
cago, Ill. 


Missouri Valley 


President, Fred L. Evans, Steel Mfg. 
& Warehouse Co., Kansas City, Mo.; 
Vice President, W. P. Patterson, Pat- 
terson Steel Co., Wichita, Kansas; 
Sec’y Treasurer, Herman H. Kuehlke, 
Richards & Conover Hdwe. Co., Kansas 
City, Mo.; National Director, Henry B. 
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Walker-Turner technical 

booklets and folders 
have been designed primarily with the thought 
of saving the time of the Industrial Distributor. 
They help him cover more ground. Oftentimes 
they “pinch hit" for busy salesmen that find it 
impossible to follow up every inquiry with a per- 
sonal call. These pieces contain detailed informa- 
tion on Walker-Turner Machine Tools, arranged 
dearly in logical sequence. Complete specifica- 
fions are included. There is no attempt to put on 
a heavy sales talk. Plain facts tell everything a 
buyer of mechanical equipment wants toknow these 
days to enable him to place his order intelligently. 


This up-to-the-minute engineering literature is at 
the service of our Distributors. It helps them 
maintain adequate contact in their vital task of 
covering the production front in the essential 
industries—in spite of reduced personnel. 


WALKER-TURNER COMPANY, INC. 
' PLAINFIELD, N. J. 











Neef, Gate City Iron Works. Omaha, 
Nebr. 


New York Chapter 


President, Charles Kramer, United 
States Steel Supply Co.; Newark, N. J.; 
Vice Presidents, William C. Carter, 
Faitoute Iron & Steel Co., Newark, 
N. J.; James P. Donnelly, Atlas Supply 
Co., Inc., Brooklyn, N. Y.; Sec’y Treas- 
urer, William C. Hughes, Bright Steel 
Corp., New York, N. Y.; National Di- 
rector, Paul C. Crammer, Crammer, 
Dempsey & Hudson, Inc., Newark, N. J. 





Northwest 


President, L. H. Williams, William 
Hardware Co., Minneapolis, Minn.; 
Secretary, Winter Dean, Nichols, Dean 
& Gregg, St. Paul, Minn.; National Di- 
rector, L. H. Williams, Williams Hard- 
ware Co., Minneapolis, Minn. 























Philadelphia 


President, Leslie Edgecomb, Edgcomk 
Steel Co., Philadelphia, Pa.; Sec’ 
Treasurer, J. M. Mead, Joseph T. Ryer 
son & Son, Inc., Philadelphia, Pa.; 
National Director, Guy P. Bible, Horace 
T. Petts Co., Philadelphia, Pa. 


St. Louis 


President, A. L. Petersen, Joseph T. 

Ryerson & Son, Inc., St. Louis, Mo.; 

Vice President, Bruce Haines, E. E. 

: Souther Iron Co., St. Louis, Mo.; Sec- 

FORD CHAIN BLOCKS are sturdy mechanical sol- | retary, L. F. Niemann, United States 
diers, and as such deserve the consideration given all Steel Supply Co., St. Louis, Mo.; Treas- 
urer, E. W. Fleer, Schurk Iron Works, 
Inc., St. Louis, Mo.; National Director, 


they should have their regular ration of lubrication. | 7 H. o_ Beck & Corbitt Co., St. 
4 ouls, Mo. 


soldiers. They should not be weakened by overload; 


Here are a few suggestions for keeping your FORD 


bi Wisconsin 
CHAIN BLOCKS on constant efficient duty: ; eas 
: President, George W. Smith, Josepi 
T. Ryerson & Son, Inc., Milwauke 
| Wis.; Vice President, John C. Pritzlafiy 
Don't exceed rated capacity. John Pritzlaff Hardware Co., Milwau# 
kee, Wis.; Sec’y Treasurer, Fred O’De 
Inspect chain periodically and lubricate load chain regularly. | Edgar T. Ward’s Sons Co., Milwaukee, 


, , , ; : ; Wis.; National Director, George Gibbs, 
Don't make lifts or pulls for which the hoist was not designed or intended. Gibbs Steel Co., Milwaukee, Wis. 
Don't bang the hoist around or permit the chain to foul with the load. — 


Keep equipment clean, well-lubricated and in good order. 





Replace hooks when showing signs of distortion from overloading. 


Be sure the hoist has the characteristics and capacity necessary for the job. 


Write for information on FORD TRIBLOCS. They range 
in capacities from 4 to 40 tons. Available to all who 


have adequate ‘priority rating. 


Order from Your Distributor 


FORD CHAIN BLOCK DIVISION At the right is W. S. Walter, owner of the 
; . | W. S. Walter Co., Tacoma, Wash. With 
Philadelphia + Chicago » San Francisco him is J. A. Rapin, secretary-treasure. 


| They do an extensive business with the 
AMERICAN CHAIN & CABLE COMPANY, Inc. | logging and lumber companies in five 


BRIDGEPORT * CONNECTICUT 





counties of Washington. 
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Dodge Solid Friction 
Clutches in duplex on 
reversing mechanism 
of self-propelled 
hand-reveérsed Trip- 
per for Belt Conveyor. 


DEQUATE control of power-flow 
over the power “roadbeds” of 
your plant, will minimize power loss. 
illiams Rugged Dodge Friction Clutches, sta- 
Minn.; tioned at proper places on your line 
, Dean shafts or on your machines, assure pos- 
al itive control, and release capacity loads, 
“a without loss . . . delivering more horse- 
power to production machines, to boost 
battle power! 


The Dodge Solid Friction Clutch is one 
of several popular Dodge types, out- 
standing for sturdiness, simplicity and 
economy. It can be quickly furnished 
for use as a cut-off coupling or with 
sleeves for mounting pulleys, sheaves, 
gears or sprockets. 
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For power transmission on line shaft or 
on clutch-operated mobile machinery, 
you'll find the right clutch for every job 
in the complete Dodge line. Teamed up 
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States ye aise ones” with other Dodge Power Transmission 
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High precision, 
extremely rug- 
ged, compact, 
simple, fully enclosed, pro- 
tected against dirt or dust 
whether engaged or disen- 
gaged. Generous safety fac- 
tor above rated capacity, for 
momentary shock loads, 








er of the 
h. With 
ireasureét!. 
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in five | "ROW ALL YOUR SCRAP INTO THE FIGHT! 


THE RIGHT DRIVE FOR EVERY JOB 





A machinery clutch ...com- 
pact, rugged, extremely sim- 
ple, fully enclosed for pro- 
tection against dust or dirt. 
Convenient one point self- 
locking adjustment. Suitable 
for a wide variety of light 
machinery applications. 





BUY MORE WAR BONDS! 


Friction disc type, adapted for 
general power transmission 
service as well as many types 
of machinery applications. 
Rugged, simple in design, 
easy to adjust and maintain. 
Widely used on machinery 
subjected to severe service. 


Friction Dofige Expanding or Dodge Split 
Clutches Ring Friction | Dodge Solid Friction Clutches 
Clutches Friction Clutches 


For severe, continuous power 
transmission service on big 
installations. Particularly suit- 
able for large shafts operat- 
ing at slow to medium speeds. 
Split construction permits eas 

installation on shafting at 
ready in place. Parts inter- 
changeable for replacements. 
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GET THE MOST 
FROM TOOLS 


Mathias Klein & Sons 


T takes tools —lots of them—to win a mecha- 

nized war. Every pair of pliers—every wrench 
—every hand tool that is broken on the home 
front is a break for Hitler. 

To aid experienced electricians and mechanics 
to get the most out of tools—to help train green 
hands, too—Mathias Klein & Sons have pre- 
pared a pocket-size guide containing valuable 
information on the care of tools and suggestions 
for their safe use. This is a contribution we are 
making to aid fighters on our industrial front in 
securing the long life and satisfactory service 
that is built into the quality tools they use. Mail 
the coupon below for your copy. 


PLIERS AND OTHER TOOLS hi 
AND EQUIPMENT FOR GOOD 
WORKMEN EVERYWHERE 


3200 Belmont Avenue, Chicago, Illinois 
Gentlemen: Please send me without charge a copy of the booklet “Long Life to Tools.”’ 
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The Seattle branch of J. E. Haseltine & 
Co., has taken over several of the hard 
ware and tool lines carriod by the firm in 
Portland, according to J. H. Tadlock, mam 
ager. Among the recent additions, he 
said, are flexible shaft grinders, grinding 
wheels and files. 











Thirteen Distributors 
Named by Lubriplate 


Appointment of 13 new distributors 


| to handle Lubriplate lubricants was 


announced last month by the Fiske 
Brothers Refining Co., of which Lubri- 
plate is a division. 

The distributors are Alamo Iron 
Works, San Antonio, San Angelo, 
Brownsville, and Corpus Christi, Tex.; 
A. Y. McDonald Mfg. Co., Dubuque, 
Iowa; Brady Supply Co., Elmira, N. Y.; 
Kentucky Mine Supply Co., Harlan, 
Ky.; Kennon Bearing Co., Orlando, 
Fla.; Smith Oil Compounding Co, 
Rock Island, Ill.; W. C. Landon & Co, 
Rutland, Vt.; Richards Equipment Co, 
Waco, Tex.; Cooley-Wright Mfg. Co, 
Waterbury, Vt.; Hornsby Heavy Hard 
ware Co., Wichita Falls, Tex.; Lowry 
Electric Co., Williamsport, Pa.; Oliver 
M. Dean & Sons Co., Worcester, Mass. 
and Williams & Wilson, Ltd., Windsor, 
Ont. 


Pidgeon-Thomas 
Wins Army-Navy "“E” 


Pidgeon-Thomas Iron Co., Memphis, 
Tenn., has been awarded the Army: 


| Navy “E” flag for excellence of per 


formance in filling Navy production 
contracts. Mayor Walter Chandler was 
chairman of ceremonies. 

Posting of the colors was done by the 
“Color Guard” Naval Training Station. 
The presentation was made by Capt 
Frank Liftin, U. S. Navy (retired), 
and accepted by Phil Pidgeon, presi 
dent. Presentation of employees “E” 
pin was by Brig. General W. A. Daniek 
son, Army Depot, and acceptance fot 
employees was by John C. Patzsch 
plant superintendent. 




















SIOUX is playing a vitally important role by 
supplying the nation’s victory production plants — depend- 
able, accurate, and efficient tools with which to speed up 
production. 


SIOUX engineers are developing and applying ad- 
vanced design and operation principles to our wartime 
Production. Write for details and discounts. 


STANDARD THE ae WORLD OVER 


— 


< 
f 
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For Quick, Safe Connections, on 
All Types of Pneumatic Tools 


"AIR KING" Couplings furnish an excellent example of the every-way practi- 


cability of DIXON design and construction. Widely used in riveting, chipping, 


tamping and other pneumatic tool service, they insure speed in connecting 


and disconnecting and absolute efficiency and safety under all indoor or 


outdoor conditions. 


“AIR KING" 


QUICK-ACTING, UNIVERSAL TYPE 


HOSE COUPLING 


With Patented Auxiliary Locking Device 


“twist of the 
Locking heads of pipe and hose 


Quickly connected by a 
wrist’. 
ends all one size, regardless of |.P.T. or 
hose size. Locking ears are strong, integral 
extensions of locking head. Shanks of hose 
ends and 
smoothly finished. A patented auxiliary lock- 


are long, amply corrugated 


Sold Only in Accordance With 





Male |.P.T. Pipe End Hose End 


Also made Female |. P.T. Pipe End 


ing arrangement provides absolute safety for 
services involving extreme pressure or vibration. 
Each locking head tested on a 'go-and-no-go" 
gauge to assure a perfect fit with all other 
“AIR KING" heads. 


Sizes: Male and Female Pipe Ends, '/,"' to | 
Hose Ends, %"' to |" 


Our Established Distributor Policy. 


pe @ doz, 


a’ 7-'S Da’ see came On O10 08 = Op OC OD 
Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO: BIRMINGHAM -LOS ANGELES: HOUSTON 
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Burkholder Elected 
President of Ahlberg 













F O. Burkholde1 C. W. Pearsall 

Fred O. Burkholder has been elected 
president of the Ahlberg Bearing Co., 
Chicago, to succeed the late C. J. Ben- 
der. At the same time C. W. Pearsall, 
general sales manager, was elected vice- 
president. 

Mr. Burkholder joined the Ahlberg 
sales force in 1915. After serving as 
manager of several of the company’s 
branches, he was made sales manager 
in 1926, and in 1928 was elected vice- 
president. 

Mr. Pearsall joined the firm in 1919 
as a sales representative at the Chicago 
branch. Shortly afterwards he was 
transferred to the Philadelphia branch 
where he became branch manager. In 
1927 Mr. Pearsall was placed in charge 
of distributors’ sales at the Chicago 
factory, and in 1941 was appointed gen- 
eral sales manager. 


Peak in Production 
Expected in September 


Peak war production will not be 
reached until September or October, 
despite the fact output has slackened 
in some war goods, reports American 
Machinist. It is true, the magazine 
states, that the program has been cut 
back in certain items particularly in 
ordnance, but this slowing down will 
be more than offset by the substantial 
acceleration in manufacture of airplanes 
and in the building of ships. 

For war the federal government spen! 
over six billion dollars last month and 
by fall, expenditures should rise to 
more than nine billions a month, the 
article continues. War officials are wor- 
ried because curtailment in operations 
of some plants, such as tank factories, 
may give the impression that the heat 
is off production. That isn’t the case. 
So far as the overall program is com 
cerned, the pressure to get out more 
stuff is being put on more than ever 
before. 

Ordnance output has been sliced 0§ 
bring it into line with the reduced 
materials available. This action ha: 
resulted in a large number of ordnance 















—— 


ll 


cted 
Co., 
Ben- 
‘sall, 
vice- 


berg 
y as 
any’s 
lager 
vice- 


1919 
icago 

was 
ranch 
r. In 
harge 
icago 


| gen- 


4 


ot be 
tober, 
kened 
erican 
gazine 
an cut 
rly in 
n will 
tantial 
planes 


t spent 
th and 
jse to 
th, the 
re WOI- 
ration: 
stories, 
ie heat 
e case 
is con 
t more 
in ever 


JOHNSON 
General 


Purpose 
BRONZE 


BEARINGS 


Ca talogue 


.. . listing and describing 
the most complete stock 
bearing service available 
is yours for the asking. 
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OCK SIZES 


@ The day of “Specials’’ is passing. Manufacturers of 
every line of products are finding that stock sizes are 
easier to get . . . cost less to buy . . . and in an item like 
Johnson General Purpose Bronze Bearings, they deliver 


greater performance. 


Johnson Bronze distributors are providing a real 
service to war plants now . . . and building an excellent 
postwar market with Johnson General Purpose Bear- 
ings. From our stock list of over 850 sizes they are able 
to fill practically all orders . . . with reasonably good 
deliveries. Special features like oil grooves, slots, holes 


are quickly and economically added. 


Why not test this market in your territory? Compare 
the requirements of your customers with our stock list. 
See for yourself the opportunities offered in today’s 


market . . . the possibilities for your postwar sales. 
Write TODAY. 


The 
MOST 
COMPLETE 
SLEEVE 


geagiNc HEADQUARTERS 
NEW CASTLE, PA. 














STRONG 
LINKS 


in the world’s greatest 
production 





schedules 





Almost overnight, Ameri- 


tt 


ers have achieved stupendous 


can industrial manufactur- 


production records that make 
the Axis shudder. Strong links 
in reaching the world’s greatest 
production schedules are men, 
machines and equipment. 

Herc-Alloy Steel Chain with the 
patented “Inswell” electric weld 


is helping America maintain 


ay 
GA 


these fast schedules by provid- 
ing safety and efficiency in the 
transportation and handling of 
materials. Fabricated from a spe- 
cial analysis heat treated alloy 
steel, the short, stubby links 
bridge square corners without 
gouging or kinking. Write for 
the facts on Herc-Alloy Chain, 


today. Descriptive catalog No. | 


44 will be sent on request. 


: TI BRRG i, LO'/ 


-STEEL CHAIN 


* * 
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INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 


* 


McKINNON 


* 


COLUMBUS- 


* 


CHAIN CORPORATION 


(Affiliated with Chishoim-Moore Hoist Corporation) 


120 FREMONT AVENUE, TONAWANDA, NEW YORK 


BRANCH OFFICES: NEW YORK 


e CHICAGO -e 
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CLEVELAND! 


plants being transferred to manufac. | 
ture of other products needed more 
badly. All but a few of these factories 
already are running at capacity, having 
been changed over at record speed. The 
fact is that ordnance production is ris. 
ing and will continue upward to a high | 
mark late this year. It then is expected | 
to stay at that level. 

Shipping is the bottleneck in war 
production calculations. There is bound 
to be a piling up of goods in the 
months ahead. If the United Nations 
should gain mastery over the submarine 
and reduce ship sinkings considerably, 
production schedules of some war items 
would be stepped up sharply. The 
amount of equipment lost by ship sink- 
ing by submarines is not of alarming 
proportions. Most important factor 
resulting from the squeeze in shipping 
tonnage is the limitation on what can 
be done in production. 





White-Collar Workers 
Used on Night Shift 


A special night shift, from 6 to 1] 
P.M., Monday through Friday, has 
been instituted at the Bridgeport, 


Conn., plant of Jenkins Bros., to attract 
white-collar workers already 1 
in the daytime. 

Adoption of the plan has proven a! 
huge success, according to Bernard J. 
Lee, vice-president in charge of manu- 
facturing. 

“These men are bankers, brokers, at: 
torneys, business executives, salesmen, 
and bookkeepers,” said Mr. Lee. “Many 
of them have brothers or sons in our 
armed forces, and they realize the vital 
importance of our valves in the ship- 
building program. They are motivated 
by patriotism, a sincere desire to share 
in the war effort on the production 
front.” 





Accounting for most of the industrial o 
tivity at Barker, Rose & Kimball, Inc. 


mira, N. Y., are Ed Whittenhal!, A. & 
Vrooman, and M. G. Kimball, manager, it 
dustrial sales division. 
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Like the wear-resisting teeth of a VICTOR Hack Saw 
Blade, there’s plenty of real bite and power in 
VICTOR’S 1943 advertising campaign. 

The VICTOR story reaches more than a quarter 
million hack saw users. It reaches prospective buyers 
in your best war work areas. Iron Age, American 
Machinist, Modern Machine Shop blanket the metal 
working field. Broad industrial penetration is added 
by Factory, Mill & Factory, Industrial Equipment 
News and Purchasing. Specific industry publications 
such as Aero Digest, Marine Engineering, etc., cover 
their fertile fields. 

In this campaign, the famous VICTOR brand 
name on ‘“Moly”* High Speed and on Unbreakable 
Special Flexible Blades is stressed, kept steadily and 
with even greater prominence before the war work 
and priority buyers of hack saw blades. In this way, 
VICTOR strengthens the hand of its existing group 
of distributors, and will attract more customers to 
their list. 


VICTOR 


SAW WORKS, INC. 


MIDDLETOWN «© NEW YORK 


*T. M. Reg. — Blades bearing the name" Moly” are made only by Victor 
Sew Works, Inc. and affiliated companies. 


Manufacturers of VICTOR Hack Saw Blades, Frames and Band Saws 
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J. Milton Goff, Head 
Of E. M. Dart, Dies 


J. MILTON GOFF 





J. Milton Goff, president and director 
of the E. M. Dart Mfg. Co., Providence, 
R. [., died at his home in Cranston, 
R. L, April 29, at the age of 67. 

Mr. Goff was born in Providence 
Sept. 9, 1875, and had lived in Crans- 
ton for 34 years. He had been asso- 
ciated with the Dart company for 45 
| years. 


9M Absasive Specialty items } At the time of his death, Mr. Goff, 
in addition to being president and di- 


are “production ammunition" that 
are making jobber sales today. | rector of the Dart company, was secre- 
These 3-M Abrasive Items offer | tary and director of Dart Union Co.. 
important production short cuts. | Ltd., Toronto; director and a member 
| 
} 





Designed specially for high-speed of the executive committee of the 
finishing and polishing of irregular United Wire & Supply Corporation, 


surfaces and hard-to-get-at areas, Cranston; trustee of the Hall Library, 


thenbate Gath 3-M Specialty Rome = ty , | Cranston, and president of the Goff 
Spiral Wound Strips — lS | | | Gathering Association, Rehobeth, Mass. 
(Smoke Hole Cleaners) _— | He is survived by his wife, Gertrude 
Once you introduce an account | R. Goff; a son, Milton L. Goff, two 

to time-saving 3-M Abrasives, } | grandchildren and one sister. 


their outstanding performance and 
high quality will make steady 
repeat customers for you. 


Weller Celebrates 


Your best assurance of making ; 
sales is having a stock of all of | 40th Anniversary 


these specialty items on hand. 
Check your stock today and be | Considering it important, even in 
sure you have the complete line. | - | war time, to keep his firm’s name before 
the public, H. P. Weller, head of the 

é Weller Supply Co., Erie, Pa., last 
month celebrated his 40th anniversary 
in business by employing a seven-col- 











Three-M-ite Cloth Pyramid 
“Dic Selo kk kk 



















ay Dise Sef umn advertisement in the Erie Daily 
se AA PRODUCTS AlDiNG ae ee eee . 
3 MS paaseeeenn Times. Filling the eighth column on 





the page was a story tracing the history 
of the firm, and across the entire page 
was a large headline reading: “H. P. 
Weller Supply Company Marks 40th 
Anniversary.” 

Featured in the advertisement were 


aint Pau. Winnesota FIBRE PACKING 2 Re 
Ss: Pm ieniene photographs of the company’s original 
Branch Offices quarters in 1903, the building it oc 


BOSTON + BUFFALO + CHICAGO + CINCINNATI + DETROIT + GRAND RAPIDS - HIGH POINT cupied in 1923. and the present estab- 
LOS ANGELES - MEW YORK + PHILADELPHIA + SAINTLOUIS + SAN FRANCISCO - SEATTLE . 


f - ABRASIVE PAPER and CLOTH PRODUCTS 


SCOTCH” TAPES 
MINNESOTA MINING & cous 


WA ond SEALER 


MANUFACTURING CO, [wre on cumome conrone 


CUTTING end FINISHING COMPOUND 














lishment. Also featured were a list of 
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STEEL LOOMS LARGE 


—on the plan-boards. ** 
of your customers! 


” 


ector 
ence, 
iston, 


ember 
{ the 


brary, HAT place will steel have in your after-the-war 
Goff business? ... 
Mass. You'd know, if you could witness the after-hours ; ‘ . ; 
rtrude “shirt-sleeve sessions” at mills, fabricating shops and techniques. It’s natural for them to turn to steel in 
two other industrial plants in your community. What do their forward-looking plans, because no other ma- 
they talk about, these design engineers, plant mana- terial can do so many jobs so well! 
gers and maintenance men? Sure, the main toy When the great day of peace comes, U-5S-S Steel 
their war job—how to do it better. But there's an- Products will be ready to help you make your cus- 
other topic, close to their hearts. They’re beginning tomers’ plans come true. In the meantime, we are 
to chart the course of their future peacetime activities using our industrial advertising to maintain national 
. and the versatility of steel is helping them find the preference for these products—and improving the 
— answers to many of their planning problems. products themselves through U-S-S Research. 
he fore They'll use steel for plant improvements that will Now is the time for you, too, to chart the future 
of the increase production and lower costs. Steel to mod- course of your business and open the way to better 
last ernize their products and widen their markets. Steel profits by planning to stock more U-S-S Distributor 
versary to help them take advantage of better fabricati Products. 
en-col- 
Daily 
eh U-S-‘S DISTRIBUTOR PRODUCTS: 


history 

e page Merchant Bars - Plates - Floor Plate - Steel Sheets 

H. P. Stainless Steel + Fence - Structural Shapes + Other Steel Products 
= 40th 


«i, She 

CARNEGIESILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
u a COLUMBIA STEEL COMPANY, San Francisco 
origina TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 
Ex b United States Steel Export Company, New York 
t estaD 
1 list of 
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It is impossible to incorporate in one bearing alloy.all the 
physical characteristics needed to meet all possible“wagking 
conditions. Average conditions call-for good resistance to com- 
pression plus excellent anti-frictional.qualities. Und@s extreme 
conditions some of the anti-friction qualities must be’ sacrificed 
to obtain either malleability or hardneés. Insist on a, bearing 
metal that has been “alloyed” for your cular application. 













































HEAVY 
LOADS 


Fade . = 


NEW BULLETIN 


Write for FREE 8-page bulletin which 
gives many helpful hints on how to keep 
bearings on the job and shows what 
bearing metal to use where. 
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the companies whose products the firm 
handles. 

The history of the firm is marked by 
a series of ups and downs. “Starting 
from seratch” was literally true in the 
case of the Weller Supply Co. With a 
second-hand typewriter. a chair and a 
desk that wasn’t paid for, Mr. Weller 
launched his 1903 
by selling soap for industrial use. He 
and his wife cut, wrapped, labeled and 
packaged a each night 
bright and early the next morning, Mr. 
Weller would make the rounds on his 
bicycle selling i. , 

In 1907, offered the use of a build; 


business career in 


supply 


ing without rent, Mr. Weller started toe 


expand, taking on several new indus 
trial lines. The move was followed by® 
a steady expansion until 1929 whyfh 
things crashed. As industrial plants 
the list of 
lected bills mounted. 

The Mr. 
Weller says now, when he was threat- 
$45 which he 


But, as conditions im- 


closed their doors, uncol- 


low point was reached, 
ened with a law suit for 
could not pay. 
proved so did the Weller business, It 


was a long road back, what with pay- 


ing long outstanding bills, and adjust- 
ing operations to the post depression 


business, but in the late 
‘thirties, Mr. Weller was rewarded by 
liquid con- 


concept of 


again seeing his firm in 
dition. 


Globe Opens Branch 
At Cedar Rapids, lowa 


Globe Machinery & 
Des Moines, taken a major 
forward in improving service for its 


Supply Co, 
lias step 
customers in the Eastern fowa territory 
by opening a branch office at 205-209 
Third Ave., S. W., Cedar Rapids. Both 
the new branch and the recently issued 
1000-page general catalog are part of 
Globe’s effort to render greater service 
to war industries during the celebration 
of the firm’s 50th anniversary. 
Officials of Globe thoroughly can- 
vassed the Cedar Rapids territory, con- 
ferred with their sources of supply and 


and 








Globe’s new Cedar Rapids branch whic 
is already proving an asset to the wa 
effort by providing quicker service to Cu® 
tomers in the Eastern Iowa territory. 
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THESE TAGS ARE DOING 
WAR WORK 


Machines on war work must be kept running. . . 
tunning continuously at highest speeds. Proper lubrica- 


tion, therefore, is the No. 1 essential. Ma- 
chine builders all over the country have 
found that LUBRIPLATE lubricants keep 
the machines they build running better than 
any other oils or greases. That’s why they 
put tags on them, telling machine users to 
lubricate with LUBRIPLATE. 


As thousands of machines pour into in- 
dustry, shop foremen, plant engineers and 
purchasing agents see these tags and send 
the attached post ¢ard to us inquiring 
the name of the nearest LUBRIPLATE 








AGAINST FRICTION 











dealer. We immediately notify him of a “sure-sale” on a 
given machine, thus opening the door for him for repeat 


ON GUARD 


sales, sales for LUBRIPLATE on other 
machines in the plant and for other mill 
supply lines he carries. Many new accounts 
are thus opened. 

LUBRIPLATE lubricants are doing a 
wonderful job in speeding war production. 
They prevent rust and corrosion, reduce 
friction, and definitely prolong the life of 
bearings. By introducing LUBRIPLATE 
lubricants to new users, these tags are doing 
an important war work. Write for Dealers 
Proposition, 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


NEWARK, N. J. 


a FOR THE 


SINCE 1870 


i ee ee NEAR You 


TOLEDO, O. 




































































8 of many available shapes 


Ford devotes its entire attention to Catalog showing many shapes and sizes 
the one job of making better rotary sent on request. M. A. Ford Manufac- 
filing tools. turing Company, Inc., 742 W. First St., 


Davenport, Iowa. 


Special methods produce hard biting, 


fast cutting tools that stay sharp longer Ground Cutters — miniature milling 
—and stand up longer. cutters of high speed steel, ground from 
Because neither hand cut files nor solid after hardening. Perfectly bal- 
ground cutters are all purpose filing anced. Can be resharpened many times 
tools, we make both types. to original keenness. 
Each has its specific applica- 1% Rotary Files—hand cut from 
tions. If in doubt, consult our : aA a special grade of high speed 
engineering department. f Ys steel. Scientifically heat treat- 
Look into this complete line. a ed after teeth are cut. 


THE MARK OF A GOOD FILE 


FOR 














GROUND CUTTERS|Z |ROTARY FILES 


















talked with many of the'r customers 
who would be benefited by a closer 
source of supply before taking this 
step. While only in operation since 
February, the firm already has received 
many expressions of appreciation from 


| established customers as well as from 


new ones, asserting that the added 
facilities are helpful in keeping pro- 
duction up to the highest  pos-ible 


} degree. 


Head of the new branch office is C. 
R. Hall who has been with Globe for 
15 years. coming up through the or. 
ganization by promotion until, prior to 
his new post, he was assistant sales 
manager and manager of the machine 





On the trained staff at Cedar Rapids are 
left to right: Branch manager, C. R. Hall, 
Pearl Van Kuren, Jeanne Hall, J. B. Ort 
lund, C. J. Hiegel, George Metcalf, Max 
Morgan and Frank Diehl. 


tool division. J. B. Ortlund who has 
been with Globe in Des Moines for 
30 years is the branch’s city sales 
man. 

C. J. Hiegel is the traveling repre 
sentative with headquarters at Cedar 
Rapids. He is a native of Cedar Rapids 
and knows the surrounding territory 
well. Max Morgan is the store sales 
man and was transferred from Des 
Moines. George Metcalf and Frank 
Diehl, both experienced hands, are re 
sponsible for the filling, packing and 
shipping of orders. The book work at 
Cedar Rapids is in the hands of Pearl 
Van Kuren and Jeanne Hall. 
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Courteay American Hoist & De 


An unusual action shot showing rigge# 
at Shasta Dam tightening wire rope clip 
with a power wrench as they prepare © 
replace one of the main train cables. 
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ye RUBBER 


“CRITICAL | 
WAR MATERIAL | 


UNTIL WE 


\ BLAST THE 
‘SAPS 





This Display prominently displayed in our Main Office is seen by everyone that enters 


RUBBER is still a critical war material 
..- but it is NOT extinct for essential purposes 


A few months back the usual normal source of supply 
of Crude Rubber was given a severe jolt. The Rubber 
Industry responded instantly to meet the new condi- 
tions. Its achievements under the tremendous load of 
responsibilities to the War Conditions have been mar- 
velous and ranks high with the progress made by any 
other Industry. Quaker kept right in step with these 
changing conditions. 

Rubber is still scarce and must be used cautiously. 
But it is not EXTINCT. The Government has placed 
definite restrictions on its use. The needs of the various 
Departments of the Government and War Plants must 

met and for such purposes, rubber products are 
available. For needs of this kind, Quaker naturally gives 
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Buy More War Bonds and Stam 





NEW YORK 
Western Territory 


QUAKER PACIFIC RUBBER COMPANY 
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the first preference. You would not want it otherwise. 


Many a Distributor plays an important part in sup- 
plying Industrial Rubber Goods for essential War 
Plants. Quaker is proud of the part we are performing 
in keeping our Distributors supplied with available 
quantities of Industrial Rubber Products. 


Many Government regulations are being issued 
these days. At least one Quaker representative is in 
Washington constantly. All Distributors, including, of 
course, those handling the Quaker line, are invited 
to consult with Quaker whenever Industrial Rubber 
Goods are involved. 


If there is a way to get it done, Quaker will do it. 
ps 
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How many “mental sit-downers” 
have you in your organization ? |; 


“In every factory and store, among office 
workers and salesmen, costly ‘sit-downs’ have 
been going on for a hundred years—mental 
sitdowns”, says Craig Davidson. “Commands 
to do thus and so have met with mental sit- 
downs which have been just as effective in 
blocking production and sales as any physical 
sit-down that ever stopped an assembly line.” The Norton Co., Worcester, Mass., re- 
cently received its second star for excel- 
lence in production. The ceremony in con- 
nection with the third award was held 
during a concert by Sigmund Romberg in 
the Municipal Auditorium. Left to right in 
the photo are Leonard R. Cutler, Alfred R. 
Messier, George N. Jeppson, president; 
Howard W. Dunbar, vice-president; Capt. 
Gordon C. Hall; Aldus C. Higgins, chair- 
man of the board; Harold M. Holdredge; 
Andrew 8B. Holmstrom, vice-president; 
Harry E. Howard, Peter J. Styffe, and Rob- 


ert H. Hunter. » 


“That is one reason why this book,” he goes 
on, “should be useful to any man whose job is to 
get other men to do their work right. It should 
visualize for him what causes mental sit-downs 
and what to do about them.” 


Getting Things 
Done 


in Business 
By EVERETT B. WILSON A practical set of sugges- 




























































a tions to executives giving Survey Shows Crisis 
Director of Porto Rican Trade Council. : : . 
Formerly Assistant Director of Personnel, detailed directions for get- I M. Cc . 
Kroger Grocery and Baking Company ting employees to do their n anpower oming 
a jobs as management thinks | r 
Second Edition, $2.50 they should be done. } “We were slipping and*now we are 
| sliding into a real manpower crisis,” : 
“An executive's success depends squarely on two points: whether he has good ideas and . ; , u 
ener pat y poner | - - | according to a War Manpower Con- 
whether he can get his ideas actually and properly used.” This book deals with methods aps ficial i eis te 
of getting your ideas used efficiently. It tells how to get policies, plans and instruc- mission official quoted by factory Man Ss 
tions carried out as they were designed to be agement and Maintenance in its May h 
Have you seen the carried out. It is in effect a working manual | jssue., 
y ie —, =o ae secure effec- A survey of the manpower picture 
. . ‘ ive and intelligent cooperation. a . 
Revised, Third Edition . . ’ points out that unemployment hit an C 
° 9 . “irreducible” 1,000,000 in March, while 8 
Hutchinson's Gives you many | factory employment climbed to a new k 
. . all-time peak of 16,000,000, the maga- t! 
STANDARD HANDBOOK practical ideas on: | * g 
| zine reported. 
FOR SECRETARIES —What are the real reasons why subordi- “Despite pronounced local  varia- V 
nates disregard instructions? = | tions,” the article continued, “there is t 
616 pages, 6 x 9 —What can be done to get instructions car- | : 
2.95 ried out efficiently? | no shrugging off the over-all mathe: s 
$2. —What are the disadvantages of driving? | matics of 1943 manpower requirements. c 
AN you depend on your secre —How can you improve subordinates’ at- The total labor force, now at a record : 
tary to handle any assignment titudes?P high above 60,000,000 (including the ( 
a deen “Erlich? = —How can you really check performance? military) must be stretched to an esti , 
you depend on_ her nglish ?— ses * ary ‘ s >stl- 
smooth and efficient handling of —How can you criticize subordinates effec- ated 65 500.000 by tl 1 of thi 
people? Here is a new book that tively P e matec 9, JUU, xy the end o us I 
spells better results in all work of —How can you develop responsible sub- | year. Those 5,000,000-odd must be 
the secretary. Placed in your secre- dinates? ’ . 
tary’s hands it will be invaluable HH nates di £ alibis? drawn from among people who _ have ‘ 
in assuring the correctness of corre- —tfiow can you dispose of alibis a i = —_ - 
spondence, in eliminating error, in —What is the technique of developing en- he speed worked hefore. (Thi allow . t 
promoting good relations, in provid- thusiasm ? incidentally, for a shrinkage of 1.500, 
ing a wealth and variety of infor- . . | ° 7 ° _ I 
mation that will enable her to handle —How can you guard against troubies of 000 in wholesale and retail trades.'700- : 
— al work with more jealousy? | 000 in construction, and 300.000 ° in ; 
, Examine this book for 10 days finance, service and _ miscellaneous 
trades.) ‘ 
SEND THIS McGRAW-HILL ON-APPROVAL COUPON ‘Meanwhile Selective Service will F 
McGRAW-HILL BOOK CO.. Inc., 330 W. 42nd St.. N. Y. €. withdraw about 3,400,000 men from 
Send me the books checked below, for 10 days’ examination on approval. In 10 days I will pay for the civilian life. The manufacturing indus- | 
— see few cents postage, or return them postpaid (We pay postage on orders accompanied by tries will contribute a goodly share of } 


these while facing, at the same time. 
the necessity of boosting their total 
employment to 18.600.000. It is still 
a safe rule of thumb that the average 
industrial employer will lose, in this 
Address .....055. ; JochtsSciumaese MD nox tieetio ure reacties ee re vear’s draft. a number of men equal 
to all previous withdrawals. 

“A really startling figure (still kept 


_] Wilson—Getting Things Done in Business, $2.50 
() Hutchinson—Standard Handbook for Secretaries, $2.95 


Name 





City and State anes e . 246 bnedscies seeeued Company .... sawe ..—FMS-6-43 
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Industry sometimes makes the same error— 
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HIS may be something that can 

happen only in a cartoon. But 
in real life the same kind of mis- 
take is made every time the pipe 
selected for any given service is 
heavier than it need be. 


Suppose, for instance, a job 
comes up in a plant calling for 
8-inch pipe. It probably wouldn't 
be piping up a stove, but if it were, 
the choice would be stove pipe... 
because stove pipe always goes 
with stoves. On the other hand if 
that 8-inch pipe were for high pres- 
sure it would be carefully selected 
on a basis of proper wall thickness 
. . » because careful calculation 
goes with extreme conditions. 

But if the requirement fell in the 
broad middle zone—if it simply in- 
volved water, gas, air or exhaust 
steam—isn’'t it a fact that the first 
thought would be just plain 8-inch 
pipe, meaning “Standard Thick- 
ness” pipe? If that was the final 
thought the plant would be using 
pipe which has a rated bursting 
strength of more than 3000 lbs. per 
sq. inch! 


| MAY BE WRONG, BILL, 
BUT THAT PIPE LOOKS JUST 
A TRIFLE HEAVY TO ME !? 





The point is that Taylor Spiral 
Pipe covers this great middle 
ground where pipe size—rather 
than pipe rating—too often rules 
selection. Admittedly Taylor Spiral 
is too light for extreme conditions, 
but on the other hand it’s just about 
right for a large percentage of the 
requirements ordinarily assigned 
to standard pipe. It weighs only 
about half as much as the heavy 
pipe it replaces; costs, in most 
cases, about half as much installed. 

So when you recommend Taylor 
Spiral Pipe you not only save dol- 
lars; you also save steel. Switch- 
ing to Taylor Spiral Pipe for serv- 
ices like those listed here is made 
easy by the complete range of 
sizes and wide variety of fittings. 
Thicknesses range from 18 to 6 
gauge; sizes from 4” to 42”; joint 
lengths up to 40 ft. All types of 
end joints and couplings, all kinds 
of fittings and specials or fabri- 
cated assemblies, are produced 
by Taylor Forge, assuring a com- 
plete service and undivided re- 
sponsibility. 


TAYLOR FORGE & PIPE WORKS, General Offices & Works: Chicago, P. O. Box 485 
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NEW YORK OFFICE: 50 CHURCH ST. @ PHILADELPHIA OFFICE: BROAD ST. STATION BLDG. 
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SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 

@ Low Pressure Steam and 
Air Lines. 

@ Steam and Diesel Exhaust 
Lines. 

@ Vacuum and Suction 
Lines. 

@ Blower Piping. 

@ Sand and Gravel Lines. 

@ Industrial Gas Lines. 

@ Oil and Gas Gathering 
Lines. 

@ Swing Pipe. 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines. 















































































METALITE 


VIRTUALLY HANDED TO YOU 


You CAN GET DEFINITE PROOF of how these Metalite Cloth 
“gadgets” will speed up, improve and cut costs on bothersome metal 
sanding jobs. Just call us up; we'll get on the job promptly. 


The more difficult and time wasting your operations are now, the more 
these little ingenious devices, used on your own portable or flexible 
shaft tools, will astonish you with the ease and speed with which they 
zip through them. 


They are absolutely revolutionary in the way they remove burrs and 
tool marks along edges and from concave areas; polish channels and 
fillets and into corners, clean up sidewalls and bottoms of dead-end 
holes. Their resiliency insures a beautiful finish following up Mounted 
Points and Wheels. These are mere hints at their versatility. 


From among the hundreds of shapes, sizes and grits we'll be glad to 
demonstrate personally on those very jobs that up to now may have 
held up the line. Just phone us. 


Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, 
Grand Rapids, High Point, Indianapolis, Los Angeles, 
New York, Philadelphia, St. Louis, San Francisco, Tacoma 


\ 
an 


re A 





By the way, have you sent for this new pocket size 
booklet, “Blue Print for Faster, Better Produc- 
tion”? It shows all the “gadgets” in use and lists 
A their prices. Your customers would welcome a copy 
et or two. 


This offer good only in U.S. A. 


BEHR-MANNING - TROY, N. Y. 


DIVISION OF NORTON COMPANY 


ALSO RELIABLE COATED ABRASIVES SINCE 1872 
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secret) is the contemplated total num 
ber of those who will be deferred fog 
occupational reasons other than agre 
cultural. It is very. very small. As q 
matter of fact, it is probable that be. 
fore the year is done? Selective Service 
wi'l be dipping into the 8.000.000 men 
of military age who heretofore have 
been considered (for minor reasons) 
physically unfit for military service, 
The immediate factor which wi!l bring 
the crisis to a head, however. will be 
the drive for 3.500.000 farm workers for 
temporary summer work.” 

In the face of these figures. the Fae 
tory survey found no public or private 
agency which dared predict anything 
but a generally critica! 
shortage. Individual companies and 
communities may escape the worst of 
it. the report states. Some, in fact. will 
face surpluses of a temporary nature, 
Shutdowns wi'l occur due to lack of 
materials and cancellat'on of contracts, 
Much rescheduling is inevitable. De 
sign changes. based oa performance of 
armaments in the field. wi'l close whole 
plants. But these things won't greatly 
affect over-all national totals. They 
can't. For 1943's war production sched 
ule. we are reminded. is 40 percent 
greater than 1942's. 


manpower 


Ridge Tool Co. Moves 
To New Plant at Elyria, O. 


The Ridge Tool Co. has increased its 
factory space five fold by moving to a 
new plant in Elyria, Ohio. The firm 
formerly was located in North Ridge- 
ville. 

A feature of the new offices is a 
large mural, 22x3-ft.. in the reception 
room, painted by Glenn Shaw. It de- 
picts the uses of Ridgid tools in many 
industries. 





New to the territory, James C. Crosby 
(rizat) is being shown the ropes by C. I. 
Link, district mancger of the Brightboy 
Industrial Division of Weldon Roberts Rub 
ber Co. Mr. Crosby's district will cover 
the states of Minnesota, lowa, South Da 
kota, Nebraska, Kanscs, Oklahoma, Ar 
kansas and Missouri. 
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7 YOU PROFIT MOST: When the TAPS your customers buy com- 


eption 
phe: bine a high degree of accuracy with the RUGGED tool strength 
that is built into them by WINTER craftsmen. This “Know how” 
is a guarantee of satisfactory tool service. Customer satisfac- 


tion for you too. 


N.B. You Mill Supply salesmen might be able to help a 
customer on some tapping problem if you had one of our 
Tap Data booklets in your pocket. It is small, brief and 
free for the asking. 


A Division of THE NATIONAL TWIST DRILL & TOOL CO., Rochester, Michigan 





inter Brothers 


COMPANY r¥> Wrentham, Massachusetts, U.S.A. 








STEFLED for the 
Knock-out Drive 








“ALLE 


like our spearhead commanders, are steeled to the show- down tests 
of men and metal. For combat machines and production machines, 
Allen is pushing enormous output into the hands of its Distributors. 
ALL the volume that we can produce goes to, or is billed through, them. 
This unprecedented production of hollow screws upholds the place 


of the Allen Distributor as key supplier of mill items, — exclusive 





supplier of “Allens”. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, : ; ‘ ‘ CONNECTICUT, U.S.A. 
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Marshall-Wells Installs 
“Get It Back File” 


Roy D. Smith, manager of indusirial 
sales at Marshall-Wells Co., Spokane, 
Wash., has established a system of 
handling war industry orders which 
revolves around a “get it back file.” 
Mr. Smith explained the firm’s system 
in this way: 

“In the beginning, the field or other 
department of the customer issues a 
requisition to’ its purchasing depart. 
ment, which is given a_ requisition 
number. The purchasing department 
then calls the distributor for a quota. 
tion, giving this requisition number. 

“Eventually, this develops into an 
order, which assumes an order num- 
ber. This order number is either the 
original requisition number, or, if not, 
is at least referred to in the order 
so that the two are tied together.” 

Upon receipt of the original request 
for quotation with the requisition nun- 
ber, Mr. Smith starts a folder for the 
items covered. If it develops into an 
order and the requisition number is 
the final order number, then it becomes 
the lead number on the folder. If not, 
and a new order number is given, that 
is given the lead and the requisition 
number subordinated, thus: 

R.P.G. —816, Drills 
Quote A112 


the last line being the original requisi- 
tion number. 

Then, everything applying to that 
quotation and order is filed in the 
folder. This includes original requisi- 
tion, all papers pertaining to it, house 
orders, copies of factory — orders, 
acknowledgments, etc. 

The folder then is filed back of 
the customer’s guide card, along with 
all other folders applying to other 
requisitions and orders, the folders be- 
ing filed in numerical order of cus 
tomers’ order numbers. Thus they are 
immediately available whenever any 
question comes up conceming a_ pat 





Roy D. Smith, manager industrial sales, 
Marshall-Wells Co., Spokane, boasts the 
“best industrial crew in the country”, be 
cause, he says: “They do all my work and 
I can trust them.” 
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‘Infringements Will Be Prosecuted 
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a From Stock 
"1 FOR 10” ATLAS & LOGAN LATHES 
Poe 9” SOUTH BEND LATHE 


sition 
12” CLAUSING LATHE 




















(Y" Capacity * Requires 3AT Collet) 9 

({uisi- ' ’ 
r Obsolete AAU Existi 
1 the msiing 
quisi- 
house 
rders, Simpler, more foolproof than other models, PRECISION’S 
a sensational Co-ordinate Cam Principle reduces fric- 
CK O 
will tion to a minimum, eliminating the need for bearings. 
_— “Makes obsolete all existing models” is well founded . . . 
~~ Practical men in the machine shops — the men who know, 
»y are endorse its easier operation, approve ite rugged and long 
a ALSO DELIVERING FROM STOCK lasting construction. For continuous production use there 
. is nothing like the precision Lever-Type Drawbar. 





Your customers who look to you for the best in equip- 
ment will want the PRECISION Lever-Type Drawbar. Write 





or wire us your requirements. Literature and resale dis- 


counts upon request. 


Precision Products are sold only through the Industrial Dis- 
tributor in the United States and Canada ... and advertised con- 


T & Drowbors for 
+ Collet Model 3A y sistently as an aid to the distributor in leading industrial publications. 


ATLAS and LOGAN 10" Lathes 
* Collet Model 480 for new Logon 











sales, isome os Werner & Swomey NS ote 
sts the Bag) « Drover for 7” Seah Men” GENERAL DIE-STAMPING-TOOL COMPANY 
Ap PRECISION COLLET DIVISION . 265 Canal Street, New York City 
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; Pe 
‘le Industrial Distributor is 

more important today than 

s ever before. Industry is de- 
ft. pending on him to supply 


i oe ee the necessary maintenance 
~ } + 
items. 


Ball and Roller Bearings 
are necessary maintenance and repair items at all times and 
much more so right now. 


The 24 hour work day which all essential industries are fol- 
lowing of course means more frequent repairs with little or 
no time to wait for parts. 


Industrial Distributors are the best source for immediate 
service for parts and supplies, therefore, all distributors should 
carry a complete line of ball and roller bearings. 


The Ahlberg line includes all types of Standard Ball Bear- 
ings—Tapered and Straight Roller Bearings, Pillow Blocks 
and the Popular Ahlberg Ground Service Bearings. 





a 4 N 
BEARING COMPANY 
3026 WEST 47th STREET + CHICAGO, ILL. 











AHLBERG 
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ticular order, This, according to Mr. 
Smith, is better than an ordinary method 
of filing where everything is filed under 
the customer's name by date. In such 
a general file. he pointed out. it is 
necessary to thumb through the con. 
tents every time a question comes up, 

Every order is acknowledged so as 
to include: 

(1) Order number, which proves or. 
der was placed and _ responsibility 
accepted. 

(2) That portion ordered from the 
factory or factories is indicated. to- 
gether with factory address, date fae- 
tory promised shipment, method of 
shipment and the distributor’s purchase 
order number to the factory. Thus the 
customer's expediter has everything 
before him and, if he desires to, may 
contact the factory direct. 

The “Get it Back File” is handy to 
Mr. Smith’s desk and also is available 
to any one in his department. 


SKF Names Zisette 
Sales Manager 


Robert R. Zisette has been appointed 
general sales manager of SKF Indus- 
tries, Inc., Philadelphia. 

The degree of mechanical engineer 
was conferred upon Mr. Zisette by 
Yale University in 1921. In September 
of that year he started with SKF. After 
one year in engineering and sales de- 
partments, he became sales engineer 
in the Cleveland office. He remained in 
this position for seven years, then was 
promoted to district manager of the 
Cincinnati office. 

On June 1, 1942, he was promoted 
again, this time to the office of as 
sistant sales manager. 





L 


H. T. Leroux, chief bookkeeper, and Mrs. 
M. L. Gorton, head of accounting depart 
ment, moved upstairs out of the main of 
fice of Machine Tool & Supply Co., Tulsa. 
to make room for additional employees. 
Perched up above the call counter, Mrs. 
Gorton had difficulty handling cash sales 
until she hit upon the pocketbook on ¢ 
string idea. The cash register was moved 
off the counter because too many tra 
sients were tempted to help themselves 
while clerks were back in the stockroom 
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7 Man owes his handiness to his thumbs. It is the thumb that 

oA ts gives grip to the hand. It is the thumb that enables man to 

a master and control physical activity. 

ie The thumb represents the power and capability that sets 

noted man apart from other creatures—so we use it to symbolize 

{ the extra something that distinguishes Thermoid belting 
and hose and other industrial products. 

= The engineers and production experts who build Thermoid 
Industrial Products approach their work with a knowledge 
of end-use problems. Beyond their equations and specifi- 
cations, these men see the millions of tons of material that 
will be carried on a conveyor belt . . . the miles of seams to 
be made with a length of welding hose. 
The Thermoid name on industrial products is proof posi- 
tive to everyone in your Customer's organization—from the 
President down—that the Purchasing Agent is giving 
Production and Maintenance the best that can be had. 
P.S. In line with material conservation, Thermoid has pre- 

1 Mrs. pared a series of bulletins on how to extend the life of 

lepatt- rubber products now in use. You might find them helpful 

xin of to be passed on as reminders to the operating people among 

Tulsa, your customers. Feel free to ask for copies. 

oyees. 

, Mrs. 

a THE THERMOID LINE INCLUDES: Transmission Belting « 

on € F.H.P. and Multiple V-Belts and Drives * Conveyor Belting 

moved * Elevator Belting * Wrapped and Molded Hose * Sheet 

tran: Packings © Industrial Brake Linings and Friction Products. 

selves 

kroom. 
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IT’S GOOD BUSINESS TO DO-BUSINESS WITH THERMOID 
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How W-T’s Hel 
by American Shipbuilders. 


right-angle, branch pipe outlets. 


ture of W-T's* improves flow conditions 


using W-T’s*. They are widely used in oil re- 
fineries, power plants, refrigeration and air- 
conditioning systems, pulp and paper mills, 
chemical plants—in fact,jwherever piping is used. 

Distributors, too, have found advantages for 
themselves as well as their customers in W-T's*. 
They provide a liberal margin of profit and round 
out their line of pipe, valves and related items. 

Today W-T's* are available only on orders 
carrying a high priority rat- 
ing. f you sold W-T’s* 
before the war, or are selling 
them now for war work— 
plan to continue selling them 
after the war. If you never 
sold them—plan now to sell 
them when priority restric- 
tions are lifted. 

In the meantime, we'll be 
glad to discuss with you how 
W-T’s* will fit into your plans 

—now—or later. 





*WeldOlets-ThredOlets 
Forged Fittings Division 


p Distributors 
Speed Shipbuilding 


F all the amazing production records established by American Industry 
in meeting the needs of war, none are more amazing than those established 
And no where is there a greater need for strong, 
leakproof, trouble-free piping installations than in the vessels built to carry 
supplies to American Fighting Men and their Allies. 
Many leading shipbuilders have adopted W-T’s* as standard for making 
They've quickly recognized the man-hour 
savings they make possible by eliminating templets, cutting and fitting the 
main pipe—how they provide leakproof joints of full pipe strength 
vibrational stress—eliminate the necessity of extra braces—save material— 
reduce the weight of the system. They know the funnel-shaped intake aper- 
increases operating efficiency. 
Shipbuilders are not the only ones who recognize the advantages gained by 





reduce 


3 Types Meet Every Need 


Beveled outlet 
of WELDOLETS 
permits branch 
pipe to be at- 
tached with 
plain, circum- 
ferential, butt 
weld. 

Threaded out- 
let of THREDO- 
LETS permits 
branch pipe to 





be screwed into outlet of fitting. 


SOCKET-EN 


WELDOLET is bored to accept 


Outlet of 
standard outside 
meters. 


pipe dia- 
Junction is completed 


with weld around top of fitting. 
All 3 types can be installed on 
the main pipe equally well with 


electric-arc or 
welding. 


BONNEY FORGE & TOOL WORKS, Allentown, Pa. , 


oxy-acetylene 





Belts to Haul Clay 
For Anderson Dam 


With resumption of work soon on 
giant Anderson Ranclr Dam in the south 
fork of the Boise river, 70 miles from 
Boise, conveyor belts will become the 
main haulage system for the first time 
in construction of an earthen barrier. 

Nearly 30.000 feet of belt supplied 
by the Goodyear Tire & Rubber Com- 
pany will be used to handle most of the 
12 million cubic yards of clay and other 
types of soil needed for the highest 
earthen dam in the world. It is being 
constructed for the U. S. Bureau of 
Reclamation by the Morrison-Shea- 
Twaits-Winston Co. 

Supplementing another flood control 
and irrigation dam further down the 
river, the Anderson Ranch Dam will be 
444-ft. high above its foundation and 
350-ft. above the stream hed. Its con- 
struction is expected to require several 
years. The river’s flow is being diverted 
through an especially-constructed 1600- 
foot tunnel through a hillside until the 
dam is completed. The tunnel is 20 feet 
in diameter. 

Nine flights of Goodyear belts in 
36-inch widths will carry impervious 
clay for the core of the dam from a 
borrow pit nearly two miles away. Seyv- 
eral 60-inch belts will help provide the 
pervious material for the exteriors of 
the dam from another borrow pit. 

In this belt-conveyor project are in- 
cluded all the Goodyear developments 
worked out for other projects such as 
the 10-mile conveyor system at Shasta 
Dam; pneumatic tires beneath the belts 
as at Grand Coulee Dam, and double 
counter-weighted “dipsy-doodles” as at 


the Permanente cement mill in Cali- 
fornia. 
Another feature of the Anderson 





With construction work resumed again, 
this is the site of Anderson Ranch Dam 
Nine flights of Goodyear Tire & Rubber 
Co., conveyor belts carry impervious cloy 
for the dam’s core from a pit nearly two 
miles away. 
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Ranch Dam belt-conveyor installation 
is the fact that the belts will generate 
some of the electricity needed for the | 
dam’s construction. In addition to pro- | 
viding electricity, generators on the | 
belts also act as brakes to prevent too | 
rapid speeds. 

After clay from the borrow pit is 
dumped by the belts at the site of the 
dam’s core, it is spread in six-inch lay- 
ers and tamped with sheepsfoot rollers, 
drawn by Diesel tractors. 

This borrow pit will supply 5,900,000 
cubic yards of clay for the dam core. 
The balance of the earth for the dam. 
which will be packed on both sides of | 
the core, will be drawn from two other 
pits by means of Goodyear 60-inch belts. | 
The upstream side of the dam will be | 
reinforced with heavy stones for the | ~f Meas 
dam’s entire height while the core of the | tate 
dam will be keyed into the foundation 
with two perpendicular concrete walls | Toy 7 Poked Bon 
around which the impervious material hey ONMLEY 
is packed. 

On both sides of the dam site, the eS pert we've gotta job to do its gotta be done fast and its gotta be done 
precipitous walls of the Boise River can- right. We don't always have exactly the right tool to do the job... 





yon rise at a 45-degree angle to a height | we've gotta make out with what we have. If they can’t take abuse, it’s just 
of 800 feet and thence vertically, as | too bad. We can’t ‘baby’ tools or equipment here. 
rim-rock, for an additional 150 feet. 


rolling-surfaced plateau, one of which one up its got that ‘feel’ that lets you know you've got hold of a real tool. 
stretches away to the Sawtooth moun- The wrenches really fit the nuts they're supposed to and they stay put. They've 
tain range. It is this plateau which con- got those long skinny handles that let you reach the tough spots . . . and 
tains the pit of clay. easy. They really take a beating . . . more than they'd get on any other job. 

Transferring this clay from the pit to 
the dam site means a drop via the con- | 
veyor belts of approximately 1193 feet 
to the bottom of the dam’s core, which 


On both sides of the canyon is a “But these BONNEY TOOLS really have what it takes. When you pick 
| 


“They sure picked right when they picked BONNEY. And I'm going to 
see why we can't furnish BONNEY TOOLS with our machines when I get 
home again”’ 


will be about 100 feet below the normal | Yes, Mr. Distributor, a lot of the boys in the service today are-doing mech- 
river level to afford a bed-rock base for | anical work . . . doing it with BONNEY TOOLS .. . learning how they can 
the dam. After the clay pit is com- | really take it. 


pletely excavated, it is estimated there 

Many will hold responsible jobs after the war . . . jobs where they will have 
| plenty to say about the equipment to be supplied with machines built by their 
| companies. They'll remember BONNEY TOOLS . . . how tough, how well 
| made they are. They'll know that the equipment furnished with their mach- 
| ines will have a lot to do with their customers’ opinion of the machines them- 
| selves. 


What are you going to do about it? Are you going to pass up a “‘tailor- 


made’’ opportunity to increase your business . . . your profits’ 








Today BONNEY TOOLS are available only on orders carrying high priority 
| ratings. But the war is building a bigger acceptance for BONNEY TOOLS 
| than ever before. The market for them will be bigger than at any time in the 
past. 












If you sold BONNEY TOOLS before the war, or are selling them now for 
war work... plan to sell them after it. If you never sold them... plan now 
to sell them when restrictions because of priorities are lifted. 

















In the meantime, we'll be glad to discuss with you how 
BONNEY TOOLS will fit into your plans ...now... or later. 





One of the nine long conveyor belts built 
by the Goodyear Tire & Rubber Co., Akron, 
to provide impervious clay from a borrow 
pit nearly two miles away for the core of | 
giant Anderson Ranch Dam in the south | 
fork of the Boise River, 70 miles from 
Boise, Id. It will be the highest earthen 
dam in the world. 
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FASTEST DELIVERY 


~ ship when ready! 
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ie can expedite delivery of 
your AIR EXPRESS packages and 
help avoid congestion of vital war 
shipments by shipping when ready, 
as early in the day as possible. 

This will help us get your ship- 
ments on the “earliest plane out” so 
they will be delivered sooner than 
if you waited until end of day when 
airline traflic is at its peak. 

And to cut costs —AIR EXPRESS 
packages should be packed com- 
pactly but securely—to obtain best 
ratio of size to weight. 


Air Express Speeds War Program 


TODAY, Aik EXPRESS not only serves the home front but is also 
working hand in hand with the Army and Navy to supply our 
fighting fronts throughout the world, 

TOMORROW, AIR EXPRESS will girdle the globe in international 
peacetime commerce .. . to bring all foreign markets to the door- 
step of American business. 


‘i 
>» 





Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 


WRITE for our quick-reference handbook on “How to Ship by alr EXPRESS 
During Wartime.” Dept. PR-1, Railway Express Agency, 230 Park Avenue, N.Y.C. 
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| products in less time, by making the 







will be a depression nearly 150 feet 
deep. 

The clay will be carried on a 42 
inch belt at the pit to a surge pile atop 
a wooden tunnel which houses the start 
of the conveyor-belt system to the dam. 
site. Vibrators on the surge pile will 
keep constant supplies of the clay drop. 
ping to the tunnelled belt for the start 
of the clay’s journey across arroyos 
and down the canyon walls. 

The first belt from the surge pile, 
1.663 feet long, drops the clay 91 feet 
down an 18-degree angle while the sec- 
ond belt travels further downhill at a 
15-degree angle until it crosses an ar- 
royo. The second flight of belting has a 
net drop of 81 feet over a distance of 
1.527 feet. 

Belt No. 3, 1,338 feet long, traverses 
another tunnel and transfers the mate- 
rial to the fourth flight. The latter is 758 
feet long with a 69-foot drop. 

On belt No. 5, 891 feet long with a 
drop of 135 feet, scales are mounted to 
weigh the tons per hour which pass 
over the conveyor system. Belt Flight 
No. 6 travels 491 feet with a drop of 
32 feet while Belt No. 7 again, origi- 
nates beneath another surge pile and is 
housed at its beginning in a wooden 
tunnel. 

Belt No. 7, 125 feet long, discharges 
from a 100-foot cantilever span into a 
rail-lined chute which leads directly to 
Belt No. 8, 200 feet long, and carried 
over two trusses which permit continu- 
ance of operations in the dam excava- 
tion without delay to the belt system’s 
operation, 

From Belt No. 8, the clay is dumped 
down a 240-foot chute at an angle of 51 
degrees to Belt No. 9. The latter is 150 
feet long and mounted on tracks at a 
point 100 feet from the tail in order 
that it can spread the clay in a circle 
over the places where it is needed or 
in piles for trucks and carryalls to dis- dic 
tribute still farther over the dam-core 
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Job Methods Course th: 
Brings Time-Saving Tips be 
a 
Originating in December, 1942 and 7 
continuing until April of this year, the U 
Allegheny Ludlum Steel Corporation § of 





has had a “job methods training 
course” in operation for foremen in the 
company’s Brackenridge, Pa., mill. The 
course conformed to a program on 
“How To Improve Job Methods,” spon- 
sored by the War Manpower Commis- 
sion. 

Its purpose was to bring to the com- 
pany’s foremen a plan for helping to 
produce greater quantities of quality 
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best use of the manpower, machines and 
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2) Change comes rapidly. What was 
| modern only a few years ago is 
—< obsolete today. The Republic Upson 
Quality Bolts, Nuts and Rivets that 
did such a good job of holding ships together more 
than a quarter of a century ago couldn’t stand the 
strains resulting from increased size, speed and 
power of our modern “battle wagons”. But the 
tougher, stronger headed and threaded products 
that bear the Upson name today can—AND DO— 
because they have been improved time and again 








as change demanded. 


Upson products have been doing an outstanding job 
of holding things together for 88 years. They’re 


When Times Change 


—-S$O DO UPSON BOLTS AND NUTS 


Official U. S. Navy photograph 


widely used in shipbuilding and marine machinery 
—in the exacting service of automotive, railroad, 
petroleum and farm equipment—in machines and 
structures of every description—and in the airplanes, 
tanks, trucks, guns and other mechanized fighting 
tools on today’s battle fronts. 


When wartime priorities yield to peacetime de- 
mands, you'll find Republic Upson Quality products 
ready to do the jobs of tomorrow—bolts, nuts and 
rivets further improved over the high quality which 
already has made the name UPSON famous. 


REPUBLIC STEEL CORPORATION 
Bolt and Nut Division 
Sales Offices « Cleveland, Ohio 
GENERAL OFFICES ¢ CLEVELAND, OHIO 


Berger Manufacturing Division © Culvert Division 
Niles Steel Products Division © Steel and Tubes Division 
Union Drawn Steel Division © Truscon Steel Company 
Export Department: Chrysler Bidg., New York, N. Y. 
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Cpson Quality BOLTS AND NUTS 


Other Republic products include Pipe, Sheets, Tubing, Hot Rolled and Cold Drawn Bars — Carbon, Alloy and Enduro Stainless Steel 
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BUY 


UNITED STATES 


WAR BONDS 


TO INSURE 


VICTORY 


The 
Desmond-Stephan Mfg.Co. 


Urbana, Ohio 


Manutacturers of 
DESMOND 
Grinding Wheel Dressers 
SIMPLEX Vises 














materials available under war condi- 
tions. Up to April, 1943, the Bracken- 
ridge plant had eight groups of twelve 
men each complete the course. 

One of the principal results of the 
course was a flood of recommendations 
for future procedures in methods of 
production. It is on record at the 
Brackenridge plant that fully 25 per- 
cent of the recommendations, suggest- 
ing innovations in methods, were ac- 
cepted and placed in operation. Typi- 
cal of the benefits -were: 


1. Installation of alemite fittings on 
conveyor bearings and shafts, reduc- 
ing oiling time from two and one-half 
hours to one-half hour and making 
available an experienced man for more 
important work; while the old screw 
grease cups, which can no longer be 
purchased, were made available for 
use on cranes. 

2. By rearrangement of the previous 
set-up, the output of corrugated sheets 
was increased by 66 percent. 

3. By rearrangement of methods, 20 
more pull tests per day on the Olsen 
testing machines were accomplished. 


Crane Installed in 1910 
Still Serving War Plant 


Moving from Chicago to East Moline, 
Ill., in 1923, as part of an expansion 
program, American Machine & Metals, 
Inc., took over a plant partially equip- 
ped with overhead handling equipment. 
With the demand for its products*grow- 
ing, to keep material handling costs 
down and manufacturing efficiency in 
step, the company put in additional 
equipment, building around a P&H 
electric traveling crane installed in the 
plant in 1910. 

Today this same equipment is still 
in use. Complete conversion to wat 
production, according to the manage 
ment, was speedily accomplished, 
largely because the plant was ade 
quately equipped with overhead load 
handling facilities. The veteran crane, 
for example, serves the entire machine 
shop bay over which it travels. For 
spot handling at machines, jib-type 
hoists are used. 
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—and for “all out” production 
you can safely recommend 
these belt fastening products 





[FLEXCO|E-a11> 


BELT FASTENERS. 
AND RIP PLATES 


FOR CONVEYOR BELTS 
Bulletin F-100 shows how to make 
“water-tight” butt joints in conveyor 
belts with Flexco HD belt fasteners. 
Also shows the various types of rips 
and patches that can be handled with 
these fasteners and with Flexco HD 
rip plates. Lists fasteners made of 
steel, ‘‘Monel,” ‘“Everdur” and 
“Promal.” The use of these fasteners 
has increased tremendously and if 
you use conveyor belts from 4" to 
1/2" thick you will want this bulletin. 


@Flexco HD Belt Fasteners on a coal conveyor 
showing the natural troughing of the belt. At the 
right is a view showing the type of repairs that 
can be made with Flexco HD Belt Fasteners and 


Rip Plates. 





IND (ET-WRO)>4 
STEEL BELT LACING 


FOR TRANSMISSION BELTS 


Bulletin A-50 shows how to handle 
the lacing of flat belts up to %” thick. 
Also how to cut out a damaged or 
worn section and splice in a piece 
right at the machine without loss of 
time and without requiring any tool 
but a hammer and a cutter. Tells 
when to use Steel, Monel or Everdur 
lacing for different services and gives 
list prices on long lengths up to 96” 
in both steel and alloys. Every pur- 
chasing department and belt main- 
tenance man should have a copy. 


> 6 


“JUST A HAMMER TO APPLY IT’ 


® Throughout the whole range of, transmission 


belts from thin tapes to belts 


Y4" «thick uny 


maintenance man can easily lace a belt with 
Alligator as shown here. 





ALLIGATOR 


“eg pe 
V-BELT FASTENERS 


FOR V-BELTS 

Bulletin No. V-200 shows how the 
new cross-woven fabric core V-Belts 
are fastened with Alligator V-Belt fas- 
teners. With this belting and these 
fasteners it is now possible to apply 
V-Belts to a much wider range of 
service such as line shaft and machine 
drives where the endless type of V- 
Belt could not possibly be applied. 
This bulletin should be in the hands 
of every designer of machines where 
V-Belts are to be used. 


® Alligator ‘’V’’-Belt Fasteners 
as applied to a cross woven 
fabric core V-Belt on a ma 
chine tool. The view above 
shows a close-up of the fas 
tener. This fastener is no! to 
be used to repair broken or 
stretched out endless cord 
V-Belts. 





ALLIGATOR 


‘ta 
BELT CUTTER 


FOR BELT CUTTING 


Bulletin BC-300 shows how the Alli- 
gator -Belt Cutter speeds up belt 
fastening work. It cuts any belt (ex- 
cept metal stitched) up to '%2” thick 
and 8” in width with one movement 
of the cutter. 


® Alligator 


Belt 


Cutter as 


used on the bench-or as 
up-ended on the floor. 





Sold by supply houses everywhere 
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CHICAGO 
“Safety Plus 
PRODUCTS 


* 


Great Holding 
Powerl 
* 





Made from Electric 
Furnace Steel! 
* 

Sharp Full Threads 
—Uniform Pitch 
Diameters! 

* 


Clean True Sockets! 
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CHICAGO SCREW QUALITY 


Serving in PLANES, TANKS, SHIPS and GUNS 


Steel and Brass Hexagon Head 
Cap Screws, Fillister Head Cap 
Screws, Case Hardened Square 
Head and Headless Set Screws, 
Steel Taper Pins and Studs are 
just a part of the CHICAGO 
SCREW “QUALITY” line of 
Stock Products—helping our 


men win the war— 


and... 


They’re Hard! 
They're Tough! They're Strong! 
They're Accurate! 


All Stock Products manufactured 
from select raw material, thequality 
of which is accurately controlled 
by our metallurgical laboratory 
to insure maximum strength in 
the finished product. Machining 
is performed on modern equip- 
ment, making products uniform 
to close tolerances and for accu- 
rate fit in assembly. 


* 


Order from your distributor 


* 


THE GHICAGO SCREW Lo. 


ESTABLISHED 


1026 So. HOMAN AVENUE 


1872 
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S. J. Rowbury demonstrates the “Miner. 
alight” on a small piece of ore. At the 
left is the battery which the prospector 
carries. 


Salesman Finds Market 
Good For “Mineralight’’ 


S. J. Rowbury, salesman for the Saw. 
tooth Co., Boise, Idaho, reports he is 
finding a large market for the “Miner. 
alight,” not only among the large mine 
operators for testing purposes but 
among hundreds of prospectors who 
are searching for various metals in the 
mountains of Idaho and eastern Oregon. 

The small outfit coptains a small flu- 
orescent lamp operated by a 6-volt bat. 
tery. In the dark, when subjected to 
the rays from the fluorescent lamp, 
there are a great many minerals that 
will fluoresce, indieating the presence 
of certain metals“fPhe most sought after 
right now is tungsten. Formerly tung- 
sten was thrown away on the gold 
dumps throughout the two states. These 
dumps are being gone over carefully 
now to discover if tungsten is present 
in workable quantities. 

Mr. Rowbury has a large mailing 
list of prospectors to whom he has 
mailed all the literature. This effort, 
together with window displays has de- 
veloped a good volume of sales for the 
specialty, he said. 


Motter Executives Take 
Active Part in Events 


Active interest in national and com- 
munity activity is common among 
executives at George F. Motter’s Sons, 
York, Pa. 

John C. Motter, president, is _presi- 
dent of the York Chamber of Com- 
merce; Major William S. Motter, vice- 
president, is public relations officer at 
Fort George Meade; George F. Motter. 
treasurer, is president of the New York 
Foreman’s Club; George C. Ruby, sales 
manager, is president of the York Sym- 
phony Orchestra, and Melvin L. Beck, 
chief accountant, is president of the 
York Chapter of the Najjenal Associa 
tion of Cost Accountants. 









































ector 


Saw- 
he is 
iner- 
mine 
but 
who 
n the 
egon. 
} flu- 
| bat. 
d to 
lamp, 
that 
sence 
after 
tung: 
gold 
These 
efully 


resent 


ailing 
> has 
effort, 
is de- 
or the 





| com: 
among 
Sons, 


presi 
Com- 
, vice 
cer at 
fotter, 
y York 
-, sales 
K Sym- 

Seck, 


of the 


ssocia 





OR some months we have been pre- 
senting various suggestions on tub- 
ing connection practice because we 
know that Mill Supply Houses have 
many opportunities to help speed up 
war work by offering suggestions to 
industrial designers, production and 
maintenance men. 

Bulletin No. 336 “Imperial Tube Fit- 
tings” now on the press, is another one 
of these aids that will be helpful on 


IMPERIAL COMPRESSION FITTING 


The Imperial Brass Manufacturing Company originated 
this compression type fitting which has been widely used 
in the industrial and automotive fields. No soldering, flar- 
ing or threading is necessary The loose sleeve slips over 
the tubing and !s seated by compression when the nut is 
tightened. 


IMPERIAL S.A.E. FLARE FITTING 


The Imperial S.A.E. Flared Fitting is especially adapted 
for high pressure service and has the advantage that it will 
withstand a severe tensile pull without failure. This fitting 
is widely used in industrial and automotive applications 
and in such services as refrigeration. 


IMPERIAL HI-DUTY FITTING 


This fitting is an improvement on the compression design. 
It consists of a nut with a grooved sleeve and a body 
When the nut is tightened the sleeve shears off and com- 
presses on the tube and becomes a permanent part of the 
tube. The correct alignment of the sleeve is also automati- 
cally maintained. When assembling there is no loose sleeve 
to contend with and the Hi-Duty fitting stands up much 
better under vibration. It can be coupled and recoupled at 
will and always reconnects tight. 


IMPERIAL INVERTED FLARE FITTING 


In this fitting the nut screws into the body instead of 
over the body. This fitting is used in automotive applica- 
tions excepting in close connection work. 


IMPERIAL TYPE "FN" FITTING 


This fitting was developed for use with flexible tubing 
It is a three piece compression fitting with a built-in 
grommet to prevent the tube from collapsing This fitting is 
widely used on war equipment and on trucks. buses, trac- 
tors, and similar applications where the use of flexible tub- 
ing is required due to extreme vibration and tube movement. 


tubing connection work. Although only 
a 4-page bulletin it lists all the sizes of 
the various types of Imperial fittings 
shown below and in addition covers 
pipe size brass fittings. It outlines many 
interesting facts in condensed form 
about fittings. 

We shall be pleased to send you a 
copy and also any additional copies if 
you should wish to distribute them to 
your customers. 


THE IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., Chicago, Ill. 
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NUT AND SLEEVE 
WITH GROOVE 


oat 


GROMMET PREVENTS TUBE FROM 
COLLAPSING WHEN SLEEVE IS COMPRESSED 





























Saving Man-hours 
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As the draft takes more of your men, consider what a ‘lift 
an up-to-date catalog will give to your organization—and_ to 
your customers also, 


A new catalog will save your time by giving the buyers 
instant information concerning the hundreds of articles 
you are selling. 

It will save the buyers’ time by helping them “wait on 
themselves” from your catalog. 

It will save your time and labor to have orders come in 
terms of your own catalog. 


Nothing else can take the place of a new catalog now. This is the 
time to take action for 1944. More than fifty other mill supply dis- 
tributors are already having us compile new general catalogs. 


R. R. DONNELLEY & SONS COMPANY | 





350 EAST TWENTY-SECOND STREET, CHICAGO, ILLINOIS 
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Stuart Gourley has joined the Calder Mfg. 
Co., Lancaster, Pa., as sales manager. He 
formerly held a similar position with the 
Manheim Mfg. & Belting Co. 


Weatherhead Outlines 
Plan for Prosperity 


\. J. Weatherhead, Jr., president of 
The Weatherhead Co., Cleveland, out- 


_lined a proposal for a stable prosperity 


and a permanently high standard of 
living. when he spoke at an annual 
Chamber of Commerce meeting in St. 
Thomas. Ont. The proposal is for an 
economic committee, made up of gov- 
ernment appointees from the ranks of 
business and labor. The committee 
would create a revolving fund collected 
from ‘taxes, the government contribut- 
ing 60°, industry 30°, and labor 
10°. The federal portion of the fund 
would be used for public works. the 
industrial portion for plant rehabilita- 
tion, and the labor portion spread _ be- 
tween the two. Thus each would have a 
stake in the way the money would be 
spent. 

“In good times.” says Mr. Weather: 
head. “a program of public works can 
be developed and when a depression 
starts this can be put into effect imme- 
diately, financed by the government's 
portion of the fund. Each corporation 
would have earmarked a portion of its 
taxes to be used to create employment! 
\ budget of unemployment should be 
worked out to absorb one million, two 
million, three million, ete.. so that the 
public works could immediately absorb 
the men out of work or likely to be. 
Such projects would be run by private 
enterprise through competitive bidding. 

“A wage level would be set by this 
central committee . . . the committee 
would if necessary limit the number of ] 
working hours a week on such projects 
in order to cushion the hardships of de 
pression and insure for all a fair stané 
ard of living. Unemployment insurance 
would be limited to six months, since 
the worst phase of the depression is @ 


be out of work with its psychological 8 
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Other Industrial Diamond 
Company Products 


Diamond Dressers for Grinding 
Wheels 

Diamonds set in Tungsten 
Carbide 

Diamond Thread Grinders 

Diamond Powder for Lapping 
Tungsten Carbide and Hard 
Metals 

Diamond Hardness Testers for 
all Hardness Testing Ma- 
chines 

Diamond Saw Blades 

Diamond Glaziers’ Tools 

Diamond Radius and Form 
Dressers 

Diamond Engraving Tools 

Diamond Glass Cutters 

Diamond Writing Pencils 

Diamond I mpregnated Lapping 
and Polishing Wheels 

Diamond Impregnated Carbide 
Hones 

Diamond Form Tools 

Diamond Mining Core Bits 

Diamond Lip Drills 

Diamond Point Twist Drills 

Diamond End Mills 

Diamond Impregnated Tools 

Diamond Drills for Tile, Glass, 
or Porcelain 

Diamond Boring Tools 

Diamond Chisel Shape Tools 

Diamond Shaped Tools 

Diamond Cat-Off Tools 

Diamond Valve Refacers 

Diamond Cluster Tools 

Diamond Gauge Tools 

Diamond Phono-Points 

Diamond Gear Grinders 

Diamond Bearings 

Diamond Dental Tools 

Diamond Contact Points 

Diamond Bearing Meters 

Diamond Burnishing Points 

Diamond Setting 
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A SAND IT’S 


% vouRS 


Here is a new source of profit for you. It is 
offered by the Industrial Diamond Company. 
founded in 1900 and one of the oldest wheel 
dressing tool manufacturers in the country. 


Grinding Wheels need dressing and trueing regu- 
larly—therefore, with production today reaching 
new heights, more and more Wheel Dressing 
Tools are being used. As long as there is pro- 
duction, Wheel Dressing Tools will be needed. 
The market is a broad and established one——the 
DIAMITE LINE is a logical one—put the two 
together and the answer to you is new business 
and more profits. 


Large and small companies from coast to coast 
use DIAMITE—they have for years—there are 
thousands of prospects—many in your territory. 


WRITE: We are placing new distributors now— 
you should be one of them—you'll deal with a 
company that not only has an outstanding Wheel 
Dressing Tool Line, but also DIAMOND TOOLS 
for every industrial purpose (see list at left). 
You'll get service, full cooperation, and you are 
backed by an absolute guarantee. Write today— 
get a quick start on this profitable hook-up. 


Inpustriat Diamonn Company <# 
DETROIT, MICHIGAN 


T AVALON AVENUE 


WHEEL DRESSING 
TOOLS 






Facts about the Line 
CHECK EACH ONE 


DIAMITE is an alloy of 
Tungsten-Carbide 


DIAMITE is highly resistant 
to abrasion 


It is an ideal holding me- 
dium for mounting indus- 
trial diamonds 


Special types available 
made to customer's blue- 
prints and specifications. 

You can deliver STANDARD 
DIAMITE TOOLS right now 


Prompt delivery made to 
you 


We ship ‘em as you order 


Every Tool Guaranteed 


+ Oe Oe 
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Cc. ARC WELDERS 





Absence of vital workers . . . or failure of 
important production equipment are perplex- 
ing problems for wartime industry. Both add 
up to the same thing—NO PRODUCTION! 

But when you furnish your customers with 
Marquette Welders you will have reduced their 
problem of AWOL on welding equipment to 
rock bottom. 


Extra sturdy construction—all asbestos insu- 
lation—no moving parts to wear out—no dials 
or nuisance gadgets to get out of order are 
some of the features built into these rugged 
machines that assure long, continuous service 
and superb welding performance for all types 

of metal fabrication 
and repair. 


MARQUETTE MFG. CO., Inc. 
Minneapolis Minn. 


v. & Part 


A.C.ARC W 


BECTTTITITL. 


" 


Marquette 10 DAY 
DELIVERY will help 
you get your share 
of today’s HIGH 
PRIORITY welding 
equipment business. 


LOW INITIAL COST 
LOW UP-KEEP 
LOW OPERATING COST 


INSTANTANEOUS HEAT 
SELECTION 


AUTOMATIC VOLTAG= 
CONTROL 


NO "'MAGNETIC BLOW" 

LOW IDLING COS! 

FAST, SIMPLE OPERA- 
TION 

FIVE MODELS, 150 to 400 
amperes 


COMPLETELY EQUIPPED 


LDER 
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effect on the worker and his family, 
The rest of unemployment insurance 
could go into the fund so there would 
have to be no great increase in taxation, 
and that would give industry and labor 
an equal share in the revolving fund and 
the manner in which it would be spent.” 

Summarizing, Mr. Weatherhead said 
the central committee would have ad. 
ditional duties. It would act like the 
directors of a corporation, mapping 
policies in good times to prevent too 
great a boom so as to avoid too great 
depths in a depression. “A federal law 
for sharing a percentage of profits of 
companies with workers as well as 
stockholders” is recommended. Such a 
law, in Mr. Weatherhead’s belief, would 
increase the interest and productivity 
of every worker. It would remove the 
necessity of labor unions fighting for 
the labor bloc and would insure for 
labor a share of income commensurate 
with their efforts. 


Fire Protection Men 
Convene in Chicago 


Nearly a thousand Army and Navy 
officers, fire chiefs, fire marshals, indus 
trial fire protection men, insurance men 
and many others from all parts of the 
United States and Canada gathered at 
the Palmer House, Chicago, May 10-13, 
to discuss essential measures to safe 
guard wartime production from fire due 
to sabotage. bombing, or the many 
accidental hazards associated with 
emergency production at the 47th 
annual meeting of the National Fire 
Protection Association. 

Features of the conference included 
the meeting of the Fire Protection and 
Insurance Section of the American At 
sociation of Railroads, the Marine See 
tion meeting. a Volunteer Firemen’s 
Forum. Municipal Fire Protection and 
Civilian Defense Forum, War Industry 
Fire Prevention Clinic and Army and 
Navy Fire Protection Forum, 











M. H. Blasen is sales manager and mat 
ager of the mill supply department of the 
J. J. Ross Mill Furnishing Co., Portland 
Ore. This distributor caters to industrid 
plants engaged in the storage and pro 
essing of foodstuffs. 
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is our ally 


Make every minute count. The cease- 
less and united efforts of American 
Industry and our great Allied Armies 
can and must pound the Nazi ma- 
chine into oblivion before it has time 
for further entrenchment. David 
Round equipment, dependable, eco- 
nomical of time, is helping bring. 
victory nearer by speeding produc- 
tion-work in hundreds of plants 
throughout the country. 


Guy War Goude 
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DAVID ROUND & SON 


CLEVELAND, OHIO 


CT & ASSOCIATES 
a 


THE CLEVELAND CHAIN & MFG. CO. 
THE BRIDGEPORT CHAIN & MFG. CO. 
SEATTLE CHAIN & MFG. CO. 
ad ma Since ROUND CALIF. CHAIN CORP. LTD. 


t of the 1869 
Portland, 
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J. K. Brandenburg is salesman for Nott- 
Atwater, Spokane, covering the city trade. 
He sells a lot of lubricants for one thing, 
saying: “No matter what the situation is 
in regard to the war, priorities, politics, 
rationing, etc., machinery can’t run with- 
out grease, and it is sure still running.” 














.. Speed the Trzor Et pores at Boeing 


AINTAINING the flow of frozen rivets to 

Boeing's victory-minded riveters is a job 
that calls for wartime speed and reliability 
. . . requirements that BUDA Chore Boys meet 
with plenty to spare! 



































Delivering wartime goods ahead of schedule, 
with unskilled men or women operators, is a 
Chore Boy specialty. 15 m.p.h. top speed steps 
up output; compactness plus short turning ra- 
dius means fast, easy maneuvering in narrow 
aisles; reliable air-cooled engine efficiency de- 
livers up to 35 miles on one 
gallon of gas! 


























Write or wire 
for further details 
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Instrument Co. Doubles 
Output on WPB Order 


In answer to a request from the War 
Production Board, the Brown Instru- 
ment division of the Minneapolis-Hon- 
eywell Regulator Company, Philadel- 
phia, doubled its normal output of flow- 
meters during April to speed expansion 
of both the 100-octane gasoline and 
synthetic rubber programs, according 
to E. B. Evleth, vice-president and gen- 
eral manager. 

Charles E. Wilson, Executive Vice 
Chairman of WPB, praised the com- 
pany for its production achievement in 
a letter which said: 

“My attention has been called to the 
progress your company has made in 
shipping flowmeter receivers and trans 
mitters during the month of April to 
meet important delivery schedules vital 
to the war program. 

“When the Instrument Branch sched- 
uled your production for the month of 
April, they realized the quantity to be 
produced was approximately twice the 
number of instruments normally manu 
factured by you in a like period 
Frankly they were skeptical as to yout 
ability to do this job, but the need for 
certain instruments was so critical we 
had no alternative other than to re 
quest this effort. Now that the results 
of this undertaking clearly indicate that 
you will meet your schedule, we are 
taking this means of complimenting 
your company for the splendid job you 
have done. Credit is due your entire 
organization in making it possible for 
the final assembly and calibration de 
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BARNES 
Where Quality is Nowe qn Hesentee! 


ee ee 


BARNES BLADE ¢z 
BETTER 


You may worry about your manpower. But you'll never worry 
about blade quality if the word BARNES is on the box! You 
get maximum productive efficiency from every Barnes hack 


saw blade and band saw you buy. Order from your distributor. 


+ 









































ARMSTRONG-BRAY partments to carry through their pro- 


gram to a successful completion. 


“The spirit and results obtained by 
the employees of the Brown Instrument 
| Company in completing:this program 


gives us confidence in their ability to 


BELT HOOKS do an outstanding job.” 


Both Popular Types A flowmeter, it was explained by 


Mr. Evleth, is a vital instrument in the 
From coordinated control system of modern 
| refineries. In this automatic system, 
flowmeters control the rate of flow 
through the maze of piping while po- 
tentiometers measure and regulate tem- 
Ww | t G e | y perature, indicators show pressures and 
vacuums and other meters control 

liquid level. 


One Reliable Source 


Belt Hooks come with spe- 


cial blue aligning cards © Harold Belcher Joins 


(patented) that hold hooks Rodney Hunt Machine 
in accurate alignment, pre- 


vent hook loss from han- 





dling and prevent card 


end waste. 6 sizes. 


Also WIREGRIP Lacers — 
Vise and Bench Models — 


ARMSTRONG-BRAY & CO. 
i 5356 NORTHWEST HIGHWAY 
CHICAGO, U.S.A. 


ARMSTRONG-BRAY 


TEELGRID 


FLEXIBLE BELT LACING 


STEELGRIP ae 


Harold R. Belcher has joined the 
: Rodney Hunt Machine Co., Orange, 
Lacing penetrates all belt- Mass., to take charge of engineering 


and development work for the textile 
machinery division. Mr. Belcher re- 
smoothly makes a “hump- swaam| ceived his engineering degree from 
Massachusetts Institute of Technology, 
less” flexible joint. Comes and since then has been engaged in 
with 2-piece hinged rocker a —" design for the textile in- 
dustry. 
pins. Boxed or in long as | For the last two years he has been 
| designing engineer for Proctor and 
Schwartz, Philadelphia. Previous to 
that he was chief engineer and secre- 
Write for Catalog 2 ‘ ary of Philadelphia Drying Machinery 
. "4 ‘ AO, 


ing easily, clinches down 





lengths for conveyor belts. 


Buys Refractories Firm 


The General Refractories Co., Phila- 
delphia, has purchased the assets of 
the Refractories Corporation of Los 
Angeles. Fred C. Samons, formerly 

ARMSTRONG -BRAY & CO. vice-president of Refractories Corpora- 
5356 NORTHWEST HIGHWAY tion, will continue as Western manager 
CHICAGO, U.S.A. eet Be for General Refractories. 





@ Aro Model 22BGS with 
Rotary Burr being used to 
clean up Aluminum Cast- 
ings. Less Weight — Less 
Fatigue. More Speed and 
Power—More Production. 
Ideal for women workers. 


FINISHING TIME CUT ONE-HALF 
with ARO pneumatic roots 


JOBBERS 
Your territory may still 
inery be open. Wire or write 
for our proposition. 


a PNEUMATIC { M2 
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Ae ‘yy Starfs on the Factory Floor 


: VORGAN 


Semi-Steel 


_ pi ach 
— = 
a 


pe battle for victory really starts on the 
rotuction floor where plans for war 
materials are determined long before they 
reach the fighting forces as guns, ships, 
tanks, airplanes, and other vital equip- 
ment. There is where proper tools prove 
themselves. MORGAN VISES have been 
tested and prpved fully by American Industry. They insure constant. steady 
performance because of outstanding features of strength, rigidity, accuracy, 
and precision. Where 24-hour schedules are the rule, MORGAN VISES keep 
on the job maintaining accuracy and precision. They are important shop 
equipment and shop insurance. We suggest priority ratings for prompt ship- 
ments. 













We make the following types of VISES 


@ Machinists Bench @ Woodworking 
@ Combination Pipe @ Quick Action 
@ Coachmakers ®@ Lightning Grip 


@ Solid Nut Continuous Screw 











MORGAN VISE CO. nen serrersow st. CHICAGO, ILL. 
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General Burton O. Lewis congratulates 
Patrick Glennon, member of the Starrett 
Fifty Year Club, who accepted E badges 
on behalf of his fellow employees while 
David Findlay, president, and Arthur H. 
Starrett, vice-president, “second the mo- 
tion.” The portrait in the background is 
of the founder, L. S. Starrett. 


L. S. Starrett Awarded 
Army-Navy E Pennant 


“For outstanding achievement in 
producing war equipment,” the L. §. 
Starrett Co. of Athol, Mass., recently 
was awarded the Army-Navy E. Pres- 
entation of the award pennant was 
made by Brigadier General Burton 0. 
Lewis. Chief of the Boston Ordnance 
District, and acceptance was acknowl 
edged by David Findlay, president of 
Starrett. 

The E badges were presented to em- 
ployees by Captain Gordon C. Hall and 
accepted by Patrick Glennon and Nina 
Ormsby, both members of the “Fifty 
Year Club.” 

The ceremonies, held out of doors, 
were concluded by a pledge of con- 
tinued production achievement by the 
organization, made by Arthur H. Star- 
rett, vice-president. Roy F. Williams, 
general manager of the Associated In- 
dustries of Massachusetts. was master 
of ceremonies. 


L. E. Johnston Joins 
Marshall-Wells Co. 


L. E. Johnston, formerly with the 
Marshall-Wells home office in Duluth. 
and who for a time operated as an oil } 
distributor in Livingston, Mont.. has 
joined Marshall-Wells in Spokane a 
salesman. 

J. F. Kilby, who has been credit 
manager since 1910, in the Spokane of 
fice, has been ill since last Fall. 

The company recently started a bi 
weekly news publication to be seat 
to all its men in the service. All em 
ployees in the organization also get the 
publication which is called the “Mar 
shall-Wells News.” W. F. Babbitt if 


editor. 
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% MILWAUKEE Industrial Brush 
“Tools” help sustain continued and un- 
interrupted victory production. This 
dependable line of many types gives 
you the right brush for a complete 
range of production applications. They 
deliver excellent results where steel 
and other materials are fabricated and 
where conditions are tough. They are 
valuable factors in greater output— 
high quality work, and in conservation 
of time and materials. 


Industrial distributors are important 
outlets for these essential tools. Our 
Industrial Catalog No. 42-61 tells all 
about them. 


Power Driven Wire Wheel Fibre Wheel Brushes 
Brushes Wire Scratch Brushes 
“Mono-Bilt” Boiler & Furnace Brushes 
“Steel-Clad Foundry Brushes 
Du ra-Bilt Platers Brushes 
Di-Bilt 
“Peerless” Bench Brushes 
“Twis-Tuft” Floor Sweeping Brushes 
Fine Wire Polishing Wheel Push Brooms—wire and 
Brushes fibre 
h the “Sturd-Bilt” Wire Cup Miscellaneous Maintenance 
duluth. Brushes Brushes 
an oil 


. has 


~ @ THE MILWAUKEE BRUSH MANUFACTURING Co. 
MILWAUKEE 
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Key to Industrial Brush Problems 
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Selling the Savings of 
NAYLOR light-weight PIPE 


You hit the bull’s eye every time when you talk up the advantages of 
Naylor Pipe to your customers. 


This distinctive light-weight pipe is built to handle jobs normally requiring 

heavier wall pipe. It saves steel and weight. It cuts shipping and handling 
costs . . . saves money right down the 
line. 


SELL NAYLOR FOR OUTSTANDING Naylor's exclusive Lockseam Spiralweld 


SERVICE IN THESE MARKETS structure provides greater strength, leak- 
tightness and safety than any other light- 

Ou SiELDS © MINING weight pipe. With so many performance 
advantages, you can’t miss . . . recom- 


POWER PLANT EQUIPMENT @ PAPER MILLS mending Naylor. 


Sizes from 4” to 30” in diameter 
DREDGING @ MATERIALS HANDLING thickness from 14 to 8 gauge — lengths 

up to 40 feet. All types of fittings, 
CONSTRUCTION @ SEWAGE DISPOSAL connections and fabrication. 


1253 EAST VINOD STREET 


CHICAGO, ILLINO'TS 


Omaha Distributors 
Aid Flood Victims 


When Dame Nature plays pranks sh 
isn't always too careful where and ho 
hard she strikes. Omaha had a taste of 
the back of her hand during the wee 
of April 12-17 when the Missouri Riveg 
went on a rampage, driving thousandg 
from their homes and closing do 
quite a few war plants in the city’s ind 
dustrial section. As usual in emergens 
cies of this kind. the local distributo 
were among the first to lend a hand. 

Three of Interstate Machinery 
Supply Co. men volunteered as auxili 
ary policemen and remained on du 
throughout the worst part of the emer 
gency. D. M. Edgerly. vice-president, 
reported that the demand for ne 
numping units far surpassed Inter 
state’s ability to supply the needs, bufl 
the organization was kept busy furnish 
ing repair parts for those units thafl 
were in operation. 

At the height of the crisis the Jo 
Day Rubber & Supply Co. organizati 
was kept on the hop delivering valve 
and fittings for rigging emergen 
pumps, suction hose and dozens of rub 
ber boots for use in the flooded are 
The Red Cross put a hurry call 
through for a large quantity of rope t 
be used in rescue work and salvaging 
furniture and household goods of the 
flood victims. Fortunately, the Day or 
ganization had the rope in stock. 

No accurate estimate has been made 
as to how heavy the damage was but 
there isn’t any question that without 
the local stocks and services of the i 
dustrial distributors of Omaha the tol 
would have been heavier and the plan 
wouldn’t have been back in action s 
quickly. 


To meet an increased demand for its prod 
ucts, Triplex Screw Co. has _ install 
this continuous electric furnace at its pla 
in Cleveland. The furnace is of the co 
veyor type, electrically heated, atmospher® 
cally controlled and continuous in oper 
tion. The furnace already has heat treated 
over thousand tons of threaded fasteners 
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JACOBS 


Confidence in Jacobs Chucks is justified 
by exclusive designs for maximum 
strength, closer accuracies, powerful grip 
and long wear. Their unfailing perform- 
vob oXol-}- Manet} 0 6 <-MEE-) o\-1-10 Mo) OWE J 01MM 0) colo bCad stop el 
fronts, victory on the battle fronts! The 
RN foloro) of: \/ Lob ehbt Coles abb adele Mm Grom = lot aso) cot Ore) oben 


THE NATIONAL STANDARD 
FOR WAR PRODUCTION 
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JACOBS 
IT HOLDS!" 

















Van Horn & Son Supply 
3,800 Kits for Government 


A feeling of satisfaction in aiding the 
war effort permeated, the firm of Van 
Horn & Son, Inc., New Orleans, re- 
cently after the company successfully 


HOLD THAT LINE! ig \@ 2 wnucrmen ee 


The kits were for carpenters, dock 
builders, electricians, auto mechanics, 
sheet metal workers, light and heavy 
welding, and machinists. Approximately 
250,000 tools were needed to fill the 
kits and to obtain these Van Horn & 
Son contacted more than 250 manufac- 
turers. 

The ordering and receipt of merchan- 
dise, assembling of tools into kits and 
the shipping of completed kits was sup- 
ervised by George Frierson, Jr., and 
Frank Chalaron, Jr. 

Handling of the contract received 
attention from New Orleans _news- 
papers, one of them publishing a two- 
column story and picture of the Van 
Horn firm. 






































































| Willard Named Director 
of Allis-Chalmers 








Under the forced draught of war produc- 
tion, pipe-lines have to stand up under in- 
creased pressures. It is the patriotic duty of 
R/M packings to see that the steam, air, 
fuel, or oil gets where it’s going, without 
blowouts and leaks through faulty seals. 
And these packings do their duty! 








Lights burn brightly in R/M laboratories as 
engineers work early and late to improve 
these products for the stepped-up jobs to 
be done. Practical experience in the field 
adds to their knowledge, too, and the net of it 
all is better packings 
for every purpose. 





LEIGH WILLARD 


Leigh Willard, once an Allis-Chalm- 
mers draftsman, was elected a company 

| director at the annual stockholders 
| meeting last month. Mr. Willard will 
| fill the vacancy created by the death 
| 





Good sealing is 
good selling. That 
means R/M pack- 
ings, advertised 


of Max W. Babb. 
The new director also is president 
and director of the Interlake Iron Cor- 














regularly to your penatien. 
Awarded to R/M 9g Y Y Mr. Willard joined Allis-Chalmers 
North Charleston Plant trade. as a draftsman before the turn of the 


century. After serving in various capaci 
ties for a number of years, he left 4 
position as sales engineer in the New 
ee eres Ol RRSte™ York office to join W. J. Rainy, Inc. 
RAYBESTOS-MANHATTAN, INC. , in 1911, where he was engaged to mod- 
> MANHEIM, PA. ernize mechanical and electrical coal 

BRIDGEPORT, CONN NORTH CHARLESTON, S$. C PASSAIC mine equipment. Subsequently he be 


‘ ‘ came vice-president and general mai 
Makers of Packings for Every Industrial Use ar wt apnaennt 


For several years after 1922, Mr. 
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* VINCENT-HUNTINGTON Grinding Wheel 
Dressers and Cutters are "just what the doctor 
ordered" to keep grinding wheels in war in- 
dustries right up to the highest production 
demands. Suggest to your customers that they 
dress their grinding wheels regularly with 
VINCENT-HUNTINGTON Dressers and Cut- 
ters—Ist to remove impregnated metals— 
2nd true them to square off face and remove 
nicks. 


Grinding Wheels are bearing a full meas- 
ure of the weight for war production and they 
MUST be kept in good working condition. 
We planned these tools many years ago and 

they are perfectly able to take care of today's 
—" unprecedented needs. You can do no better 
DRESSER service for your customers than to supply 
‘halm- VINCENT - HUNTINGTON New Improved 
mpany Grinding Wheel Dressers and Cutters es- 
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n Cor- @In addition to making Grinding Wheel | 
Dressers and Cutters, we also operate two of | 
almers the largest production heat treating plants in | 
of the the United States. These two plants are work- | 
capaci: ing 24 hours a day—7 days a week—turning 


- j out approximately 300 tons of war work daily. 
e iNew | 
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o mod- 
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Self-Cleaning 


Wash Booths 


SAVE Cleaning Time 
CONSER VE Paint and 
REDUCE Fire Hazards 


Tell your customers they can turn 
cleaning time into productive time 
with a Paasche Water Wash Booth. 
Paint that usually accumulates on 
walls, in the exhaust fan and ex- 
haust piping, never gets a chance to 
build up. 

Overspray is drawn against a smooth- 
flowing curtain of water and washed 
down into a settling tank. Remain- 
ing solids are precipitated from the 


air in the scientifically designed 
water-wash expansion chamber. 
When the air is exhausted to the 


outside, it is clean and free of paint 
particles. 


Paasche Water Wash Booths are a 


sound economic investment for your 


PAASCHE AIRBRUSH CO., 1944 





pressure regulators, airconditioners for compressed 


customers and quickly pay for them- 
selves in time and material saved. 
They provide maximum safety and 
healthful working conditions. In 
many cases, reclamation of paint re- 
sults in substantial savings. 


Paasche Water Wash Booths are be- 
ing installed in new plants and are 
replacing existing installations in 
old factories. When you sell a 
Paasche Water Wash Booth, you as- 
sure your customer of increased pro- 
duction, maximum safety and lower 
production cost. They are supplied 
in sizes and types for your custom- 
ers’ individual requirements. Paasche 
engineers are ready to cooperate with 
you to the fullest extent. 


Diversey Parkway, Chicago, Illinois 
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Willard operated an industrial engi. 
neering office in New York, and was 
primarily engaged in the construction 
and operation of by-product coke oven 
plants. After making a survey of a 
group of coal mines for the Allied 
Chemical and Dye Co. in 1927, he was 
placed in charge of engineering and 
construction for the Semet-Solvay Co, 
an Allied subsidiary, and later became 
its president. During this period he 
built by-product coke oven plants for 
steel companies, gas plants for utilities, 
and developed various coal and iron 
properties. 

Mr. Willard is a director of the 
American Iron and Steel Institute. 

All other Allis-Chalmers 
were re-elected. They are: 

President Walter Geist, Charles E. 
Albright, W. C. Buchanan, Herman VW, 
Falk. Walter Kasten, Alfred J. Kieck- 
hefer, and Louis Quarles, all of Mil 
waukee; Arthur W. Butler, Charles W. 
Cox and R. G. Hutchins, all of New 


York, and Lester Armour, of Chicago. 







directors 


Huge Demands Seen 
For Post War Era 


“Deferred expenditures and under. 
maintenance are expected to provide 
large backlogs of demand in the recon- 
struction period,” according to The Na- 
tional Industrial Conference Board, 
which has just completed a general 


| survey of the economic background for 


postwar planning. 
After 1930, the board points out, a 


| period of attrition and deterioration of 


capital assets began, which by 1940 
resulted in a situation in which some 
70 per cent of all metal-working ma- 
chinery in American industry was over 
ten years old. Although machine tool 
shipments have been of record breaking 
proportions during the past few years, 
“private purchases of machinery and 
equipment for nonwar industries were 
drastically curtailed,” the board adds, 
and at the same time recalls that “fol- 
lowing World War I new manufactur- 
ing capital expenditures exceeded de- 
preciation charges on manufacturing 


capital assets until 1930.” 





The total disposable income (after 
taxes) of all individuals in the country 
is found to have been fully $8.5 billion 
greater in 1941 and nearly $30 billion 
greater in 1942 than in 1929. From 
1929 through 1935 employee compen- 
sation averaged about 65 per cent of 
total realized national income; by 1940 
it had risen above 70 per cent, and 
in 1942 it is tentatively estimated by 
the board at about 72.5 per cent. 

Further analysing the financial posi- 
tion of the consumer in the postwar 
period, the board points out that accu 
mulated funds available for social 
security purposes will total nearly $115 
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When a mill supply distributor fills an order it usually 
means that essential workers, running vital war machines, 


will be kept busy! 


Quickly, with no lost motion, he delivers thousands of 
items that keep thousands of machines running day and 
night—things that would require days or weeks to secure 


direct from the manufacturers. 


Thus, to keep these busy war workers on the job—the 
mill supply man must stay on the job. And, to function 


effectively, he must be allocated sufficient stocks. 











“BLUE DEVIL” 


SOCKET SCREWS 


| 


... the Screw Products that make 


a difference in high precision nork 


% Now if éver Industry must rely on the Mill Supply Man two supply 


screw products which have been proved in specialized manufacturing. 


“BLUE DEVIL” Screw Products, with their long-time reputation for 


quality, strength, and toughness are well able to safeguard the manufac- 
ture of equipment and supplies for our modern mechanized army. They 
have demonstrated their ability to do this for many years in all kinds 
of peace-time manufacturing. They are completely cold-formed from 
high grade alloy steel and properly heat-treated in our modern furnaces 

result, every piece uniform. We do all possible to deliver on time 
and our recently enlarged facilities are at the complete service of our 


Distributors. 


“BLUE DEVIL" Products 


Socket Set Screws 

Socket Head i Screws 
Socket Head Stripper Bol‘s 
Socket Screw—Dardelet Thread 
Socket Screw Keys 

Socket Pige Plugs— 

Cold Drawn or Alloy Steel 


MIFCIY NOCHE! 


4445 N. KNOX AVE. 









188 





° wore Head Set Screws— 
Alloy Steel 

* Studs—Cold Drawn or Alloy 
Steel 

* Tool Post Screvws—A'loy Steel 

* Headless Set Screws—Cold 
Drawn 


SOMONE 


CHICAGO, ILL. 
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billion by June, 1944. “This postwar 
cushion,” it adds. “is equivalent to the 
total amount of salaries and wages paid 
out in all manufacturing in 1939, It is 
nearly twenty times the gross benefit 
payments distributed ‘in any prewar 
year. It exceeds by more than $200 
million the aggregate relief and work 
relief expenditures of the Federal Cov. 
ernment for the years 1932-1938, in. 
clusive.” 

As another factor supporting the 
position of the consumer, the board 
cites the fact that “consumer debt was 
reduced by almost $3.5 billion last 
year. While retail sales in 1942 were 
the highest ever recorded, consumer 
debt was nevertheless well below the 
debt outstanding at the close of 1938. 
The ratio of consumer debt to retail 
sales in 1942 fell off to 10.8 per cent. 
At previous depression levels this ratio 
had not fallen below 14 per cent, and 
it had reached 19 per cent in 1940. 
Availability of, and past experience 
with, consumer credit should help to 
bring effective consumer demand ac- 
tively into the market in the immediate 
postwar months.” 

Postwar backlogs of demand, more- 
over, will not ‘be confined to this coun- 
try, the board finds. “Shortages of both 
subsistence and capital goods will be 
pronounced in many nations in the 
period of reconstruction,” it says, citing 
the fact that “following World War I 
similar shortages raised our exports to 
about a third above their wartime peaks. 
Exports of crude and manufactured 
foodstuffs were at peak levels in the 
immediate postwar years. In 1919 such 
commodities accounted for fully a third 
of all exports, and in 1920 to about a 
fourth. Immediately prior to World 
War I shipments of foodstuffs formed 
less than a fifth of all exports.” 


Expansion Aids U. S. 
In World Position 


Wartime expansion has considerably 
improved the relative world position of 
the United States as regards produc: 
tion capacity and output of basic 
commodities, according to the Di- 
vision of Industrial Economics of The 
National Industrial Conference Board. 
Steel production in the United States 
in 1940 amounted to 67 million tons, 
or 42.8 per cent of world output; in 
1942 it reached an all-time high of 86 
million tons, and will be further ex 
panded to 92 million tons in 1943, the 
Board points out. The corresponding 
total steel capacity of the Axis nations 
is about 61 million tons. 

The United States produced slightly 
more than 200 thousand short tons of 
aluminum in 1940, or nearly a fourth 
of the world total. In the first war yeat 
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Clipper Products 
Build Repeat Sales 


The Timken statement below 
explains why Clipper products 
have customer preference, and 
result in repeat orders. 


30% Savings with 


Ci _ a 
peed Lacers 
Clipper Lubrihide Pins 


The Timken Roller Bearing Co. of Canton, Ohio 


has effected a saving of about 30% in consump- 


tion of belt hooks by using Clipper Belt Hooks, 
Clipper Lubrihide Pins and Clipper Speed Lacers. 


Designed To Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 tons. 
With such pressure, hook legs can be embedded flush with the surface 
of any kind of belt, and points clinched. 

The scientific action of the jaws forms a perfect line of well rounded 
loops permitting the use of maximum diameter Lubrihide Pin, also 
providing equal distribution of pulling strain on every hook. A belt 
joint so made will outlast by two to three times one made with an 
old-style portable lacer. 


CLIPPER BELT LACER COMPANY crano rapivs. micnican. v. s. a. 
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Clipper Products 
Are Readily Available 


because they are necessary to 
keep war production machines 
running to maximum capacity. 


Clipper No. 9 Portable 
laces belts up to 6 
inches wide in one 
quick, easy operation. 


Scientific action of Jaws forms 


a perfect loop for connecting pins. 
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WRIGHT 
Inproved Thigh Speed 


HOISTS 


Buy your load chain a drink! 


Believe it or not, mister, a well-lubricated load chain 
will outlast a dry chain fifteen times. That sounds in- 
credible, but it’s true. You see, every link has a bearing 
area where it meets its neighboring links. Unless there 
is a protecting film of oil at these points, the friction will 
cause undue wear. Another place where the protection 
of oil is needed is when the chain comes in contact 
with the load wheel. 

. . . But let’s go back to the chain itself. A dry chain 
wears prematurely—lengthens itself out of pitch. And 
a chain out of pitch cannot seat itself properly in the 
wheel sockets. Another vicious result of wear. 

. .. So please—now that all steel products are critical 
—lubricate your load chain regularly and make it last; 
twice, five times, ten times, yes—fifteen times as long. 

Send today for a free copy of the Wright Crane Signal 
Chart. Thiggghart (36” x 24”) can be tacked up on the 
bulletin board to teach the men standard crane signals 
which will speed operation and promote safety. 


WRIGHT MANUFACTURING DIVISION 


York, Pa, Chicago, San Francisco, New York 


AMERICAN CHAIN & CABLE COMPANY, INC. 
BRIDGEPORT, CONNECTICUT 
& 
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In Business for Your Safety 
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aluminum production was increased to 
461 thousand short tons, while the rate 
of production at the end of 1943 should 
exceed a million short tons, according 
to the Board’s figures. 

In 1939 the United States produced 
712.7 thousand short tons of copper 
from domestic ore, or an estimated 294 
per cent of the world output. The 
Board estimates United States pro. 
duction in 1942 at 1,100 thousand short 
tons. Production of magnesium in this 
country in 1940 amounted to about 13 
million pounds; ultimate wartime 
capacity is expected to be between 600 
and 725 million pounds, according to 
the Board. In 1940 production of alloy 
steel ingots and castings was 4,966 
thousand net tons; in 1943 production 
is expected to be from 13,000 to 16,000 
thousand net tons. Increase in the 
production of synthetic chemicals and 
related products has also been im- 
pressive, the Board finds. 

In further interpretation of those 
facts, the Board says: 

“The war has given tremendous im- 
petus to expansion in the production 
of alloy steels, magnesium and aluni- 
num. After the war, demand is ex- 
pected to continue at a high level. Im- 
proved technology now permits steel 
makers to furnish alloy steels for a 
much wider range of special purposes 
than was formerly possible. Lowered 
production costs for magnesium and 
aluminum, coupled with their desirable 
physical properties of strength and 
lightness, are expected to give these 
metals important competitive advan- 
tages in the postwar markets. 

“Current expansion in synthetics is 
largely the result of wartime necessity. 
Synthetic chemicals are of vital im- 
portance in times of peace as well as 
in war. The future status of the syn- 
thetic rubber industry is indeterminate 
at present, depending upon postwar in- 
ternational trade policies. Some use 
of this new rubber will continue, how- 
ever, because it has properties that 
cannot be easily duplicated by natural 
rubber. 

“Peacetime uses of rayon have been 
increasing steadily in recent years. 
particularly in the case of stable fibre.” 


Richmond Firm Issues 
Product Directory 


The Industrial Supply Corporation. 
Richmond, Va., has issued a product 
directory for distribution among poten- 
tial customers. In addition to listing 
“outstanding manufacturers whose 
products we sell,” the directory gives 
the names of members of the organiza- 
tion who can be reached by telephone 
for emergency service nights, Sundays 
er holidays. 
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FORGED TOOLS 


cO., HARTFORD, CONN.,  U. S.A. 
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New Grinding Principle 
Cuts Skilled Labor 


A new tool grinding principle which, 
it is said, may revolutionize the grind- 
ing of carbide cutting tools by making 
unnecessary the employment of highly 
skilled labor for this work has been 
developed cooperatively by Carboloy 
Company, Inc., Detroit, and the Edison 
(“Hotpoint”) General Electric Com- 
| pany, Chicago. The new principles so 
far have been applied only to single 
purpose machines in use at the GE 
plants in Chicago, but plans are being 
made to develop more universal types 
of machines employing the same prin- 
ciples. 

The need for skilled or specially 
trained operators for carbide tools up 
to now, it was explained, has been due 
to the following: 

1. Sufficient pressure must be ap 
plied to the tool on the grinding wheel 
to grind efficiently, but not so much 
| that the tip will overheat, resulting in 

thermal-cracking. 

2. The tool must be kept moving 
across the wheel to avoid localized 
overheating, to distribute wear on the 
wheel, and to obtain a good finish. 

3. Carbide tools must always be 

' ground toward rather than away from 
the cutting edge to prevent breaking 
out of small particles at the cutting 
edge. valv 
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4. Angles to which carbide tools are}Tther 
ground must be held closer than is the}gan 
normal practice with most high speed tee! 
steel tools if they are to operate at 
maximum efficiency and insure maxi- 
mum life between grinds. feel 

The new grinding process removes}dad 
these factors from the direct control of 
the operator and incorporates them in 
grinding equipment which automatic: 





% Transportation is perhaps 
one of the most important fac- 
tors of the war program. The 
movement of things of war— 
getting them where they are 
wanted and needed— is as im- 
portant as making them. 
Freight cars are at a premium 
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today and railroads are faced - 
with the problem of keeping ++++4+—# 
existing equipment in active 
service ... this is where 
BADGER Car Movers take 3 ‘ 
Power King place. , 
oe Wie 
% BADGERS spot and shift cars instantly— sto’ Be 
they keep sidings and platforms clear— ~~. 
they expedite loading and unloading—they 4 
get those freight cars back on the main line |e. ; 
without delay. BADGER Car Movers are | INO 
strong, have power and speed, and are easy advance : 
to handle. Check the needs of all industrials Safety Car * 


with sidings in your territory and be sure Wrenches 
your stock of BADGER Car Movers and 
ADVANCE Safety Car Wrenches is sufficient to fill their needs. 


Leaders with Distributors for over 35 years 
Pearl Prancl grinds the top face of larg 


ADVANCE CAR MOVER COMPANY (coos 


element in correctly manipulating a to@ 


APPLETON+ WISCONSIN 


and applying correct pressure ag 
the wheel. 
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O PROTECT EQUIPMENT against 

LIKE ALL: valves in the Edward line, Edward relief abnormal increase in pressure, 
valves are simple, functional and sturdy in design. “— a 
yols are|There are only a few parts, all precision-built to with- : choose Edward steel relief valves. 
n is the}wand severe service. Body is forged steel, bonnet rolled 
h speed}ise), Renewable stainless steel seat and accurately 
age gound stainless steel ball disk for tight seating. Rolled 
steel screw cap is vapor proof. Fine carbon steel spring 


removes |d adequate length for full relief area when discharging. 
ntrol of 
them in}f 
tomatic: Dimensions in Inches 
Size—Fig. 141 Weight, Lb. 
Center Center 
to end to top 
1% 615 ‘ as well as pressure. Design of adjust- 
1% 7% , 
2% 915 . , 
=. " ~_ (eg erous proportions ofspring makesclose 
ys 


Built in 14 in. to 2 in. sizes, Edward 
relief valves are widely used in power, 
marine, chemical process, petroleum, 


refining, hydraulic and general in- 


ASEM betel teed 





dustrial service. 








Edward relief valves withstand heat 








ing mechanism and length and gen- 

















2% 12% i pressure relief regulation possible. 
144 : 


MOUIRIES hould include inf ti a . HH 

Rrvice, “ana hee saben weed e ; A Met, THE EDWARD VALVE & MFG. 0., INC. 
ired. For additional details on relief valves and ; ~~ 1289 West 145th Street 
r cast and forged steel valves in the Edward line ig ss EAST CHICAGO, INDIANA 
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Speedi-Dri is a unique, granular oil- and grease-absorbent for all 
kinds of floors. It cuts down the lost hours of irreplaceable working 
time by reducing falls and accidents to a minimum. By providing 
an immediate non-skid surface, Speedi-Dri allows employes to work 
faster and more confidently. It actually draws old stains and oil 
deposits out of steel, wood, and concrete floors, making expensive 
scrubbing quite unnecessary. Speedi-Dri costs less per square foot 
of floor kept clean than any other satisfactory 
































method or product 





now in use. 








Unlike sawdust, Speedi-Dri will not burn. tt reduces accident and fire rates. In fact, insurance 





companies recommend its use. Speedi-Dri is harmless to floors of any kind, and prevents dis- 





integration of shoes and other equipment by preventing contact with oil. Pound for pound, it 





excels all other substances in area of floor-space cleaned. It is available from your local distributor. 








A generous sample will be sent on request. We urge you to investigate Speedi-Dri and its com- 








panion Sol-Speedi-Dri (for use where water soluble oils are used or where water is also present). 
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There is only one 





















SUPPLIERS 
Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. | 
Philadelphia, Pa. 





East 
REFINERS LUBRICATING CO 
New York City 















West Coast | 
WAVERLY PETROLEUM PRODUCTS CO 
Menlo Park, Calif 





Prompt Service from Warehouse Stocks in Leading Cities 





ally provides the desired motions, pres. 
sure, etc. 

The development originated shortly 
after E.G.E. undertook the brazing and 
grinding of standardized Carboloy ce- 
mented carbide tools as a sub-contractor 
for the Carboloy Company last year. 
The first machine developed was a 
single purpose machine to grind the top 
faces of standard carbide tools and re- 
lieve the serious bottleneck due to a 
shortage of grinder hands at E.G.E. 
With this machine, the top faces of 
carbide tools are ground in from 8 to 
30 seconds per tool, depending on the 
size. Experiences indicate that a good 
average grinding time covering all the 
faces of tools produced at E.G.E. is 
25 seconds floor to floor—resulting in 
an output about six times that possible 
with a pedestal grinder on the same 
operation, 

Secret of the superior quality of fin- 
ish obtained on the tools is that the 
grinding wheel in addition to rotating, 
also oscillates while the tool is held 
stationary at the correct angle. The 
oscillation is in the plane of the wheel. 
This oscillation also contributes to the 
speed with which tools can be ground. 

The second important principle in- 
volved in this grinding equipment is 
that the tool is held against the wheel 
under a constant and controlled pres- 
sure, insuring maximum grinding speed 
consistent with quality of finish, wheel 
life, heat generated, etc. The pressure 
is applied in the E.G.E. machines 
through air pressure. The construction 
of the device is such as to bring the 
tool against the wheel under low pres- 
sure to remove jagged edges, the pres- 
sure automatically increasing to the 
pre-set amount and being held at that 
value until the tool is finish ground. 
The machines are provided with a 
simple dial contro] for setting the time 
cycle so that all the operator has to do 
is to insert the tool in the holder and 
remove it when finished. 

The incorporation of the automatic 
control pressure device has made pos- 
sible another advantage. Instead of the 
usual type of resinoid wheels used on 
manual grinders, the automatic ma- 
chines are equipped with metal-bonded 
diamond-impregnated wheels, resulting 
in a vastly increased wheel life. The 
difficulties in using this type of wheel 
previously have centered about the fact 
that they require a higher tool pressure 
against the wheel for maximum grind- 
ing efficiency. This high pressure miti- 
gated against correct grinding when 
tools were applied manually. 

While developed for carbide tool 
grinding, the principles involved have 
already been applied by Hotpoint in @ 
limited way to the grinding of high 
speed steel tools. 

When Hotpoint was required to ceas€ 
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roman SSENTIAL — Thousands of plants are now using meet competition. One sales demonstration makes a life- 





action BBPEEDI-DRI regularly. Hundreds have written to say they long customer who automatically re-orders again and again. 


g the , ; 

pres- ould never again do without it. Small, trial orders often Nation-wide sales promotion through district salesmen work- 
er pevelop rapidly into carload lots. Labor as well as Manage- ing with distributors, and regular advertising in more than 
0 € 


t that re" boosts this product. Insurance companies and Safety twelve big-circulation magazines produce a steady flow of 
round. Birectors help you sell it by urging its use in all plants where 
ith a 


e time 
to do 


rand AVAILABLE — SPEEDI-DRI is readily available in un- 


omatic P™ted quantities, without need for preference ratings. Ware- 


new. business. 
il and grease moke floors dangerous. 


S ALABLE — No other product on the market will do all 
that SPEEDI-DRI does at a comparable cost per square foot. 


agen SPEEDI-DRI, easily spread, provides an immediate non-skid 
e pos 

of the f : 
sed on Pelivery. Generous, free sample will be sent to you for test- 


ouse stocks are maintained in principal cities for prompt 
surface; soaks up oil and grease, even drawing old stains 


| : : from wood, concrete or metal floors; lightens floors and 
i¢ ma- Bg and for sales demonstration —a dramatic, proof-by- 9 


bonded 







oiking ting that almost invariably ends sales resistance. brightens up the plant; acts as an effective retardant; saves 

The work shoes from oil-rot; saves man-power by eliminating 
te ROFITABLE — Priced high enough to allow you need for cleaning and scrubbing floors. Write the nearest 
e fa 









ressure fnerous profit-morgins, it is still economical enough to office, shown below, for the complete story. 
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Gncrease Customer Satisfaction 


ASPHALT 


with 
GL 2+ of ASBESTOS 


85% MAGNESIA 
INSULATION 


Specifically designed 
to furnish the highest 
quality molded heat 
insulation for medium and high pressures. 


¥ 





OR 
GREASE BALL w7]**® 
ASBESTOS SWEEP- 


ING COMPOUND | @ 


This asbestos sweeping com-| GREASE BAL 


pound quickly removes oil} <weerinc 
and grease deposits. Rated| COMPOUND 
Class 1, “Non-Combustible” / oS 
by Underwriters’ Laboratories. — 


No acids or caustics: will not 
erode. Very economical: can be re-used. 
Available in 8 lb. cartons and 50 Ib. bags. 





MAGNESIA 


“=| ASBESTOS 
| MILLBOARD 


| Pin point finish. Far 
superior to the old, rough 
finish millboard, both as 
m to quality and 





» convenience 

La in ante 

. ae Up to %o 
SO lighter than ordi- 
nary commercial 


millboards. Uniform standard size sheets, 42x48 
inches. Thicknesses from 1/32 to 12 inch. Two 
graies—medium and extra hard. 


CAREYCLAD 
COATING 


A super Roof Coating. 
that sets new standards 
in durability and serv- 
ice. Lasts over 100% 
longer than ordinary roof coatings. 





Write for samples and details of Distributor Franchise.—address Dept. 55 


THE PHILIP CAREY MFG. COMPANY «Lockland, Ci 


MPANY 








Warman L 


TRIPLEX QUALITY 


SEMI-FINISHED NUTS AND CAP SCREWS 


Because TRIPLEX nuts catch on quickly 
with their free-running threads. That's 
why! Less work—easier on feminine 
fingers. Clean Triplex cap screws also 
turn smoothly and easily. Heads fit well 


TRIPLEX SCREW COMPANY .- 







5307 GRANT AVENUE - 


BOLTS, 


—leok neat. No wonder thousands of 
women in war plants recognize TRIPLEX 
quality. 

Mail us your “sixty four dollar” ques- 
tion on service today. 


CLEVELAND, OHIO 
THREADED 
‘™ FASTENERS 


NUTS AND RIVETS 








manufacturing electric ranges, one of 
its plants was converted to the manu- 
facture of bullet cores. To machine 
these a large number of single purpose 
specialized form tools which had to ‘be 
sharpened daily was required. 

While these tools were of high speed 
steel rather than carbide tipped it was 
found possible to design a slightly 
different version of the carbide grinder 
to handle these single purpose tools, 
The results obtained with the high speed 
steel tools, grinding the ends only, have 
eliminated the need for highly skilled 
labor and large numbers of surface 
grinders. 





Engineers Solve 
Salvage Problem 


Costly metal castings turned into use- 
less scrap by breakage of taps or drills 
are reclaimed by an “electro-chemical 
drill” developed recently by two engi- 
neers at the Eclipse-Pioneer division of 
Bendix Aviation Corporation, Bendix, 
N. J. 

Removal of broken drills and taps 
from nearly completed parts, upon 
which many man-hours have been spent, 
has been a major problem in precision 
machine shops, it was pointed out. 
The tapping operation, which taps a 
thread into a casting, occasionally has 
heen particularly costly in broken tools, 
in machining aluminum castings used 
by Bendix for many aircraft devices, 
Annealing and re-drilling often has 
been used but has proved unsatisfac 
tory and frequently spoils the part s¢@ 
handled. 

A suggestion 










submitted by an 
Eclipse-Pioneer employee paved the 
way for laboratory research which re 
sulted in design of elaborate equip- 
ment which is expected to save many 
vital parts damaged by tool breakage. 
The apparatus consists of a funnel-like 
device housing a copper tube which is 
placed over the broken part to set up 
an electro-chemical reaction which dis 
integrates the broken tool and leaves 
the thread intact. 

The new drilling process, it was re 
ported, does its job within specified) 
tolerances on a variety of parts test 
thus far. 


















Buffalo Foundry Elects 
H. D. Miles Chairman 


Henry D. Miles, president of t 
Buffalo Foundry & Machine Co., h 
been elected chairman. of the boar 
Charles W. Pearson, formerly exec 
tive vice-president, has been elect 
president. Milton T. Silverling, a vice 
president, is now executive vice-prest 
dent and general manager, and L. 
Clayton Vallier, formerly treasurer, was 
named secretary and treasurer. 
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SAVE SET-UP TIME 


« WITH * 
VICTORY VISES! 


Rousselle Victory Vises are 
made in four sizes. 








































ITH a Rousselle Victory Vise, accurate set-ups are simple—and fast! This is due to 


many features such as complete, easy-to-read graduations around the entire dial on F. Doyle Bowers has been named district 
the broad swivel base—the two convenient locking screws that hold your swivel setting / 3 2 a 
accurately—the lock nut on the main screw—extra ruggedness in the broad base, center field engineer for Republic Rubber Divi- 


pin, jaws, ways and screw—all of which assure long-lived precision. The hardened steel sion of the Lee Rubber & Tire Corporation. 

screw nut is removable and although the bearing areas on ways and sliding jaw are F 

over-size, a special take-up plate provides constant alignment regardless of wear. Jaw Mr. Bowers has had years of experience 

plates are of tool steel, hardened and ground. Point-by-point superiority in every detail in the mill ] : : — 

has made the Rousselle the choice of experts. Get full data in Bulletin S-63. Write today. . ‘ ill supply field. His home is in 
Memphis, Tenn. 


PROMPT DELIVERY . 
. Priority Certification Must Accompany Orders te : 7 
Dealers: Write for dealership plan. Survey Shows 58% of 
Small Firms in War Work 


0 A V l D J > | 0 S S C 0 m pB q NY | A survey of the nation’s small manu- 


BENTON HARBOR, MICHIGAN facturing concerns indicates that 58 per- 
cent are engaged directly or indirectly 
Aad in war production, according to the 
Office of War Information. Of the re- 
maining 42 percent, about one-quarter 
have been unable to get war production 


ek e contracts and about three-fourths have 
Dry e Line.-: 


not tried to get war contracts because 








Sell the Chaj, 





their products were not required for ) 
war. because they had enough civilian 
business or for other reasons. 
Only concerns employing less than 
| 125 wage earners were included in the 
- . | survey: actually, less than 5 per cent 
ositi¥e, Couplin Et a of the firms studied emploved more than 
AFlex? owe! > at \ 80 workers. 1 
asmit ae »§ . ; 


The OWL survey, made at the request 
of the War and Navy Departments, the 
Maritime Commission and the War 
Production Board. was conducted dur- 
ing the first quarter of this year in 
collaboration with the Foreign and | 
Domestic Commerce and Census Bu- 
reaus of the Department of Commerce. 
It had a two-fold purpose: 


1. To determine the extent to which 
small manufacturing plants are being : 
utilized for war production, and & 

2. To reveal the opinions and sug- r 
gestions of their executives regarding J 
the distribution of war business. 
| The survey was made by personally 
interviewing the responsible officials of 
| 3.446 single-plant manufacturing firms 

in all sections of the United States, 
| covering a representative cross-section 


SILENT HAINS 


of about 62.000 plants among all types 
of producers except poultry and dairy 
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“| PROVEN FOR YOU 


3 per- 





ectly 
“| AT 30,000 FT 
lie re- 
jarter 7 ' 
ction Higher and higher go America’s combat 
have planes, as engine superchargers become more 
“- powerful and reliable. Operating at speeds 
tel up to 24,000 r.p.m., the 2-stage geared super- 
chargers are equipped with VELVETOUCH 
than clutch facings. This amazing friction material 
n the has also proven its dependability in landing 
cent wheel brakes and in clutches on bomb 
than doors, wing flap controls and gun turret 
mechanisms. Such established performance, 
a under the most severe conditions, makes 


War VELVETOUCH the logical choice for clutch GREATER PRODUCTION WITH “VELVETOUCH” 


- dur facings and brake linings in machine tools, VELVETOUCH is an all-metal VELVETOUCH clutch facing 
ar in in marine and textile machinery, in mining friction material—a combina- and 22” VELVETOUCH brake 

ai and oil well equipment. VELVETOUCH gives — of sintered Ss. —_ help to speed production 
a F : als, compressed and welded y their smooth, positive op 
aa you an opportunity for increased sales and to a solid metal backing. eration and uniform coefficient 
1 b profits. In this press brake the 6” of friction. 
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PS PIONEERS IN PUTTING POWDER METALLURGY TO WORK FOR INDUSTRY 
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SHOW IT and IT’S SOLD! 


LOCKING 


| RING 





Sectior 
Shews 


Locking 
n 





Reg. U. S. Pat. Office 


“Unshako” sells itself on its own 
unique merits . . . a built-in, self- 
energizing locking ring that un- 
failingly resists vibration, holds 
tight come heck or high water. 
Yet it is easily applied or re- 


moved ... can be used repeat- 
edly . in no way retards 
assembly. 


Sales are way up! Everything is 
with you and there’s an 


advertising and promotion campaign behind the 
“Unshako” Self-Locking Nut. 


Write us; we'll be glad to explain our dealer's proposition. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA 


BOX 519 


—— BRANCHES —— 
BOSTON + DETROIT + INDIANAPOLIS * CHICAGO © ST. LOUIS © SAN FRANCISCO 





SHELDON BBU-1240 
WQ PRECISION LATHE 


This quality 12 in. ball bearing tool room 
lathe is built for precision work and will 
retain its accuracy under long and hard 
usage. It has extra collet capacity (to 1 
ruund), the finest precision ball or roller 


bearings obtainable, an improved heavy- 
duty, double wall apron with power cross 
feed; full quick change gears and full 
bowl improved Sheldon 


headstock. Its 














i-speed, V-belt, lever-clutch cpercted, un- 
derneath motor drive is entir.ly enclosed 
in the pedestal leg and has anti-friction 
bearings. It is so designed that spindle 
belts operate thru a standard 1-piece bed. 
This bed is bridge-braced with heavy cross 
girts and has hand scraped ways—2 
V-ways and 2 flat ways. If interested in 
10”, 11” and 12” cuality lathes be sure to 
see the SHELDON. 


SHELDON MACHINE CO., INC. 


4232 N. Knox Ave. Chicago, U.S.A. 


TLL 





processors, feed mills, bakeries, bottling 
works, artificial ice plants, logging 
camps and sawmills, printing estab. 
lishments, and newspapers. 

Statements of the manufacturers in. 
terviewed indicate: ° 


1. One-third of the plants felt that 
they could increase general industrial 
production with existing equipment and 
under present conditions in the market 
for labor and materials. An additional 
one-half said they could do so with 
existing equipment if given enough 
labor and materials. 

2. Only part of the available idle 
capacity, however, is suitable for war 
production. Analysis of the interview 
material shows that 21 per cent could 
increase war production under present 
conditions; an additional 36 percent 
could do so with new machinery and 
more materials and labor; 43 percent 
were adjudged unable to increase war 
production under any circumstances. 

3. Half the small manufacturers ex- 
pect their business to be as good as or 
better than in 1942, and_ two-thirds 
expressed satisfaction with their pres- 
ent backlog of orders. 

4. Fourteen percent of the firms in- 
terviewed indicated that they wanted 
additional war business to offset de- 
clines in civilian output, These firms, 
whose condition was appraised as rela- 
tively unfavorable, reported they could 
handle more war orders and had tried 
to get them. 

5. Firms which have been unsuccess- 
ful in their efforts to get any war busi- 
ness constituted only 11 percent of 
the total. 


Three Groups 


various-sized firms into 
clearer focus the survey made a further 
break-down into three groups: those 
employing 21 to 125 workers, those with 


To bring 


eight to 20 and those with none to 
seven (the “none” meaning one-man 


owned and operated plants). It 
found within these groups that the de- 
gree of participation in war produc: 
tion generally ran in accordance with 
the size of the firms, for two principal 
reasons: 1) the very small firms more 
frequently recognized that they were 
less adaptable to war work and 2) 
relatively fewer of them have tried 
recently to get war business. 


was 


For instance. war production bust 
ness was reported by 75 percent of the 
firms emploving from 21 to 125 wage 
earners. compared to 63 percent. by 
with eight to 20 workers, and 45 per 
cent by those with none to seven hired 


helpers. It is interesting to note, how- 
ever, that although the _ relatively 


smaller firms tried less often to get wat 
business those who did try and were 











-} SELL PEERLESS... . tue meat curtine saw 


into 
ther 
hose 
with 
> to 
man 
was 
» de- 
( lue- 
with 
‘ipal 
nore 
were 
2) 
tried 


busi 
{ the 
wage 
t by 
per: 
hired 
how- 
ively 
war 
were 


THAT IS 


These Peerless Features 
Assure Absolute Blade Control 


Four-Sided Saw-Frame is distortion- proof 
and surrounds the blade and the work. Back- 
ing-Plate Blade-Support gives rigidity to blade 
assembly, Saw Frame Guide is fitted with 
eight bearings, with hardened and ground in- 
serts, making for vibrationless, accurate oper- 
ation. This combination of features is found 
only in Peerless Metal Cutting Saws. 


THE ONLY METAL CUTTING SAW 


PREFERRED FOR 


| nee! is the right time to get acquainted with the Peerless line 


ang its sales possibilities. There’s need for Peerless precision cut- 
ting at higher speeds — for savings in materials and manpower — for 
Peerless automatic operation that assures accurate gauging and sawing 
until all the stock “load” is cut. 


Only in Peerless Metal Cutting Saws will you find so many features 
of practical advantage, Note the brief description of the Peerless Four- 
Sided Saw-Frame and Backing-Plate Blade-Support. Let us tell you 
how Peerless prevents excessive blade wear—how operation is stopped 
automatically when blades become too dull — how the compensating 
feed automatically adjusts itself to the shape and size of the work — 
how Peerless cuts tubes or pipe as smoothly as solid stock. 

Now is the time to line up with Peerless. Prompt delivery may be 
had on most sizes. The franchise for your territory may still be open. 
Mail the coupon today. 


PEBRLESS 
1600 JUNCTION AVENUE 


MACHINE COMPAN Y 


RACINE, WISCONSIN 


— 
aware 
——_—_—— 


i Wis. 
PEERLESS MACHINE COMPANY, —— | 
ae ’ Peerless Metal Cutt 
ae fact eerie franchise information. | 
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Individual... 
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WITH FOUR-SIDED SAW-FRAME AND BACKING-PLATE 
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Where Women are Employed in Industry | 
CURTIS AIR HOISTS 


‘Make Lifting Easy 
. Reduce Fatigue 











































* Where your customers are employing 
more women in their plants, they can con- 
vert most manual lifting operations, make 
tough jobs easy, and speed up output with 
Curtis Air Hoists. Many jobs formerly 
handled by men can be accomplished 
quickly and easily by women using Curtis 
equipment. 
Curtis Air Hoists provide these 
important advantages: 





* Smooth, fast, accurate control of loads 

* Low first cost — lowest operating expense 

* Light weight — pendant, bracketed, or rope com- 
pounded types 

* Immunity to abuse or overloads 

* One-man or woman operation — finger-tip control 

* Do not require skilled labor 


By using Curtis Air Hoists, production 
can be speeded up and skilled labor released 


for other jobs. 
CONSERVE METALS — BUY WAR BONDS 








CURTIS PNEUMATIC MACHINERY DIVISION 








of Curtis Manufacturing Company 
1919 Kienlen Avenue, St. Louis, Miss 








MILL SUPPLY DISTRIBUTORS: 


Speed up in production has emphasized the DE- 
PENDABILITY of Taylor-Made Chains in all industries, 
in steel mills, factories, foundries, ship yards. Build 
today’s and future business! 


TAYLOR-MADE 


Flash Alloy Steel SLING CHAINS 


Welded by T-M Electric Flash Welding Process. 
Eliminates possibility of oxide between surfaces. Each 
link formed of two “U-shaped half-links welded to- 
gether, insuring stress-free weld. T-M Pyrometrically- 
Controlled Heat Treatment means maximum possible 
tensile strength for temperatures up to 1000° F, shock 
resistance for 40° below zero. Observe the close- 
hitched links, the bulges inside both sides, doubling 
protection. 


Send for Proposition to Distributors 
and Jobbers 


There are types and sizes of T-M Chains, 

fittings and accessories for every purpose. 

= ideal line for Industrial Distributors. 
rite. 


ESTABLISHED 1873 
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E CHAINS 


unsuccessful represent approximately 
the same proportion in all size groups. 
Those which have tried unsuccessfully 
for war orders constitute 9 percent of 
those employing 21 to 125 workers. 13 
percent of the eight-to-twenty-worker 
group and 11 percent of those with 
none to seven workers. 

Small manufacturers of metal prod- 
ucts led all others in war production, 83 
percent reporting war business, com- 
pared to 38 percent in the food 
products group, 34 percent in the tex- 
tiles, apparel and leather group, and 
58 percent among firms making wood 
products. The percentage of the in- 
dustries devoted to war production is 
not necessarily an indication of general 
business conditions in these industries, 
since many of them are busy meeting 
civilian needs. 


Metals 


In the metals group 97 percent of 
the relatively larger firms (with 21-125 
workers) were engaged in war produc- 
tien: 88 percent of the factories with 
&-20 workers and 67 percent of those 
with 0-7 wage earners were so engaged. 

War orders do not always run in 
proportion to plant capacity in the 
various regions of the country. Fifty- 
five percent of the plants .situated in 
the Northeastern states have war busi- 
ness, compared to 68 percent of those 
in the East North Central part of the 
country, 69 percent of the plants in the 
Pacific states, and 49 percent of those 
in the rest of the country. 

The two major problems confronting 
all manufacturers included in the sur- 
vey were labor and materials. Sixty- 
three percent complained about not get- 
ting enough labor, and 62 percent said 
it was difficult to get enough materials. 
Lack of war orders represented a poor 
third to labor and materials, being men- 
tioned as a primary problem by only 
19 percent. 

Those who conducted the interviews 
invited complaints and suggestions. 
Both were forthcoming in considerable 
variety, These are typical complaints: 

1. Large firms getting more than their 
share. 

2. Too much red tape involved in 
getting war business. 

3. Tried to approach Federal agen- 
cies but were ignored or rebuffed. 

1. Insufficient time after announce- 
ment of war work for preparing and 
submitting bids. 

5. Prices necessary to get war work 
are too low. 

6. Prime contractors are unfair in the 
distribution of subcontracts; they =ub- 
contract only the difficult and unprofit- 
able parts of the job, the “crumbs.” 


Suggestions for improvement were 
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Canny engineers tell us there's a certain 
LOMG LIFE 
ur 
in and do a real job.” And just such service, 


teristic of a// Woon's equipment. Consult the nearest 


we B. 


Woop's distributor for help with ailing or neurotic 


production. He can aid you in keeping vital drives 
clear of power leakage, waste and breakdowns. 
Some good territories still open to alert distributos 


EVERYTHING IN TRANSMISSION 


Bearings * Collars * Clutches * Couplings * Contactors * Hangers 


av 
mM 


Ls 








“indescribable something’ about Woop's 
we group drives which seems to say, on sight: “Here's machinery that's_rarin’ to pitch 


these engineers find, is the outstanding charac- 


SONS COMPANY 
CHAMBERSBURG, PA. 


387-391 Atlantic Ave., Boston, Mass. 


94 Plane Street, Newark, N. J. 
425 First Avenue, Pittsburgh, Pa. 
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066 
THE VERY BEST 


The “Very Best’ is a big statement 
—but no exaggeration when refer- 
ring to the Lufkin 066 folding wood 
rule. Superior in quality of mate- 
rials, in finish and in appearance, 
this “Red End” rule is a fast seller 
for you and an outstanding rule for 
your customers. Feature Lufkin 066. 
It's one of the reasons—"], always 
pays to talk Lufkin.” 


OFKIN 


PRECISION TOOLS + TAPES + RULES 
SAGINAW, MICHIGAN © NEW YORK CITY 


just as numerous. Here are some 
samples: 

1. Simplify the specifications and 
allow more flexibility; get experienced 
men to write specifications; consult 


| with firms before writing specifications 
| to save time and materials. 


2. Let contracts for smaller accounts 
so that little firms can handle. 


3. Keep business in normal channels 


| wherever possible. 


4. Regularize the flow of war orders. 

5. Government should take initiative 
in showing small plants how they can 
be more useful in the war effort. 


6. Contracts should be let by nego- 


_ tiation instead of competitive bidding 


so that the small business man _ will 
have a chance. 


R. R. Ridgway Wins 
Schoellkopf Medal 


R. R. RIDGWAY 


Raymond R. Ridgway. associate di- 
rector of research for the Norton Co., 
Worcester, Mass., was awarded the 
Jacob F. Schoellkopf Medal for 1943 
at a meeting of the Western New York 
Section of the American Chemical So- 
ciety at Niagara Falls, May 20. Mr. 
Ridgway, who has his headquarters at 
the Chippawa, Ont., plant of Norton 
is the thirteenth recipient of the medal 
which is awarded annually by the West- 
ern New York Section. 

Mr. Ridgway joined the Norton com- 
pany in 1922. His record includes 
several inventions and improvements in 
the design of electric furnaces for the 
production of abrasives. His outstand- 
ing accomplishment was the isolation 
and commercial production of boron 
carbide which is used in abrasive form 
as a substitute for diamond dust in 
drilling and laping carbide dies and 
tools. 

Mr. Ridgway was born in Morris, Il, 
and was graduated from Massachusetts 
Institute of Technology in 1920. 
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Does your catalog 
include a line of 
STAINLESS STEEL 


VALVES 
AND FITTINGS 
? 


It has been demonstrated, time and time 
again, that supply houses calling on 
chemical and process plants can add to 
their earnings and provide increased 
service to their customers by being able 
to supply stainless-steel valves and fit- 
tings. While rolled stainless-steel has 
been employed in equipment in such 
plants for years, its value has often been 
lost because ordinary steel, cast iron or 
bronze valves and fittings have been 
used on important processing lines. 
Cooper provides the answer. 


Cooper valves and fittings are made by 
one of the largest foundries in the coun 
try specializing in castings of stainless. 
steel, monel, nickel and other special 
alloys for corrosion resistance. Why not 
write today for complete details . . . you 
will not be obligated in any way. 


COOPER ALLOY 
Foundry Co. 


130 BLOY ST., HILLSIDE, N. J 
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S. Valves arent casy to replace these days --- practically 
. all materials soing, Into their manufacture are on the - 
in critical list. This means that it is up to every valve ‘ 
? al 
a user to take the best care of what he has, to insure the 
a # 
ot ‘ longest possible service life. eth 4 Bs 
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Leaky valves are saboteurs of your production schedules ‘ ‘ a 
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_ obstructing your best efforts and increasing your , 2 
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FLEX-ABRASIVE 


WHEELS and POINTS 


Save Time and Labor 
Speed Production 


The flexible construction of Flex- 
Abrasive Wheels and Points has 
created an indispensable item for use 
from tool room to assembly line. They 
place a fresh abrasive surface con- 
stantly in contact with the work. 

Flex-Abrasive Wheels and Points 
can easily and speedily precision 
shape, grind and finish in difficult and 
“hard to get at” holes, corners and 
angles, as well as regular surfaces of 
hard alloy steel, wood, rubber, resin 
and plastics. They are designed for 
maximum safety on both high and 
low speed tools. Available for imme- 
diate shipment. 


- 


ee 
— 


Mandrels of tapered thread construction instantly 





lock abrasive wheel to shaft by rotary motion, 
eliminating use of chucks, grommets and other 


time-consuming devices 


Send for Samples and Catalog 


Ais! wi 


i FLEX-ABRASIVEco 


Division MS, 100 N. LaSalle St., Chicago, Illinois 














The Sawtooth Co., Boise, Idaho, of which 
J. R. Fields is general manager, features 
industrial and mining supplies. A large 
service shcp is also maintained. 


Steel Saving at Plant 
Enough for 68 Tanks 


Use of 
construction of the new Gwynedd, Pa.. 
plant of SKF Industries, Inc.. has re- 
sulted in the saving of enough of this 
vital material to build 68 medium tanks 
or one large destroyer. according to 
Henry C. Turner, Jr., vice-president of 
the Turner Construction Company in 
charge of operations in the Philadelphia 
area and builder of the project. 

The main manufacturing building. 
containing more than 7 acres of pro- 


substitutes for steel in the 


duction space under one roof, is com- 
pletely blacked out. Its principal con- 
struction detail, which resulted in the 
saving of 1750 tons of steel, features 
the use of 1450 wood trusses, each with 
a 40 foot span and supported by rein- 
forced The use of 


cement asbestos for underground pip- 


concrete columns. 
ing and terra cotta fer rain water con- 
ductors conserved 95 tons of 
metal. Cement asbestos ventilating ducts 
released 32 tons of sheet metal for more 
vital work. Various other substitutions 
of wood were responsible for savings of 
23 additional tons of steel. 

Clean air for 24-hour year-round op- 
erations, regardless of outdoor weather 
conditions, has been provided by a sys- 
tem of forced ventilation especially di- 
rected at complete protection for the 
precision parts being manufactured. 

Special provision has been made to 
control dust by the filtration of all air 
through the working areas. In certain 
of these areas, these filters take the 
form of electrostatic precipitation. 

Fluorescent, shadowless lighting is 
employed in the production spaces. 
which is entirely covered by a ceiling. 
marking an unusual departure from the 
customary exposed-roof type. 

In addition to facilities for receiving 
and storing raw materials, machining. 
heat treating. grinding, polishing, as- 


. 
ferrous 




















Light with Safety 


DIETZ 


LANTERNS 


War industries and coastal protec- 
tion demand shut-out of light after 
sunset. 


Yet, portable light is urgently re- 
quired for protection of property. 
It must be available for safety to 
life and limb. 


DIETZ LANTERNS can be regu- 
lated to a low intensity flame with- 
out being extinguished and prove 
ready and safe for emergency use. 


DIETZ LANTERNS are made of 
scarce materials, keep them in 
good service, and preserve your 
stock for vital needs and 
emergencies. 


R.E. DIETZ COMPANY 
| [ES new von une 


Output Distributed Through the 


Jobbing Trade Exclusively. 
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AMTULMAC DO. 


HIGH SPEED PORTABLE ELECTRIC 


PRECISION GRINDERS 






A Combination of Product, Performance 


Type J- 
universal motor; grinding wheels | 


40 Max. speed 45,000 R.P.M., '2 
i 4” to 5”. 





H.P. 











Spindle asemblies for J} 40 Special spindle assem- 


blies can be supplied for all models. 





Type J-2A 7,000 to 36,000 R.P.M.; 1/3 H. P. 
%” to 3”. 


universal motor; grinding wheels 


and Sales Support Wins 


Ever-Widening Acceptance 


The Themac line of Precision Grinders offers an unusual 
combination of new principles of design and built-in perform- 
ance which is backed by the enthusiastic support and effort 
given us by Themac distributors. As a result, the Themac 
trade mark and the product itself have had a phenomenal 
acceptance. 


Themac has expanded its facilities tremendously in order 
to render its ever-increasing service to distributors and users 
of these precision tools. It naturally gives us a justifiable 
feeling of satisfaction to know that the principles we laid 
down in design, manufacture and distribution have been 
working to the advantage of the war effort. THEMAC dis- 
tributors, by their efforts have been sharing in the repeat 
business that logically comes from appreciative, satisfied 
users as well as from the new business which develops from 
ever-increasing acceptance. 





THe McGonecAL MANUFACTURING Co. 
EAST RUTHERFORD, NEW JERSEY 

















TODAY'S PROOF 
OF MARSH 
LEADERSHIP 


@ For more than 75 years in- 
dustry has looked to Marsh as 
the leader in the development 
and perfection of gauges, dial 
thermometers, traps, air valves 
and other heating specialties. 
That “Recalibrator” is a 
good example of how far 
ahead are the Marsh Products 
of today. It’s the first sound 
way to correct a gauge that 
has been knocked out of ad- 
justment—the mark of gauges 
and dial thermometers that 
can be kept accurate always. 
The full story of Marsh 
leadership is being told to 
your customers each month in 
full page ads that reach into 
every phase of industry. 


JAS. P. MARSH CORP. 
2079 Southport Avenue 
Chicago, Illinois 





Marsh Air Vaives 
and Heating Speciaities ‘ 
tstanding is the Marsh pack- 
ay valve, with a a 
to-metal seal that is truly packless, 
permanently leak-proof. 


sembling, inspecting and shipping fin- 
ished bearings for aircraft, the main 
production building also contains of- 
fices, cafeteria, dispensary and locker 
rooms. Mass production is facilitated by 
an arrangement under which all mate- 
rial and parts travel in a U-shaped as- 
sembly line. 

The power plant, storage, pumping 


house and other facilities are operating 


in nearby new accessory buildings. 


The farmhouse and barn which orig- | 


inally stood on the old tomato farm 
acreage that provided the site for the 
project were used during the construc- 
tion period and are in their converted 
state, part of the plant group. 


Imperial Brass Issues 
Wartime Fitting Chart 


“Wartime Suggestions on Brass Fit- 
tings,” designed to help solve today’s 
difficult fitting problems, are given on 
a new 17” x 24” two-color wall chart 


issued by The Imperial Brass Mfg. Co.. | 


Chicago. 


The chart gives data on relief of war- 


time fitting shortages, and also presents 
basic educational information for famil- 


iarizing new employees with fittings. 


The chart begins with the presenta- 
tion of such basic fitting data as how 
to recognize various types of fittings, 


how the different types of fittings and | 
tubing are assembled and _ how to | 


determine fitting sizes. Illustrations 
show the different types of fitting joints. 
With this basic information on fittings 


| as a foundation, the chart then goes on 


to present three methods of relieving 
wartime fittings shortages. These 


methods are: (1) by the use of equiva- | 
lent fittings; (2) by building up sub- | 


stitutes for missing fittings through the 

use of two or more other fittings; and 

(3) by the use of plastic fittings. 
Copies of the chart can be obtained 


from The Imperial Brass Mfg. Co., 1200 
|W. Harrison St., Chicago, Ill. 


ERIAL.. 
WARTIME SUGGESTIONS ON BRASS 
ene, eet 
See oe 0: * 











* SELL* 


CONCO HOISTS 














Suited 
fo Today s Vheds ) 


Se ¥%& With plants supple. 
=A menting manpower with 
, 1) women workers, there's 
rot a great demand for 
light capacity electric 
hoists to speed produc- 
tion and avoid overload 
on the employees. The 
Conco Torpedo Hoist 
fits right into this pic- 
ture, with features of 
convenient push button 
control, simple design, 
electric solenoid brake, 
features appealing to 
employees and plant 
operators alike. Avail- 
able in 250-, 500- and 
1000-lb. capacities, 
these units, with our, 
outstanding delivery 
and prices, will 
money-makers for you. 
Write today for full 
information. 


* 


% In addition to a complete line of hand- 
powered and electric overhead cranes and 
jib cranes, Conco also builds Differential and 
Spur Gear Hand Chain Hoists and |-Beam 
Trolleys in @ full range of capacities. Full 
information on request. 
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“COMCO ENGINEERING WORKS 





When Your War Industries Know They Can 
—_ * cilia Buy This Essential Equipment 


OPEN YOUR 
LYON 
 ©/ CATALOGS ON 
W/\__ EVERY CALL 


PUT LYON’S 
PROMOTION 
PROGRAM TO 
WORK IN 
YOUR 
Leapenentanes 





Adjustable Wood nd | ny ing 
Open and Clo: oy hn. gaa 
at. Applied F Wood Storage Cabinets 


Bench Legs 


3-Shift Work Benches 


Style “‘L”’ Materials jn 
Handling Containers 
—_ > 


Style “H’’ Materials i Style ‘‘O"’ Materials 
\ Handling Containers Handling Containers 


LYON METAL PRODUCTS, INCORPORATED 


s: 5306 Madis Ay * Bran ns cue mucclll s in All Principal Cities 















Modern Ioals 
fr lhe MEW 
WORKERS 

































New Workers 
Need New Tools 


Modern in design 
strong — light — dur- 
able. 


WALDEN 
WORCESTER 
in its long years of 
experience has ai- 
ways been a leader 
in making hard jobs 
easier by engineering 
its tools on the draft- 
ing board and testing 


them on the work- 
bench. 


Don’t buy heavy, 
clumsy tools when 
Walden - Worcester 
Tools are available. 


STEVENS WALDEN, INC. 
464 SHREWSBURY STREET 
WORCESTER MASSACHUSETTS u 














Absenteeism Up 56%, 
NAM Survey Shows 


The National Association of Manu- 
facturers revealed that as a result of an 
absenteeism survey in 25 of its mem- 
ber company war plants it had been 


| established that the wartime average 


of absenteeism in those companies has 
increased 56 per cent since the war 
effort started. 

The present, or wartime, percentage 
of absenteeism was found to be 5.42 
per cent of workers as compared to 
53.48 
vey showed. 

The association listed as chief causes 
of absenteeism sickness, accidents. 
housing and transportation problems, 
high earnings, inexperience in regular 
employment and irresponsibility. 

It found also that in industries with 


a high rate of absenteeism the lost time | 


is greatest over the week end from 
Saturday to Monday. 

While deploring “irresponsible ab- 
senteeism,” the NAM survey maintained 
that “compared with some of the other 
difficulties that industrial management 


has mastered, the reduction of absen- | 
teeism does not appear an impossible | 


task.” 

The survey was made public in a 30- 
page pamphlet, entitled “Absenteeism 

Realities and Remedies.” 

The. NAM absenteeism survey was 
conducted in a group including some 
of the leading industrial companies in 
the nation. Among their products are 
steel, glass, petroleum, chemicals, paper, 
automotive equipment, mining machin- 
ery, machine tools, refractories and 
-hipbuilding. 

Referring to current absenteeism, the 
-urvey reported: 

“Once people are convinced that their 
individual work is of vital importance 
there will be very little voluntary ab- 
senteeism. Visits of men back from the 
actual fighting front are worth more 
than tons of posters or hours of pep 
talks. If men in the shops could see 
pictures of the tanks or the planes that 
they helped to make in action it would 
step up interest and morale amazingly. 
The big job is to bring home to people 


the fact that they are a part of the | 


show.” 
In an effort to reduce absenteeism. 
the survey made public a check list of 


30 suggested steps whereby manage- | 


ment can determine how to meet the 
problem. 

It suggested as health and safety 
measures these 12 steps: 

Pre-employment medical examina- 
tion; preventives of respiratory infec- 
tion; convenient lunch facilities with 
well-balanced foods; sufficient time 


allowance for meals: nutrition informa- | 
tion for employees’ families; proper | 





8 per cent before the war, the sur- 











show the way 
To INCREASED 
PRODUCTION 


The job of scraping materials together and 
getting work out is a full time worry for any 
shop foreman these days. It’s up to the mill 
supply salesman to keep his customers posted 
on what equipment they can use to increase 
production. Salesmen need an_ intimate 
knowledge of Schrader Industrial Products 
because air can be used to do so many jobs 
better. Schrader has streamlined and broad- 
ened the use of compressed air in industry, 
improving old methods and developing new 
ones to get work done quicker and better and 
with greater safety. 





YOU NEED THIS VALUABLE SALES- 
ENGINEERING CATALOG of fully as- 
sembled air control sets for standard ma- 
chines and all component parts for making 
special installations, plus a wide variety of 
highly efficient airline parts, accessories and 
tools. Write for your copy today. 


Schrader 


ane wt at OFF 


AIR VALVES, GUNS, FITTINGS 
AND MACHINE CONTROLS 


A. SCHRADER’S SON, BROOKLYN, N. Y. 
Division of Scovill Manufacturing Company, In% 


The 1943 advertising of STAR Hack Saw Blades is aimed just 
where priority and war-work customers are working. The entire 
metal working industry is covered by such papers as Iron Age, 
American Machinist, Modern Machine Shop, etc. Other publica- 
tions, such as Aero Digest and Marine Engineering reach busy 
centers of war goods production. Industrial publications—Factory, 
Mill & Factory, Industrial Equipment News and Purchasing 
round out a STAR campaign that brings a message to a total of 
more than a quarter million war plant workers. 

It's a double-barreled “Know-how” message, featuring the 
STAR “Moly”* High Speed Blade for speedy sawing and the 
STAR Unbreakable Special Flexible Blade for difficult sawing. 

Because of the user-preference it will maintain and build up, 
it’s a message that will help you to get more war-time business now. 
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The Publications 
PURCHASING 


AERO DIGEST AMERICAN MACHINIST 


FACTORY MODERN MACHINE SHOF 
MILL & FACTORY IRON AGE 
INDUSTRIAL EQUIPMENT NEWS ; i 
Combined Circulation 


INCORPORATED 
Totals 250,620 MIDDLETOWN * NEW YORK 


T. M. Reg. — Blades bearing the name "Moly" are made only 
by Clemson Bros., Inc. and affiliated companies. 


MARINE ENGINEERING 




















































































Like the teeth of this mon- 
ster, earth-biting steam 
shovel, the edge of a Magor 
Hand Shovel stands up 
under toughest war-time 
assignments. 

The steel from which 
Magor Hand Shovels are 
made is rigidly maintained 
at the maximum consistent 
with allowances available 
to shovel manufacturers 
under existing conditions. 
No hand shovel, today, 
excels MAGOR. 
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WHERE A $1 |P MEANS A REJECT... 


SELL PARKER VISES 


for 
NON-SLIP HOLDING! 


Another slip . . . another reject... 
valuable man-hours lost, critical ma- 
terials spoiled! That's what happens 
when work slips in a vise. That's 
why so many plants-doing important 
war work use Parker Vises! 


Parkers grip work evenly, firmly 

. with accurately controlled pres- 
sure. No slack to take up when 
gripping or releasing because preci- 
sion-built Parker Vises respond to 
the slightest turn of the handle! 
Pinned-on tool steel jaws, covering 
the vise-top, lengthen the life of the 
tool . . . are easily renewable. The 
Charles Parker Company. Meriden, 
Conn., U.S.A. 


AMERICA’S 
0) 9) 3} I 





*,.. to add to the striking 
power of our armed forces’. 
— President Roosevelt 
BUY MORE BONDS 





















ventilation; proper sanitation; plant 
medical supervision; plant nurses; ade. 
quate safety devices and instruction; 
adjustment of work schedules to pre. 
vent cumulative fatigue and checkup of 
reported sick absences. 

Under the heading of “Morale,” the 
survey suggested: 

Appraisal of applicants’ aptitudes 
and responsibility, pre-employment ex. 
planation of rules and relation to war 
effort; information about relation of 
individual job to war; instruction of 
foremen on methods of maintaining 
morale; use of visitors from armed 
forces; information about ex-employees 
in service; monetary incentives; incen- 
tives other than monetary and _ plant 
posters and other exhibits. 

The survey suggested to industrial 
management that it help out in neces 
sary adjustments for personal and fam- 
ily needs—such as housing arrange 
ments, transportation arrangements and 
time off for attending household or 
personal duties, 

It urged special cooperation between 
management and labor through special 
committees; and between management 
and the community to meet problems 
of housing, transportation, day nurs 
eries, store and shop hours and health 
program. 


Union Metal Mfg. 
Awarded E Pennant 


The Army-Navy E was awarded April 
9 to the men and women of The Union 
Metal Mfg. Co., Canton, Ohio. at cere- 
monies attended by over 1,500 em- 
ployees. their families and friends. 

Formal presentation of the pennant 
was made to Union Metal’s president, 
C. A. Orr, and employee representative 
Elmer G. Baird by Major Ralph H. 
Coburn representing the United States 
Army. 

Token presentation of Army-Navy 
E lapel pins, which give individual 
recognition to every Union Metal em- 
ployee, was made by Lt. Commander 
Paul S. Sessions, USNR. 

Officiating at the ceremony was Con- 
gressman Henderson H. Carson of Ohio. 
Honor guests included officers of the 
United States Army and Navy. 


Worthington Receives E 


Lieut. Commander John P, Tuthill 
Jr., presented the Army-Navy E pen: 
nant to the Worthington Pump & 
Machinery Corporation at ceremonies in 
Wellsville, N. Y. Acceptance was May: 
nard D. Church, vice president. John 
Apsey, Gertrude Bowlby and Elmer S 
Lamphier accepted E pins in behalf 
of the employees from Major Joba 
G. Doyle. 
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“THIS TIMELY BOOK HELPED 


ME ADAPT 
MY STOCK 
RECORDS TO 
TODAY'S 
CONDITIONS!” 


“Like lots of other distributors, it took me a long time to realize that my 
records just weren't meeting the demands of wartime operations. They 
worked all right when business wasn’t moving along so fast. But. lately, 
with the pressure of additional business. shortages of help, and regulations 
like L-63, and CMP, I found, as maybe you're finding, that the old system 
just couldn’t handle the job. 


“Just about the time [ was all set to put in my reservation for a padded 
cell, I saw an ad about this Kardex Bookfold Demonstrator. and sent for 
. It showed 20 different time-proved stock control systems as used by 
notes distributors—and sure enough, one of “em was just about right 


for my situation. 


“Well, a Remington Rand Systems and Methods Engineer worked it all 
out, took care of the details, and followed right through on the installation. 
And now our new stock control system is perking right along as nice as 
taking care of CMP, L-63, PD-ILX. and Rating Extensions, too. 





you please 


“It’s easy to get the facts on these new systems. Just write to Remington 
Rand at Buffalo, \N. Y., and ask for the Kardex Bookfold on “Stock Con- 


trol For the Wholesaler.” They'll send it to you, pronto!” 









THE FAMOUS KARDEX VISIBLE MARGIN 


In the Stock Control Record shown to the left, the 
Graph-A-Matic Signal indicates the number of 
month’s supply on hand. Overstock, need for pur- 
chase, follow-up, and understock —all are graphieal- 
ly portrayed. The colored signal on the left spot- 


lights outstanding purchase orders. 









SYSTEMS DIVISION 


" REMING TON RAND INC. 


BUFFALO 






NEW YORK 




























TRINDL 400 Weibin 


DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 


adie Profits for Distributors 
An item the ‘is selling right now to war and 

r essentic industries both for production 
Seatac ance purposes ... Trindl Super In- 


, the result of many years 
or and “job tested” re- 
up impressive production 


: is, dependability and economical 


better, faster welding, easy to 





2227-AY CALUMET AVE. 
CHICAGO, ILL. 











Direct Drive 
‘4 to 3 HP 


= 
| 
| 









5001-5009 NO. WOLCOTT AVE. 
















Flexible Shafts 


AND 


Machines 
Thirty-Eighth Year 
High Quality 
Machines 


It Pays to buy 
Good Tools. 


SEND FOR CATALOG NO. 28 


PAY 
MORE 


GET 
MORE 


DO 
MORE 


1943 


Strength 


Type 
M6C—'/2 H.P. 


Psi H.P. 
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N. A. Strand and Company 


CHICAGO 














214 










MILL SUPPLIES 


¢ JUNE, 1943 


| 


Hill Named Sales Head 
For Schwarze Electric 





P. H. HILL C. H. BROWN 


Paul H. Hill, formerly associated 
with Westinghouse, has been named 
sales manager for Schwarze Electric 
Co., Adrian, Mich. Charles H. Brown 
has been appointed assistant sales man- 
ager and advertising manager, and M. 
I. Bradley, formerly plant manager of 
Lycoming Motors Division, Aviation 
Corporation, is production manager. 


Two Manning Plants 
Awarded Army-Navy E 


The Bridgeport Works and the Bos- 
ton Works of Manning, Maxwell & 
Moore, Inc., have been awarded the 
Army-Navy E pennant. Presentation of 
the award to the Bridgeport plant was 
held at Klein Memorial Auditorium, 
with the awarding of the Army-Navy E 
pennant being made by Admiral Thomas 
C. Hart, U.S.N. (Ret.) The Boston 
Plant presentation was held at the Bos- 
ton Arena, where the E pennant was 
presented by Rear Admiral Wat T. 
Cluverius, U.S.N. (Ret.) At both cere- 
monies the pennant was accepted by 

A. Moore, chairman of the board 
of directors. 

The honor roll of the two plants 
showed nearly 800 employees who have 
left to join the armed forces. At the 
close of the ceremonies the men and 
women of both plants received their 
Army-Navy E lapel insignia. 


Production Analysis 
Keynotes Osborn Meet 


How the benefits of power brushing 
can be further extended to help produce 
the materials of war, was the theme of 
a three-day conference of 28 field rep- 
resentatives of the brush engineering 
staff and home office executives of The 
Osborn Mfg. Co., Cleveland. 

In commenting on the results of the 
meetings, which were held May 3lst 
through June 2nd, M. C. Pecsok, Os 
born executive, pointed out that dis 
cussions were held on the important 
war-production benefits which _ have 
been realized since the company 






































b 


il 


te 


uv 


wing 



















WIRE ROPE 





IS THE LIFELINE 











FROM PRODUCTION FRONT TO BATTLE-FRONT 
’ Keep your wire rope doing its duty 
: for the duration | 
'N 
ated 
med 
ctric 
“own re . se . . | . . | . bs - . ao 
nan. | Wire rope is as vital to winning this war... as 
1 M. HOW TO MAKE YOUR WIRE ROPE 
rot are guns and ships and planes. For none of these elias: 
ation 
Br. ’ e - ° ° 
fighting tools could be made or shipped or put Select the right rope for the job 
1. Get the proper construction 
: into action so quickly without wire rope. Wire TOpe 2+ Be sure the size is right 
| 3. Specify the right lay 
aan reaches back to the source of raw materials . . . 4, atiow emple sefety tector 
| the . - P , 
in of | hoists, pulls, moves them into production . . . swings Install wire rope properly 
- was 1. Unreel rope correctly 
rum | the finished materiel on to ships . .. URioads it... 2. Wntapeeneunpeeet 
omas r . r a 3. De not allow rope to kink 
oston puts it on the fighting line. Pe ae een 
- was ° 5, Reeve rope through sheaves and blocks 
7 As a user of wire rope you can do your part oh 
cere- : : ° 6. Seize rope-ends thoroughly 
by f by making every length of rope last and last. And 
board F Be diligent in maintenance 
Jants (this you can do by care... extra care... unceas- of wire rope 
. have ; ' p 1. Inspect ropes regularly and carefully 
; the | ing care. Your regular source of supply is ready 2. nec shaver end bering ten and 
their , " . . ‘ 
to give you helpful information on how to EL 3. Check rope lubricant frequenty 
. ° . , ‘ : . Clean ropes regularly 
maximum ton-miles of service from your wire rope. 5. Avoid impact or shock loads 
ishing 
oduce 
ws] JONES & LAUGHLIN STEEL CORPORATION [4m 
he WIRE ROPE DiviStoan 
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PITTSBURGH AND MUNCY, PENNSYLVANIA 
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launched its program of brush engineer- 


Sa LTertw™ ing field service. 


MES US PAR OFF >» 2 “Although results obtained in a num- 

| ber of brushing applications have shown 

BL LT HOOK S | speed increases as high as 700 per cent 

A N D LAC E R S . in certain cleaning and burring opera- 
- 





tions,” said M. C. Pecsok, Osborn ex- 
ecutive, “the analysis reports presented 
at the meeting indicated that some 
users were not obtaining full advantage 
of the latest developments in brush 
engineering, while others, using less ef- 
6 ficient procedures, were not fully aware 
of the benefits to be gained by adopting 

recommended brushing methods. 
“As both these factors tended to 
limit the output of munitions and war 


ARE HELPING INDUSTRY equipment,” he added, “one of the 


principal objectives reached at the con- 


De a BETTER WAR | ference was a decision to intensify our 
PRODUCTION JOB! service to industries where brush engi- 


neering can be employed to advantage.” 











by keeping belts on the job longer, 
thus m the losses of 
vital machinery. And, because the SAFETY 


ae bar Hooks > LA = well W. E. Hinsdale, Executive, 
today, it's bli pref or . 
years apd. oem ‘this means SS Of Charles Parker, Dies 


for you! It's easy to see why SAFETY 
Belt Lacers and Belt Heoks do meet the 











need for a really sound belt connecting sys- William E. Hinsdale, vice-president 

tem. Each lacer has a full 6” capacity of the Charles Parker Co., Meriden, 
- « « the jaws are not flat, but ribbed, ° 

and each rib contacts ene hock enly. This Conn., died May 16. Mr. Hinsdale was 





Safety Belt-Lacer Co, inn ae SARE [| sotie for the past 15.years in the re 
y ey fact that SAFETY Belt Lacers and Hooks’ | organization of the Parker company and 
are guaranteed to hold, and you see why 


they're universally accepted. Why net get 


Toledo «© © © e@ Qhio th complete SAFETY SYSTEM story? 


Write, and we'll send it to you! 


was instrumental in the bringing about 
the company’s purchase of the Bradley 
& Hubbard Mfg. Co. 

Born in Meriden 64 years ago, Mr. 
ae ops orm ———= Hinsdale was for many years connected 
: 1| with the International Silver Co., of 


| Meriden before joining the Parker 

“41 | firm. ‘At the time of his death he was 

ae ' 1 president of the Parker Realty Co., 

: ; ~-1| a director of Charles Parker Estate, 
? || Inc., and vice-president of the Advisor 
Committee of the Meriden Branch of 


4| the Hartford-Connecticut Trust Co. 











See 
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Lumber to Save 5 Million 
Tons of Metal in ‘43 
Conversion to wood of products pre- 


viously manufactured of metal will re- 
lease to war service more than five 





' Jackson makes an extra effort to keep in 


JACKSON’S touch with its distributors and thereby | million tons of metal during 1943, tech- 
maintain an intimate knowledge of their | nicians of the National Lumber Manu- 
CLOSE TOUCH problems in meeting the needs of their facturers Association, Washington, 
industrial customers. D. C., estimate. The figure was com- 


piled from reports of WPB, Army, Navy, 


WITH vi 


a preserver of mutual good-will between 





customer, distributor and manufacturer, especially | Maritime Commission, Forest Service, 
DISTRIBUTORS when certain items may be difficult or impossible | Census Bureau, and Industrial concerns, 

to supply, Jackson’s cooperation with distributors according to Joseph L. Sterns of the 
MAKES FOR is proving of real value and practical assistance. National Lumber Mfg. Association 


Jackson service to distributors as a dependable Statisticians of the association re- 
EFFECTIVE . | source of supply is being maintained insofar as | ported that, on the average, it is pos 
material allocations and priority ratings make it 


‘bl hi ‘ } : . sible to save one ton of steel by the use 
COOPERATION ss isialiaallaaincamnnaiititanidieitaiamnaa | of one thousand board feet of lumber. 


z | On some items, such as cast iron, it is 
JACKSON MFG. CO. | possible to save more; on others, such 
as sheet metal, the saving is smaller. 
HARRISBURG, PA. The volume of saving is comparable 
EST. 1876 


to the 1942 figure, but there is a definite 
difference in the use of the material. 
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, of ASY operation .. . tight closure . . . dependable service 
pe . . . freedom from maintenance expense . . . convenient ad- 
Co. justments ... these valve characteristics help to make a plant 
tate, run smoothly and keep war production up to schedule. 
isor 
a Your customers get all these benefits when you sell them 
% Kennedy Valves. The sturdily built bodies of these valves 
have a generous margin of strength for rated pressures... 
n their simple, accurately machined operating mechanisms re- 
ave you © cupy of the BSenne Eee spond unfailingly and securely .. . their large. handwheels, 
nedy Catalog? If not. write us today deep stuffing boxes and specially designed stem threads pro- 
h poe . +. you'll find it helpful in recommend- vide convenient manipulation ... and each type has several 
ba ing right valves for your customers’ distinctive features for better, longer service. 
needs. 
tech- 
[anu- — 
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To find out how the 
READING UNIT CON- 
STRUCTION PLAN can 
be put to work ask for a 
copy of ‘‘Modern Materials 
Handling Magic’’. This 16- 
page booklet can do a lot 
to help boost output and 
simplify hoist maintenance. 








@ Here is a practical way to select electric hoists engineered to 
meet specific needs. Yet this ‘“‘special equipment’’ 
customers no more than standard type hoists. 


costs your 


@ Thru the READING UNIT CONSTRUCTION PLAN, Reading 
Electric Hoists are composed of four main units: 1. Suspension 
Unit, 2. Hoisting Unit, 3. Motor Unit and 4. Control Unit. By 
combining these units in various ways, 144 different hoists can 
be constructed—each custom-built. And if after years of service, 
plant conditions change, Reading Electric Hoists can be modern- 
ized by merely changing one or two of the units. 


Reading Chain & Block Corporation, 2107 Adams St., Reading, Pa. 






CHAIN HOISTS-ELECTRIC HOISTS 
OVERHEAD TRAVELING CRANES 












This is the babbitt that has replaced tin-base babbitt 





STONEWALL 








The Lead-base, Tin-Antimony Eutectic 


BABBITT 





You may unhesitatingly recommend 
Stonewall babbitt for high speed and 


heavy duty bearings where it was 
heretofore believed that tin-base bab- 
bitt was absolutely essential. 

For complete evidence, write for 
our Loose-leaf book which contains a 
detailed report of the compressive 
and tensile strengths of this really 
extraordinary babbitt. 


UNITED AMERICAN METALS 
CORPORATION 
AND AFFILIATED CORPORATIONS 


204 Diamond Street. Brooklyn, N. Y. 
2246 W. Hubbard Street. Chicago, Ill. 
4107 Curtis Avenue, Baltimore, Md. 
787 Bryant Street, San Francisco, Cal. 
2450 E. 25th Street. Los Angeles, Cal. 


Are you showing your customers how 
te meet the bushing shortage with 





STONEWALL BABBITT BUSHINGS 
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WPB Reveals List 


Of War Contractors 


A list of 252 corporations and inde- 
pendent companies holding a prepond- 
erance of war supply contracts awarded 


from 


June 1940 throtigh 


November, 


1942. was released last month by the 


War Production Board. 


The list was compiled by Col. Rob- 
ert W. Johnson, vice-chairman of the 
War Production Board and chairman of 
the Smaller War Plants Corporation, 
in connection with a report which he 
will submit to Congress on the extent 
and terms upon which prime contrac- 
tors with the government have let sub- 


contracts. Col. 


Johnson sent the list 


with a letter to the Secretary of War, 
the Secretary of the Navy, the Chair- 
man of the Maritime Commission and 
the Director of Treasury Procurement 
asking for sub-contract data on the va- 


rious companies. 


Col. Johnson reminded the war agen- 
cies that it was his duty “to bring about 
sub-contracting upon fair and equitable 


terms.” 


The list of corporations, with the 
value of contracts in millions of dol- 


lars, follows: 


Corporation“or Company 


Actna Standard Enginesrin 4 C 
etna tan cngin ” 
a Dry ip- 
EEE OEE 


Albina Engine & oo Works 
Allis Chalmers Mfg. Co 
American Can Co........... 


American Can Co.......... 
eS tion...... 


pe. Car. & Foundry ‘Cor Ps 
American Car & Pogntiy < Co. 





Carter carburetor VT 
Hall-Scott Motor — Co. 
American Locomotive Co. 


American Locomotive Co.. 
Alco Products, Inc... .. . 
Heat Transfer Products, Inc.. 
Railway Steel Spring Co. .... 
American Republics Corp. . . . 


Pennsylvania Shipyards, Inc 

Petroleum Iron Works Co. . 
American Paadies Co ibis 
——- Tel h 





semen ‘— Founders, Inc... 
American Woolen Co.......... 
Anaconda Copper Mining Co. . . 


Anaconda Copper Mining Co. 
American Brass Co. ipen ceees 


International Smelting & Re- 
‘ ining Co 
ee 
Associated Shipbuilders. 
Atlas Powder Co....... : 
pO ee 
Auto Ordnance Cc 
Auto Specialties Mfg. Co....... 
Aviation Corporation. ......... 
Aviation Corporation. ...... 
a Propeller Corpora- 


New’ York ‘Shipbuilding Cor- 


Baboock & Wiles Cc 





MINIs ides 
Babcock & Wiloox............ 
Babcock & Wilcox Tube Co 

Boigu. © , & Sons Co 


Baldwin ake Works... . 
Baldwin Locomotive Works. . 


Value 
111.3 
33.0 
185.7 
V7.7 
82.9 
114.9 
7.6 
98.0 
9.3 
722,3 
665.2 
3.7 
8.3 
12.9 
32.2 
150.8 
426.1 
2.9 
1.6 
0.2 
58.3 
56.6 
1 
16.8 
$81.2 
881.0 
74.3 
286.4 
141.3 
0.8 
96.0 
44.4 
0.1 
66.3 
76.0 
62.6 
180.5 
169.5 
26.3 
1,347.6 
65.0 
14.2 
ft 
407.0 
46.3 
4,6 
il. 
39.2 
434.7 
304.8 
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EVERY MAN COUNTS FOR MORE 
USING SKILSAW TOOLS 











nae a % 
eo WE! SMR" 


ELL MORE SKILSAWS THAN 
p EVERY PLANT MEET 
REQUIREMENTS! 


you CAN S 


EVER, TO HEL 
WAR-TIME SHIPPING 


ai, a 


Now is the time to sell SKILSAWS to 
industry! Tremendous quantities of lumber are 
going into crates for parts, sub-assemblies and 
heavy machinery . . . into skids and special cradles 
for ocean shipment of engines, wings and gaso- 
line tanks. That’s why your customers need 
SKILSAWS now, to build cases quicker and better 

. . to get their products where they’re needed 
safe and fast! 

You'll sell plenty of SKILSAWS for receiv- 
ing rooms, too...to speed uncrating. SKILSAW 
protects contents from damage in opening... 
salvages crating lumber for other uses. SKILSAW 
is light, compact, powerful...easy (even for inex- 


ra Because i 


by 
and lengths b} 
Skilsaw Radial 


spe 
you extra, 


MILL SUPPLIES 


Extra Sales f 
with Skilsaw Re 


t swiftly sizes — 
‘form widt 

i to unifor 

ing jumber — 

Arm offers extra 


you sell SKILSA 


ed on crating J 
big-unit sa 
w! 


or You 



















perienced operators) to use on every sawing jb. 
Start right now to capture the big, high-priority 
volume that’s sure to be yours when you push 
SKILSAW...on every call you make...in every plant! 


SKILSAW, INC., 5033-43 Elston Ave., Chicago, 1) 


New York ¢ Boston «¢ Buffalo + Philadelphic « Cleveland « Deircit 


Indianapolis «+ St. lovis * Kansas City « Atlanta «© New Orleans 
Dallas + Los Angeles + 


Oakland «+ Portland « Seattle « Toronto, Canuca 


TOOLS 


* MAKE AMERICAS HANDS MORE PRODUCTIVE x 
















dial Arm! 


obs .-- offers 
les wherever 
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SELL THEM FOR WAR WORK 


Every plant doing defense work 
needs Hand and Platform Trucks, 
Wheelbarrows and Casters. Why not 
get after this profitable business with 
the big Fairbanks line? 













































Fairbanks not only offers a complete 
line that is absolutely “tops”, but also 
keeps the pressure on to help you sell 
by advertising in many leading publi- 
cations. 


Fairbanks Products are 
backed by a prestige of more than half 
a century and they have Government 
acceptance. 


Moreover, 





Write for catalog No. 50 and prices. 


THE FAIRBANKS COMPANY 
19 East 4th St. New York, N. Y. 


Boston, Mass., Pittsburgh, Pa. 


Fairbanks . 


y: 


BESLY \aetl 
ay SERVICE 


FOR PLANTS WHOSE PRODUCTION 
REQUIRES ACCURACY, QUALITY 
_ EFFICIENCY 





PLATFORM, 
HAND and 
OF TRU.CKS 






























Our TAP service set-up is complete and is 
backed by our more than fifty years’ ex- 
perience in tapping problems. 


While extremely busy supplying war plants 
with TAPS we are thinking too of post war 
times. The Besly line of taps will become 
increasingly available to more distributors 
with the approach of peace. 

If you are considering sales connections for 
that time keep Besly in mind. In addition to 
a complete line of standard taps we are well 
equipped to turn out specials. 

Our factory at Beloit, Wisconsin is ideally 
located for prompt service anywhere. 


CHARLES H. BESLY 
AND COMPANY 


118-124 N. CLINTON ST 
CHICAGO ILLINOIS 


Factory BELOIT, WIS 
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Cramp Brass & Iron Foundries 





Bendix Aviation Corporation. 
Bendix Aviation, Ltd 
Bendix Westi 
motive Airbrake Co........ 
Jaeger Watch Co. Inc........ 
~— os Corpora- 


Blew. _ a 
is Foundry & Machine Co. 
Boeing Airplane Co : 


Boeing Aircraft Co.......... 
Borg-Warner Corp............ 


Borg-Warner Corp. . 
Morse Chain Co. . 





on Shipbuilding 
Brunswick Marine Construction 


conkdl, qm & Cannon 
Foundry Co Sry Pe 

 havcerecwsvcacce 

Caterpillar Tractor Co......... 

Caterpillar Tractor Co....... 

Caterpillar Military Engine 
Co. 


Chatham Mie. & 
Chrysler Corporation. ......... 
Cincinnati Milling Machine & 

Cincinnati Grinders Inc... ... 
Cleveland Tractor Co.......... 
Colt’s Patent Fire Arms Mfg. Co. 
Commercial Iron Works 


dint Oil Gang 2207" 
Sinclair Refining Co......... 
a emeneae Steel Corporation, 
BMecccccccceccccceccsccecs 


Consolidated Steel Corpora- 


«SEE 
Consolidated Steel Coqperatien 
of Texas..... aenees 
Continental Gan Go. Inc... ...: 
Continental Can Co. Inc..... 


Concan Ordnance Co. Inc... . 
Continental Motors Corporation 


Guten Motors Guper- 


Crucible Steel Co. of America... 
Curtiss-Wright Corporation..... 


“Curtiss-Wright Corporation... 


Wright Aeronautical Corpora- 


Day & Zimmerman, Inc. . 

‘coe Boat & Motor Works... 
Delta ~~ 
Diamond T 


Douglas Aircraft Co. Inc....... 
Dravo Corporation 
du Pont, E. I. de Nemours & Co. 


4.1 
113.8 
55.2 
6.8 

37.5 

338.5 

12\4 

224.6 

624.8 

823.8 

14.5 
15.0 
8.1 
5.7 
J 
10.5 

2,953.6 
. 2,081.9 
221.0 
112.1 
433.7 
104.9 

80.8 
72.9 
7.9 

1,826.1 
1,826.1 

86.7 
54.6 
0.3 
31.3 
0.5 

40.9 

257.3 

91.5 

197.8 

266.4 

33.1 

29.0 

55.8 

155.5 

68.4 

39.5 

222.2 

30.9 

37.9 

104:3 
70.6 
33.7 

145.1 

34.1 

1,562.0 

41.0 

44.8 

133.5 

37.6 

1,758.5 

29.7 
29.7 

546.6 
203.0 
343.6 

31,8 

8.3. 

5 

337.5 
294.8 
42.7 

60.5 

29.2 

203.0 

75.2 

112.6 

4,613.1 
2,444.9 
2,168.2 

31.1 

64.6 

60.0 

290.3 

2,373.1 

246.2 

367.0 
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Work-Saver 
| VISE STANDS 





Ks 
















| 


RiGaib> Tri-Stand Vise is really a portable workbench 


yyy) To thread any 1” to 2” 


* 
; mint pipe—the No. GOR 
9 Handy Vise Models in 23 SiZ@S ony: seror ied seed po pee 
: steel dies for 4 sizes of =| [ ~ 
om Tri-Stand, for instance, is typical of REID pipe — and they stay 


Vises in work-and-time-saving features. It’s equipped the threader. 
@ Your customers can’t afford 











with a 3-size pipe bender, pipe support, tool slots and 
plenty of room for oil can and dope pot. LonGrip jaws o deel h di 
protect polished pipe. Legs fold in for easy carrying to time lost changing chaser dies 
the job—you can screw feet to floor but it “stays put” these days—show them how 1 set 
without that. Ceiling brace screw is standard equipment. of chasers in this remarkable No. 
Made also with chain vise. Strong malleable construction 65R assures them micrometer pet- 
—a popular profitable jobbing item. fect threads on 1”, 14”, 14” and 
a 2” pipe by a simple 10 second 
change; no extra sets of dies to 


bother with. Mistake-proof work- 
holder sets instantly to pipe size, 
no bushings needed. They'll like 
the easy floating action, because 


power is straight line from han- 
a post ath Fang en dle to chasers. A rugged steel-and- 
tages... pn assure easier tae He. 65R is furnished malleable tool, trouble-free, dur- 
work & longer tool life for your 39%" 2-handle model; able, It pays you to stock and sell 


customers’ money. Send for a copy also as a plain die stock, the mimaip No. 65R. 
now. No. 65. 

















It pays you to have this 
New RIFAID Catalog 


It illustrates and describes all 9 
models — also RIFAID Pipe 
Wrenches, Cutters, Threaders, 





Supply Houses Everywhere 
Sell RIZED Pipe Tools — 


THE RIDGE TOOL COMPANY 
ELYRIA, OHIO, U.S.A. 





] 


| * PIPE TOOLS x 


Fil Working (ool foeWa. . . 
antl The bug [eace SES Coosieg 
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Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
num shim stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction. 
® Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 





ECONOMY CARTON 


KIT NO. 99 
Dispensing Rack FREE with this 
assortment — containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), each 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 
shim stock (002 inch laminations). 


6X 100-INCH ROLLS 





INCORPORATED “ 
dn 58 Union Street ¢ Glenbrook, ion 


Simply pull the thin 
shim stock through the 
slot-~and cut it off! 


contains assortment of most- 
needed sizes of thin precision 
shim stock. Brass or steel. 
Saves your customer time and 
trouble . . . prevents waste, 
wrinkling, shim stock damage. 


of precision brass or steel shim 
stock . . . each in smaller 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 


LAMINATED SHIM COMPANY 


— E. I. de Nemours & 


a Arms Co. Inc. . 


Eastman Rotek ee 
Edo Aircraft Corp............ 
Electric Auto-Lite Co......... 


Electric Auto-Lite Co..... coe 
American Leather Products 
“Serer 
Presto-Lite Battery Co. Inc.. 
Electric Boat Co. .........00 
Electric Storage Battery Co... 
Electric Storage Battery Co.. 
Willard Storage Battery Co. 
Emerson Electric “wae | RS 
Everett Pacific Co.. a6 


Fairchild Aviation Corp...... 

Fairchild Aerial Surveys, Inc.. 
F ron ae & Airplane Cor. 
Feleral 'Carishigs Garp... 
7 Machine & Welder Go., 
Federal Motor Truck Go...” 
Firestone Tire & Rubber Co. . 


Firestone Cotton Mills Inc .. 
Firestone Rubber & Latex 
Ce Ir 
Nebraska Defense Corporati 
tion 
_ Schacht Rubber Co. Inc. . 


Food Machinery Corp. . 

Bean, John Mfg. Co ........ 
Ford, Bacon & Davis, Inc. ... 
Ford Motor Co... ........ .. 
Four Wheel Drive Auto Co.. 

Fruehauf Trailer Co......... 


Fruehauf Trailer Co,. ..... 
Fruehauf Trailer Co. of Calif. 


a EI. oc cccsskees 











You can get QUICK DELIVERY on 


BOICE-CRANE “= POWER TOOLS 


ATTENTION...REPUTABLE MILL SUPPLY AND 








MACHINERY DEALERS! 


Boice-Crane offers dealer openings in these defense areas: 


Akron Denver Jacksonville Trenton Richmond, Va. 
Baltimore Erie, Pa. Peoria, Hil. South Bend Springfield, Mass. 
Canton Ft. Wayne Rockford Wilmi Y ,O 















A real opportunity. Cash in on the demand ve this complete ee of adtinede 
known, widely advertised light machines. Phone or wire for details. 


A Time and Money Saver In Any Plant... BOICE-CRANE 
‘MODEL 2300, 14” SAFE, STEEL-CLAD BAND SAW 


For cutting metals, wood, plastic and paper. Cuts stock 8%” thick and handles 
27” diameter work. Accurate blade tension scale. 

Tool and die makers will appreciate our new blade guide design. These guides 
handle blades from +4” to \” without trouble, and are adj d by a 
# single knob control. 
8 speeds...one to suit every kind of blade and efficiently saw every kind of material. 
") Heavy duty —_ transmit as much as one horsepower at lowest speed with a larger 
: ; margin of sate 

Given top rating by State Safety Commissions. 

A battery of 6 to 10 Boice-Crane Saws cost no more than 

some single machines of big size. 


BOICE-CRANE BELT SANDER 


for rapid sanding, grinding, polishing fier and contour metal, ' 
fibre, wood or plastic parts. Large, free-rolling work table | 
handles surfaces 36” wide, 60” Thy and any Tength stock 
up to 12” wide. Drive belt tension automatically maintained. 








BOICE-CRANE COMPANY + 939 Central Ave., Toledo, Ohio 


FOR FREE 

48-PAGE Mases 

CATALOG 

USE THIS Street ee 
COUPON . ‘ aevie socks eente 


City eee 
THICKNESS PLANERS + TAPPING MACHINES 
SAW JOINTERS + DRILL PRESSES + BELT SANDERS 
SPINDLE SANDERS + BAND SAWS «+ SPINDLE SHAPERS 
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General Cable Corp.... ...... 
General Chemical Defense Corp. 
General Electric Co............ 


General Electric Co......... 
} Carboloy Co. Inc...........- 
} Edison General Electric Appli- 
| SE Enc ccaeeneeees 
Elmira Foundry Co. Inc. . 
General Electric X-ray Cor- 
SG oc caneeenennenss 
Trumbull Electric Manu- 
facturing Co. ........... 
Warren Telechron Co. ..... 
ae a Engineering & Dry Dock 


| General Machinery Corp 
— Machinery r= ERR 


cual Rotors Corporation. 
General Motors Corporation. 





EEE, nccccgeceece 
General Tire & ‘Rubber Co. ; 


General Tire & Rubber Co. 
Gener Fg Engineering Co. 
Goodrich, B. F. Co..........-- 


| Goodrich, B. F. Co........- 
| Lone Star Defense aeoeeeten 
Goodyear Tire & Rubber 


Goodyear Tire & Rubber Co. 

Goodyear Aircraft Corporation 
(A Engineering Cor- 
Windsor } ew hee Cor- 


poration 
Gray Me Marine Motor Co. ...... 








| Gait dant | NEE ay 


Harrisburg Steel Corp.... ... 
Hayes Industrial Inc.... ....- 


Hi i i Mt. ‘Co. Inc... 
Hooven, Owens, Rentschler Co. 
Hopeman Brothers, Inc. ...... 
Houdaille-Hershey Corp........ 


Houdaille Hershey Corp... . 








Hygrade Sylvania Corp....... 


a 


neo 


— 
vo 
aom 
wes co 





= 


onmeto 








. 3 
wets 


fellow Truck & Coach Manu- nal 


Grumman Aircraft Engineering 
tio’ 


eressnsees 
peKcovervece 





Buffalo Arms Corp..........- 
Hudson Motor Car Co......... 







Mack 
Me 















64.9 


130.5 


474.4 
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a 
BS 
we 


enessuzers 
wee couerveeo 





pe or) 
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Ingalls Ironworks ........... 


Ingalls Ironworks........... 
tngalle Shipbuilding Corpora- 


Inland Steel | te paeek 


Inland Steel Co............. 
Milcor Steel Co........ 
International Business Machines 
SE er 
Setgrentional Business Ma- 
chines Corp. .... 
Electromatic Typew riters, Inc. 
Munitions Mfg. Corp........ 
Wilson & Bennett Mfg. Co.. 
International Harvester Co..... 
International Shoe Co 


Jack and Heintz, Ltd.......... 
Jacobs Aircraft Engine Co..... 
Jeffersonville Boat & aed 


Co 
Johns-Manville Corp 


Johns-Manville Corp... . . 
Interstate Flooring & Con- 
struction Co. ....ccescces 
Johns-Manville Products Corp. 
Johns- Manville Service Co... 
Johnson & Johnson............ 
Jones & Laughlin Steel Corp... . 


Jones & Laughlin Steel Corp. . 
Bayonne Steel Barrel Co 
Beaumont Iron Works Co... . 


Kaiser Co. Inc.......... 
Kelsey-Hayes Wheel Co 
"|. ea 
Kennecott Copper Corp 


Chase Brass & Cooper Co. Inc. 
Kennecott Wire & Cable Co. . 
Koppers United Co.. 


Serre 
New England Coal & Coke Co. 
Wood Preserving Corp.. . 


Lake Washington Shipyards. 
Landers, Frary & Clark. pee 
Lawley, George & Son Corp. 
LeTourneau, R. G. Inc 


Le Tourneau, R. G. Inc 

Le Tourneau Co. of Georgia 
Leece-Neville Co..... 
Lima Locomotive Works, Inc 
Link Aviation Devices, Inc. . 
Lockhead Aircraft Corp. acteses 


Lockheed Aircraft Corporation 
Vega Airplane Co........... 
Dock Co. Shipbuilding & Dry 
Mack Trucks, Inc............. 
Mack Manufacturing Corp... 
Manitowac Shi paling Co.. 
Marietta Mfg. 
ieyiiesineten Co 
Martin, Glenn L. Co.. 
Massey - Harris Co..... 
—~ Norris Manufacturing 
‘ope Linotype Corp... 
Mesta Machine Co. oe P 
Miehle Printing Press & Mfg. Co. 
menepete-enyoes weed 
tor Co... .. 


Minneapolis-Hone ywell Regu- 
re 
Brown Instrument Go... .... 
Missouri enuenes C lorpora- 
tion 


= Dry ‘Dock Co 
Motor Wheel Corp 
Mullins Mfg. Corp 


Nash-Kelvinator Corporation. . . 


Nash-Kelvinator Corporation 
Electromaster, Inc. mate 
Ranco, Inc. 

National Cash Register Co. . 
National Fireworks, Inc... . 

National Pneumatic Co. Inc. . 

National Steel Corp 


National Steel Corp 

Donner-Hanna Coke Corp. 

Great Lakes Steel C. —_ 

Weirton Steel Go... 
National Supply Co 


National Supply “o ‘ 
Spang, Chalfant, Inc.... 
Newport News Shipbuilding & 

fai 
Newport News pahiphaiiting «& 
Dry Dock ¢ 
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The Feminine Influence in 


Industry CreatesNew Uses 
and MORE NEED for-- 


OFFING 
HOISTS 
























With the advent of women into 
Industry the necessity grows for 
COFFING HOISTS. In plants 
where women have had to take 
over so many jobs formerly held 
by men, the COFFING “Quik-Lift’ 
is a very necessary piece of 
equipment because of its simple 
operation and extreme sensitivity. 
A load can be raised or lowered a 
fraction of an inch with a 
COFFING “Quik-Lift’” and _ fool- 
proof limit switches automatically 
stop operation when load hook 
reaches extreme top or bottom of 
travel limit. If the current should 
be accidentally cut off while load 
is suspended, a slight cautious 
release of brake permits load to 
be lowered without power. -Penid- 
ant rope control and. safety 
features make it an ideal tool for 
women employees when heavy 
lifting and moving must be done. 


In addition to the COFFING 
“Quik-Lift” we also recommend 
the Ratchet Lever and the Spur 
Gear—each handles a particular 
job better, quicker, and safer. 
Check on the needs of all plants 
in your territory for some one of 
the COFFING HOISTS. 
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COFFING HOIST CO. 


DANVILLE, ILLINOIS 


COFFING HOISTS 


RATCHET-LEVER HOISTS . ELECTRIC HOISTS ° LOAD BINDERS 
SPUR GEAR HOISTS TROLLEYS e DIFFERENTIAL HOISTS 
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ALDER DRESSERS and CUTTER 


Ww Ww 


SELL BETTER | 


Because «ese the men in the shops who 


use Calder Cutters know that they cut longer and truer than most 
others. They are made from selected steel of special analysis. They 
are carefully tempered in modern electric furnaces to the correct 
hardness to insure maximum resistance to shock and abrasion. In 
addition to regular cutters, Calder also makes cutters for special 


CALDER CUTTERS 





industrial uses. . . . Prices on special cutters, to your specifications, 
on request. 


CALDER MAKES A COMPLETE LINE— 


Calder Dressers have many superior features, too. Modern in design, they 
have threaded-in pin bushings which can’t work out in use. Write for 
samples and prices and examine Calder products for yourself. You'll see 
why the men in the shops like them. 


© ila iio CoM SYA) Mudlicchian MclilekiCaA vel 



























ESSEX LUBRICATING DEVICES 


ON ACTIVE DUTY 
Day and Night 


@ ESSEX Lubricating Devices stand 
guard over victory production in 





“Pilot” Glass Body Plants everywhere. The importance 
Sight Feed Ol! Cup . . 

of proper lubrication cannot be 
stressed too strongly—without it 
machinery would burn itself out at 


the rapid pace at which it must 





operate to keep schedules going. 


“Plural’’ Four Feed Oiler 
(Available 2 to 12 feeds) 


We can supply the proper unit to 
insure uninterrupted, economical e 
performance for your customers. SIGHT FEED 


\ 
a : 3 LUBRICATORS 
Get these "silent sentinels’ on a PLAIN LUBRIGATORS 


” Gort HAND O} 
“A tic’’ e 
Compression Setass =. 24-hour shift. OIL CUPS 
up 





ESSEX BRASS CORPORATION ,chevt,, 
2000-2006 FRANKLIN ST. OILING DEVICES 


AIR COCKS, ETC. 
DETROIT ‘We Oi! the Wheels of industry’ MICHIGAN ” 
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Carolina Shipbuilding 
Norhery Mfg. Co 
Norden, Carl L. Ine 
Norris St: amping & Mfg. Ce.... 
North American Aviation, Inc 
Northern Pump Co 

Northrop Aircraft, Inc 


Oliver Farm Equipment Co. .« 
Onan, D. W. & Sons.. . 
Oregon Shipbuilding Corporation 


Pacific Car & Foundry Co... 
Pacific Mills........... ate 
Packard Motor Car Co 

Panama City Shi pbuilding Co. 
Peerless Woolen Mills in 
Permanente Metaly Corporation 
Phelps Dodge Corp. ‘ 


Phelps Dodge Corp.......... 
Phelps Dodge Copper Products 
Corp Ctenes eos 

dee 
Pittsburgh Steel C ee 
Pollak Mfg. Co. “3 
Pollock, George Co 
Pressed Steel Car Co 
Proctor & Gamble Co 


Proctor & Gamble Co acs 
Proctor & Gamble Defense 
Corp.... 
Buckeye C Yotton Oil Go 
Pullman, Inc...... 


Pullman Co... 

Pullman Standard Car “Mfg 
Co 

Pusey & Jones Corp 


Radio Corporation of America 


RCA Manufacturing Co. Inc 
Radiomarine Corporation of 
America.... 
Rauland Corp ‘ 
Reliance Mfg. Co si 
Remington Rand, Inc... 


Remington Rand, Inc.. 
Andover Kent Co. ... 
Reo Motors, Inc 4 
Republic Aviation Corporatic om. 
Republic Steel Corporation. . 


Republic Steel Saepeaten. 

Howard Supply Co. . 

Trucson Steel Co 
Revere Copper & Brass, Inc. 
Rheem Mfg. Co oe 
Richmond Shipbuilding Corp. ; 
Rolls Royce, Inc. ... . 
Russell Mfg. Co. 
Ryan Aeronautical Co 


Ryan Aeronautical Co re 
Ryan School of Aeronautics. 


St. John’s River ~~: epee Co 

Sanderson & Porter 

Savage Arms Corp 

Savannah eee & eenend 
Co. 

Scoville Mfg Co. Inc 

Sheel Union Oil Corp 


Shell Oil Go. Inc 
Shell Chemical Co. 
Sherwin Williams Co 


Sherwin Williams Co 
Sherwin Williams Defense 
Corp ee 
Low Brothers Co 
Singer Manufacturing Co 


Singer Manufacturing Co. 
Singer Sewing Machine Co. 
Diehl Manufacturing Co 
Smith, A. O. Corporation 
Smith, Leathem Coal & Ship- 
building Co 
Socony Vacuum Oil Co. Inc 


Socony Vacuum Oil Co. Ine 
General Petroleum Corp. of 
Calif. 

Magnolia Petroleum Co 
Socony Paint Products Co 
Southeastern Shipbuilding Corp 

Sperry Corporation 
Ford Instrument Co. Inc 
Sperry Gyroscope, Inc 
Vickers, Inc. . mere 
Waterbury pone "age 
Square D Cx 
Standard Oil Co. of Calif. 


Standard Oil Co. of Calif. . 

American Bitumuls Co..... 

Caltex Philippines, Inc 
Standard Oil Co. of New Jersey 


Standard Oil Co. of New Jersey 


Colonial Beacon Oil Co 
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Gilbert & Barker 
facturing Co...... 
Humble Oil Co. . . 
Eee 
Standard Oil of Louisiana. . 
Standard Oil of Pennsylvania 
Standard Steel Spring Co... . 
Sterling Engine Co.......... 
Stewart-Warner Corp 


Manu- 


Srewert arner Corp 

Bassick Co......... Bae 
Studebaker ( one casrcal ars 
Sun Oil Co. .. 


Sun Oil Co. . 

Arrow Oil Co... 

Martin & Schwartz, Inc. 

Sun eeneed & Drydock 
Co 


Tampa Shipbuilding Co. Inc. 
PI wie cndcse-scra 


Texas Co...... ies 
Todd & Brown, Inc... : 
Todd Shipyards Corporation. . 


Houston eyinining Cor- 
poration. ° 
Seattle ‘Tacoma Shipbuilding 
Corporation 
Seuth Portland Shipbuilding 
Per 
Todd-Bath Iron Shipbuilding 
Corporation. . . 
Toledo Shipbuilding Co 
Trailer Co. of America. aia 
Triumph Explosives, Inc... 


United Aircraft Corporation. .. . 


United Aircraft Corporation 
United Aircraft Corporation of 
rrr 
nited Shoe Machinery Corp... 


_ 


United Shoe Machinery Corp 
Ce BOO a siciccbcceses 
nited States Foil Co. Inc...... 


American Thermometer Co. . . 

Bridgeport Thermostat Co., 
ne ° 

Fulton, Sylphon Co. . 

Grayson Heat Control, Ltd.. 
Reynolds Metals Co. : 
Robertshaw Thermostat Co. 

United States Rubber Co.. 


United States Rubber Co. . 
Mishawaka Tubber & Woolen 
Manufacturing Co. . 
United — Rubber Pro- 
ducts, ais 
United States Steel Corporation. 
United States Steel Export 
I 5 obo peaseies 
American Bridge Co........ 
American Steel & Wire Co. of 
New Jersey. . 
Carnegie Illinois Steel Gor- 
poration 
Columbia Steel Go. . . 
Federal Gotenaiiins & Dry 
aa svig cies Sik diate 
National Tube Co 
Oil Well Supply Co.......... 
Tennessee Coal Iron & Rail- 
re er 
Universal Atlas Cement Co. . 
Virginia Bridge Co.......... 
Uxbridge Worsted Co. Inc... . 


Waco Aircraft Co... .. ae 
Ward La France Truck Corp. = 
Western Carthage Co.......... 
Western Cartridge Co........ 
United States Cartridge Co. . 
Western Pipe & Steel Co....... 
Westinghouse Electric & Manu- 
facturing Co.......... 
Bryant Electric Go........ 
Westinghouse Elec tric & 
Manufacturing Co......... 
Westinghouse Electric Ele- 
vator Co 
Westinghouse X- ray ‘Co. 
Wheeling Steel Corp... .. 


Wheeling Steel Gs 
Ackerman Mfg. 
Consatidated FE: nats Metal 


White Motor Co... 
Whitman, Wm. Co. Inc. 


Whitman, Wm. Co. Inc 
Arlington Mills 
Nashawena Mills... .. . 
William: atte Iron & Steel Corp. . 
Willys-Overland Motors, Inc... . 
Worthington Pump & Machinery 
Corporation 
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HACK SAW BLADES AND BAND SAWS 






‘Performance Keeps ‘em Sold!” 
* 


This is the third of our coun- duction. Today — when every 
try’s wars that STERLING second counts — they are per- 
Blades have helped to win. In forming with an extra margin 
peacetime and wartime, they of efficiency, economy, and 
have stood the test of mass pro-__ safety. 









| MADE IN SK i 
PATENT PENDING J ) 
) 





| 
| 
| 
| 
| SUPER-STERLING FLEXIBLES 
| 
| pose blades scien- 


| 
| STERLING METAL CUTTING BAND SAWS 
| 














SUPER-STERLING BROACH SAWS 


i 
' 
| 
t 


Their exclusive patented tooth easy—cuts fast and straight— 
po ; oe : won't stick or chatter. Made of 
esign provides ‘Generating 


high-speed steel for longer 
Cutting Action.” Starts freeand wear. 


High-Speed Steel 
‘shatter - proof”’ 
metal cutting saws. 


These are all-pur- 


tifically heat-treated 
for long life and 
keen cutting. 





Sales are ‘way up 
even considering 
the expanded war- 
time demand. Mill 
Supply Distributors 
report highest con- 
sumer praise for 
these extra-durable 
bands that cut with 
startling speed. 





ASK YOUR MILL SUPPLY DISTRIBUTOR FOR SUPER-STERLING 
or write Dept. C. 


DIAMOND SAW WORKS, INC. 


BUFFALO, N. Y. 
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PROTECT the MANILA ROPE 
that you now have, and remember, 
whether you buy MANILA, SISAL, 
JUTE or substitute ropes you are 
assured, if made by FITLER, it will 
be processed from the best quality 
of raw material obtainable. 


=i 











COMMANDO BRAND SISAL 


ROPE is lubricated against internal 





friction and is especially treated with a water repellent prep- 
aration. Sold only in accordance with General Order M-84 as 


amended. 


FITLER JUTE ROPE is lubricated against internal friction 
and treated with a water-repellent preparation that has been 
fortified with a mildew proofing agent. 









1 tO 








(HODGMAN Lou Leo 


ADA REPLACEMENT of 
well STRATEGIC MATERIALS 










| Worthington Pump & Ma- 
chinery Corporation. ...... 106.0 
Ww Se Gamon & Meter 


141.4 
Zenith Radio Corp............ 56.6 


*The value includes all supply contracts of 
$50,000 and over reported as awarded through 
November 1942 by the Army, Navy, Maritime 
Commission, Treasury (only defense aid awards of 
the latter agency), and the purchasing missions of 
foreign governments for manufacture in the United 
States. Foreign contracts cover the period since 
September 1939. 


Rail-Air Express 
Up 49.6% in March 


The use of combined rail and air 
express by American business and in- 
dustry, particularly by shippers not 
located directly on airline routes, con- 
tinues to show monthly increases, ac- 
cording to the March figures released 
by the air express division of Railway 
Express Agency. 

An estimated total of 132,031 air ex- 
press shipments were handled over the 
nation’s commercial airlines in March. 
Of these, 34,042 shipments, or 34.7 
per cent, were moved in rail-air serv- 
ice. Average revenue per shipment on 
this rail-air traffic was 40.3 per cent 
higher than the average revenue of 
shipments moved exclusively by air. 

Gross revenue of this off-airline busi- 
which either 


ness, 
was destined to a non-airport city, or 
moved part way by rail. increased 125 
per cent, while from traffic 
which moved exclusively by air in- 
creased only 33.6 per cent. The num- 
ber of rail-air shipments for March in- 
creased 49.6 per cent over March, 1942. 
| while the number of all-air shipments 
increased only 2.3 per cent. 


Defiance Machine Works 
Awarded Production ‘E” 


The Army-Navy “E” was presented 
to the employees and management of 


revenue 


Defiance Machine Works, Inc.. Defi 
ance. Ohio, on May 11th. 
Major R. H. Coburn, U. S. Army. 


presented the pennant. which was re- 





> 

SARAN by HODG. 
MAN is g tough thermo-plastic 
specially made to replace stra- 
tegic materials. It is adaptable 
for use under high working 
and bursting pressures and is 
resistant to most chemicals. Its 
ease of handling makes it ex- 
tremely valuable in installa- 
tions requiring the transport of 
oil, gas and corrosive chemi- 
cals. 


TUBING AND 








ceived by D. W. Champlain, vice-presi- 
dent and general manager, and Fred 
Houck, machinist in the tool and gear 
department with 53 years’ service. 
Commander F. J. MeManomon, Com- 
manding Officer of the First Naval Re- 
serve Armory, presented pins to the 
workers, who were represented in the 
ceremony by Louis Schmidt, president 


of the A.F. of L. local; Fred Miller ot 





LASTIC PIPE. 


“pt FOR COMPLETE INFORMATION 
SHEET AND FREE SAMPLE 


HODGMAN RUBBER CO. 


FRAMINGHAM, MASS. 


SAN FRANCISCO 
121 Second St 


NEW YORK 
261 Fifth Avenue 


CHICAGO 
412 South Wells St 
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the shipping and receiving department, 
Fay Martin. 
machinist in the sub-assembly depart- 
ment, 45 years’ service: Tom Falhiey. 
machinist in the machine department, 
41 years’ service; John McGill. ma 
chinist in the main assembly depart 
| ment, 28 years’ service; and Irene Fry, 
bookkeeper, 25 years’ service. 


with 53 vears’ service; 
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THE BIG JOB 


ISN'T DONE YET, 





® Keen thinking and honest effort on the 
part of industrial engineers, executives and 
labor have keyed the combined industries 
of America to a production tempo never be- 
fore equalled. In step with this program, the 
Industrial Distributor has worked night and 
day, constantly increasing his services— 
supplying vital materials to keep production 
lines rolling. The results of his efforts have 
proven how vital and indispensable he is to 
American Industry. 


Practically the entire capacity of our plant 












is required for the production of U-W 
Products for such direct war activities as the 
Maritime Services, U.S. Navy, Mine Depots, 
U.S. Quartermaster Corps., and other Army 
branches and war industries. The heavy 
demand for U-W equipment in these fields 
has necessarily affected our service to our 
many distributor friends. However, the rec- 
ords of service that U-W Products are estab- 
lishing in war-use, plus improvements in 
product quality and manufacturing methods, 
will enable us to offer you far better things, 
after Victory! 


THE UPSON-WALTON CO. 


CLEVELAND 






ESTABLISHED 1871 
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New Prospects for sales 


will find your name now 


Here is a new service just instituted for 
Graton & Knight distributors! 


The new edition of your Classified Tele- 
phone Directory lists your name, address 
and phone number under “Graton & 
Knight” in the “Belting” section. 

New Prospects — attracted by Graton & 
Knight advertising —are directed to locate 
the nearest distributor through the yellow 
section of their phone book. 


This service —which should bring 
added business to G & K distributors — 
is in addition to the listing of your name 
and address in Graton & Knight’s insert 
in the “Belting” section of THOMAS’ 
REGISTER. 


NOTE! 


If your phone book does 
not yet carry your name 
and number, it will be 
in the next edition. 


GRATON & KNIGHT CO. 


HE’S GOT YOUR NUMBER 


of Graton & Kn 


1 the classified phone book! 


Building business for a line that you 
CAN deliver and that WILL deliver 
for your customers 


® Graton & Knight’s line is complete — you can 
orca the right belt for any transmission 
job. 


® Current Graton & Knight advertising tells 
why Research Leather Belting is ideal for 
pivoted base drives, as well as Modern Group 
Drive. 


® Special advertising campaigns to textile and 
paper industries. 


® 2-page insert in THOMAS’ REGISTER, listing 
distributors’ names and addresses. 


® Continual supply of selling ideas for dis- 
tributor salesmen in GRAKNIGHT LIFE. 


* Listing of distributors’ names and addresses 
in all Graton & Knight belting ads (until tele- 
phone listing is complete for all cities). 

Ye, 


Join G & K 


Long Pull 


ee) 


Tanneries and Manufacturing Plant ot 


WORCESTER, 
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textile leathers 








Strong Partner for Short Pull 
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A Bassick distributor has a big story to tell — 
a big wartime market to seli— a steady source 


of profitable business now and in years to come. 


Many Aircraft Manufacturers are using super-heavy- 
duty casters like these. They carry any load that can 
be moved on a given size of wheel. 


There’s a big war-time market for truck casters today 
— especially for distributors selling Bassicks in: 


@ aviation plants or air fields 

@ plants making guns, small arms, bullets 

@ automotive war plants 

e@ plants making chemicals, drugs, explosives 
@ canning and dehydration plants 

@ textile mills 

@ public service and transportation industries 





In almost every major wartime market, industry 
needs the low-cost, flexible, speedy handling of 


: : ; Another “Door Opener’”’ to Many War Plants — 
materials which Bassick truck casters provide. 


Bassick Floating Hub casters absorb shocks and prevent 


damage to materials in transit. 


As a Bassick distributor, you are particularly fitted to get a large 
share of this tremendous market — serve your country, and build 
for the future, too —- because Bassick offers these unique, exclusive 
sales aids and advantages: 





f World’s largest manufacturer of casters . . . makes the most 
complete line of casters and related materials handling 
equipment. 


2? More new, successful engineering developments provide you 
with unparalleled ‘‘door-openers’”’ to get and keep your 
customers’ attention. 





The greatest national advertising in the caster field backs up 
your sales efforts. 


For Steadiness and Safety — Bassick Position Locks 
hold portable equipment securely in place. A new 
product, filling an important need — new business that 
will also help you sell more casters. 


Large facilities assure dependable delivery. 


A staff of engineers competent to assist on problems of appli- 
cation and installation. 


“THAT’S WHY IT’S EASY TO SELL BASSICKS!” 


THE BASSICK COMPANY 
BRIDGEPORT, CONNECTICUT 


Branch Offices: 
New York City, Chicago, Grand Rapids, Los Angeles 
Factory Representatives in Principal Cities 


MAKING ‘MORE KINDS oF CASTERS MN Z Toes Paik idiaseardlns hlonne Ons. 
of Canada, Lid., Belleville, Ont. 
... MAKING CASTERS DO MORE , 
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TOOLS 


are expendable... 


The busy hands of millions of workers are 
wielding STANLEY TOOLS to build and 
maintain the mighty war machine that is 
speeding the doom of the Axis. 

In much of this work, there is little time to 
give good tools the care they would get in 
peacetime. They are abused by “green” hands, 
used up, worn out faster. Until Victory is 
won, this abnormal wastage will continue. 
Tools are expendable. 





War Industries rely on 


STANLEY 


for Replacements 





To provide replacements in the quantities 
needed at construction jobs, factories, and 
fighting fronts requires maximum production 
effort by Stanley workers. They are meeting 
the demand with such outstanding success that 
the “E” Flag now flies over ‘““The Tool Box 
of the World”. 

But even the present record output leaves 
few Stanley Tools for normal use —and these 
are available only for essential purposes. 
Stanley Tools, Division of The Stanley Works, 
New Britain, Connecticut. 








1843 1943 
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MADE TO MAKE 
CUSTOMERS 


AND KEEP THEM 


It is not the first sale but repeat business 
that proves a product gives satisfaction, 
and the fact that GRIFFIN have been mak- 
ing hacksaws for 63 years certainly proves 
that hundreds of users must be satisfied 
with GRIFFIN QUALITY and that the line 
has profitable sales possibilities. 





Distributors carrying the complete GRIF- 
FIN LINE need not fear competition, need 
not worry over any claims made today for 
metal cutting from any angle, in fact, they 
can be sure they have the proper blade 
for any metal cutting problem, and that 
it will give service which assures repeat 
business from satisfied customers. Griffins 
are doing the job today and they'll do it 
tomorrow. 









For — ATTENTION DISTRIBUTORS 


OUR LARGE PRODUCTIVE CAPACITY ENABLES 
US TO SHIP HACK SAW BLADES QUICKLY 








General Sales Agents 


JOHN H. GRAHAM & CO. INC. Pex 
G 


105 DUANE ST. NEW YORK CITY | (heocle 
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IN THE SAME FIGHT—LET’S PULL TOGETHER |":,° 


complet 

5% ‘ . ‘ . - construc 
Today, it’s our way of life against theirs in a life-and-death | 4, [j, 
struggle. Our cooperation today is a promise for tomorrow, J the first 
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R. B. Gill, president of the Butte Machinery 
Co., is in the center of this photograph of 
part of the firm’s personnel. 





Butte Machinery 
Remodels Warehouse 


Remodeling of the warehouse of the 
Butte Machinery Co., Butte, Mont., is 
under way with a view to the firm 

being able to handle a large stock of 
| supplies when they become available. 
: The company, established in 1906, 
was reorganized in 1942 under new 

management. The officers of the com- 
pany are R. B. Gill, president, for- 
merly with the Montana Hardware 
Co.; J. E. Shaw, vice-president, and 
J. O. Taylor, secretary-treasurer, for- 
merly with the Montana Power Co. Two 
salesmen are employed to cover West- 
ern Montana in the interests of the 
mining, milling and industrial trade. 

A. shop is maintained where used 
machinery is reconditioned and sold, 
largely as a service to the industrial 
trade. 

Aside from the machinery and me- 
chanical equipment lines, the company 
is doing an extensive business in chem- 
ical reagents for mines, used principally 
in the flotation process. 
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Contracts Awarded for 
{ 469 Merchant Ships 


Contracts for the construction of 469 

merchant ships, including 189 new 
J} design “Victory Ships” as well as 206 
high speed tankers, were announced 
last month by the United States Mari- 
tine Commission. 

The new vessels, all of which will be 
completed by the end of 1944, will be 
constructed in shipyards in all parts of 
the United States. The contracts are 
the first to be awarded for the construc- 
tion of “Victory Ships” which will sup- 
plant the familiar Liberty ship as the 
Principal emergency type in the Com- 
mission’s program. 

Although of approximately the same 
deadweight tonnage as the Liberty, the 
“Victory Ship” will be larger and con- 
siderably faster than its predecessor, 
and turbine propulsion will 


| stalled in many of them. 





be in- 


The contracts call for the construc- 
tion of 189 “Victory Ships.” California 
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Speed is their middle name. Like an arrow in 
flight, they go true to the mark in straight-line 
production. Spiral Screw Drivers. Automatic 
Drills. Ratchet Bit Braces. Tap Wrenches. Quick- 
detachable Vises with swivel bases. These and 
other “Yankee” Fine Mechanics’ Tools get things 


done ... with speed and precision. 





Speed is inherent in the very design of “Yankee” 
Tools, which for almost a half century have 
contributed to the efficiency and reputation of 
American production . . . a priceless asset in a 
war where time is the greatest shortage of all. 
Be sure to provide priority ratings whenever 


possible. Order through your supply house or 


possible. Write Dept. MS-6 for literature. 


* SIMPLE 
“YANKEE” SPIRALS = & compacr 
A SIZE FOR EVERY PURPOSE * STRONG 


CVANKEE” TOOLS 


re | mechanics better 


o., Phila., Pa., U.S: A. 


Established 1880 
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Shipbuilding Corporation, Wilmington, 


WAR-TIME HELP Calif., will construct 84, and the re- 
maining 105 will be built by the Oregon | 
ne) °4 DISTRIBUTORS Shipbuilding Corporation, Portland. | 
Ore. 

Aside from the “Victory Ships” and 
high speed tankers, contracts also were 
awarded for the construction of 27 
C-2 cargo vessels, 10 C-3 vessels. and | J 
37 Liberty ships, the latter being 
awarded to round out production until 
such time as materials and equipment 
are available in quantity for the rapid 
scheduled construction of “Victory 
Ships.” 


A list of the yards and the ships to 
be constructed under the new contracts Oo wl é 4 i Z m= 
follows: Marinship Corporation, Sau- 
salito, Calif., 36 Tankers; Kaiser Co.. 
Swan Island, Portland, Ore., 47 Tank- Oo f % POO : 
ers; Kaiser Co., Vancouver, Wash., 48 , 
Tankers; California Shipbuilding Corp., ° 1 
Wilmington, Calif., 20 ‘hiheae and Bi provides a stock se) 


Victory; Oregon Shipbuilding Corp.. 


Portland, Ore., 17 Liberty and 105 Vic- packing for many 
tory: Sun Shipbuilding & Dry Dock | sizes of values 


Co., Chester, Pennsylvania, 75 Tankers; | 
Ingalls Shipbuilding Corporation, Pas-| . .. because EACH INDIVIDUA 
cogoula, Mississippi, 10 C-3; North STRAND of PALMETTO Twist 
Carolina Shipbuilding Co., Wilmington,| Packing is a fully lubricat 
N. C., 27 C2. | piece of packing . . . saturat 

| with special PALMETTO graphi 


PUMP 
DATA 
SHEETS 
























Thousands of requests for these data sheets 


from all over this country and Canada War Increases Stock lubricant. 
- prove the need now for accurate, complete | Control Efficiency | Therefore, when you sell a spoc 
pump information— made available by 


of this self-lubricating packing 
Goulds to help win the Battle of Produc- War conditions have been responsible | ¢ell the customer to separate ¢ 
tion, These data sheets contain facts and | for the establishment of a more efficient | strands for different sizes 
suggestions on pump selection, installation, method of stock control between the valves... you don't need a ser 
operation and maintenance. Included are 


os veies ¢& ortls ices » | 
valuable diagrams, tables, formulae, charts Los Angeles and Portland offices of th rate stock for each valve size. 




















and a multitude of practical, workable tips. J. W. Minder Chain & Gear Co. : 
Distributors and salesmen can relay this \n accurate inventory record is BRAIDED 
ital i ati >i . 4 maintained at both places, with prac- For rods and she 
vital information to their prospects and ; pia th | Seporavantaper enn 
customers . . . save time by giving them tical maximum and minimum limits set tion insures  unifor 
complete information on-the-spot, make | up. Every three months each office even beering surfaces, 
=" suggestions = se will help to | makes up a list of slow moving items 
4 em pumping. ur ustomers can . ° . * | 
wad sper rushes in its territory. Many items may be TWISTED 
also use the easily assimilated data for ' ‘ lentesiie ot . . 1 | , . 
° ° ° ° ' o b, a¢ ,¢ > | 
breaking in new men to service duties. BIRING SOTISIRCIOFy St ORS POU an a 2 
Help such as this now will aid you in build- be slow moving at the other. Neither is | @ Gtceeled pene. 
ing up future sales. this a set condition. It requires fre- One spool packs several 
e quent attention because of changes in a | *** ° valves. 
Wein Gast PP locality that may suddenly change a 
Ser a 'D io for — a _ fast mover into a slow one. Therefore. Also investigate our other mill supply 
ump Sheets... ’ ri , gney : B 
Goulds P. wr ata Sheets # will 0¢ | if an item becomes slow moving in one products: BASA Replaceable Face Ham 
sent promptly. ad . ° : : 
promptly place it is either transferred physically mers; EMPIRE Rawhide Mallets; FAVORITE 
e to the other stock or else held on hand Reversible Ratchet Wrenches; Moran's 
Goulds Complete Industrial Line consists without further ordering, subject to Resnd-Gelt Couplings. 
of over 600 different types and sizes— the other's call 
Centrifugal Pumps, Double Acting Piston y 


Type Pumps, Rotary Pumps, CID Cellar All orders go through a central con- GREENE TWEED & COMPANY 
Drainers or Sump Pumps, Condensate Re- trol in I Angeles. If : ‘der is t ’ 
turn Units, Diaphragm Lift and Force rol in Los Angeles. Sn order 16 (00 Bronx Bivd. at 238th St., New York, N.Y. 


Pumps—to meet your customers’ every 


heavy, in view of the combined inven- 
requirement. 4 


tories it is cut down; that is, if stock is 
- available at the point from which the 
& C j } r ag order does not originate shipment is 
» | it) Sw made in whole or in part from that 


stock. PELRO for oils. CUTNO for alkal 


- i \ r o | SUPERCUTNO (blue asbestos) for acid 
Pr }} ? yY IN €, | Carl Nicholson Dies KLERO for foods 
| 


| \ Y 
SENECA FALLS, N.Y. | Carl M. Nicholson, president and 
aol founder of Master Rule Mfg. Co., New {ite | aG 


York, died May 8. 





for steam, hot water, air. PALCO for wate 
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EXCE 
LLENT PERFORMANCE here brought this 


Fafnir Distributor a lot more busines 
. s. 


Through HIGH SPEEDS an 





r Ball Be aring Unit 


a } aim 
Fafnirs 






*\| find 


you 





rvice, 





ure ments. 


¢ Ball Bearing 
nstall- 


extra 





t exact ying ret 


Rin 


id gears come 
1 fit the MO* 
and 


Wide Inne! 
simplify 


shalts al 


0: “T of this maze of rollers, 
oof roofing paper the rate of output 
1 » jt takes the big 


that wil 


alone offer the 
Collat that and speed 1 


have Balan 


\\s of firept 

' 
rewinds them Self-Locking 
ations Only Fatmrs jarge! 


ed rs sign - 


“re winds 
yearing life 


yal hines and 


yo 
amazing! Known as 4 
Jonge! \ 


is 
rolls off the impregnating im 
into emaller commer ial rolls Built from the ground 
up, right on the spot, is truly 4 wond rful ¢ xamplt halls, deeper ! ces that mean 
of Yankee ingenuity and the adapt ibility of Fain The Fatnu Bearing Company New Britain, Conn 
Ball Be arings 
Fitted cleverly into the desig? of the mat hine, tw° 
Fainir Ball Be aring Hange! Boxes SUPP rt one end ol 
the main shafts Fafnir Pillow Blocks support the 
other ends. These Fafnirs have been on the job for 
more than 8 years running <moothly and trouble- 
free in Vv! ritable clouds of flying tar and gummy lint 
The masteT mechanic says, “AN the care they need pall b e arings 
THE BALANCED INE 
most compPLete In AMERICA 


yal greasing 
for 


hold no terrors 


is an oce asiot 
xtra stamina, 


erating conditions 
job ca 


Tough oP 


Fafnirs. Wherever the lls for € 
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‘Victory could depend 
on this one bolt!” 





a 


f ' f 
ne fauure Of a Doll, a rive 


or otner sma p wt con con- 

VE | < aI] the 1iff rence 
eivabdly spell tne airere ¢ 
opetween victory or jeteat 
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claims an Ad of the | 
American Gas Association 
in recent issues of 


lrade papers 
That is why you should 


Specify 
(Bolts & Nuts 










Screws & Rivets 


. 
ney 


are made with the de- 
y and the stamina of 


endgenc 


forefathers (1854) 





“Praise the Lord and keep the plants running” Gil Silliter (Silliter & Holden) advises. 
In the photo are, left to right, John J. Welch (MILL SUPPLIES), H. D. Holden (Silliter & 
Holden), Mr. Silliter, R. J. Smith (Smith & Klebes), and H. E. Thayer (MILL SUPPLIES) 





Mr. and Mrs. G. E. Willey (Waverly Pe- 
troleum Products) glance at MILL SUP- 
PLIES while enroute to Cincinnati. 





Taking time out from Conference sessions 
for a private discussion are E. M. Thoben 
(Tafel Electric & Supply) and E. L. Morris 
(Graton & Knight). 
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All was not so quiet in the club car enroute to the Conference from Chicago. 





W. J. David (L. H. Gilmer), J. L. Rickert 
(Chas. A. Schieren), and Charles G. Red- 
head (Victor Saw Works). 


A. A. Beaufils (H. Channon), Hugh String- 


ham) (Crerar, Adams), Oscar Iber (0. 
Iber Co.), and Mark Weidman (Victor 
Balata & Textile Belting). 
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HE year 1943 promises to be the grimmest, hardest 
yet this country has ever faced. Every effort, and 
every dollar of national income not absolutely needed 
for existence, should go into war work and War Bonds. 

In the Pay Roll Savings Plan, America finds a potent 
weapon for the winning of the war—and one of the 
soundest guarantees of the preservation of the Amer- 
ican way of life! 

Today about 30,000,000 wage earners, in 175,000 
plants, are buying War Bonds at the rate of nearly half 
a billion dollars a month. Great as this sum is, it is not 
enough! For the more dollars made available now, the 
fewer the lives laid down on the bloody roads to Berlin 
and Tokio! 

You’ve undoubtedly got a Pay Roll Savings Plan in 
your own plant. But how long is it since you last checked 
up on its progress? If it now shows only about 10% of the 
gross payroll going into War Bonds, it needs jacking upl 

This is a continuing effort—and it needs continual at- 

















tr 


tention and continual stimulation to get fullest results. 


You can well afford to give this matter your close 
personal attention! The actual case historivs of thou- 
sands of plants prove that the successful working out of 
a Pay Roll Savings Plan gives labor and manayvement a 
common interest that almost inevitably results in better 
mutual understanding and better labor relations. 


Minor misunderstandings and wage disputes become 
fewer. Production usually increases, and company spirit 
soars. And it goes without saying that workers with sub- 
stantial savings are usually far more satisfied and more 
dependable. 

And one thing more, these War Bonds are not only 
going to help win the war, they are also going to do much 
to close the dangerous inflationary gap, and help prevent 
post-war depression. The time and effort you now put in 
in selling War Bonds and teaching your workers to save, 
rather than to spend, will be richly repaid many times 
over—now and when the war is won, 


You've done your bit t Now do your best! 


This space is a contribution to victory today and sound business tomorrow by Mic. SuPPLIES 


MILL SUPPLIES 
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Stal yoors of, Sefety 
plus many years of ceaseless 


advertising, "G built up an accept- 


ance for the Genuine 


CROSBY CLIP 


that means a steady and prosperous 
business for dealers in normal times. 


Regardless of your customers’ prior- 
ity ratings now it will pay you to keep 
them reminded that when peace re- 
turns you will be their sure and rapid 
source of supply for the Genuine 
CROSBY CLIP. 


We are continuing our national ad- 
vertising for the Genuine CROSBY 
CLIP and keeping up our direct mail 
pressure, too. All this effort and 
expenditure will pay off richly when 
normal times return. We are also 
supplying imprinted literature for 
dealer use. 

Take advantage of the help we are 
glad to offer; hold the good will of 
your CROSBY CLIP customers so 


that you will be in line for their busi- 
ness when you can handle it. 


AMERICAN HOIST 
AND DERRICK CO. 


Vow Yous 


MINNESOTA 


California wcs well represented at the conference. Here are A. J. “Tony” Glesener 
(A. J. Glesener Co.), George W. Anderson (American Wholesale Hardware), E. H. 
McLaughlin (Union Hardware), Russ Barkley (American Wholesale Hardware), S. T. 
Exley, Jr., (Harper & Reynolds), Mr. and Mrs. J. Cyris Hickinbotham (Hickinbotham 
Bros. Hardware) and B. F. Halliday (Dunham Carrigan & Hayden Co.) 





Called to the front to take a bow at the first joint meeting of the Conference were 
several of the men from the industry who have served in Washington. Pictured are 
Roger Tewksbury (Oster Mfg.), H. H. Kuhn (Hardware & Supply), Percy Ridings (Syra- 


cuse Supply), Lt. Com. Andrew Carey (Carey Machinery) and Russell Duncan (R. C. 
Duncan Co.) 


rf 
{ - 





Among the private parties was one held by Graton-Knight Co., for its distributors and 
business friends. 
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WAR CONFERENCE 





“Herb” Ladds (National Screw 6& 
Mig.) presided at the American Associa- 
tion meetings. He was president of the 
association last year. 





“Belle of the Conference” was the title 
conferred, unofficially, upon Cynthia 
Pierce, daughter of B. H. Pierce (Pierce 
Hardware). It wes the first Triple Mill 
Supply meeting she has attended. 





When association meetings adjourned 
groups such as this got together to talk 
things over. They are C. A. Childers 
(Vonnegut Hardware), Fred W. Hess 
(Vonnegut Hardware), E. L. Isham (Fault- 
less Caster), and Erwin G. Vonnegut 
(Vonnegut Hardware). 
















PLANTS PUMPING CLEAR 
LIQUIDS NEED RODER 
DT 






































“4 RASILY HANDLE PEAK LOADS — 
‘5 CUT PUMPING COSTS 








for FOOT MOUN‘LING for FLANGE MOUNTING 


THESE TWO MODELS SHIPPED IMMEDIATELY 


Many of your customers can use the two models shown—they can 
have immediate shipment. Outfits complete with bedplate and power 
unit can be furnished promptly. This is an opportunity for you to 
help your customers pumping clear liquids get pumps that will do 
that bigger and better job so important today. 


Make Full Use of the Roper Catalog 


Now is the time to get that Roper catalog out and look it over 
carefully—know the Roper story so that you can give immediate 
assistance to manufacturers producing for victory. Write for details 
on the “Pump Heads” available for shipment upon receipt of order. 
Send us your specifications. If you haven't catalog 942 write for a 
copy. 








@® We stock 1, 3, 5, 10, 
15, 20, 35, 50, 75, 100, 
and 150 gallons - per - 
minute sizes for all 
general purposes requiring up to 
300 Ibs.—10, 15, 20, 35, 50 and 
“5 gallons-per-minute sizes for jobs 
reauiring pressures up to 1000 Ibs. 
These pumps handle practically 
any clear liquid—thick or thin— 
acid or alkalis—corrosive or com- 
busrible. 















GEO. R. ROPER CORPORATION, Rockford, Illinois 


ROPER Aoti. PUMPS 










Otvrenc Since s 
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Favorite spot at the War Conference for reminiscing was in front of MILL SUPPLIES’ 
panel of pictures taken at the convention ten years ago. H. E. Torell (Syracuse Supply) 
and T. Walker Lewis (Lewis Supply) look on while G. H. Halpin (Minnesota Mining & 
Mfg.) points to a shot he recognizes. 


Luncheon was interrupted for this group long enough for the photographer to take a 
shot of (seated, left to right) H. C. Grossman (National Twist Drill & Tool), Ben Perkins 
(Indiana Manufacturers Supply), Frank Cruger (Indiana Manufacturers Supply), Edgar J. 
Haas (Oliver H. Van Horn Co.), and Claude R. Edgerly (National Twist Drill and Tool) 
and (standing, left to right) John Gaum (Indiana Manufacturers Supply), W. H. Johnson 
(National Twist Drill & Tool), V. W. Wheeler (National Twist Drill & Tool), Al Loftus 
Schultz & Anderson), and E. J. Chamberlain (National Twist Drill & Tool). 


CAPEWELL 


The Trend is to TECHWITE 
The Molybdenum High Speed 


Hack Saw Blade : ~ - 
As in former years, the American Association honored its new members at a breakfast 
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ARMY, NAVY, MARITIME COMMISSION 


are major “claimants” for Lonergan produc- 
tion these doys. We're building “Valves for 
Victory”, and Gauges, too—the finest we've 
ever built—and in ever-increasing volume. 
Wherever safety valves, relief valves, and 
pressure gouges ore needed to help the wor 
effort, we're ready to serve and do our part. 
Harry Barrett (Barrett-Christie) discusses 
a problem with Ray Horner (Black & | Call on us. LONERGAN is prepared 
Decker). to serve as your first line of supply for 
precision safety appliances, 


Mr. and Mis. W. S. Casanave (Casanave 
Supply Co.) took things easy in the club 


car enroute to the Conference —SINCE 1872— 


Lonergan 


ire goin yet J. E. LONERGAN COMPANY 215 Race St, Phila, Pa 


advantage of a questions-and-answer 


> SAFETY & RELIEF VALVES + PRESSURE & VACUUM GAUGES + SPECIALTIES 
Period to present a problem to cne of the 


Speckers. 
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machinist...” 


She writes to her husband 
somewhere in the Pacitic—proud 
that she is doing a man’s work. 


“IT am real machinist. 
My job is machining heavy parts 
for airplanes. I have a little elec- 
‘Budgit’ Hoist that does the 


lifting for me — so I never get 


now a 


tric 


tired. Someway I feel as if I were 
helping you as well as the 
country...” 


With ‘Budgit’ Hoists to lift 
heavy parts, women (and older 
men) are enabled to work in pro- 
duction, assembly and inspection 
lines and handle parts up to 2000 
pounds in weight. Thousands of 
‘Budgit’ Hoists are in use in war 
industries. Thousands more 
should be. Some have given years 
of unfailing service and proved 
the enduring working qualities of 
this pioneer among small electric 
hoists. 


There is your selling story for 
‘Budgit’ Hoists. It is sure-fire 
where man-power is short and 
women and older men can do the 
work. 


il 
*Budgit’ Hoists are portable, | 
electric hoists with lifting 
capacities of 250, 500, 1000 
and 2000 Ibs. They are 
priced from $119 up. Hang 
up, plug in, use. If you 
need more copies of Bul- 


them 


ij) BUDGIT 
ills Hoists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 


letin 356, write for 
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Service Today 
Orders Tomorrow 


(Continued from page 90) 





not much but sufficient to place a 
strain on it and cause it to snap. 
Such cases of distributor help are 
numerous at Fleetwings, according 
to Mr. Park. 
ways on their toes, striving to help, 
he said. It is because of such help 
that the firm now gives its distributor 


The salesmen are al- 


business to six houses in nearby Tren- 
ton. N. J. and Philadelphia. While 
other houses often try to get some of 
the business, Fleetwings operates on 
the theory that if the business were 
spread among more houses none 
would make sufficient profit to war- 
rant rendering top notch service 
However, a few months ago there 
were only five houses on the regular 
list. 

A salesman for the sixth house had 
been calling regularly, offering his 
services, obtaining ‘no orders but al- 
ways ending his discussions with the 
promise that if the occasion should 
arise when he could be of help to call 
on him. This went on for months 
and then one day calls to the regular 
failed to 


badly needed drills. 


suppliers uncover some 

Mr. Park telephoned the salesman 
who had been calling diligently for 
months. The results were immediate 
and now the salesmen’s firm gets 


orders from Fleetwings regularly. 





England's Lesson 
Of Unity 


(Continued from page 85) 





a blow which, if it would not liquidate 


_ the distributor completely, would at 


least make it more difficult for him. 
and thereby detract just that much 
effort. On 


my return, in March, I was disap- 


from our national war 
pointed but not surprised to learn 
that conditions have not changed, 
that the within 


gates are still at it. 


and enemies our 


As an example, a few weeks ago 


| the Office of Price Administration 
called in the men who manufacture 
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Loading and unload- 
ing cars promptly 
and completely . . . 


is enabling the modern Ameri- 
can railroads to render more 
transportation service than ever 
rendered befo-e 


Association of American Railroads 











LIFE-LINE 


a 4 TINEA 


ATLAS CAR MOVERS 


give valuable aid in 
this big job... . 














@ Loaded cars brought quickly to the 
exact unloading spot—unloaded cars as 
speedily moved away—that's all part of 
industry's program to get cars on their 
way immediately so that more cars are 
available for Uncle Sam's big transpor- 
tation job. ATLAS Car Movers answer 
the need fully—scientifically correct in 
design, exceptionally powerful in con- 
struction. You can do an exceptional 
cooperation job with industry by show- 
ing ATLAS advantages—make it an im- 
mediate job. 

The key to the 
power and speed 
of ATLAS CAR 
MOVERS is the 
“compound iev- 
erage.'' 










APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 No. 6th St. Milwaukee, Wis. 
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certain types of products that you 
handle. These manufacturers were 
told that in selling their product to 
government agencies or to holders of 
government contracts, the price could 
be no higher than the very minimum 
at which a distributor might buy. 

This is one instance. There are 
others. This one, in particular, is 
simply the reappearance in another 
form of a familiar old scheme that 
has been showing up in Washington 
off and on for months. It is a first 
cousin to the Contingent Fee bill, 
which died in the Senate but is again 
beginning to rumble in its grave. If 
you want to make a bet that the Con- 
tingent Fee bill will not come back 
again, dressed in different clothes, 
but carrying the same pistol loaded 
and pointed at distributors, I will be 
glad to act as bookmaker. 

It also seems opportune to ask: 
“Where do you stand on the list of 
essential industries as drawn up by 
the War Manpower Commission ?” 

The answer is, you don’t stand on 
it all. Of course, although you are 
not listed as essential you are also 
not classified among the non-essential 
services. Possibly that is a moral vic- 
tory, | don’t know. But it does help 
to prove the point that the atmosphere 
of harmony and mutual respect is 
missing from the relations in this 
country between business and govern- 
ment. Worse than that, the two seem 
to be absolute strangers to one an- 
other. And this in spite of the fact 
that they are occupying the same 
shell hole and supposedly fighting 
side-by-side for the same cause and 
in the same war. 

The honest mistakes that react 
against distributors are things we 
must expect, considering all that must 
be done and the little time allowed. 

Before I began my trip I had been 
told of the new philosophy that was 
beginning to permeate through the 
government regarding distributors. It 
was to the effect that distribution 
must henceforth and for the rest of 
the war be considered mainly as a 
problem of manpower and concen- 
tration to save stocks, eliminate cross- 
hauling and achieve an ideal eff- 
ciency. In fact, this particular idea 
played a large part in resolving the 


W HEN your customers need chain—be it 
to lift pig iron for the forges of war or merely 
to tie Bossie" out in the pasture—get in touch 
with International. * * International makes 
chain for every regular need: industrial, marine, 
farm, or tire. * * In addition, International is 
prepared to counsel with you and your cus- 
tomers on jobs involving unusual chain appli- 
cations. * * Regular or special, bring your 
customers’ chain problems to International. And 
send for the handy International Chain Cata- 
log. Write to International 
Chain & Mfg. Co., York, Po. gfiiiamnn 
Lime 
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tteo~Emrick 


DRILLING 
AND 


TAPPING 
PRODUCTION 
BOOSTERS 


Ctteo ~ Emrich 
KEYLESS DRILL CHUCKS 


Elimination of key speeds 

up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to 5" 
drills. Also available for 
portable drills. For de- 
tails ask for Bulletin 
No. 6. 


Etteo~ Emrich 
TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For . ask for Bulletin 
No. 2. 


Has hair-trigger sensitive 
central friction clutch, au- 
tomatic reverse and sensi- 
tively counterbalanced 
foot pedal. All the op- 
erator has to do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 
tion rates up to 12,000 
holes per hour. For de- 
tatls ask for Bulletin 
No. 4. 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 




















600 Johnson Ave., Brooklyn,N. Y. , 


b. N DRILL CHUCKS 
TAPPING CHUCKS 
TAPPING ATTACHMENTS 
TAPPING MACHINES 


MULTIPLE SPINDLE TAPPING 


AND DRILLING HEADS 
Unexcelled for Design, Materials 
and Workmanship 





final decision to go through with the 
trip to England. It seemed to us 
highly desirable to examine at first 
hand what was reported to be the 
source of origin for the “concentra- 
tion of distribution” idea that was 
being advocated here. England, it 
was said on every hand, had done 
a great job in this respect. 


Law With a Purpose 


You have probably read the exact 
details of England’s concentration 
program in your May issue of MILL 
Suppties. You will find it to be a 
program of concentration for civilian 
industries, a very sensible and neces- 
sary procedure for any country en- 
gaged in fighting a total war. You 
will find that the program applies 
not at all to distribution, only to pro- 
In fact, even on the rigidly 
curtailed products, the British govern- 
ment allows the producers to deter- 
mine for themselves just what distri- 
bution channel they will use. It cur- 


duction. 


tails their manufacturing activity be- 
cause that’s what it had to do, but in 
this case, as in so many other cases, 
the British government didn’t write 
more law than was needed to 


It applied the 


any 
cover the situation. 
control at the producer 
In fact, it 


helped these curtailed manufacturers 


necessary 


level and then stopped. 


save something out of the wreckage of 


their businesses by granting them 
compensating advantages. And it 


was made possible for them to main- 
tain their sales organizations in many 
cases, and to mark time in their pre- 
war competitive position in the 
British market. 

To sum it up. it was my observa- 
tion that the British government tried 
not to do any more to business than 
And when it 
this 
and 
with respect for business as a corner- 
stone for the nation’s 


it absolutely had to do. 


was necessary to take action, 


was done with consideration, 
welfare over 
the long pull. 

After the experience of having 
heen told definitely that distribution 
is concentrated in England, and that 
that was the basis for projecting plans 
to concentrate distribution here—and 


after having found that distribution 
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Tell them to 
build their own 


T IS not mecessary for your 
customers to wait months or 
even weeks to acquire a new 
crane. 

They can acquire a jib or bridge 
crane by building it themselves and 
in an hour’s time. 

With a wrench, an I-beam and 
a ‘Budgit’ Crane Assembly, any 
workman can build a jib crane. 
(For a bridge crane, he would need 
a shaft.) 

There is no machine work of 
any kind — not a single hole to 
drill. Simple but complete instruc- 
tions accompany every ‘Budgit’ 
Crane Assembly. 

Acquaint your prospects with 
the practical nature of this plan. 
Tell them that hundreds have been 
shipped to war industries and that 
every day more go out to increase 
production. 

On the proper priority, we can 
make quick deliveries and the 
buyer can operate the crane the 
day he receives the Crane 
Assembly. 


Study Bulletin 355 which 
contains full information 
about ‘Budgit’ Crane 
Assemblies. (Send for 
more copies if you can use 
them.) Then you can help 
your prospective cus- 
tomers to determine 
where and in how many 
places in their plants a 
Crane Assembly could be 
used to advantage. 


jj BUDGIT 
igjyBUDG 


Crane Assemblies 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of ‘Shaw-Box' Cranes, ‘Budgit' and 

‘Load Lifter’ Hoists and other lifting specialties 

Makers of Ashcroft Gauges, Hancock Valves. 

Consolidated Safety and Relief Valves and 
‘American’ industria! instruments. 
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is xot concentrated in England—one 
naturally begins to wonder what was 
back of all this in the first place. How 
did this false story originate? How 
did it obtain such wide circulation? 
Who started it . . . and most impor- 
tant of all, what did he hope to 
accomplish ? 

Could it be that, after scrambling 
all the distributors of one district into 
one super warehouse, government 
sponsored. the difficulties of un- 
scrambling this monstrosity after the 
war might be so great that it would 
be simpler to just let the thing go on, 
to leave it in the hands of the govern- 
ment? Perhaps I am carrying con- 
jecture too far. 

After you dwell long enough on the 
seemingly hopeless division that ex- 
ists between our business community 


,and our government, and when you 


begin to consider the unfair handi- 
caps that must be endured by men 
who are giving their best to serve 
their country, it becomes depressing. 
But we are not ostriches. If the situa- 
tion is not good, we can face that 
fact without turning white. At that, 
it is certainly less depressing to look 
at things like this than it is to come 
down to your store some morning and 
find it levelled to the ground by a 
high explosive bomb. 


The British Spirit 


It may be true that there is less red 
tape and more official friendliness for 
those in the supply business in Eng- 
land. But to balance that off there 
have been other and far worse tor- 
tures heaped on the heads of your 
fellow distributors over there. They 
have had troubles that would make 
many of our difficulties seem pale and 
unimportant. But the most inspiring 
observation I could make was to see 
the dogged spirit with which they 
overcame these obstacles, how they 
took care of them as they came along 
and went right on doing their jobs 
and keeping the war plants running 
in the very shadow of Hitler's guns. 

For my money, that is the most im- 
portant thing the British could Lend- 
Lease over to us—the inspiration to 
surmount every difficulty and never 
lose sight of the fact that our work 










































Something 
to think about 


TODAY and TOMORROW 





In these days when industry is demanding both 
Swiss and American Pattern Files as never be- 
fore, when the demand exceeds the supply, qual- 
ity and service mean more than ever. 


Today our plant is at top speed serving America 
through our Distributors with Quality Files that 
satisfy. 


In the tomorrow to come when again selling will 
replace order taking our Distributors will find 
hundreds of file users who because of Carson 
Newton Quality will demand them and new cus- 
tomers can be assured complete satisfaction. 


It is a real advantage to obtain all your files from 
ONE SOURCE of SUPPLY, in addition to the in- 
creased savings in handling charges and over- 
head expenses, you can be sure that you will 
have the right file for the job and it will satisfy. 


We are one of the very few who can give you 
this service. 


“ALLIGATOR” “DU-MORE” “KLEEN-CUT” 


SWISS PATTERN AMERICAN PATTERNS 


PS BITE THAT COUN. 


Ca nia iS Eo 
ARSON-NEWTON 
You can't buy or sell a BETTER FILE 


IYOW-nG 


CARSON NEWTON CO., Belleville, N. J. 


RSON 
NEWTON 
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ATTENTION! 
This is how THREADWELL 


is emphasizing the Distri- 
butor in its consumer ad- 
vertising. 


THREADWELL DISTRIBUTOR! 


Personal attention to your orders for Taps by the Threadwell distribu- 
tors can often save days of waiting. Threadwell HIGH SPEED Taps can 
be identified by the dot on the shank (red for cut thread, white for 
commercial ground, and blue for precision ground). They can also be 
identified by their OUTSTANDING performance on your production 
line. Threadwell Tap and Die Co., Greenfield, Mass., U. S. A. 


CANADA: 8RIDGE MACHINERY CO., MONTREAL 
ENGLAND: SkYLUX LTD., LONDON 


“TAPS OF DISTINCTION” 





Over AOQ00 of the top-ranking 


MACHINE SHOPS can’t be wrong about 


(CAD)G  andandized Set-up APPLIANCES 


They use CAD Bolts because they fit machine table T-slots when ordi- 
nary bolts are ruinous. Stock sizes %” to 1”, from 1/2” to 30” 
long—full, smooth threads—no machining required. They use CAD 
Clamps because the shapes and sizes hold a job—no makeshift or 
special set-ups needed. They use CAD Jacks, step blocks, packing 
blocks, wedges, spacers because they all make the set-up job a 
snap—save time and money every day. 


Stock the CAD Line and show your 

customers how they help speed up so 
machine shop operation. It will show 

up on the profit side for you. Sold be 

only through selected distributors. 
WRITE TODAY FOR DETAILS 

and a COPY OF BULLETIN A-70 














[ae / STANDARD SHOP EQUIPMENT CO. 
8153 Tinicum Ave., Philadelphia, Pa. 
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is vitally important, and ‘to keep that 
work going in spite of everything. 

I might add that we have less rea- 
son to be frightened by a dreamer in 
one of the government agencies than 
our brothers and our sons would have 
to quail before a machine gun nest on 
Hill 609 in central Tunisia. If the 
people of England can pick up and 
get started again after suffering a 
direct bomb hit, if our fighting men 
can pick their way through mine fields 
and advance in the face of artillery 
fire and dive bombers, then by com- 
parison our own task is reasonably 
simple. I concede that it is outrageous 
that we should have to endure unnec- 
essary and unfair handicaps, but there 
it is and it invites our best brains to 
decide what to do about it. 


For Better Understanding 


The immediate problem confront- 
ing distributors and manufacturers 
is to bring about an abatement, some- 
how, not only of the willful attacks 
against the legitimate business of 
distribution but also of the unin- 
tended errors of omission which can 
be equally damaging. The remedy 
seems obvious. The foes of distribu- 
tion can easily be disarmed if we 
take away from them their most effec- 
tive weapon, the one best means 
through which they have managed 
to make such headway in the past. 
That is, deprive them of the oppor- 
tunity to distort the facts about dis- 
tribution economics, make it impos- 
sible for them to pave the way for 
their idealistic schemes by first con- 
fusing the issue. The situation de- 
mands that everyone of us should 
redouble his efforts to spread the 
facts about distribution so widely and 
so deeply that confused issues and 
distorted facts can no longer get by. 

We have discussed merchandising 
and selling techniques at these con- 
ventions for more years than some of 
you care to remember. But here is 
the biggest sales job we ever had, 
the supreme challenge to our sales 
ability, as an industry. I do not think 
the hill is too steep, nor that the 
course is too tough. And it might 
help to bear in mind that more than 
your own business is involved. It 
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has to do with putting our country 
in better fighting trim. 

Those facts must be spread. Fur- 
thermore, the other fellow’s lines 
must be watched all the time. We 
must be forever vigilant for the signs 
that mean trouble, for the first indi- 
cation that somebody has a grand 
new scheme to pull down the house 
around our ears by kicking out one 
of the cornerstones of our economy, 
the so-called middleman. 

This, I say, is our immediate prob- 
lem. For the long pull, it seems clear 
that unless a formula is found for 
creating an atmosphere of harmony 
and respect between industry, busi- 
ness and government, we are well on 
our way toward losing the peace. 
The lack of this very necessary part- 
nership may be considered a major 
feature in our unpreparedness fur 
war. I submit that it is equally a 
major feature in our unpreparedness 
for peace. The end of the war will 
find us in the keenest competition in 
every corner of the world, pitted 
against those who are now our allies. 
If our competitors enjoy the strength 
that is the product of partnership 
between business and government, 
and if we are deprived of it, we are 
permitting ourselves to enter the race 
burdened with more weight than we 
can carry successfully. 


Post War Sacrifice 


The prospects are not so good. We 
have made headway these last few 
years by drafting, through necessity, 
practical men from the ranks of busi- 
ness into direct governmental work. 
During this period and through these 
men the viewpoint of business has 
begun to permeate into the councils 
of government. Now, we accept the 
prophecy that wartime regulations 
will continue in force for some time 
after the ending of the war. But the 
great danger is that the business men 
will abruptly leave Washington and 
that their function will be taken over 
by professional bureaucrats who will 
pull the protection of civil service 
about them and concoct new rules to 
perpetuate their jobs and _ their 
power. 


To prevent that, and for the 



































Other Globe Products are: 


DISTRIBUTORS! 
BOOST YOUR SALES WITH 


GLOBE 


ENDLESS WOVEN BELTS 

















Machine Tool Activity in War Indus- 


tries means a greater market for 


@ Solid Woven 
Cotton Belting 


@ Cellulose Coated 


LOBE 
ENDLESS WOVEN BELTS 
These belts are ideally suited to 24 


Belt hour a day operations, capable of 


@ Kanry-Tex Belting 


@ Wax Treated in 
Belting 


getting 


withstanding hard service and severe 
conditions. Therefore, to aid customers 
constant, 
service, supply Globe Endless Woven 


uninterrupted 


Belts. Write today for our new com- 


@ Waterproof 
Treated Belting 


plete catalogue that fully explains all 
Globe Products. 


GLOBE WOVEN BELTING CO., INC. 


1400 Clinton St., Buffalo, N. Y. 
118 E. 28 St., New York, N. Y. 


9 So. Clinton St., Chicago, Ill. 
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STEEL BALL 

ENDS FORGED 
FROM HANDLE 
STOCK ITSELF 


SELF 
LUBRICATING 
THRust 
BEARING 


MALLEABLE IRON 


SLEDGE CASTINGS 


TESTED GUARANTEED UNBREAKABLE 


REPLACEABLE 
TOOL STEEL 
JAW FACES 


positive 
LOCKING 
Swivel 
BENCH PLATE 





% Because Columbian Vises are carefully machined to provide positive 
and accurate work on the most exacting jobs—they are the means of saving 
time and cutting labor and overhead costs in hundreds of plants now 
engaged in war production. Columbian Vises also provide additional 


capacity to take care of the heaviest work. 


Even though the purchase of Columbian Vises is controlled by - 


priority regulations to high priorities—Columbian Distributors are 
helping manufacturers to obtain top efficiency from the most 


important tool on the bench—the vise. 


Army- Navy 

Columbian Distributors are cooperating with manufacturers bs ert 

because they know that distributor protection is a vital part of “awarded. 
pr 


Columbian Policy. 


9025 Bessemer Ave. 


The World's Largest Makers of Vises 
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Cleveland, Ohio 
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610 W. VAN BUREN ST. 


A Modern Catalog 


For 


A. V. WIGGINS & CO. 
SYRACUSE, N. Y. 


@® Tools Made of HIGH SPEED 
STEEL are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by reproduction of 
manufacturers trade-marks. 


@ Action illustrations demon- 
strate the use of many products. 


A Weinberg & McKee compiled catalog will 
do a maximum job of selling for you. 


For Details Write Today To: 


WEINBERG & MCREE, Inc. 





CHICAGO, ILLINOIS 





ae 


OTARY FILES 


HAND CUT e MILLED CUT 
GROUND FROM THE SOLID 


Today rotary files, burrs, rasps and 
reamers—such as available through Grobet 
—offer distributors a growing market 
with sizeable repeat business to constantly 
follow. 


There is a GROBET ROTARY FILE in 
shape, size and coarseness of cut for 
every use—on steel and other hard metals, 
for aluminum, non-ferrous and softer met- 
als, for wood, for plastics . . 


Send for Complete Catalog BR 


GROBET FILE CO. of AMERICA ® fiw ‘vor 
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durability. 











Ask for Catalog BS 


The most complete catalog of its 
kind. Lists 5000 different shapes, sizes 
and cuts of GROBET Precision Swiss Files. 


Ask also for catalog BM on files for filing 
machines. 


Learn more about these Chrome Steel Files 


that have won a reputation for utmost precision and 


\ GROBET FILE CO. OF AMERICA, 421 Canal St., New York, N. Y. 
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broader reason that the welding of a 
harmonious relationship _ between 
government and business is still far 
from complete, it is imperative that 
some members of our business com- 
munity will have to continue to sac- 
rifice themselves patriotically after 
the war through service in Washing- 
ton, much as they are deserving of 
relief from this thankless drudgery. 

We can project post war plans in 
every direction, but until our national 
front is strengthened by a union be- 
government and business, 
wherein the domain of each is clearly 


tween 


defined, and with each autonomous 
in its own sphere—until that is 
achieved, every post war plan and 
every hope for peace 
through world wide market stability 
will have two strikes against it. 
Distribution — and distributors — 
face some imposing problems here in 
this country, but certainly not insup- 


enduring 


erable problems. 


A Need for Integrity 


We are burdened with red tape, 
whereas in England they have found 
a way to eliminate red tape. Perhaps, 
some day, we may also tind the way 
to simplify our war program. But 
in looking forward to that day, we 
should not lose sight of the fact that 
the only alternative is to trust busi- 
ness men, and the scheme won’t work 
unless business men prove themselves 
worthy of being trusted. 

We have the example of the things 
that distributors in England are do- 
ing, outside their regular jobs, to 
deliver the full fruits of their special 
skills and talents to the cause of their 
country. Similar activities are, in 
some cases, going forward here, and 
more might well get started. That 
for distributors to have the 
imagination to think beyond their 


calls 


own jobs. 

We have an apparently endless 
selling job to do if we are to protect 
distribution from intermittent attack. 
Sometimes this job seems hopeless, 
but already we have made substan: 
tial progress. 

In this connection I have just one 
more thought: 


Certainly, if it was reasonable 4 
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few months ago to argue against the 


distributor on the false premise that * SA VE CRITICAL MA TERIA LS * 









r he had been curtailed in England, 

it then it is equally reasonable to argue T m 

1- for the distributor now that we have Use LE Hl STEAM, WATER 

C- the trve facts in the case. In fact, & SUCTION HOSE COUPLINGS 

T now that the issue has been raised it 

z- is fair to say that, if England. with [ 

of her short supply lines and her con- of Mallea ble ron 

y. centration of industry in close-packed 

in areas, finds a war time value in a Use them in place of all brass short or 

al system of well-financed, independ- long shank and combination iron and 

ye. ently owned and operated industrial brass units. They’re strong, dependable, 

6. supply organizations, then the value LEHI om long-lasting. Economical both in first 

he to America of such a system must be cost and in actual use. Prompt delivery. 

us tenfold greater. 

™ Promise for the Future Here’s the latest combination hose nipple, 

nd p + of LE-HI MALE (SERIES 650) also of malleable iron and read- 

ace ‘ If I — back with ne other bit o ily adaptable to any hose where iron pipe male 

ity information than just this much, I HOSE thread connection is required. Makes a quick, 
would have felt that this undertaking economical, strong connection. Eliminates need 

ia was hugely successful and productive. NIPPLES for rp end or —— hose. Requires no 

in | The publication, Mitt Suppuigs, is eee ane Tee Sees 








up- pledged to tell that news effectively, 
and to tell it again and again, until 
it bears fruit in the highest places. 





Sold Only Through Distributors and Rubber Manufacturers 











In our opinion—and | believe in | HOSE ACCESSORIES COMPANY [Is 
your opinion, too—we feel that the | 1 nteh Ave. at 17th St. Philadelphia, Pa. Sats 
ape, | distribution system that has been 
und built up in America is efficient and 
aps, | important to the national economy, 
way particularly in time of war. For these 
But reasons, we consider it far too valu- 
we § able to be let go by default. 
that 
Dusi- 


vork } The Welcome Mat 
elves | Ts Out for Salesmen 


: (Continued from page 87) 
1ings 


> do- 


s, to § customers to ask for prices, except 
ecial § on government jobs where it is neces- 
their sary to obtain several prices. Once 
e, in § he received an order for $240,000 
, and § without quoting a price. It was for 
That § a complete job. The contractor 





to Army, Navy and Air Corps specifications. A wide 
range of Hy and sizes of screws, nuts, washers and 
associated tasteners—all metals, heads, threads, points 
and finishes. 







Thousands of standards in stock. Specials to your 
order. Samples cheerfully furnished. Send samples, 








e the} phoned and asked the Pidgeon- sketches or blueprints. We'll quote promptly. 

their § Thomas salesman to call on him. Fastest delivery on Machine Screws, Drilled Screws, 
scarcely had Mr. Gildart arrived in Aluminum Washers, Cotter Pins, Lock Washers. 

ndless § the office before the customer began 

yrotect § calling off items. Ask for 96—page cotalog and 

attack. Another Gildart legend concerns Distributor's Discount Schedule. 

peless, § the time he sold a contractor a $50,- 

ibstan- § 900 job in less than two minutes. He MANUFACTURERS SCREW PRODUCTS 
walked into the prospect’s office to 208 West Hubbard St. Chicago, Ill. 


ist on¢é § say “John, { want that order for the 


job you’ve got there. That is why ES 
able 2} !'mhere.” The customer handed over Gi» on 
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ESSENTIAL 
( Y ) for ‘‘Maintenance, 


Welded Chain is neces- 
sary for maintenance, re- 
pairs and operations of 
today’s essential indus- 
tries. As we specialize in 
this type of production 
we are often able to give 
our distributors better 
than average deliveries 
on high priority orders 
for welded chain. 


Repairs and Operations” 


WESTERN CHAIN PRODUCTS CO. | Write for wesco 


1819 BELMONT AVE. CHICAGO, U.S.A. 





Better Welded 
Chain 


PROOF COIL CHAIN 
BBB COIL CHAIN 
LOG CHAINS 
SLING CHAINS 
LOADING CHAINS 
RAILROAD CHAINS 





Industrial Catalog 










































27 sizes with 4-hole head; 15, 
sizes with ratchet heed. 834 
to 29%" high, 2 to 1914” 
lift, 5 to 30-tons capacity. 


just a screw jack—it's a Simplex Jack 


Better, Safer Jacks Since 1899 


Help Solve the Manpower Shortage 
—Suggest the proper use of more LEVER 
jacks to the war plants you serve! 
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Templeton, Kenly & Company, C 
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Self-leveling, drop forged cap ‘‘foats’’ on large 
chrome-molybdenum steel ball, reducing friction 
88%. Safety peephole in unbreakable malleable 
iron base prevents over-extension of screw. Not 


hicago 


SCREW HYDRAULIC 


Jacks 








the specifications and that is all there 
was to it. 

How does he sell without quoting 
prices? It dates back to the early 
days of his selling career. Whenever 
he quoted a price, it stood. He never 
tried to meet a competitor’s price to 
get the business. He would not quote 
a price on any item after a competitor 
had secured the order. Instead he 
would say: “Bill, the next time you’re 
in the market, I’d like to sell you, 
but you don’t need that item now no 
I have no price to give you.” 

Through the years he has operated 
on a policy of selecting two items 
each year to concentrate upon. His 
goal was to make these items pay 
his salary and expenses. And it has 
worked. 

A few years ago Pidgeon-Thomas 
started recording personal calls to 
determine what percentage of sales 
its salesmen made in comparison with 
the number of calls made. “Uncle 
Dave” decided to try a 30-day plan 
of securing an order from every cus- 
tomer he called on. 

He succeeded 100%. 





Sales Tips 


(Continued from page 94) 





feet. Talk distinctly and animatedly. 

7. Remember that your prospect can- 
not pick up his pen to sign the dotted 
line if his fist is closed in an argument. 
Beware of slipping unconsciously into 
an argumentative manner. 

8. Be a good listener, and a patient 
one. Don’t give the impression of lis- 
tening faster than your prospect can 
talk. 

9. Put profit in. Don’t be ashamed 
of how much your product costs. Be 
proud of how much it’s worth. 

10. Present a sales story that justifies 
a close. Present it as an appetizing, 
full-course dinner—not goulash. Close 
each point as you go along. 

11. Capitalize on the success of one 
item to help sell other things on your 
list. Use your users to sell new users. 
Ride the ripples of every sales splash. 

12. Whatever effort you use to make 
a sale, multiply that by two to make it 
stay sold. 

13. After working yourself into 4 
fever to catch your customer, don’t let 
your customer catch cold.—Dale Car- 
negie. 




















ARMSTRONG-BRAY . 
iets Paper Is Vital 


Conserve It! 


(Continued from page 100) 


| There remains only two questions 
to be answered: 


1. What is being done to conserve 


paper ? 
2. What can be done to conserve |F FASTER 
ms 


paper in the plant and office? 





Some of the most spectacular sav- 


ings of all have been accomplished 


already by the federal government. Drill Holes 75% 
| Strange as this may seem to the busi- Faster in Concrete, 
| nessman whose dealings involve a ‘ a“ 
| heavy paper traffic with Uncle Sam, Brick, Tile, Etc. 
| the federal agencies have reduced in- | , 
Save hours and days of time 
drilling holes when installing and 
relocating equipment. Carboloy 
Masonry Drill Points will drill 
holes for expansion anchors, 
toggle bolts, etc., 50 to 75% 
faster in concrete, tile, brick, 
slate and other building mate- 
rials. Eliminate all slow, hand 


ventories, trimmed specifications, and 





cut out non-essentials to bring about | 
savings that run into hundreds of 
thousands of tons. 
Even though the government's con- 
| sumption of commercial paper is a 
lion’s share of that particular mar- 
ket, it accounts for only about 10 
percent of the total wood pulp sup- 
ply. Where are other savings? ! @ STEEL SHANK] 
The business ard industrial .publi- 
cations (magazines such as MILL 
Supptiks) have reduced their use of | 
paper by at least 10 percent. The | 
trim sizes have been lessened, and 
stock of much lighter weight is being 
used. These reductions. proposed by [HARD CARBOLOY TIP 
the publishers themselves, are being “chiseling.” Use in any portable 
electric drill. 18 sizes, from ;'5” 
to 114” available. 


checked accurately by a duly conti- 
tuted agency. Even without reduc- / 
tions, the total consumption of paper 7 
by business publications was a re- Here’s What Users Say: 
| markably small part of all paper TE a ey 
utes.” “. . . Drilled holes and installed 


ESSENTIAL TOOLS TODAY dredths of one percent. 350 anchors and pipe straps with 2 


because they save hours of time, prevent Another important principle in the men in 7 hours.” 


costly breakage and long shut-downs. conservation of commercial paper is Distributors: Write for quick-profit 
STEELGRIP Standard Rigid Arm the downgrading of paper qualities. resale proposition. 


Gear and Wheel Pullers are of im- : : ea ‘ 
proved design. Will not slip from Experts believe that the majority of CARBOLOY COMPANY, INC. 
11131 E. 8 Mile Ave. 


work. Arms are forged and heat- 
treated. 2-arm, 3-arm and special 
models. 12 types and sizes. and correspondence are much heav- | Detroit ° Michigan 
CHAINGRIP Universal Pullers pull ier and better than they need be for ; 
wheels, solid gears, pinions, etc., even 7 || Write for 
at considerable distance from end of the purposes they serve. bent 
shaft. Proof-tested chains have both 
chain hooks and special pulley hooks. / 
3-ton and 12-ton capacities. should ask about every piece of writ- 
Here is a complete line that is 
"red hot" on which we can momen- 
tarily give prompt deliveries. | used: 
Prompt Del.very! Write for catalog today. 
ARMSTRONG-BRAY & CO. 9 C . ‘ 
q “The Belt Lacing People” 2. Can lighter paper be used? 
> 
) 


3. Can a smaller size be used? 


consumption—less than four hun- 


| papers used in the keeping of records 





Here are five guiding questions you 





| ten or printed matter ordered or 


1. Is it necessary? 














53 Northwest Highway, Chicago, Coa. J 
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SUPPLY WAR AGENCIES 


CANS and PAILS 




















































22 Witt Can 
Size E — 25'2 yal. 


#1 Witt Can 
Size D — 20'2 gal. 


Witt Pail 
Size B — 10 gal. 


#3 Witt Can = 9" 
Size F — 33 gal. 








able on 
certifying their use and ownership 
by the U. S. Army, Navy, Maritime 
Commission or War 
ministration, Promptly scheduled for 
shipment in accordance with pri- 
ority furnished. 


Witt Pail 
Size 
— 5 gal. 


% These models meet Federal Speci- 
fications No. RR-C-8! and are avail- 
“preferred orders'’ only, 


A 


Shipping Ad- 














THE WITT CORNICE CO. 
Originators of the Corrugated Can 
Cincinnati, Ohio 
































EQUIPMENT... 


INDUSTRIAL 


BRUSHES AND BROOMS 
te CAPITAL Industrial Brushes and 
Brooms are meeting Industry's staggering 
need today in an economical and efficien: 
manner. They stand up under the almost 
constant usage made necessary by round- 
the-clock operation in war plants, they 
require fewer replacements because of the 
high quality of the maierial used to make 
them, and they hold down costs on main- 
tenance equipment. They are truly ‘'vic- 
tory" tools. Help the plant managers in 
your territory to get CAPITAL "RED 
CAPS" to work. We can still deliver 


promptly. 


INDIANAPOLIS 
BRUSH AND BROOM MANUFACTURING CO. 


Brush and Broom Sts., 





Corner 





indianapolis, Ind. 











|... MEET TODAY'S NEED: 
for GOOD MAINTENANCE 


for 
FACTORIES 


WAREHOUSES 


MINES 
MILLS 
RAILROADS 
FOUNDRIES 
OIL FIELDS 





PACKING 


FISHERIES 
DAIRIES 
CHEMICAL 


ICE HOUSES 
MARINE USE 





PLANTS 
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4. Can the number of printed 
pieces be reduced by pruning distri- 
bution lists? 

5. Is an excessive inventory of pa- 
per on hand? (Sixty days is today’s 
allowable margin—six months the 
peacetime average.) 


War Production Board officials 
strongly urge that every management 
make a competent operating execu- 
tive responsible for the application of 
these principles. And here is a brief 
check-list for the further guidance 
of* the meerunys 

1. Use 


short letters: 


letterheads for 
enclose them in small 


84x54-in. 


envelopes. 

2. Review all printed forms peri- 
odically for essentiality; consolida- 
tion; elimination of waste space; 
standardization of sizes, weights, 
color, grade, elimination of color 
where possible. 

3. Use smaller type sizes and mar- 
(Any competent printer, in 
consultation. can point the way to 
pronounced savings by these means.) 

4. Cut the weight of paper stocks, 
(You tell the printer how long you 
expect a record to endure and he can 
tell you what stock to order.) 
letters 
(a) keeping margins as 
sticking to 
using re 


- 
gins. 


5. Condense and memo- 
randa_ by 
narrow as possible; (b) 
single-space forms; (c) 
verse side of incoming letters as first 
carbon of replies; (d) using reverse 
side of second sheets for carbon cop 
both sides of all 
mimeographed sheets. 

6. Control disbursement of paper 


supplies to employees so that exces: 


ies; (e) using 


sive quantities do not accumulate 
in desks and departmental supply 
closets. 

7. Make scratch pads from stocks 
of obsolete letterheads, memorandum 


and other unused inventory. 


paper 


forms. 


8. Use and re-use carbon 


consistently. 


The list could be a little more elab- 
orate but adoption of these few sim- 
ple practices will cover nine-tenths of 
the opportunities to conserve a very 
important commodity at a very im 
portant time. In peacetime, conser 
vation and economy are plain good 
wartime, they be: 


vital to victory. 


management. In 


come an obligation. 
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New Products— 
Sales Possibilities 


(Continued from page 93) 





grinder. A carefully designed spindle 
made extra-long with widely spaced 
bearings at either end provide perma- 
nent true alignment. The improved 
table has conveniently located control 
handles. The coolant attachment pro- 
vides proper amount of coolant for 
resinoid bonded diamond wheels used 
for chip-breaker grinding. Maximum 





Jength that can be ground. 13'%-in.; 
maximum width that can be ground, 
6-in.: maximum space under 7-in. 
wheel to table, 914-in.; maximum space 
ander 7-in. wheel to magnetic chuck, 
6-in.; traverse feed one graduation is 
.001-in.; maximum adjustment of wheel 
by means of micrometer is *,-in.—- 
Delta Mig. Co., Milwaukee, Wis- 
Mint. Suppiirs, June, 1943. 


Cleaning Machine 
For Sump Tanks 


A machine designed for thoroughly 
cleaning sump tanks of all sludge, chips, 
coolant or old oil in ten minutes time. 
Designed primarily at the request of 
users of grinding machines, it is now 
being used for every sump cleaning 
job on grinders, lathes, honing ma- 








| 











BLAST GATES ARE 


BUSINESS © 
GooD . you 


type or size. 
u can supply ANY 
IF Velivery can be made PROMPTLY. 


last Gates because 
dle Rockwell B nad 
~~ pe because they can a “ 
he customer requires. 


: customer. 
ade direct to your ds 
ing, Shipments are ™ wn, with thousan 
es 8 =" Moe vell Blast Gates are nationally -~— are up-to-date 
Slide Type Rockwell s of industry. a Y 
j din @ ir-tight. sde- 
age light and aunt - — today because ot wide 
in ' 


busines + es ipe 
\ There is more blast age replacement on existing P!P 
sion 


Distributors a 
it i te line— 
tis a comple } 
delivery on any size OF type t 


read plant expan : 
sP Get your share! rice lists and discounts. 
~ lines. ‘ Catalog No. 4026. Pp 
Write tor 


w. S. ROCKWELL COMPANY 





Blast Gate Division THE COMPLETE 
50 Church St. 


New York, N. Y- LINE OF 
mSLAST Gares 









Threaded 
Slide Type 


Threaded 
Butterfly Type 


TO MAKE FRIENDS For US 


We are giving away this little book on the 
use, maintenance and repairs of Porter Bolt 
Clippers—and other hand tools used in 
metal work — soliciting requests for it 
through extensive trade paper advertising — 
because it will make friends for us, and for 
our dealers and distributors. These friends 
will be our customers — your customers too 
— when the war is over. 

Now Porter metal cutting tools are serv- 
ing on the production front as well as on 
the battlefront — saving man hours and 
production costs — speeding the day of 
Victory. Write for illustrated catalog and a copy 
of this new tool maintenance book 


The Army-Navy ‘‘E’’—- an honor all 
Porter men and women pride. 









Note: We are using every available man, 
twenty-four hours a day, to meet Government 
requirements, and especially to meet our job 

\ bers’ needs with the earliest possible shipments 
permissible 








H. K. PORTER, INC. 
EVERETT, MASS. 
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A WAR-TIME NECESSITY 



















that means more sales for you 


Today it is essential that plant equipment be kept in 
first class condition and that repairs be made as 
quickly as possible to save valuable operating time. 
SMOOTH-ON No. 1 will enable your customers to 
avoid many lengthy interruptions to production by 
speeding up repair jobs such as sealing cracks and 
stopping leaks in apparatus and pipe lines and tight- 
ening loose parts of equipment and fixtures. The effec- 
tiveness and dependability of SMOOTH-ON have 
been proven by 45 years on the market. Capitalize on 
the wide popularity and increas- 
ing demand for this many-purpose 
iron repair cement by stocking up 
on the popular sizes and bringing 
it to the attention of your cus- 
tomers. 





Smooth-On Mfg. Co., Dept. 25 








570 Communipaw Ave., Jersey City, N. J. 























Skinner Chucks are on the front line of pro- 
duction aiding the war effort for Victory. 


THE SKINNER CHUCK CO. NEW BRITAIN, CONN. 


















254 MILL SUPPLIES ¢ JUNE, 1943 





Doit wit SMOOTH-ON | 


| 


chines and others. A patented construc- 
tion feature of the units is the elimina- 
tion of excessive wear or clogging on 
the pump itself because none of the 
pumped liquid is permitted to pass 
through the pump. A sludge basket on 
the large Model 20-T separates all the 
solids, chips and sludge from the liquid 
before it enters the 150 gallon storage 
tank. This large unit is fully automatic. 
Easily operated by one man and quickly 
moved from machine to machine, Model 
11-S is designed for use with a regular 
50 gallon oil drum.—W. R. Carnes Co., 
Madison, Wis-—Mict Suppties, June 
1943. 


Dunking Basket 


Speeds Production 





Available now is a dunking and dryer 
basket made entirely from scrap metal. 
This kit is said to be extremely prac- 
tical since it is included with a stand- 
ard 5-gal. steel shipping pail with a 
removable top containing “Carbon 
Met.” substitute for carbon tetrachlor- 
ide. On withdrawing the dunking bas- 
ket. the spring-like clips attach them- 
selves to the edge of the container al- 
lowing excess solvent to drain back 
into the pail. Within a few minutes the 
parts in the basket are completely dry 
and clean.—Curran Corp., Malden, 
Mass.—Mit Suprties, June 1943. 


Gauntlet 


Steel Reinforced 


An improved type steel reinforced 
gauntlet for heavy duty handling has 
recently been introduced. Though heav- 
ily reinforced, the glove is flexible be- 
cause grain leather is used. Steel rib- 
bons are placed diagonally to assure ut- 
most protection against cutting edges of 
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Untiring 
metal muscles 


ET the working day be full 

twenty-four hours long and the 

loads at capacity, this sturdy, 
small hoist does the lifting 
quickly, efficiently and economi- 
cally. 


Though it is the small brother 
of the ‘Load Lifter’ hoist, it pos- 
sesses all the special features that 
make these hoists the most 
versatile and rugged of lifting 
mechanisms. 


The advantages of the ‘Load 
What 


does not show, except in perform- 


Lifter Jr.’ are apparent. 


ance records, is the extremely low 
cost of lifting and maintenance. 


You can sell the ‘Load Lifter 
Jr. for any lifting job within its 
capacity and be sure that it will 
give complete satisfaction. Should 
you require installation photos or 
other data to help you in your 
selling, a request will bring you 
whatever is available. 


‘Load Lifter Jr.’ Hoists are built in 
capacities of 500 and 1000 Ibs 
(‘Load Lifter’ Hoists up to 40,000 
lbs.) Send for additional copies of 


Bulletin 347-B. 


wml LOAD LIFTER JR. 
IM j Hoists 


MANNING 
ne 


TRAOt wane 


MANNING, MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box' Cranes, ‘Sudgit' and 
Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves ang 
‘American’ industrial instruments. 








material handled. Entire palm, extend- 
ing up first joint of all the fingers and 
well around to the back of the 
finger is reinforced with an extra piece 
of leather. Thumb is patched and strap- 
ped for extra strength and service. All 






fore 


closing seams are stitched with steel 
thread making practically rip 
proof. Glove may be had as pairs, all 


glove 


rights, all lefts or any combination. 
Industrial Gloves Co., Danville, Ill. 
Mitt Suppiits, June 1943. 


Rust Remover 
Simple, Easy to Apply 


Two products have come into use in 
the industrial recent months 
which are of importance to all plant 
men. “Krome-Kote,” a liquid is a sheet 
metal cleaner for steel, aluminum, terne 


field in 


plate, galvanized steel etc. It contains 
phosphoric acid, compatible 
and other ingredients designed to pro- 
duce efficient and effective cleaning as 


solvents 


well as impart rust inhibiting proper- 
ties. Will remove oil, grease, dirt and 





rust. Is non-inflammable. “Irpo,” which 











is a rust proofer for metal and painted 
surfaces. Can be applied by spray, brush 
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JUSTRITE 
ELECTRIC LANTERNS 


In training camps and fighting fronts, 
Justrite Electric Lanterns are serving 
our armed forces. Yet here at home, 
their services are just as important to 
our war effort. 

Special models for factories, loading 
docks, railroads, oil wells and marine 
use. Also, Blackout Lanterns, Inspec- 
tor’s Lanterns, Emergency Lanterns 
and Headlight Lanterns (in illustra- 
tion). When you need light, think of 
Justrite. 


ALL-PURPOSE 
SAFETY TYPE No. 44-S 


Approved by Underwrit- 
ers’ Laberatories, Inc. for 
safe use in hazardous Class 
1, Group D locations. Also 
approved by U.S. Bureau 
of Mines. Ask for specifi- 


cations, 






Write today for catalog 
and prices. Most models 
are readily available. 

. 


JUSTRITE MANUFACTURING COMPANY 
2079 N. Southport Ave., Chicago, III. 



















or cloth and will rust proof dies, jigs, 
| tools, finished machinery, etc. Equip- 
| ment so treated can be re-used imme- 

diately with little clean-up necessary.— 
Wolfe-Kote Co., Sheboygan, Wis.— 
Mitt Suppries, June 1943. 


Brushes 


Commutator Appl'cations 





5 

Or Cc i 

0 / F 

tra Cte 4 

QSmj { 
% 


A complete line from a single 
source... easier to sell ...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading 
trade journals means a greater 
1943 Medart market for you! 





| New grades of brushes for ring and 
| commutator applications have been de- 
| veloped for the aviation and electrical 
industries. Illustrated are a few designs 
which are made in various grades of 
copper-graphite and __ silver-copper- 
graphite. Certain types were developed 
specifically for current control appa- 
ratus where extreme precision is vital. 
The shunts are moulded into the brush 
and establish a perfect connection. Low 
contact drop. high current carrying ca- 
pacity and a low coefficient of friction 
are inherent characteristics of these 
brushes.—Keystone Carbon Co., St. 
Varys, Pa.—Mut Supruies, June 1943. 


V-belts and 
V- sheaves 


Automatic Washer 
For Metal Parts 


No. 46-G 
Gears and 
Sprockets 
An improved automatic unit, the “Sim- 
plex” metal parts washer has been de- 
signed to replace complicated methods 
of cleaning small metal parts. The cor- 
rect solution (as determined by the par- 
ticular application) in the tank pro- 


vides a chemical action during the soak, No. 66 
| loosening grease, oil and foreign metal All Other Power 
chips. The “swishing” action into and Transmission 
Equipment 


out of the solution provides a soaking 
‘and - washing~aetsn that positively re- 





Not just catalogs... but informa- 
| tive, helpful power transmission 
equipment guides. Minimize 

complicated engineering compu- 
tations... excellent for your refer- 
ence files. Write for yours today! 















| THE MEDART COMPANY 3500 DE KALB ST., ST. LOUIS. M0. 
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PROTECTS 
4) a 
C/R mallets and hammers 
permit forceful, effective 
blows without battering, 
scarring or marring. They 
protect fine finishes, delicate 
insulation, hardened parts 
and costly machinery. They 
far outlast other mallets, hold 
a true striking face and, 
because they absorb recoil, 
they are less fatiguing on 
continuous use operations 
(as pounding in winding, 
assembly work, etc.). Speed 
production —reduce spoilage. 
All sizes. Weighted or un- 
weighted. Hammers take re- 

placeable insert faces. 


Write for Catalog Sheets 


encase rawhide MFS.60. 


1290 ELSTON AVE. * CHICAGO. ILLINOIS 


moves all foreign material. Hot or cold 
solution may be used. The tank is fully 
insulated and the cleaning solution js 


| heated to a temperature of 120 to 130 


degrees in a short time. An electric 
motor operates a_ lever mechanism 
which lowers and raises the material 
tray into and out of the soaking tank. 


| The operator loads the tray, presses a 


switch and the “Simplex” does the rest. 
The unit is furnished in three sizes, 130 
gal. capacity, 265 gal. capacity, and 





| 


150 gal. capacity.—Sturdy-Bilt Equip. | 


Corp., West Allis, Wis—Mi.1 Supp .ies, 
June 1943. 


Extractors 
Remove Stub Ends of Pipe 





These double purpose extractors are 


of forged tool steel with heavy square | 


shank followed by a sharply tapered, 
short, reverse thread. ending in a 
square reaming end. By inserting the 
tapered end in the stub of pipe, tube, 
or drilled screw or bolt, without any 
hammering, you obtain a powerful four- 
point grip. The built-in. square reame 
automatically removes burrs, thus elim- 
inating interference with the extractors 
bite. Continued increase pressure of 2 


wrench on the squared shank positively | 
pulls the broken piece back outwards | 


on its threads. Ten cadmium plated ex- 
tractors make up the set and cover the 
entire range of pipe from 14-in. to 2-in. 
and bolts or screws from *-in. to 34/- 
in. They are packed in an oak case.— 
Reps Tool Co., Inc., New York, N. Y. 
Mitt Supptirs, June 1943. 


Arc Welders 


Easy to Operate 


The addition of a complete line of 
industrial A.C. are welders to the 
present P&H D.C. machines, has been 
announced. These are being made in 


7 heavy duty and 4 intermittent duty 
models with a range of capacities for | 
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How 
Old Dart Unions 
Sell New Ones 


for You... 





Tell your customers and prospects to put 
their used Dart Unions back to work. For two 
reasons. First, used Dart Unions will help in 
the war effort. Second, because of the tight- 
joint performance that the used Darts will 
give, they will help you sell new Darts, now 
and after the war. 

While you're at it, explain to your trade 
why Darts give such outstanding pertorm- 
ance. Explain that all Darts have matched 
bronze seats, ground to "true-ball" accuracy 
and air-refined malleable iron bodies and nuts 
that resist corrosion and rough handling. 


Think of the future as well as today. If you 
are not now a Dart Distributor, send for the 
Dart Jobber Policy now. 


cm 
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MORE HOLDING POWER! 


Where you need the greatest possible strength. 
Mac-it Hex Head Cap Screws will meet your re- 


quirements. 


They'‘re accurately milled, with die-cut threads, 
and heat-treated for approximately 145,000 pounds 


per square inch. 


For Hexagon 


Head Cap Screws 
That HOLD... 


a 


2 


at | 
a 
2 


Z SPECIFY 
Z Us 


PROROVANCED 
“MACE~ITS* 


STRONG, CARLISLE & HAMMOND COMPANY 


Cleveland 





HEAVY DUTY — 
SELF-INDEXING 
BED TURRETS 


HANDLES SCREW- 
| MACHINE WORK, ETC. 





®@ Saves Time in Tooling Up 
@ Speeds Up Production 
® Cuts Operating Cost 


Complete unit with cutoff cross slide and tool | 
posts designed for Logan, South Bend, Atlas 


and similar types of bench lathes. This unit is 
equipped with a heavy 6 inch turret head and 
built to bore out to 1 inch, permitting the use 


of solid sockets with Morse tapered hole, ac- | 


commodating No. 1 and No. 2 taper, which is 
not possible with the ordinary 5 inch head. 


We also manufacture 8-position tool post turrets | 


for all sizes of engine lathes. 
TURRETS SPELL PROFIT! 


Write for Fully Descriptive Circular 


~ Columbus, Ohio 


LYNN MANUFACTURING COMPANY 


219 Elroy Street 


Minneapolis, Minn. 




















































\ 
"GREYHOUND” — the 
Quality Band Saw Blade 


er aseeen 


N 





OHLEN - BISHOP'S finest wood 
band saw blades .. . all that the 
name implies in speed and endur- 
ance , . . meet every demand in 
today's effort for more and more 
non-stop production. 


Compare the flex of this fine 
blade, check the accurately cut 
and filed teeth and you'll see why 
more and more the call is for 
"Greyhound". 

Write for Catalog 


OHLEN-BISHOP 
MFG. COMPANY 
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handling 


production welding under 
continuous operation. The line features 
the welding service range ratings which 
show the actual minimum to maximum 
output of usable welding current. 
Specific WRS ratings of heavy duty 
models are: 50 to 270 amps., 60 to 375, 
90 to 500, 100 to 625. 125 to 750, 150 
to 900. and 200 to 1.200—of intermit- 
tent duty models: 20 to 185 amps. 
20 to 235. 20 to 285, and 20 to 335. 
Setting and control of current through- 
out complete welding service range in- 
volves simple adjustment. Im. 
provements in the P&H control] over 
other designs make it creep-proof.— , 
Harnischfeger Corp., Milwaukee, Wis. 

Mitt Svuppuies, June. 1943. 
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Diamond Dresser 
Magnetic Chuck Grinding 








Announcement has been made of new 
“Angle-Set-Magnet-Block” for 
netic chuck grinding. This is a further 
development of the “Angle-Set” tool, 
to adapt it in combination with the 


mag: 


magnet-block for accurate diamond 
dressing of surface grinders to insure 
the utmost in precision grinding for 
tool and die makers. Designed for 
wheels up to 8-in. diameter, it is stated 
that larger diamonds can be set in it 
for larger wheels. It is claimed that 
diamond can be kept sharpened by 
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We can supply 


HARRIS FLOATS 


for industry's 
emergency needs 


When floats are needed in a hurry 
for repairs, rebuilding, or replace- 
ments, come to HARRIS. We 
have the right size —the right 
type—copper, steel, nickel, brass, 
everdur, monel, or stainless—for 
any pressure. Help industry with 
HARRIS Products. 


ARTHUR HARRIS & COMPANY 


210-218 N. ABERDEEN ST. 
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CHICAGO, ILL. Est. 1884 


| rotating only the top nib, This dresser 











HUOT DRILL INDEX 





NO MORE 
LOST DRILLS 


@ No more extra expense for new 


drills—mechanics just can’t lose them 
if they use the HUOT Drill Index. It 
keep drills handy and ready for in- 
stant use—every drill is plainly marked 
with size and decimal equivalent. You 
will profit by showing plant men the 
advantages of this ready seller. Get 
complete facts now. 


No. 13 for drills 1/16 to '4 by 64ths 

No. 20 for drills 61 to 80 

No. 26 for letter drills 

. 29 for drills 1/16 to ‘2 by 64ths 

No. 60 for drilis No. | to 60 

No. 72 for drills No. | to 60 also 12 taps 

No. 16-A for Morse Taper Drills 33/64 in. to 
*4 In. by 64ths 

No, 16-B for Morse Taper Drills 49/64 in. to 
| in. by 64ths 


e*eeee0 
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HUOT MFG. CO. 
128 E. 10TH ST. ST. PAUL, MINN. 
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is described as comprising three units, 
the “Magnet-Block” 2-%x3x1, con- 
taining a 12° “Angle-Set” fitted with 
a “Big-Hed Nib” containing a No. 10- 
CNX diamond, and is equipped with 
two lock screws. The arrow shown in 





illustration indicates direction of 
| wheel—Diamond Tool Co., Chicago, 
Suppiies, June 1943. 
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| Radiator Valve 
Simplified Model 
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| The “Victory” packless radiator valve 
conforms to the simplification program 
of the War Production Board and its 
cast iron body supersedes the cast brass 


| body. Female inlet and outlet connec- 
| tions with left hand threaded outlet and 


right hand threaded inlet. Furnished in 
angle pattern only. Construction fea- 
tures include all metal packless seal 
consisting of two spring steel wafers 
which form a perfect seal against the 
annular collar on the valve stem. This 
metal-to-metal seal is permanently leak- 
proof on pressure and vacuum. Molded 
composition han- 
dle. Made in %4-in. and 1-in. sizes.— 
Jas. P. Marsh Corp., Chicago, Ill.— 
Mitt Suppuies, June. 1943. 


non-heat-conducting 


Stripper 


Removal of Varnish 


\ stripping medium, designed as “Sterl- | 


ing S-159 Stripper.” which provides fast 





and easy removal of insulating varnish | 


from portions of the electrical equip- | 


ment where varnish is not desired, has 
been developed. Time of complete fin- 
ishing of armatures, stators. rotors and 


other electrical units with insulating 


| varnish has been measurably reduced 
with the introduction of this stripper. It 


eliminates the tedious and harmful 
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No More Damage from Condensation 
or Sweating Pipes, Tanks, Walls, Ceil- 
ings and Air Ducts 


sy A SURE CURE 


@ This sensational plastic 
cork coating prevents condensation drip 
from metal, concrete, brick, wood, plas- 
ter or composition surfaces. Perma- 
nently protects metal against rust and 
corrosion, thus prolonging life of pipes, 
tanks, ete. Forms a moisture-proof, in- 
sulation type coating impervious to acid 
and alkali. 

Stucco-like finish requires no mainte- 
nance. A gallon covers about 30 feet 
of 4%” pipe. Dries in 24 hours. Comes 
in 1, 5 and 55 gallon drums. 

Immediate shipment. 





Ad- 


National 
vertising is creating 
a growing demand. 
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Ask for information 
and Sales Helps. 


J. W. MORTELL CO. 


Technical Coatings 
Since 1895 
536 Burch St., Kankakee, II). 
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® Ball Bearing Swivel 

® Double Ball Race 

@ Non Binding Type 

High pressure lubricating fittings in 
wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
and both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buf- 
falo Caster. Write for catalog. 


Buffalo Caster & Wheel Corp. 
182-6 Breckenridge St., Buffalo, N. Y. 
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DAGGETT 


BALL BEARING 


LOOSE PULLEYS 


Constant, Reliable Service 
for War Production Plants 


DAGGETT Pulleys keep going day 
after day with no shutdowns—no time 
losses. There are no complicated parts 
to get out of order, they carry a belt 
at any speed indefinitely without heat- 
ing, replacement of lubricant is neces- 
sary only 4 or 5 times a year. Your 
customers who are doing war work 
need DAGGETT Pulleys. We can 
supply pulleys for machines, centers, 
mules, idlers, and clutches without 
delay. 


CHICAGO PULLEY G 
SHAFTING CO. 


CHICACO, 


21 N. Des Plaines Si ILL 


NEVERBREAK 


CHROME BELT LACING 


Covers a wide variety 
of uses - - - Makes a 
multitude of Sales 


® NEVERBREAK has great ten- 
sile strength—400 pounds to 4 
inch lace. Heat resistant—it was 
subjected to 240° F. for 60 con- 
secutive hours and retained ten- 
sile strength of 325 pounds. 
When wet it dries back to origi- 
nal softness and pliability. 

Also Indian Tan and Raw Hide Leather, 
Leather Shoe Laces, Leather Aprons, 
Hand Leathers and Special Items 
@ Let us help you get those spe- 
cial leather jobs which develop 

from time to time. 








CALIFORNIA TANNING CO. 
1905-7-9 Shenandoah Ave. 
St. Louis, Mo. 








scraping methods heretofore employed. 
“Sterling S-159” is a blue viscous liquid 
which is brushed on machined surfaces 
or other metal parts prior to the actual 
application of the varnish to the piece 
as a whole. It dries in two or three min- 
utes after which the varnish is applied 
in the usual manner; dipping, spray- 
ing or brushing; dried at normal or 
elevated temperatures. When the com- 
plete varnish treatments are finished, 
any varnish which has adhered to the 
portions previously treated with the 
stripper can be easily removed with a 
wood or bakelite knife without marring 
or otherwise disturbing the exact and 
close tolerances.—Sterling Varnish Co., 
Haysville, Pa—Mirt Suppwies, June 
1943. 


Metal Stamp 


Wood Handle 
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For continuous stamping service in 
marking soft materials such as leather, 
rubber, fibre, fabric, cork paper and 
cellophane, a new wood handle metal 
hand stamp has been developed. These 
stamps are used with ordinary rubber 
stamp pads or with felt pads. Special 
inks are available for use on various 
materials to withstand salt water, gaso- 
line or weather. The wood handle is 
shaped to fit the hand and is tapered to 
the face for easy positioning of the 
mark. The metal marking die is made 
of zinc, brass or steel and is attached 
to the wood handle by a countersunk 
head wood screw at each end. Each 
marking die is deeply engraved to pre- 
vent smearing of ink and to give clean 
and clear imprints.—Acromark Co., 
Elizabeth, N. J—Mu.t Supp.ies, June 
1943. 


Degreasing Equipment 
Portable Unit 


Recently developed is a degreasing unit 
to include a pre-dip wash and vapor 
rinse and dry in an open-top manual, 
portable model. It has been found that 
many of the instrument industries, 
where numerous, small metal parts are 
being produced, are unable to use the 















conventional vapor degreaser, due to 
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ALLEN 
SILOY 


No Priority 


SODER 


Flows Easily 


* Both Low and High 
Melting Points 


* Works on Most Common 
Metals 


* SendforSampleand Data 

















: L.B.ALLEN CO. 


, INCORPORATED 


6731 Bryn Mawr Ave., Chicago, Ill. 











Buy a 
WAR BOND 
Every Payday 

and 

Buy a 
WAR STAMP 


Everyday 
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aie CAP SCREWS 


Gut SET SCREWS 


COUPLING BOLTS * MILLED STUDS 
SCREW MACHINE PRODUCTS 












MAINTAINED SERVICE 
TO OUR 
DISTRIBUTORS 


. . AN 
OTTEMILLER Objective 


In spite of the many problems which 
arise under war time conditions and the 
difficulty in solving them, the OTTE- 
MILLER organization is maintaining a 
close, cooperative relationship with its 
distributors. Everything humanly possi- 
ble is being done to supply our distribu- 
tors with their urgent requirements in 
the shortest possible time. 


Our policy will continue to be one of 
keeping our distributors happy. 


YORK, 


PENNA. 


























Here is o safety light that magni- 
fies a tiny flame to beacon size. 
Sturdy, economical, leakproof, 
long-burning (up to 72 hours). 
Fresnal Ruby Safety Lens. Non- 
tipping base . . , The modern 
warning light. 





Embury Mfg.Co.,Warsaw,N.Y. 














light gauge of the 


the metals which 
are used, which do not permit the 
condensation of sufficient vapors on 


their surfaces to thoroughly rinse oils, 
waxes, etc., off of these parts. This 
portable double-dip machine has been 
devised for use in this particular kind 
of industry. The pre-dip wash, which 
is recommended, consists of a kero- 


sene-solvent solution, to which is added 
a very potent wetting agent, 


which has 





the quality of thoroughly wetting down 


the oils and emulsifying them or sa- 
ponifying them to a_ great enough 


kerosene-solvent 
flush them off 


the parts before they are placed over 


extent to permit the 


solution to thoroughly 


into the vapor compartment, which 
rinses somewhat during the condensa- 


tion period, and which assures a dry 

part.after removal from the degreaser. 
-Phillips Mfg. Co., Il. 

Mit Supptirs, June, 


Chicago, 
1943. 


Safety Mats 


Scrap Rubber Composition 


Peevetraperer ise 
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Manufactured of scrap rubber compo- 
sition links held in place with heavy 
wire rods, these “Tuf-Link” safety mats 
are practical for use in front of metal. 
wood working and other machines 
where there is not an excessive amount 
of oil. Ideal for workers who must stand 
throughout the day. Also used for plant 
and office entrances, aisles and pas- 
sageways and many other 
For cleaning, the mats are easily rolled 
up and the dirt swept frem under them. 
Available in sizes, 
x 30-in., 24-in. x 36-in., 50-in. x 48-in. 
Industrial Products Co., 
Pa.—Miv Supp ies, 1943. 


June 
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locations. 


12-in. x 21-in., 18-in. 


Philadelphia, 


Scroll, Monit 
ARCIOOL 


PRECISION GROUND 


LATHE CENTERS 


with 


Deep 
Anchorage, 


Large Sur- 

face Area as- 
sure accuracy, 
long life. 

Standard 
Sizes & Prices 








ARC PRECISION TOOL CO. 


173 Lafayette St., 


New York City 





—your priority and war-work customers. 
Sell them the rule they want — a fast- 
moving item with profitable repeat busi- 
ness from the easily replaceable blade — 
the Master “Streamline” 


gaeeneneET ste, 


To meet rigid government specifications 
on the length of steel wires for the fabric 
of stretchers . . 
made with MASTER “Streamline” 
Tape Rules.. 


Branch: 541 So. Spring $1., Los Angeles, Calif, 






SELL ACCURACY... the Mark 








. exact measdrements are 
Steel 
.noted for accuracy to .005”. 

Another example of Master Rules be- 
ng recognized by responsible craftsmen 


any APJONG| O jo 


Steel Tape Rule. 
Send Coupon for details. 


Dashul ena? TAT SU SE 











Master Rule Mig. Co., Inc., 815 E. 136th St..W.1.C., Dept. M-6 ‘ 
Send information on the profit possibilities of 8 
MASTER Rules ; 
Nome— _—_$.$ $$. ; 
Address ; 
~otv— — Stote. : 
eo Seitierat a 4109 
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THIS FIGHTING TOOL 
VITAL TO WAR WORK 





When dust and dirt at- 
tack, machinery “can't 
take it" long. To pro- 
tect against break- 
downs, repairs and de- 
lays, our armed services 
and hundreds of plants 
producing for them rely 
on CADILLAC PORT- 
ABLE BLOWING 
TOOLS. They are 
profitable sel! - 
ing, war plant 
necessities. 


C CLEMENTS 
PORTABLE ELECTRIC -COMBINATION 


BLOWERS & SUCTION CLEANERS 


A MODEL FOR EVERY 
CLEANING REQUIRE- 
MENT. USED BY ALL 
ARMED SERVICES 
AND WAR PRODUC. 
TION PLANTS. 





Inquiries invited 

for universal type 

1/50 to 1 HP 
motors. 

















CLEMENTS MFG. CO. 


6656 S$. NARRAGANSETT AVE., CHICAGO 





COLLIS — 


COLLET EQUIPMENT... 





WORTHWHILE SAVINGS 
WITH THESE MODERN TOOLS 


Show users how to save on drilling, 
tapping, reaming by adopting COLLIS 


Collet Equipment. A complete range 
of sizes meets all these needs. We can 
give you immediate service on regular 
or emergency orders. 


THE COLLIS COMPANY 


CLINTON, IOWA 
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JACKS — Intended for users of me- 
chanical lifting jacks, “Maintenance 
and Safety Hints” covers all fields. 
Seven pages of important hints fully 
describe the proper use of jacks for 
best and safest results. In addition to 
instruction on jack handling, 
the manual has a complete section on 
the basic types of mechanical jacks. 
how they operate, construction details 
and description of various parts.—Duff- 
Norton Mig. Co., Pittsburgh, Pa. 


proper 


BOLT, WIRE CUTTERS—A unique 
booklet. “Let’s Not Worry About 
Thumb Prints,” is a handy manual 
showing how to get the best results and 
longest possible service from tools now 
in use. It features the correct selection 
of a tool and stresses the intelligent use 
of that tool on the job, and provides 
practical suggestions as to adjustments. 
repairs and maintenance. The 48 pages 
are filled with helpful diagrams, 
sketches and photographs.—H. K. Por- 
ter, Inc., Everett, Mass. 


TOOLS — As a contribution to tool 
conservation, a pocket-size booklet on 
the proper care of tools has recently 
been issued. “Long Life to Tools” illus- 
trates with many sketches, and contains 
valuable suggestions on how to make 
tools last longer and give better service. 
—Mathias Klein & Sons, Chicago, Ill. 


INDUSTRIAL BRUSHES — A new 
sixteen page folder, No. 42-61. covers 
a complete line of hand and power 
driven brushes. It is well illustrated 
with tables and packed with information 
regarding various applications of in- 
dustrial brushes.—Milwaukee Brush 
Mfg. Co., Milwaukee, Wis. 


SAFETY EQUIPMENT — Covering 
every type of personal protective equip- 
ment, “How Make Your Safety 
Equipment Last Longer,” gives prac- 
tical do’s and don’ts of safety equip- 


to 
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MORE DRILL for the Money 


The last word in '2” capacity drills with every 
advanced feature. Powerful specially designed 
Universal Motor pours power thru triple re- 
duction hardened steel gears. Forced air cool- 
ing prevents overheating. Housing is sturdy, 
light weight die casting. Self-aligning porous 
bronze bearings soak up oil like a sponge: 
release it slowly as bearing temperatures 
change. New type “‘in line’’ rear grip makes 
it natural to drill straight holes. One handle 
removable for close quarter drilling. Light 
weight (only 10% Ibs.) means easy handling, 
yet it is so powerful that it will drill a 42” 
hole in iron with 500 Ibs. weight on the bit. 
Jacobs key operated chuck. This is not a 
heavy duty production line tool, but it will 
give exceptional service to the garage man, 
maintenance man, contractor or installer. 


SPEEDWAY MANUFACTURING CO. 


1832 S. 52nd Ave., Cicero, IIinols 








LONGER BELT LIFE FROM 
REGULAR use of .. . 


CANTOL wi 
LIQUID 
¢ PASTE 
¢ BAR 








flat belt drives save 


Users of 
many dollars in operating ex- 
penses by the regular use of 
CANTOL BELT WAX. CANTOL 


eliminates slippage . . . is free 
from injurious ingredients that 
might harm belting . . . suits all 
types of belts is a belt 
food ... seals belt pores against 

' foreign matter moisture- 
proofs belting . . . keeps belts 
pliable in all atmospheres and 
under all working conditions. 
Today's faster and greater pro- 
duction program is the Distribu- 
tor's opportunity for increased 
future business. 


| CANTOL WAX COMPANY 











Bloomington, Ind. 
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ment care for key pérsonnel, in a form 
readily adaptable for instruction of 
equipment users. The section on vari- 
ous methods of sterilization for masks 
and respirators is thoroughly handled. 
Attention is given to many common 
sense methods for repair and preven- 
tive maintenance of articles on the 
hard-to-get list—Mine Safety Appli- 
ances Co., Pittsburgh, Pa. 


TAPS — The third in a series of 
pamphlets on taps and tapping, “22 
Reasons Why a Good Tap Can Go 
Wrong,” lists the things to look for 
wlien trouble is encountered. The im- 
portance of having the machine in good 
condition and alignment is stressed.— 
Greenfield Tap & Die Corp., Greenfield, 
Mass. 


WELDERS — Copies of a new bul- 
letin featuring a complete and improved 
line of welders especially adapted to 
the many hundreds of war production 
and maintenance jobs.—Trindl Prod- 
ucts, Ltd., Chicago, Ill. 


GRINDING WHEELS —— A colorful 
brochure highlights the many uses for 
the open structure grinding wheel. The 
large pores of the open structure wheel 
give distinctive grinding action, and it 
is particularly adapted for jobs requir- 
ing comparatively heavy stock removal 
or extra coolness. On-the-job photo- 
graphs add interest and understanding 
to the cases mentioned.—Norton Com- 
pany, Worcester, Mass. 


CABLE LUBRICATION — Wire 
cable conservation is the subject of a 
handy booklet which tells how cables 
last longer with “Keystone” wire cable 
treatment and lubrication. The specific 
qualities of this lubricant are featured 
and illustrations clarify each statement. 
—Keystone Lubricating Co., Philadel- 
phia, Pa. 


METAL SAWS — The small hand- 
book on metal cutting saw blades, No. 
M339D, is similar to a previous edition. 
but there are four pages more of infor- 
mation for the mechanic operating hand 
saw machines and band saw machines. 
The aim in getting out this booklet was 
to help the machine operator get more 
service out of the hack saw blades and 
band saw blades, and assist the inex- 
perienced worker.—Capewell Mig. Co., 
Hartford, Conn. 


WELDING, CUTTING — As a help- 
ful step in instructing users of the oxy- 
acetylene welding and cutting process 
how to prolong the life of their equip- 
ment, a 20-page booklet has been pre- 
pared, “Handbook for the Welding and 


| 
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RUST-OLEUM ‘zest 


Delivery 
The industrial world is metal-con- THE 6 POINT 
scious and maintenance-minded. The SALES TALK 


result is a clear-cut demand for Rust- 
Oleum and all the advantages it has 


@ Covers approximately 40% more 

to olfer. Among wartime sale sane. area per gallon than ordinary paint. 

4 g S prope @ Easy to apply—which, in these days 

sitions this one is unbeaten. The basic of manpower shortage, means im- 

* 5 portant time-savings. 

points given here are fully tested by @ Penetrates rust, incorporates it with 

years of practical use and add up to ie ane 

quick sales. @ No flame cleaning or sand blasting 

necessary—simply wire brush to re- 

move loose paint, scale, and dirt. 

WRITE FOR OUR SAMPLING PRO- @ Full range of colors for mainte- 
GRAM WHICH GIVES CUSTOMERS a © See Cee 


FULL PROOF ON ALL POINTS. Sea = 


RUST-OLEUM PAINT CORPORATION 


2427 Oakton Street, Evanston, Ill. 


























aes" GRINDERS 


alley noross 


pear 





Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data 





Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


Valley Ball-Bearing Motors from '2 h.p. to 75 hp... . 
Grinders from 1% h.p. bench type to 5 h.p. pedestal models. 








Valley Electric Corp. © 


4221 FOREST PARK BLVD. © ST. LOUIS, MO. 39] 
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Now—C &L 
“Victory” Blow Torches! 


"Victory" model torches are 
designed to conserve brass 
and other critical materials 
and yet to maintain the high 
standard operating efficiency 
for which Clayton and Lam- 
bert tools are recognized. 

"Victory" torches are one 
Steel tank 
with rust-protection coating; 
also steel strap handle and fit- 
tings. Burner, pump barrel 
and check valves are of brass. 


quart or one pint. 


W rite for latest model and price list. 


CLAYTON & LAMBERT 


MANUFACTURING COMPANY 
DETROIT, MICHIGAN 








<TR 
SELL 
THIS 
SINGLE 
TOOL for 
PUNCHING 
and 
NOTCHING 


WHITNEY 


BENCH PUNCHES 


This Whitney combination punching and 
notching tool is the most universally 
used on the market. There is already 
50,000 satisfied users and” the number 
grows daily. Nine types and sizes 
handle all jobs neater, faster, and bet- 
ter. Get descriptive bookiet for details 







ate “ 
WA HAND ZEVER METAL PUNGHES 

















ROCKFORD 
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ILLINOIS 


Cutting Operator.” It contains a list of 
concise do’s and don'ts for the man who 
wields the blowpipe and a wealth of 
other helpful information and sugges- 
tions on care and maintenance of blow- 
pipes, regulators, and welding and cut- 
ting accessories.—International Ace- 
tylene Assoc., New York, N. Y. 


BUSHINGS — The general line of 
insulated bushings and mountings that 
are now available with rubber, rubber 
reclaim or synthetics as the insulating 
medium is described in a new folder 
and data sheet. The folder illustrates 
the method of manufacturing the bush- 
ings while the data sheet forms a con- 
venient reference list.—Bushings, Inc., 
Berkley, Mich. 


ANTI-RUST — A new folder explains 
the uses and methods of application of 
Black Bear anti-rust “O,” and anti-rust 
“I.” The “O” compound is designed ex- 
pressly for outdoor use, and the “I” is 
recommended for indoor use only. Both 
types are used for the protection of ma- 
chining parts, castings, stampings, fab- 
rications, assemblies, etc., for shipment 
or storage.—Black Bear Co., Inc., Long 
Island City, N. Y. 


SAWS — Catalog number 43 covers 
the entire Ohlen-Bishop line of carpen- 
ter, mechanic, farm, industrial, mill 
saws and tools. This attractive, well- 
designed book is complete with pic- 


tures, tables, diagrams and descrip- 
tions of each item. A general index 
makes an easy reference.—Ohlen- 


Bishop, Columbus, Ohio. 


GEAR FINISHING—To answer 
many questions about gear finishing by 
the shaving process, a 32-page manual 
designated as No. GF-43, has been pre- 
pared. The book begins by explaining 
the applications of crossed-axis method 
of gear finishing. The principle of op- 
eration of the process is next described, 
followed by data on relative gear ac- 
curacy and manufacturing cost. A 
variety of other subjects are covered in 
the chapters.—Michigan Tool Co., De- 
troit, Mich. 


CUTTING TOOLS—A new “Ken- 
nametal Tool Manual” for operators of 
metal cutting machines has been pub- 
lished. It is a vest pocket edition rug- 
gedly bound to withstand continuous 
use in the shops. Its 52 pages contain 
information on the care, handling, and 
most efficient methods of using “Kenna- 
metal” tools. The manual also presents 
tables on grinding wheel recommenda- 
tions, suggested speeds of operation in 
relation to the hardness of the work- 
piece, proper chip breaker dimensions, 
and correct grade selection McKenna 
Metals Co., Latrobe, Pa. 
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A dependable vise for every pur- 


pose. 


The increasing demand for Ameri- 
can Vises by industry is proof of 
their meeting every expectation 


of their users. 


Catalog and discounts on 
request. 


AMERICAN SCALE COMPANY 


4450 Main Street Kansas City, Missouri 

















* Ask any war plant 
man! Type A (Silica), 
Lead and Nuisance 
Dusts have created a 
STEADY DEMAND for 
this new Cesco No. 94 
Respirator. Approved 
by U. S. Bureau of 
Mines (No. BM-2142). 


Cesco No. 94 
Respirator 


Cesco Paint 
Spray Mask 


New comfort and improved construction fed 

tures help you sell! Made in light muslin, rub 
berized cloth and heavy khaki. Protects head, 
shoulders, face and eyes. Big plastacele wit 
dow slides out, easily replaced. 
WRITE FOR NEW CATALOG on your business letter 
head. Quick-selling items include: Respirators—Hoods— 
Helmets—Shields—Masks—Filter Glass—and a complete 
line of Industrial Goggles. , 


CHICAGO EYE SHIELD CO. 


2329 Warren Blvd., 
Chicago, Ill. 


























INDEX TO ADVERTISERS 








Abrasive Company 
Advance Car Mover Co., Inc. 
Ahiberg Bearing Co. 


Albertson & Co., Inc. 
Allen Co., Inc., L. B.. 


Allis-Chalmers Mfg. Co. 
Alloy Steel Products Co. 


& Cable Co., Inc. 

. American Hoist & Derrick Co. 
American Pulley Company 
American Saw & Mfg. Co 
American Scale Co 

American Swiss File & Tool Co. 


Arc Precision Tool Co. 


1- Armour Sand Paper Works........... 
Armstrong-Blum Mfg. Co. 
f Armstrong-Bray & Co. 


Armstrong Bros. Tool Co.. 

Aro Equipment Corporation 

n Arro Expansion Bolt Co... 
Atkins and Company, Inc., E. C. 


Babbitt Industrial Specialties Co. 
Barnes Co., Inc., W. O. 


Beaver Pipe Tools, Inc. 





Air Transport Assn. of America RR 


, Allen Mfg. Co., The iV veeteseeans 


American Chain & Cable Co., Inc. } 
37, 44, 121, 142, 190 and Back Cover 
American Chain Div. of American Chain 


Appleton-Atlas Car Mover Corp..... 


Bassick Co. a il 
Inside Front Cover 


Behr-Manning Corp. 158 
Belmont Packing & Rubber Co. 48 
Besly & Co., Charles H..... 220 
Bethlehem Steel Co. 197 
Billings & Spencer Co. 191 
Black & Decker Mfg. Ca. The W 
Blackhawk Mfg. Co. 4l 
Boice-Crane Company 222 
ari Bonney Forge & Tool Works 164, 165 
Bristol Company eon 
Brown Corp., W. R. 117 
—_— Brown & Sherpe Mfg. Co. 21 
Buda Compan . 7% 
_——— Buffalo Caster ’, ‘Wheel Corp. . 259 
Bunting Brass & Bronze Co. — 
Calder Mfq. Co. . 224 
California Tanning Co.. . 260 
Cantol Wax Company . 262 
Capewell Mfg. Co. . 240 
Carboloy Co.. Inc. . 2! 
Carey Mfg. Co., Philip 196 
Carnegie-lillinois Steel Corp.. 151 
Carson-Newton Co 245 
Champion Lamp Works 38 
Chicago Eye Shield Co. 264 
ES Chicago Pulley & Shafting Co. 260 
—_—- Chicago Rawhide Mfg. Co., The 257 
Chicago Screw Co. 170 
- plant Chicago Wheel & Mfg. Co. 136 
jilica), y ae ~~. Bolt Co 236 
, ayton Lambert ae. Co. 64 
we > Clements Mfg. Co. . 262 
Clemson Bros., Inc. . 20 
ND for Clipper Belt Lacer Co. . 189 
No. 94 Coffing Hoist Co. ; 223 
>roved Collis Co. ; 262 
au of Columbian Vise & Mfg. Co.. The 247 
-2142). Columbus-McKinnon Chain Corp. 148 
Conco Enaineering Works 208 
Cooper Alloy Foundry Co. 204 
Corning Glass Works 35 

Curtis Pneumatic Machinery Div. of Curtis 
Mfg. Co. - 202 
Darnell Corporation, Ltd. 132 
Dart Mfg. Co., E. 257 
Davton Rubber Mfg. Co. - 8 
Delta Mfq. Co., The . 6-7 
Deming Co, The 126 
Desmond-Stephan Mfg. Co. 168 
Diamond _ Works 225 
Dietz Co., 206 
Disston &  S. Co., Henry 33 
y Dixon Crucible Co., Joseph 120, 130 
Dixon Valve & Couoling Co. 146 
n fea Dodge Manufacturing Corp. 143 
er Donnelley & Sons Co., R. R. 172 
a, “a Dumore Co., The .. 266 
hea Du Pont de Nemours & Co., Inc., E oe 
e wil Duro Metal Products Co. 110-111 
. Edward Valve & Mfg. Co 193 
Brae Embury Manufacturing Co. 261 
omen Essex Brass Corp. 224 
Ettco Tool Co 244 





Page 
Fafnir Bearing Co. medal 235 
Fairbanks Co., The Pa 
Faultless Caster Corp. siding 106 
Fiske Bros. Refining Co................... 153 
Fitler Co., Edwin H. ne . 226 
Flex-Abrasive Co. . wicateleaen ae 
Flexible Steel Lacing Co. 169 
Ford Chain ~~ Div. of American Chain 
& Cable Co., Inc....... 142 
A eS ee 154 
General Die-Stamping-Tool Co..... 16! 
General Electric Co... ee 
Globe Woven Belting Co., ee 
Goodyear Tire & Rubber Co..... VT 
Goulds Pumps, Inc. as ais alps ig 
Graham Co., Inc., John H. Suet 231 
Graton & Knight Co. é ms 228 
Greene, Tweed & Co., Inc. a 234 
Greenfield Tap & Die Corp. 24 
Grobet File Co. of America.... 248 
Harnischfeger Corp. ....... 34 
Harper Co., H. M. ‘ee , .. 128 
Harrington Co., The .... .. 140 
Harris & Co., Arthur ee 
Hazard Wire Rope Div. of American 
Chain & Cable Co., Inc. Seen a 
Hein-Werner Motor Parts oo. ies 138 
Heller Brothers Co..... oisiea: aa 
Hewitt Rubber Corp........ ee 
Hodgman Rubber Co........ ends 226 
Holo-Krome Screw Corp...... ee 2 
Hose Accessories Co. snes 249 
Huot Manufacturing Co.... de 259 
Imperial Brass Manufacturing Co..... 171 
Independent Pneumatic Tool Co. vs one 
Indianapolis Brush & Broom wees Ceo..... 282 
Industrial Diamond Co..... Scan a 
International Chain Co...... .. 243 
Jackson Manufacturing Co.. eee 
Jacobs Manufacturing Co......... .. 183 
Jenkins Bros. na ~ = 
Johnson Bronze Co. panei ee 
Jones & Laughlin Steel Co. ‘sa ae 
Justrite Manufacturing Co. ° 256 
Kennedy Valve Mfg. Co. ‘ 217 
Keystone Lubricating Co. seus — 
Klein & Sons, Mathias ... 144 
Laminated Shim Co., Inc. 222 
Lamson & Sessions Co. eens. 134-135 
Laughlin Co., Thomas ncaa 
Link-Belt Co. bin 3 
Lonergan Co., uss re 241 


Lowell Weench” A 49 
Lubriplate Div. of Fiske Bros. Refining Co. 153 
Lufkin Rule Co., The 204 


Lunkenheimer Co., The.............. . 205 
Lynn Manufacturing Co. ee 
Lyon Metal Products, Inc. . si ease 
McGonegal Mfg. Co. ; dikes eee 
McGraw-Hill Book Co 156 
Macklin Company : slate ow ae 
Magnolia Metal Co........ ; . 152 
oe kL ae 212 
Manheim Mfg. and Belting Co... . 130, 131 
Manning, Maxwell & Moore, Inc 242, 244, = 
Manufacturers Screw Products Co. 249 

Marquette Mfq. Co........ cena ee 
Marsh Corp., Jas. P. nied cheese 
Master Rule Mfg. Co... Seenadaae ae 
Medart Co. ‘ i hcleeah cise a 
Micro-Master Co., The..........--ceceeees % 
Mid-West Abrasive Co.................... 8 
Milwaukee Brush Mfg. Co. scp eual ae 
Minnesota Mining & Mfg. Co.. er. 
Morgan Vise Co 180 
Morse Chain Co. . 198 
Morse Twist Drill & Machine Co.... . 10 
Mortell Co., J. W. ee 
Multiple Y- Belt Drive Assn............ 31 
National Screw & Mfg. Co. baeecwaua ee 
National Twist Drill & Tool Co............ zt) 
Naylor Pipe Co. j ooo 
Nicholson File Co. neon 
North Bros. Mfg. Co. pats 233 
Norton Company ........ daniels 113 
Ohlen Bishop Co Jicknaai 258 
Osborn Mfg. Company.. iy — 
Oster Manufacturing 7 “The... 7 


Ottemiller Co... Wm. 


Page 
Paasche Airbrush Co 186 
Page Steel & Wire Div. of American 


Chain & Cable Co., Inc. Back Cover 
Parker Co., Charles...... ees 212 
Peerless Machine Co. Renee 201 
Permatex Company, Inc....... se oe 
Plomb Tool Co..... Peiienbaaaenada 
Pollard Bros. Mfg. 2 pelea emanations .. 14 
Porter, Inc., H. K. ; ' 253 
Powell Co., The Wm. pamaiale 20 
Precision Collet Co. Div. of General Die- 

SUNY GR. ois ceescseavteseses 161 
Preformed Wire Rope Division of Ameri- 

can Chain & Cable Co., Inc............ 37 
Quaker Rubber Corp. . 155 
Raybestos-Manhattan, Inc. .... peice ae 
Reading Chain Block Co...... ES 
Refiners Lubricating Co. 194, 195 
Remington-Rand, Inc. .... ain an 
Republic Rubber Div, of Lee Rubber & 

Tire Corp. ; RAPER, 
Republic Steel Corp........ sire abasncs ere Cae 
Ridge Tool Co., The 221 
Roberts Rubber Co., Weldon 45 
Rockwell Co., W. S. 253 
Roebling's Sons Co., John A 43 
Roper Corp., Geo. D. : 239 
Ross Co., David J. : : . 198 
Round & Son, David ...............55- 175 
Russell, Burdsall & Ward Bolt & Nut Co. 18 
Rust-Oleum Paint Corp..... 263 
Safety Belt Lacer Co..... . 216 
Safety Socket Screw Co. : .. 188 
ON SO 210 
Shaw-Box Crane & Hoist Div. of Manning, 

Maxwell & Moore, Inc 242, 244, 255 
Sheldon Machine Co. 2 
Simonds Saw & Steel Co.... ocean Ae 
Skilsaw, Inc. : in 219 
Skinner Chuck Co........0.2-cccsccens . 254 
Smooth-On a i Co. ceed 254 
Spartan Saw Works, Inc..........-..- 129 
Speedi-Dri ere 
SpeedWay Mfg. Co. 262 
Standard Pressed Steel Co.. : om 200 
Standard Shop Equipment Co...... 246 
Stanley Tools 230 


Starrett Co., L. S. Inside Back jo oe 
| 


Strand & Ca, N. A 

Strong, Carlisle & Hammond Cais. 258 
Sylvania Electric Products Co 14-15 
Taylor Chain Co., S. G. aa 202 
Taylor Forge & Pipe Works ee 157 
Templeton, Kenly & Co..............-..-.+ 250 
Thermoid Co. Sicubbenns . 163 
Threadwell Tap & Die Co. 246 
Toledo Pipe Threading Machine Co., “The 127 
Trind! Products, Ltd . 214 
Triplex Screw TRS sc asuceass .. 196 
Tube Turns, Inc. ne 101 
United American Metals Corp............ 218 
D, B Ghee GRIME, 0c ccc scccccccvccesces 151 
U. S. Treasury Department 237 
Upson-Walton Co., The ‘ 227 
Utica Drop Forge '& Tool Corp. 19 
Valley Electric Corp. 263 
Van Dorn Electric Tool Co., The 10? 
Victor Balata & Textile Belting Co... 39 
Victor Saw Works 149 
Vincent Stee! Process Co. 185 
Vogt Machine Co., Henry 46 
Walden, Inc., Stevens ; 210 
Walker-Turner Co.. Inc. 141 
Watson-Stillman Co. we “ 
Waverly Petroleum Products Co. 194, 195 
Weatherhead Co. ene ..0 
Weinberg & McKee, Inc. 248 
Wellman Co., S. K. 199 
Western Chain Products Co. ’ 250 
Whitney Mfg. Co., W. A. nevi 264 
Williams & Co., J. H. ; 139 
Winter Brothers Co. 159 
Witt Cornice Co. eee 252 
Wood's Sons Co., T. B. — 203 


Worthington Pump A Machinery Corp. 26-27 
Wright Mfg. Div. of American Chain & 
Cable Co., Inc ; .. 190 


Yale & Towne Mfaq. Co., The 15 
Yarnall-Waring Co 114 








MILL SUPPLIES ¢ JUNE, 1943 







265 









































































































(Advertisement) 


* 


* * 


It's a Wise Distributor 
Who Knows His Own Market 


OU’D be afraid to cross a bridge built with. 
out benefit of thorough planning and engineer- 
ing. You'd deplore the insane strategy of a general 
who'd send troops against the enemy without 
making adequate battle plans—without knowing 
the location of every mortar and machine gun. 
You expect your world—from battle to bridges 
—to function according to well-conceived plans. 
And rightly so. 

Isn't it logical, then, to assume that the success 
of a distributor, acting as the manufacturers’ 
sales and service organization, also depends upon 
adequate planning? Just as the general must 
know his battle terrain before an engagement— 
so must the distributor have an accurate and in- 
timate knowledge of his market area before he 
can do a good selling job. 

How well do you know your market? Your nat- 
ural impluse is to answer, “Perfectly, of course!” 
Permit yourself to be skeptical of this cherished 
belief for a moment. 

Suppose one of your manufacturers were to 
interrupt you now, asking you to help him plan 
his post-war production and selling activities by 
giving him detailed information about your mar- 
ket area. He considers you an authority on your 
territory—as he would expect his own district 
salesman to be if he were selling direct. 

fre you an expert? Could you dip into your 
files and give him accurate, well-organized infor- 
mation on all the manufacturers in your territory 
—customers, prospects, and non-prospects alike? 
Could you tell him their products—their pur- 


chases—their key personnel? Could you tell him 
what your competition is doing—what his com- 
petition is doing? Could you tell him what 
demand there might be in your territory for that 
new product he has in mind—what possibilities 
there are of doing a better job with the product 
he now has? 

Above all, do you have this complete market 
data in your files—well-organized, ready to be 
used when it is needed—or would you have to 
resort in embarrassment to a telephone directory 
even to provide a complete list of manufacturing 
plants? (We’ve seen that happen, more than once.) 

Is your market data hoarded in the head of 
your star salesman—Bill Jones (now 3A but like- 
ly to be drafted along with his invaluable exper- 
ience and information before the next White 
Christmas)? 

Perhaps you think that such market research 
is the manufacturers’ job and not yours. Yet you 
are the only one who can make a dependable 
continuing study which will be in constant touch 
with the ever-changing buying pattern in your 
territory. You are the only one who can collect 
this information as a part of your daily routine 
and at little or no extra expense. You are the 
first to benefit from such a fact-finding survey, for 
the information you gather will be an invaluable 
keystone to your own sales program. 

Why not let an immediate fact-finding survey 
be your first step in preparing yourself for the 
role you must play in the post-war scramble for 
business? 


THE DUMORE COMPANY 


Builders of Precision Grinders and Tools 


Racine, Wisconsin 
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MAKES ELECTRODES 
FOR WELDING ARMOR 
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PHOTO BY OFFICE OF WAR INFORMATION 


When it was just beginning to be understood that adopting a welded construc- 
tion could multiply America’s tank output, PAGE developed its own electrode for 
welding Armor—just as PAGE also developed its range of electrodes for welding 
Stainless Steel, when little Stainless was being welded. 

Only one electrode is necessary to weld Armor. But PAGE—in conjunction with 
America’s largest producer of Stainless Steel—developed such a wide range of PAGE 
Allegheny ELectropes that from it the welder can choose the electrode that will 
deposit metal in the weld that equals whatever Stainless Steel he may be welding. 

As you use electrodes in these days of scarcity, we continue to caution that 
these should be used carefully. Use electrodes of correct analysis and of most 
economical diameter. Encourage welders to deposit no extra metal in the weld 
and to use their electrodes right to the holder. 


WELDING ELECTRODES 


PAGE STEEL AND WIRE DIVISION 


Monessen, Pa., Atlanta, Chicago, New York, Pittsburgh, San Francisco, Portland 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT + CONNECTICUT 








ESSENTIAL PRODUCTS .. . TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 
TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Stee! Castings, WRIGHT Hoists, Cranes, Presses. . . In Business for Your Safe 








